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Business as Viewed By Leading Lumbermen 


Eight Telegraphic Messages to the American Lumberman That Tell the Story 


AM glad to be able to say that there has been a very marked im- 
provement in our business during the last two weeks. We have 
advanced our prices all along the line and our customers are ac- 

cepting these advances and urging prompt shipment of orders placed. 
We are very optimistic as to the future of the lumber business. Our 
advices in other lines in which we are interested all indicate great 
activity—plenty of orders and advancing prices. We feel that stag- 
nation in business in this country has passed and that real activity has 
arrived. The country is full of money, interest rates are low and the 
stage seems to be set for very prosperous conditions.—C. H. WOR- 
CESTER, President, Worcester Lumber Co., Chassell, Mich., Green- 
wood Lumber Co., Ontonagon, Mich. 





ENERAL improvement in the business of the country is evidenced 
G by the decrease in unemployment and increase in demand for 
and prices of the leading staples such as farm products, steel, 
cotton and wool. Practically all products have sounded the depths 
and are slowly rising to a common level. The lumber industry is one 
of the last to feel the effect of this rise, but the tide has turned and 
our demand has largely increased in the last few weeks and prices 
will follow and rise to a proper level. It is up to the industry to see 
that an unwarranted rise in price is not permitted; if this is done, the 
future of the lumber industry, I feel, is assured.—T. J. HUMBIRD, 
President, Weyerhaeuser Sales Co., Spokane, Wash. 





HE Southern Pine Association barometer published by you cor- 
y rectly reflects business conditions. Inclement weather makes 

capacity production impossible and materially interferes with 
shipping facilities, the result being delayed shipments. House and 
commercial building is very active and industrial requirements are 
gradually increasing, resulting in a quite satisfactory volume and im- 
proved conditions generally. The necessary and substantial increase 
in values should enable manufacturers to realize returns slightly in 
excess of cost, an essential condition that has not prevailed for the 
last eighteen months. The southern pine, Pacific coast and hardwood 
sections seem to be similarly affected. With the coal strike settled 
and a proper reduction made in railroad rates, which seems reasonably 
assured, I look for an extended period of satisfactory conditions gen- 
erally. —F. R. BABCOCK, Babcock Lumber Co., Pittsburgh, Pa. 





E find our business becoming quite active, which activity does 

W not seem to be confined to any one kind of lumber or any one 

grade or any class of consumption. There is a real shortage of 

good white pine lumber, especially in shop grades, which items have 

shown some advances in prices. There is also a scarcity of the better 

grades of all hardwoods, particularly birch, as birch goes to both 
manufacturing industries and the building trade. 

The comparatively high prices and scarcity of the better grades 
are now causing a greater demand, with somewhat advancing prices in 
the grades of Nos. 1 and 2 common hardwood. There is also begin- 
ning to be a demand for No. 3 hardwood, and we believe that the re- 
vival of business in industrial lines will make a market for No. 3 com- 
mon which should absorb the surplus now on hand; so with the 
decreased production we would expect a very material change in the 
No. 3 hardwood situation inside of the next twelve months. All lines 
of industry are now doing better than they expected earlier in the 


season. With many this business is just beginning to get under way, 
so our opinion is that we will have a continued improvement thru 
the summer months, rather than in May and June followed by the 
usual summer dullness. 

As to the call for building lumber, there seems to be a nationwide 
demand which is taking everything available, at moderate increases in 
prices as compared to those prevailing last fall and winter. We be- 
lieve that within another year the lumber industry will return to nor- 
mal relations between cost and market prices, and that anything ap- 
proaching a runaway market which would overstimulate production 
would eventually prove a detriment to the industry —-CHARLES A. 
GOODMAN, Sawyer Goodman Co., Marinette, Wis. 





HE demand for lumber is broadening, not only as to territory 
sy affected, but as to character of construction. For several 
months small house building has almost entirely supported the 
market, but with increased activity in export to South America and 
improved conditions in the railroad and car material trade and some 
development in factory construction, continued improvement may be 
looked for. If the crop prospects are good we can look for consid- 
erable demand from the agricultural districts which are not at pres- 
ent consuming much lumber. If this additional market is provided, 
the lumber business has a long period of prosperity ahead of it.— 


JOHN H. KIRBY, Kirby-Bonner Lumber Co., Houston, Tex. 





ENERAL business conditions continue to improve, but we believe 
G that, unless lumber operators in all branches of the industry 
refrain from speculation, we will have a runaway market which 

will have a tendency to curtail needed building construction. We 
believe that if buyers will confine their purchases to actual needs and 
eliminate spasmodic buying, and if manufacturers will not be misled 
by speculative buying, there will be ample lumber to meet the de- 
mand and conditions will remain on a more sound and stable basis, 
thereby assisting in a general improvement in all lines.—Long-Bell 


Lumber Co., Kansas City, Mo. 





ROM the standpoint of the manufacturer of Douglas fir lumber 
F there has been a noticeable improvement in conditions during the 

last thirty days. California is prosperous; building is active and 
the State is taking a large amount of lumber. The export demand, 
especially from China and Japan, continues in fair volume and the 
movement of Pacific coast lumber thru the Panama Canal is large. 
I am hopeful of better things in the immediate future and firm in my 
belief that abundant prosperity awaits the lumber industry of the Pa- 
cific coast somewhere in the next few years ahead.—CHARLES R. 
McCORMICK, Charles R. McCormick & Co., San Francisco, Calif. 





ONDITIONS in the fir producing territory are showing material 
improvement. Demand for both lumber and logs is strong and 
there is no sign of slackening in demand in the near future. 

Prices are firm or advancing; demand is not limited to any particular 
territory and is not extremely large in volume from any section, but 
is coming from all directions in a normal way. Barring some national 
or international catastrophe, I can see nothing but satisfactory condi- 
tions ahead of the producers in this section.—A. C. DIXON, Booth- 
Kelly Lumber Co., Eugene, Ore. 
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You can save time and money by consulting us on your 
needs in Fir, Spruce and Hemlock uppers, particularly 
straight cars of the following items: 

Fir Mouldings Fir Clear Plank Special Size 


Fir 1x 4—No. 2 C. & B. Flat Grain Flg. Spruce—Finish 
Fir 1x 3—No.2C. & B. Flat Grain Flg. Spruce—Shop 


PACI 5 ic Fir 1x4 & 54x4 Ceiling Spruce—Bevel Siding 
Fir 1x 6—No. 2 Clr & Btr Drop Siding Hemlock—Finish 

CO A ST Fir Finish, Casing & Base Hemlock—Flooring & Drop Siding 
Western Pine and Fir Shop Hemlock—Bevel Siding 


We know the available stocks and prices being realized. We deliver 
service along with quality and you will profit by keeping in touch with 
our offerings. 


LUMBER 


Quotations promptly on request. 
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=” GENERAL OFFICES 
Northwestern Bank Bldg. 
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Hardwood Flooring 


Kiln Drying Facilities, Manufacturing 114 Varieties 
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Nichols & Cox Lumber Co. Bay City, Mich. 
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Good Teamwork Coupled With Publicity 


PART. FROM ABSTRACT and sentimental considerations 
shared alike by all good citizens, the lumber retailer wants 
to see homes built because home building creates demand for 

his goods. The banker, too, has a direct stake in home building, even 
tho he may have no cash investment therein. His interest is less 
tangible than that of the lumber merchant, but is none the less real. 
The banker wants to see homes built because he knows that a com- 
munity made up of good homes occupied by their owners is a better 
and more substantial community in which to do business, and par- 
ticularly in which to lend money, than a community in which renters 
are in the majority. 

With their interests in home building so nearly parallel, it is 
rather strange that there has not been closer codperation between 
the lumber. merchant and the banker in making it easy, or at least 
possible, for people to build homes. Perhaps the banker is not wholly 
at fault. Where his codperation has been sought, with due regard 
to the limitations of sound banking, the banker has in most cases 
been found responsive to the needs of his community. 

An interesting example of effective teamwork between lumber 
retailers and bankers is found in a news item appearing under a 
Lafayette (Ind.) date line on page 43 of this issue. This item 


tells how five retail lumber concerns arranged with their local bank- 
ers to supply $100,000 for loaning on homes, and then advertised 
coéperatively in the local newspaper that they were in position to 
make loans to home builders up to that total. The results have been 
eminently satisfactory. 

While $100,000 perhaps is insufficient to meet all the demands that 
may be made, in this particular instance, for loans, it nevertheless 
is an impressive figure, and makes an excellent advertising and talk- 
ing point. It adds punch to the publicity. To advertise that this, 
or any other large sum, actually is available to home builders thru 
the efforts of the local lumber dealers is “talking turkey.” It shows 
the public that the lumbermen mean business; that they are inter- 
ested not only in selling lumber but also are helping in a practical 
way to make it possible to build homes. 

Why should not lumbermen in other communities take a leaf out . 
of the Lafayette dealers’ book; go to their bankers and get them to 
name a total amount that they are willing to lend on homes, and 
then advertise coédperatively? Here is the germ of an idea that if 
developed and applied will, we believe, go far toward solving the 
problem of financing the building of homes in the towns and smaller 
cities thruout the country. 
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Advertising a Community and a Product 


HERE WAS A TIME when the average lumber producer 
looked upon advertising simply as a donation or as his share 
in a fund for maintaining trade papers, often placed solely 

to demonstrate that he was a good fellow or because of a particular 
friendship. Once the order was placed, little further attention was 
given by the advertiser to the preparation of his copy. 

Fortunately this condition has changed and today, as a rule, 
lumber advertising will rank well up in front with that of any 
commodity in attractiveness, in the punch that it carries and in its 
educational value. The lumberman has a broader vision, too, and 
in many cases has realized that to advertise his community, its re- 
sources and advantages, is as desirable and as productive of results 
as if the advertising were confined altogether to the products of 
the mills, for after all, the prosperity of the lumberman is bound up 
with and in large measure is dependent upon the prosperity of his 
community. 

A notable example of such community advertising is Laurel, 
Miss., which thru the group publicity that has featured the activi- 
ties of the large lumber producers of that center for a number of 
years has become known and is recognized far and wide as “Yellow 
Pine’s Capital City.” The lumbermen of Laurel are proud of the 
beautiful city of homes for which their activities are largely re- 
sponsible, they take a justifiable pride in its splendid industrial 
and commercial development, and are liberal in their program of 
publicity for Laurel while directing attention to the product of 
their own enterprises. Particularly attractive and well designed is 
the announcement in colors carried in this issue of the AMERICAN 
LUMBERMAN, and no doubt many buyers and users of lumber will 
want to preserve this as an attractive souvenir of Laurel and as a 
commendable example of well planned community advertising. 


Not a Boom Merely, But An Era 


HE PRESENT BUILDING activity, which is increasing day 
by day, marks not only the beginning of a building boom, 
but entrance upon what many of the best informed men in the 

construction and allied industries believe is destined to be a build- 
ing era of perhaps unprecedented extent and duration. 

For several years past the universal question has been: “When 
will the building movement start?” Now as the movement gains 
in volume and momentum from day to day and from week to week, 
the question is asked: “How long will it last?” 

The logical answer is that it will continue at least until the 
supply of buildings has caught up with the demand. That means, 
without again quoting statistics that have become familiar and 
perhaps also a little wearisome thru frequent repetition, that it 
will continue until not only the huge accumulated shortage has been 
overcome—until the homes and buildings of all sorts that nor- 
mally would have been built during the years when ordinary con- 
struction was halted or greatly diminished, have been erected, 
plus the current needs for replacements and betterments which 
in themselves normally require practically the full capacity of 
the construction and building materials industries to meet. 

There may exist a possibility of overproduction in some lines, 
but not in building. For instance, the production of automobiles 
or of pianos conceivably might reach the saturation point and for 
a time exceed the power of the purchasing public to consume the 
entire output, but there is not the remotest danger of overproduc- 
tion of homes or of buildings of most classes for years to come, if 
ever again. 

Second only to the huge shortage of homes is the need for school 
buildings, hotels, churches, hospitals, recreation and amusement 
structures of various sorts, office and mercantile buildings etc. 
There hardly can be found a city of any size where public or quasi 
public buildings such as have been named are not either being 
erected or planned for early construction. In a middle western 
city where the principal school building was damaged by a recent 
storm it was immediately proposed to raze the old structure and 
in place thereof to build three large, modern school buildings, so 
cramped had the existing facilities become. In almost every city 
the need for additional school buildings is of the most pressing 
character. 

With the rising tide of building there also is bound to come a 
demand for better quarters from the occupants of thousands of 
buildings that now serve as homes, offices, and for other purposes. A 
great number of fairly serviceable buildings will be wrecked to 
make way for structures more modern, sanitary and better adapted 
to their uses, whether for residence or business. This process, 
indeed, has already commenced, and it will be increasingly in evi- 
dence. During the war and the period of stringency which came 
later, people more or less willingly wore old clothes and lived in 
old houses, but that is no longer true. While the intermediate 





period of hectic extravagance based on a false prosperity likewise 
has passed, together with the conditions that engendered it, the 
era of wise, sane spending for homes and other necessary and desir- 
able purposes has only begun. 

Not even the most confirmed pessimist can read the statistics 
of building contracts awarded and of permits taken out, or view 
the construction now in progress in almost every community, with- 
out being convinced that an era of building is indeed here, and that 
the next few years are destined to see a demand for lumber and 
other building materials that will surpass the most optimistic fore- 
casts. 





Financial Gains Shown by Repayments 


HE BEST EVIDENCE of financial soundness and of financial 

improvement is the prompt meeting of credit obligations. 

This is true of a country as a whole, of an industry and of an 
individual business man or concern. 

With this fact in mind every business man must contemplate 
with the utmost satisfaction the present condition of ‘the United 
States as indicated by a recent report of Eugene Meyer, jr., 
managing director of the War Finance Corporation. Mr. Meyer 
reports that repayments to the corporation between Jan. 1 and 
May 3 amounted to $61,567,000. 

Advances made for financing exports and repaid during that 

period amounted to more than $27,000,000. Repayments on account 
of advances made for agricultural purposes amounted to more 
than $26,000,000. 
‘ A locomotive manufacturing concern repaid eight and one-half 
months in advance of maturity $5,000,000 advanced by the finance 
corporation to aid the export of locomotives. The International 
Harvester Co. repaid a year in advance of maturity a loan of $4,- 
000,000 advanced to it for the purpose of financing the export of 
its products. 

The report of the director does not indicate to what extent the 
repayments have been made possible thru other methods of financ- 
ing. But that is not a matter of vital importance, because tho 
the money was raised largely by some other form of funding, the 
ability of these industries even to shift their obligations in that 
manner indicates an unquestioned financial improvement based upon 
industrial betterment. 

Conditions in substantially every field of industrial activity show 
steady tho not rapid improvement, the sort of improvement that 
has all the marks of permanence. Of spurts the country has had 
enough; what is wanted is gradual return to normal conditions, 
and that appears to be what is coming about in a wholly natural 
way. The lumber industry is participating in this improvement, 
and there is every reason to believe that its recent gains will hold. 





Scientific Research Is the Key 


LARGE CHART or graph that hung over the rostrum at the 

fourth American Lumber Congress recently held in Chicago 

received a great deal of attention and was the subject of much 
informal discussion between sessions. A similar chart was exhibited 
at the annual of the American Wholesale Lumber Association held 
a few weeks previous. Readers desiring to refresh their minds as 
to the brief but very important message conveyed by this chart will 
find it reproduced on page 67 of the March 11 issue. 

The message of the chart is expressed in its caption, which reads: 

“Lumber Is Losing—Why?” The lines on the graph show that 
since 1910 the consumption of lumber has steadily declined, in the 
face of an increase in population and very marked gains in the use 
of steel and cement, particularly the latter. 
_ It is unthinkable that the lumber industry will continue to look 
with indifference upon the expanding consumption of other build- 
ing materials and the shrinkage of its own markets. In an editorial 
appearing in the March 25 issue, the AMERICAN LUMBERMAN en- 
deavored to point out the key—or at least one of the keys—of the 
situation; namely, extensive, thoro and systematic research. The 
public must be educated, thru the presentation of positive data, that 
wood is the best and most economical material for some—perhaps 
most—of the purposes for which other materials are coming to be 
more and more largely used. While there is no possibility that wood 
ever will be displaced from certain of the major fields which it now 
occupies undisputed, that is not enough. Lost ground must be re- 
gained and, more than that, new uses and adaptations must be 
found. Here possibly is a field in which the American Lumber 
Congress—after the new machinery gets into smooth running con- 
dition and the congress takes on something of the “institute” 
character hoped for by its sponsors—may find a great opportunity 
to serve the entire industry. 

It is gratifying to know that the vitally important matter of 
research is coming more and more to the fore. The splendid work 
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of the National Lumber Manufacturers’ Association, the Southern 
Pine Association, the West Coast Lumbermen’s Association, and 
other organizations identified with the industry, along the lines of 
research and trade extension is a matter of common knowledge. 

It is a pleasure, also, to call attention to the very interesting and 
important fact that the California Redwood Association has set 
apart for research purposes 20 per cent of its total budget for the 
current year. Most of the work contemplated by the research pro- 
gram of this association is to be performed, on its behalf, by the 
Forest Products Laboratory, at Madison, Wis. The chief objectives 
are, in brief: First, a determination of exactly what properties, 
physical, mechanical and chemical are—and are not—inherent in 
redwood; second, an investigation and analysis of the entire wood 
using industrial field; third, a correlation of the first and second 
divisions of the program. This is an ambitious program indeed, but 
assuredly the ultimate results will far outweigh the expenditure of 
money and labor. To complete the full program necessarily will 
involve some time, but doubtless valuable information will be made 
public from time to time as the work progresses. 

Is it visionary to hope that some day in the not distant future a 
big, comprehensive and carefully thought out program of scientific 
research, so organized, correlated and directed as to cover all the 
commercially important species of lumber, may be sponsored by the 
American Lumber Congress—or some other central agency repre- 
senting the united industry? 





Lumberman’s Duty to Point the Way 


TERY TIMBER OWNER, lumber manufacturer and lumber 
distributor should be interested in a statement printed on page 
46 of this issue of the AMERICAN LUMBERMAN, made in a 
letter to this paper from the publisher of one of the great daily 
newspapers of the country. Speaking of taxation and other 
problems connected with the question of reforestation and a wise 


forest policy, Victor F. Lawson, publisher of the Chicago Daily 
News says: 
Both the newspapers and the public have a right to ex- 
pect the luniber interests to point the way to an intelligent 
and just solution of these difficulties. 


There is the best and most constructive thought that any one has 
ever given utterance to on this whole question of working out a fair 
forest policy. The average newspaper wants to be fair and will be 
fair if given an opportunity to know the facts and if given sympa- 
thetic and sincere codperation. Much of the unfair propaganda and 
unjust criticism of the lumber industry in connection with the for- 
estry question that has appeared in the daily and weekly press has 
been the result, not of a desire to disparage or unjustly to criticize 
lumbermen, but of a lack of information caused by failure of lum- 
bermen to take the trouble to see that the facts were given these 
papers. 

Mr. Lawson’s suggestion opens the way for some effective educa- 
tional work by the lumber industry and offers the assistance of the 
press of the country in guiding the thought of the people along 
right lines and shaping legislation so as effectually to safeguard the 
interests of the public and at the same time work no injustice to any 
branch of industry. 


If groups of manufacturers in the various timber sections of the 
country were to take the time and trouble to invite editors and 
publishers of influential newspapers to go with them and personally 
inspect logging and lumbering operations, acquaint them with local 
conditions, local tax laws and other features of importance that 
should be considered in forming forestry legislation, the newspapers 
would be better informed, the editors would be able to visualize the 
problems of the lumberman, and whatever comment they made 
thereafter on this great question at least would not be uninformed 
comment, but would be made with full knowledge of actual condi- 
tions. 

Is not this a thought worth serious consideration? 











Retiring from Association Field from slugging and bombing to wanton and cold 


blooded murder, 
[Special telegram to AMERICAN LUMBERMAN] 


NEW ORLEANS, La., May 10.—Announcement 


Two policemen are dead. 
the work of the citizens’ committee will go on until 


To Be Granted Hearing on Edge Bill 


(Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., May 11.—The National 


Another is dying. But 





was authorized here today that the Southern 
Lumber Exporters’ Association is winding up 
its affairs and will retire from the association 
field. The action was decided upon by the asso- 
ciation directors some time ago, following a 
special meeting of the membership to consider 
the matter. The association’s affairs are being 
wound up by Managing Director C. E. Dobson 
with the codperation of President E. R. Dumont 
and other officers. 


Arrest 100 Chicago Labor Leaders 


Following the killing of two policemen and 
the wounding of a third Tuesday night in a 
series of bombing attacks upon the property of 
Chicago concerns operating under the Landis 
award, about one hundred labor union officials 
were arrested. Those taken into custody in- 
cluded ‘‘Tim’’ Murphy, head of the gas work- 
ers’? union, recently convicted of robbing the 
mails and sentenced to six years in the Federal 
penitentiary, but who is at liberty on bonds 
pending decision of an appeal; Fred Mader, 
president of the Chicago Building Trades’ Coun- 
cil, who served a term in the Joliet penitentiary 
for conspiracy and extortion; ‘*Con’’ Shea, 
head of the theatrical janitors’ union, an alum 
nus of Sing Sing, and others of similar stripe, 
besides a host of smaller fry caught in the 
police dragnet. These men are being held for 
questioning and it is likely that charges of com- 
plicity will be placed against some of the num- 
ber, 

Full page advertisements signed by the Citi- 

zens’ Committee to Enforce the Landis Award 
appeared in all the Chicago newspapers on 
Wednesday, reading as follows in part: 
_ We will pay $5,000 reward for information lead- 
Ing to the arrest and conviction of the four labor 
eunmen who wantonly and in cold blood Tuesday 
night murdered Policeman Thomas Clarke and 
Lieut. Terrence Lyon and mortally wounded Police- 
man Albert Moeller. 

The convict-led labor unions which have been 
fighting the Landis award have now descended 


it has rid Chicago of these murderers, gunmen and 
sluggers. 

Now is the time for all good citizens to stand 
firmly and squarely against this graft-infested, 
murderous band of so called labor leaders. Help 
to drive them out of Chicago. Help lead them 
to the scaffold for their wanton murder of police- 
men enforcing the law and protecting property. 
Help send these men back to the penitentiary, and 
keep them there. Line up with the forces of law, 
order and the square deal. 


Home Builders Show Opens 


New Or.LEANS, La., May 9.—The first New 
Orleans Home Builders’ Show was opened last 
night in the Gipsy Smith Tabernacle. The 
opening session drew a large attendance and 
the show promises to score a gratifying suc- 
cess. Some forty coneerns, ranging from 
homestead associations to manufacturers of 
refrigerating apparatus, are represented in the 
exhibits. 

The most attractive displays are those of 
the Southern Pine Association, in charge of 
L. E. Sigur, and the Southern Cypress Manu- 
facturers’ Association, in charge of C. 8S. 
Reynaud. These organizations have had long 
experience with such shows and their exhibits 
are elaborate and highly interesting, proving 
the center of attraction last night. The Pro- 
gressive Lumber Co. also has an effective dis- 
play. The Union Homestead Association 
shows a 14- by 18-foot bungalow completely 
furnished. There are displays of electrical 
supplies, in-a-door beds, hardware, furniture, 
paint, roofing, garden supplies, interior decora- 
tions, ranging the entire list of home equip- 
ment down to chickens. But the miniature 
bungalows of the two lumber associations, the 
transparencies, built-in fixings ete. that bal- 
ance and round out their displays, should 
easily win blue ribbons as the ‘‘ principal at- 
tractions.’’ 

The show runs thru next Saturday, cul- 
minating with a baby show Saturday after- 
noon, 


Lumber Manufacturers’ Association has made 
formal application to the Senate judiciary com- 
mittee for an opportunity to be heard when hear- 
ings begin on the Edge bill providing for the 
regulation of trade associations. Wilson Comp- 
ton, secretary-manager of the National associa- 
tion, has been assured that the lumbermen will 
be granted a hearing, as will other trade associa- 
tions. 


Fails to Grant Relief Sought 


MEMPHIS, TENN., May 10.—The Interstate 
Commerce Commission has failed to grant the 
full 6-months extension in the tariffs on rough 
material tonnage, as sought by the carriers, 
according to announcement made by the 
Southern Hardwood Traffic Association today. 
instead, it has granted a 3-months extension 
on tonnage expiring in May, June and July, 
provided such tonnage has not been the sub- 
ject of a previous extension. This means that 
comparatively little tonnage will be affected, 
because two previous extensions of six months 
each have been granted and most of the ton- 
nage has been the subject of such extensions. 

The association says it is unable to see how 
it will be possible to determine the tonnage 
actually affected, and it intimates that the 
relief afforded by the present ruling is ex- 
tremely limited. 

‘*Kaech decision of the commission,’’ said 
Cecil A. New, assistant secretary, today, ‘‘is 
more restricted than the one preceding it, 
and it is becoming inereasingly difficult to 
secure desired relief.’’ Mr. New added that 
lumber manufacturers are very much dis- 
turbed over failure of the commission to grant 
the relief actually sought. 


THE TOTAL STOCK of gold available for money 
April 30 was reported by the Department of 
Commerce as $3,742,167,762, compared with $2,- 
943,876,553 a year previous. 
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WANTS MARKET FOR ‘‘IVY’’ WOOD 


where I can find a market for 
597. 


Can you tell me 
ivy wood 7—INQuIRY No. 

|The above inquiry comes from Virginia. In 
that State mountain laurel (Kalmia latifolia) is 
quite commonly known as ivy, and presumably 
this is the wood to which the inquirer refers. 
Mountain laurel does not grow large. It is slow 
of growth and the trunks are much twisted and 
gnarled. The wood is hard, strong, rather brit- 
tle, brown in color and tinged with red. The 
roots are very large and, as a matter of fact, 
there is as good a market for the roots as for 
the wood of the trees. Early settlers made 
spoons out of these roots and the use of laurel 
roots for pipes is as old as its use for spoons. 
The root curves easily, is not inclined to split, 
does not burn readily and darkens with age. 
The wood is employed in the making of numer- 
ous small articles besides tobacco pipes, such as 
paper knives, small rulers, turned boxes for pins 
and buttons, trays, plaques, penholders, handles 
for buckets, dippers and other small articles.— 
EDITOR. | 


WANTS ‘‘RENT BEATER’’ HOUSE PLANS 

We understand that there is on the market a 
system of unit plans for medium price houses, 80 
designed that part of the house can be built and 
additions made thereto afterwards without disturb 
ing the symmetry of the house or injuring it. If 
you have anything like this, we shall be glad to 
hear from you with description of same and cost. 
—Inquiny No. 596. 

| The above inquiry comes from Tennessee and 
unquestionably refers to the type of house 
called ‘‘The Rent Beater’’ by the originator, 
the O & N Lumber Co., Menominee, Wis. This 
company at the time when prices soared so 
high devised a plan whereby one-half of the 
house could be built and lived in and then at 
any time thereafter the balance could be con 
structed, with very little waste or extra cost. 
So carefully was the design made that doors and 
windows could be moved and used over again 
without injury. Later on the Northwestern 
Lumbermen’s Association, Minneapolis, Minn., 
evolved a number of similar designs and pre- 
pared them for distribution among its members. 
— EDITOR. | 


GRADING SMALL HARDWOOD SQUARES 

Will you tell me where I can get reliable mar- 
ket quotations on small hardwood dimension 
squares in our New England hardwoods, beech, 
birch and maple. and = grading .rules covering 
same? I do not find quotations covering that 
stock in the AMERICAN LUMBERMAN, and I do not 
understand that the “Lumber Inspection Rules” 
apply to this line.--INquiry No. 599. 

{Lumber Inspection Rules contain grading 
rules for hardwood lumber, but these rules are 
not identical in wording, at least, with the rules 
of the National Hardwood Lumber Association. 
The rules of the National Hardwood Lumber 
Association are the standard hardwood grading 
rules in this country and, therefore, the reply 
to the above inquiry is based upon these rules. 
The inquirer does not define exactly the dimen- 
sions, but presumably the stock is suitable for 
furniture, novelty and toy manufacture. Beech, 
birch and hard maple are covered by the same 
rules, but nothing is provided in the sections 
referring to these woods regarding small dimen- 
sion. However, grading rules for squares are 
defined elsewhere in the book starting from 3x3 
and running to 12x12. Also standard turning 
squares are defined, these being given in grades 
No. 1 and No, 2. Still further regarding dimen 
sion stock, the rules state: 

‘*Dimension stock for furniture and other 
purposes, not defined in these rules, shall be sub- 
ject to contract between buyer and seller; where 
arbitration is necessary, inspector must be fur- 
nished with a copy of the specifications and 
contract.’’ 

The inquirer is located in New England and 
presumably most of the lumber referred to would 
come under the above classification and the rules 


would be subject to contract between buyer and 
seller. 

Where the rules are subject to contract be- 
tween buyer and seller, it is obvious that prices 
can not be secured and published. However, in 
arriving at a selling price it is clear that the 
price must be related to the price for standard 
grades from which an equivalent amount of the 
special cuttings can be secured. Other comment 
on the subject is invited.—EDIToR. | 





BUILDING WAGES AND PRICES WANTED 

We are very anxious to secure a report showing 
present prevailing prices on building materials 
in the principal cities of the United States. What 
we are particularly interested in is prices on the 
principal items in average residence construction ; 
i.e., lumber, millwork, paint, plumbing and also 
labor.—INQuiRY No. 591. 

| The above inquiry comes from a southwestern 
State. The Department of Commerce, division 
of building and housing of bureau of standards, 
Washington, D. C., issues monthly a table of 
building material prices which purports to show 
the average paid by contractors for building ma- 
terials at certain named distributing points. 
Lumbermen have sometimes commented ad- 
versely on the lumber prices printed in this table. 

The National Association of Builders’ Ex- 
changes, Atlanta, Ga., from time to time com- 
piles a table showing wage scales in the building 
trades in a number of the larger cities of the 
country. ‘This table will give the desired in- 
formation regarding wages of labor.—EDITOoR. | 


STATISTICS ON LUMBER PRODUCTION 


I am endeavoring to locate comparative statis- 
tics on Jumber production by species of the follow- 
ing woods : 

Yellow pine, Douglas fir, white pine, oak, hem- 
lock, spruce, western pine, maple, poplar, cypress, 
red gum, chestnut, redwood, beech, birch, basswood, 
cottonwood, elm, ash, cedar, larch, hickory, white 
fir, sugar pine, tamarack, tupelo, sycamore, walnut 
and all others, 

I would like to obtain a graph showing com- 
parison of the different woods from the year 1907 
up to and including 1921, but, if this is impos- 


sible, would appreciate a comparison during the 
vear 1921.—INQuIRY No. 598. 


| Statistics regarding lumber production are 
published by the Government, but, like all Gov 
ernment reports, are somewhat slow in getting 
into the hands of the public. Figures on ‘‘ The 
Production of Lumber, Lath and Shingles for 
the Year 1919’’ are the latest detailed figures 


available. Copies of this bulletin may be ob- 
tained from the Forest Service, Washington, 
D. C. This bulletin contains the annual produc- 


tion of all species over a series of years. From 
the figures a graph can be made up. 

A preliminary Government report for 1920 
has been issued and the inquirer has been fur- 
nished with it. So far as 1921 is concerned 
only estimates are available. As is natural, 
these estimates vary. Production was very large- 
ly curtailed during 1921 but probably was be- 
tween .25,600,000,000 and 28,000,000,000 feet.— 
EpiTor. | 


SCALING BLACK WALNUT LOGS 

Can you give us a price to figure from on native 
walnut logs that will square up 13 inches and 
better? Also send us different log rules to figure 
from. These are native logs, we have a buyer and 
are trying to find out the market price for them. 
Can you give me a list of buyers for native wal- 
nut ?—INQuiIRY No. 594. 

[The above inquiry comes from a retail lum- 
berman in Iowa. The value of walnut logs de- 
pends upon their size, the distance from trans- 
portation, the cost to log and various other 
factors, but there are no standard prices for 
logs. Prices are subject for negotiation and, 
therefore, none can be quoted to the inquirer. 

The Seribner-Doyle log rule is the one uni- 
versally used for scaling walnut logs. The logs 


are measured at the small end inside the bark. 
The inquirer has been given a list of walnut 
buyers.—EDITOR. | 











OFFERS HICKORY AND ASH LOGS 
We have available some extra fine quality hick- 
ory and ash logs. These logs are in Illinois and 
are of such good quality that we are anxious to 
find a purchaser for them. The hickory logs will 
run 16 to 22 inches in diameter and the ash logs 
from 12 to 20 inches. Can you tell us where we 

may find a market for them ?—INQuIRY No. 595, 
[The above inquiry is inserted on behalf of a 
company with headquarters in Chicago. There 
is always a good market for good quality of 
ash and hickory logs, provided the freight rate 
is not too high. This company previously had 
a good market for ash logs, but can no longer 
ship to it because of high freight rates. The 
name will be furnished upon request.—EDITor. | 


CUTTING SPECIFICATIONS WANTED 

I have a stock of two million feet of mixed 
northern hardwood logs which I am about to saw 
into lumber. Can you advise me what would be 
the best salable thicknesses of lumber to cut these 
logs into?—INQuirY No. 600. 

[The above inquiry comes from the Upper 
Peninsula of Michigan. These questions are 
frequently asked but difficult to answer. A 
thickness may be in demand today which will 
be a drug upon the market in six weeks or two 
months and, inasmuch as considerable time must 
intervene between the cutting of hardwood and 
its marketing the situation may change fre- 
quently. The best advice to give in the first place 
_is to specialize in manufacturing the lumber 
well. The principal drawback to the product 
of the small mill is the poor manufacture of the 
lumber. 

After properly sawing the lumber it is then 
necessary to pile it correctly for seasoning and 
to await shipment. So far as possible only inch 
boards should be piled together and it is, of 
course, desirable to separate them by grades as 
much as possible. That is, FAS should go in 
one pile, No. 1 common in another etc. Also 
narrow stickers for the piles should be used. 
Stickers l-inch wide are plenty big enough. If 
wider stickers are used the boards will not dry 
out so fast under the stickers, and splits and 
checks are greatly aggravated. 

Hardwood wholesalers who have a dependable 
and consistent factory trade can very frequently 
specify how logs should be cut, so that the re- 
turn will be greatest. One wholesaler may want 
them cut to sizes entirely different from an- 
other, because each wholesaler may have an en- 
tirely different, separate and distinct market. 
Any who are interested in securing the out- 
put of this northern manufacturer will be given 
the address upon request.—EbITor. } 





REDWOOD IS A LASTING WOOD — 

Will you inform us which makes the best bevel 
siding, spruce or California redwood? Is redwood 
a good lasting material and will it stand up well 
outside? Kindly explain the good qualities of red- 
wood.—INquiry No. 602. 

[|The above inquiry comes from a Michigan 
retailer, Both spruce and redwood make excel- 
lent bevel siding which, when properly applied 
and even reasonably eared for, will give very 
good satisfaction. 

Redwood is an extremely lasting wood. In 
fact, it is one of the best lasting woods in the 
world, having in it a natural preservative which 
resists decay to a remarkable extent. This 
faculty makes it extremely suitable for outdoor 
use, 

The good qualities of redwood are many. Un- 
usually large, clear boards are obtainable, the 
wood works readily and takes and holds paint 
splendidly. In addition, redwood is very fire 
retardant. A piece of redwood will burn, but it 
frequently is a difficult job to make it burn. It 
makes good factory lumber, good building lum- 
ber, good finish and splendid tank wood and 
stave pipe material. It is used quite largely in 
furniture manufacture and, all in all, is one of 
the best softwoods of the United States.— 
ED#ToR | 
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Southern Pine Trade Features 


The tremendous improvement in building con- 
ditions thruout the country finds strong reflection 
in the southern pine market, which is featured 
by expanding activity, decreasing stocks and ad- 
vancing prices practically thruout the list. Cur- 
rent statistics show that orders continue to ex- 
ceed production by a wide margin; but these 
placements do not represent the full volume of 
demand, for the reason that the mills are picking 
their business carefully to suit their facilities 
and are turning aside many offers. The mills, 
in fact, are generally slow in booking orders, 
as most of them already have enough on their 
books to keep them busy for thirty to sixty days. 
Demand runs heavily to yard stocks, and that 
these are wanted for immediate consumption 
rather than for stock is shown by the flood of 
wires being received every day, requesting rush 
shipments on orders barely placed. Recently 
issued stock and price lists show a remarkable 
change in the market during the last few weeks. 
There has been a recent big increase in or- 
ders for flooring and ceiling, and the former 
item has advanced fully $5 in the B&better rift 
grade. Finish is getting a better call and has 
advanced slightly. Drop siding remains a good 
seller, and the common grades have a very heavy 
movement. No. 1 and select common holds its 
own; No. 2 is strong in everything but 4-inch, 
which is probably the weakest item on the whole 
list; and No. 3 has a remarkably urgent demand 
which has taken up practically everything avail- 
able and has sent prices up another $2 during 
the last week. Dimension is in an excellent posi- 
tion, especially No. 2, which is becoming really 
scarce and is rising in value. Another of the 
searcest items is long joists. Timber cutting 
orders are numerous at higher prices. Rail- 
roads buy freely of siding and similar materials, 
and the export business continues to increase. 
South America is still the leading customer, but 
European demand is mounting in volume and the 
small percentage of high grade stock suitable 
for that trade moves about as fast as cut. The 
box shook business is good. Production is a 
little heavier, tho still interfered with in some 
sections where the rains are not yet over and 
floods continue troublesome. 


In the Hardwood Field 


Encouraging reports continue to come trom 
the various hardwood producing sections. The 
South reports a broadening demand and stiffen- 
ing prices. Orders are now booked in varying 
volume from all branches of the consuming trade 
in this country, and the export trade has been 
productive of the first orders of any importance 
for several months. Not only has the range of 
consuming interests entering the market been 
increased, but it is notable that buying is much 
more free than only a month or so ago. * Pur- 
chasers evidently fear an actual depletion of 
hardwood stocks and in order to protect them- 
selves have departed from their former ironclad 
policy of hand-to-mouth buying. And there is 
reason to fear such depletion, for tho flood zon- 
ditions have generally improved and the end 
of the rise in the Mississippi River and its lower 
tributaries is now in sight, production in many 
important producing sections has for so long 
been held down to almost nothing, and will re- 
quire so long a time to regain volume that it is 
indeed a question whether present supplies of 
dry lumber will hold out with any kind of a de- 
mand until new supplies can be made ready for 
shipment. .The furniture interests, after a long 
period of apparent disinterestedness in the mar- 
ket, have lately increased their takings little hy 
little, until the business now transacted with 
them mounts up into a handsome volume. Floor- 
ing manufacturers enjoy a record business and 
they are absorbing considerable quantities of 
Nos. 1, 2 and 3 common red and white oak, at 





advancing prices. A heavy volume of oak, gum 
and cypress is also moving to the other building 
trade interests, and the automobile interests 
have started a run on thick elm, it is reported, 
that already has depleted the visible supply of 
that material considerably. They are also tak- 
ing good quantities of ash, as well as of cypress. 
The railroads and car repair plants are more 
active than for months; the agricultural imple- 
ment and vehicle makers are the source of son.e 
encouraging business, and the piano and musical 
instrument manufacturers are showing a keener 
interest in the market. Even low grade lumber, 
which for some time has been an actual drug en 
the market, is showing more activity and greater 
strength. The northern hardwood manufac- 
turers have equally optimistic reports to make. 
Their upper grades remain very strong, with a 
decided upward tendency, due to the improved 
demand and the stock scarcity. 


Hemlock and Northern Pine 


The hemlock market is developing great 
strength. Demand from the East is improving 
literally by leaps and bounds; the Wisconsin 
and Michigan consumption is good, and that to 
the south is large enough to take up about every- 
thing offered. Prices during the last week 
have been advanced $1 to $3. No. 3 boards, 
which lately have enjoyed a good demand, were 
advanced $2, and piece stuff about the same 
amount. Dry supplies of hemlock in desirable 
sizes have been virtually cleaned up and, in 
view of the fact that it will be some time before 





Production Statistics 
The table showing production, ship- 
ments and orders will be found on page 
84 of this issue. For the sake of com- 


parison figures for corresponding periods 
of 1921 and 1922 are given— EDITOR. 











additional stock will be available, it is the be- 
lief of many manufacturers and distributers that 
additional advances are sure to follow. An up- 
ward price trend also features the market for 
northern pine, which wood has shown changes 
almost identical with those made in hemlock. 
The improvement in this trade has been pro- 
gressive for some time, and it appears that the 
mills are practically sold up on seasoned Nos. 1 
and 2 boards and contemplates withdrawing 
these items from the market. Stocks of Nos. 
3 and 4 boards are said to be no more than nor- 
mal, while the sale of No. 5 is showing an en- 
couraging increase. 


Facts Regarding Western Pines 


In common with the other softwoods, the west- 
erm pines are enjoying a heavy demand, from 
retail yards as well as from industrial consum- 
ers, and are advancing in price. A particularly 
insistent demand for shop, combined with its 
acute scarcity, has forced prices up about $5 
during the last two or three weeks. The yard 
items have risen to a smaller extent under pres- 
sure of a steadily growing demand, particularly 
for boards and similar construction material. 
The Inland Empire operators regard the fu- 
ture as exceedingly bright, and are laying plans 
for a normal cut of logs this summer. The pres- 
ent log supply is light, and in a measure mili- 
tates against the increase in lumber production 
which appears desirable in view of the active 
demand of the last several weeks. California 
producers of white and sugar pine report a con- 
tinued growth in the demand for these woods. 
Nos. 1 and 2 shop being almost completely ex 
hausted, the call is concentrating on No. 3. 
Uppers generally are scarce, and commons are 
attracting some good sized orders. Prices show 
an advancing tendency. 


Features of the Cypress Trade 


A really excellent demand for their product 
is reported by the manufacturers of cypress. 
The call from industrial sources, which has 
shown not a swift but a gradual broadening 
for several weeks, is regarded as significant of 
definite improvement in fundamental trade con- 
ditions in this country. This gives rise to hopes 
that activity in the lumber market will not de- 
pend entirely on the building movement and will 
not die out completely with the eventual lull 
in construction which must be expected, but that 
general industrial activity will by that time be 
sufficiently developed to make for reasonable 
stability in the trade. At present the demand 
from retail yards overshadows that from the 
factories. The requirements seem to be tre- 
mendous and pressing; but it is apparent from 
the urgency of the orders that everything is 
bought for immediate consumption and that 
nothing, or at any rate little, on speculation. 
That orders still run largely to mixed cars also 
goes to prove the correctness of this conclusion. 
The demand for trim is a feature of the 
market. Prices, especially on commons and on 
the lower grades of finish, have stiffened, and 
the tendency is upward on practically every 
item. Some mills have advanced C and D finish 
$3 to $3.50 during the last few days, and No. 3, 
which only recently took a jump of $2, has taken 
an additional advance of $2.50. 


The Douglas Fir Situation 

The Douglas fir market is featured by great 
and steadily expanding activity and by marked 
advances in prices. Production is moving up- 
ward, with a number of mills operating night 
shifts and some of them working in three shifts 
the twenty-four hours round. But orders con- 
tinue far in excess of output, and the situation 
from the buyers’ standpoint is growing more 
and more difficult. Excess of orders over pro- 
duction is normal at this time of year, and the 
mills draw upon their stocks to meet the de- 
mands upon them. But this year one might say 
there are no stocks, so low and broken are they, 
and much of the business now booked is sub- 
ject to future delivery. It is difficult to ob- 
tain shipment within thirty or forty days, ac- 
cording to reports from buyers, some of whom 
make the further complaint that ‘‘the mills will 
not permit specification as to anything but quan- 
tity.’’ Orders have accumulated so rapidly 
that a number of mills have withdrawn from 
the market as the only means of catching up 
with their order files. Cutting business is 
stated in all reports to be very good, and the 
mills have been in position to pick very desir- 
able items. Developments in California are at- 
tracting much attention, and that State is looked 
upon as a field that will absorb tremndous quan- 
tities of lumber for an indefinite period, under 
the impetus of the remarkable building move- 
ment there. San Francisco advises that con- 
struction is increasing thruout the city and 
adjacent territory at a rate that was entirely 
unexpected, and Los Angeles, which market only 
a few weeks ago was glutted with lumber and 
consequently pretty badly demoralized, reports 
that trade conditions are again very satisfac- 
tory and featured by a rapidly increasing firm- 
ness. The Atlantic coast business also is in- 
creasing. Advices from the New York section 
state that demand for fir is excellent. Heavy 
shipments are arriving, but in some cases selling 
lower than the current much advanced market, 
which opportunity to secure bargains is creating 
a demand that is characterized as far out of the 
ordinary. These prices, however, are being ad- 
vanced in line with the market. The export 
demand is looking up slightly, perhaps due 
chiefly to the fact that the West Coast of South 
America is buying a bit better. The Oriental 
trade remains featureless, and Australia is quiet. 
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They say down in Bogalusa that in talking 
about their town in any part of the United 
States you don’t have to add ‘‘Louisiana’’ 
in order that your hearers may know in what 
part of the world the town is located. You 
don’t have to say that Philadelphia is in 
Pennsylvania or that Chicago is in Illinois. 
In somewhat the same way, so the Bogalusans 
say, their city is a place of country-wide 
reputation. Bogalusa means southern pine, 
just as Pittsburgh means steel, and every- 
body knows about it. We wonder if this isn’t 
a rather accurate statement of the case. 
There are a few towns in the country known 
as centers of lumber production, and certainly 
Bogalusa is one of the foremost. At least, 
there will be few if any readers of this lum- 
ber newspaper who do not know where and 
what Bogalusa is. 

Bogalusa is some- 
times called _ the 
““Magic City,’’ and 
the name is a happy 
one. When a person 
Jooks at it now in all 
its solidity and per- 
manence and metro- 
politan appearance 
and remembers that 
fifteen years ago the 
site where it now 
stands was a virgin 
forest, he may well 
have the feeling that 
some magician must 
be proving that the 
hand is quicker than 
the eye. When the 
Great Southern Lum- 
ber Co. started the 
town fifteen years 
ago, gangs of men 
came in, cut the trees 
on the site that had 
been selected and out 
of these trees sawed 
the lumber _ with 
which the town was 
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Something of the Ideals and Aspirations Which Led to the Found- 
ing of Bogalusa and Have Built It Up to Its 


Doubtless the Great Southern Lumber Co. 
has many reasons for developing this policy 
of permanence, and we are not just sure how 
the company would rank these reasons in im- 
portance. But it is possible to mention at 
least two reasons without trying to give them 
any ranking. The first, of course, is the belief 
that the regrowth of timber necessary for 
maintaining the industries of the town can 
be done at a profit. It has always seemed 
unfortunate that manufacturing lumber has 
been such a short-lived industry in any given 
community. Building the mill and the log- 
ging roads, bringing in the equipment, getting 
men and housing them, building a sales or- 
ganization and all the rest is a big under- 
taking. Lumber prices have been compara- 
tively low, methods of utilization have not 
been very complete and the visible supply of 











Great Importance 


The Great Southern has done remarkable 
things for its men, not in the way of charity 
but in the way of humanized efficiency, as 
this article will try to point out; but it must 
not be asked to do the impossible. It has not 
completely solved the problem of unemploy- 
ment, for no company can do that by itself. 
So long as the public crowds its buying into 
certain periods and then stays out of the 
market for weeks and months, and so long as 
these periods can not be predicted accurately, 
it is going to be hard to avoid unemployment. 
If a company accumulates a reserve out of 
which it pays men during slack times when 
there ‘is no work, then it must get a price 
large enough to accumulate the reserve. This 
it can not do unless all companies join in the 
project, and the public would hardly stand for 
being taxed in this way to assure sawmill and 

woods laborers of a 
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steady income. Wages 
constitute a large 
part of the cost of 
lumber, and carrying 
the men on the pay- 
roll when there is no 
work would add 
greatly to the cost of 
lumber. The Great 
Southern uses its 
knowledge of market 
conditions to mini- 
mize unemployment, 
for it is to the op- 
erators’ selfish inter- 
est as well as in ac- 
cordance with their 
interest in the men to 


do so. But it has not 
been able to avoid 
unemployment _ alto- 
gether. We make 


this brief statement 
because we know eer- 


tain social  erities 
who will not allow 
that a corporation 








built. And now the 
city of ‘‘Smoky 
Water,’’ which its 
name*means in the original, has 15,000 in- 
habitants, is a completely equipped city, has 
been incorporated by special act of the 
Louisiana legislature and is working on plans 
that have been laid to make it permanent, an 
important southern metropolis for all time 
to come. 

This planning for permanency is one of ti e 
unique and highly significant features cf 
Bogalusa. It is an influence that touches 
the city at every point and that makes its 
mark on the general policy of the company. 
Naturally enough, the policy of permanence 
had its origin with the company, so perhaps 
we have put the statement backwards. But 
in any event Bogalusa is that thing which 
would have been a novelty a dozen years ago; 
it is a sawmill town that proposes to outlive 
the cut of virgin timber, and it proposes to do 
this, not by importing manufactures to take 
up the city life where the sawmill leaves off, 
but by making the business of the sawmill 
permanent. The timber areas of the country 
are marked by abandoned sawmill towns that 
were built to last only as long as they were 
needed in cutting nature’s crop of timber. 
Other sawmill towns have managed to strug- 
gle back to life with new industries, following 
periods of starvation caused by the dis- 
mantling of the mill. Bogalusa will stay 
without any period of starvation. 


The Sawmill of the 


of 


Great Southern Lumber Co.—the Center of Industry in the Magic City its 


virgin timber the country over has been large; 
so not until recently could a company, even 
one with practically limitiess financial re- 
sources, see any possible profit in the regrowth 
of timber needed to make an operation per- 
manent. The Great Southern is convinced 
that the time is here when such a profit can 
be made. 
A Feature to Avoid 


The second reason ean be stated in the 
words of W. H. Sullivan, vice president and 
general manager of the corporation. 

‘*There’s one bad feature about the aver- 
age sawmill town that we’re going to avoid,’’ 
he said. ‘‘The mill is started and needs men. 
Unskilled labor can get work rather easily; 
but sawyers, superintendents, foremen and 
the like come in, get fairly good pay and stay 
for years. Perhaps by the time these men are 
50 years old the timber is gone, the mill is 
dismantled, and these men are out of work. 
They don’t want to quit working. They stand 
well with the company, but it is all thru and 
has no more jobs to give them. Other com- 
panies don’t know anything about them, and 
these other companies have their own skilled 
labor. These men are out of work and have 
no homes. That’s bad. We’re going to fix 


it so our men ean work for us as long as they 
please.’’ 


has humanitarian in- 
stincts unless it pays 
men the year 

around regardless of 
whether or not there is work for them to do. 
These same critics are firm in their stand that 
this cost must not be passed on to the public. 
Where the money is to come from they do not 
say. We suggest that they can be more useful 
to society if they will make an economic 
study of markets and help in a scientific 
stabilizing of trade. 


Will Install New Industries 


The Great Southern built the town and is 
still the big factor in its industry. It is op- 
erating a number of industries and is prepar- 
ing to install more, all centering around the 
manufacture of the forest crop. A number 
of these plants utilize so called byproducts 
in order that every merchantable factor in 
the tree may be utilized. So in addition to 
the sawmill there is a paper mill, a box fac- 
tory and a turpentine company. As was stated 
above, other units will be added to extend 
these industries and to salvage other wood 
values that are not now utilized. But there 
are other industries, such as the New Orleans 
& Great Northern shops, a veneer plant, 4 
hardwood concern and so on. There is to be a 
broom handle plant and a canning factory; 
perhaps these two ‘are already in operation. 
The Great Southern operates an enormous 
store, where a person may buy about any- 
thing in the line of personal and household 
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gear, but the corporation has never tried to 
get a corner on mercantile trade. On the 
contrary, it encourages every person who 
wishes to come to Bogalusa for the purpose 
of engaging in industry or merchandising on 
his own hook. There are about 125 mercan- 
tile establishments that are privately owned 
and operated. The Great Southern sells all 
the lumber at retail, I think, and in order to 
do this in the right way it has a separate 
department devoted to it. This department 
stands on its own feet and operates as inde- 
pendently as tho the local sawmill did not own 


plant executives; heads of departments, 
superintendents and the like, men who come 
into direct contact with the laborers at the 
mill and in the woods. This committee sits 
with the board of directors, knows what is 
discussed and decided and is privileged to 
make suggestions or criticisms. Hence the 
employees are not kept in ignorance of the 
affairs of the company in which they are so 
vitally interested. There is a plan whereby 
employees may purchase stock in the com- 
pany on decidedly favorable terms. A man‘ 
who has worked for the company five years 


front on a pretty park, and in the park, 
among other equipment, is a shallow wading 
pool where the little folks paddle to their 
hearts’ content. 


**His Touch Is Everywhere’’ 


An institution, as someone has remarked, 
is but the lengthened shadow of a man, Mr. 
Sullivan has the cordial support of the cor- 
poration in the huge task he has undertaken, 
and the corporation has been fortunate in its 
choice of a man and it is to be congratulated 
on having the vision to see the possibilities 


able it. The manager has to do business on a is allowed to subscribe for stock amounting of Bogalusa as Mr. Sullivan has seen them. 
rity sound retailing basis and must show just how to five times his annual salary; if he has _ It should be repeated that the Great Southern 
» 28 his department stands as to finances. There worked ten years he may subscribe for ten is a corporation that desires to make money 
oust is no drawing on the mill yards and sheds times his annual salary. He pays nothing and that does make money. Mr. Sullivan’s 
not and a turning in of receipts into the general down, gets the stock at par, is charged 4 _ task is to direct his work with that very rare 
loy- treasury without knowledge of costs and percent interest and is paid not the usual and gifted altruism that can combine long 
self, profits. dividend but twice the dividend until the stock vision and human welfare with the working 
into Another very significant way in which the is paid for. The dividend of course applies life of his community and make it all pay 
the policy of permanence crops out is the attitude to paying off the purchase price. Under this dividends, both in money and in a better 
yas taken by the big corporation toward taxes Plan the stock pays for itself in a few years  civie spirit and a more abundant life. His 
ely, and bond issues for public improvement. The Without requiring the owner to put up a cent touch is everywhere; in the efficiency of the 
ent. old-fashioned sawmill man, who expected to Out of his wages. big mill, in the intelligent labor of the men, 
} of stay only long enough to skin the in the activities of the town. 
hen timber off and then take his pro- ee Everybody knows him, everybody 
rice fits, if any, to some other place likes him. 
This for the purpose of making a As readers of the AMERICAN 
the permanent home, kicked against Ae LUMBERMAN doubtless will re- 
for local public expenditure like the e member, Mr. Sullivan was mar- 
” biblical ox against the goad. | ea . ® THE SIGN OF | ried not long ago. Mrs. Sullivan 
a He did that because he felt him- QUALITY.” before her marriage was Miss 
self to be a transient. Industrial | Pp ] Salmen and is a member of one 
irge history is full of ineidents in a eopie demand quality as well as price in buying lumber and of the distinguished families of 
_ of which the big majority of building materials. As we showed in our 1920 and 1922 comparison of lumber the South engaged in the lumber 
ing voters, being nontaxpayers, voted prices last week, a bill costing $690.00 in 1920, can.now be bought for $345.00. business. The entire city of 
av- uw t one fer im sovemente In making this reduction, we have not substituted inferior grades nor lowered } B 1 ? eel h y d 
no ty cla . Pp = i) the quality of our lumber in order to make a low price. ogalusa was invited to the wor 
add a Paging ra a a ding and journeyed to Slidell on 
— iad to pay. 1e Great Southern many special trains. The day 
; Of pays about 75 percent of the | Demand and supply control the price of lumber and building ma | before our visit Mr. and Mrs. 
eat taxes in Washington Parish, |} terials the same as it does the price of wheat, corn and hogs. Lumber and build Sullivan held a reception in their 
its where Bogalusa is located. For ing materials are now in greater demand than at any time in the. past. several |}} heantifel ih t llow the 
ket ian t fit ¢ : re . 1 years and all indications point to a greater demand than supply by mid-summer. —— price eg a 
‘ni- OF ee ee Take a tip from us: Buy where you can always get the lengths, and grades | people of Bogalusa to look at the 
wer we should say that parish in and kinds of lumber you desire—our complete stock of “Quality Lumber” as- wedding gifts. Mr. Sullivan was 
- i - wig ey age sures you of this service. kind enough to take us_ to his 
Vv in other States. e in- home where we, too, saw the mag- 
ber- flue f the Great Sout] - ' | ifice i , ‘hi 
ac- cael s head va of "nore Oe P Quality is a part of price. One clothier may | sell_a bine serge | fae wher % bea ; Rose pat 
eir half te ‘ion doll 1 ‘ suit for $25.00—another in the same town may price it at $20.00 The suits are | of the labor involved, had not 
to alf a million dollars not long both blue, they both are serge, but there is a reason for the difference in price. | yet been put away. The gifts 
a ago for the purpose of building The $25.00 suit is better fitting, is bette1 manufactured, it is made from wool included every article usualiy 
id highways. Now the corporation cloth that has already been shrunk. given at weddings, tho we remem- 
( s . . 
to- could log and saw its lumber But you say lumber is just lumber. Take No. 2 grade shiplap for instance. ber best the wonderful china and 
k without these highways. It uses One dealer’s shiplap may be full of coarse knots, is only “air-dried” and will silver that stood in solid ranks 
on its own railroads for this purpose. shrink and show big cracks after it ison the building—it may be imperfectly on tables that filled the big house. 
ent But the city and the country will dressed or matched. The other dealers SAME grade may contain only small In fact the gifts did overflow the 
er- not develop normally without tight knots, be smoothly dressed and “kiln-dried.” Which would you buy for a inal 
ies ss F agg sso your building? Isn’t quality part of price? Think it over. house; for one, an _ inelosed 
we rie ggbe in _— the — - Cadillac, stood out in. front. Mr. 
or em. t gave e lant Sullivan pointed out articles 
lon : 
; needed for the roads and allowed ERI Can riven by his ¢ -jates, | is 
‘ ‘ soya! Ayal MN given by his associates, by wea 
wid the ea heegae: agin i y CG. M. CRIM & SON thy eastern friends, by fellow 
J cut what timber they needec ie t sme I smployees of the 
s L J THE SIGN OF “The Lu ownsmen, by employee _ the 
ye without cost. SERVICE menietne company. He told a little inci- 
i The company owns hundreds of ” ——— wii dent that occurred when some of 
vat houses which it rents to its em- = |] the Ma seg —a ge | 
oa. ployees, and you may guess the : came thru the house. ey looke 
ran a The above is an ad of C. M. Crim & Son, Salem, Ind., which stresses’ . ¢ j 
lot general quality of these houses quality. This is a sort of educational advertising which this alert at the tables loaded with the 
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from the fact that each one has 
a bathroom. There is a beautiful 
new high school building that was built at a 
cost of about $300,000. This building has the 
best and most modern equipment. There are 
a number of ward schools, and at each one 
hot lunches are served the youngsters at 
noon. The experiment was tried out at one 
school, and the results were so gratifying the 
lunch service was extended to all of them. 
These ward school buildings are centers of 
community life for the older folks. I was 
teld by a citizen who operates an indepen- 
dent business that the Great Southern is 
always ready to help with the erection of 
schools or churches out in the country. It 
usually donates the land for the site and 
then adds a donation of lumber to help with 
the building. 


Employees Participate in Company’s Earnings 


The labor turnover of the company is very 
small. The drifter soon leaves, but the steady 
man who appreciates a job stays; and as a 
result there are not many openings for the 
drifters. There is a sort of committee, tho 
I don’t know what it is called, made up of 





Indiana retailer is constantly using 


Mr. Sullivan took us around the city and 
showed us the attractive Country Club, the 
Christian association buildings, the memorial 
hospital, the parks and playgrounds. The 
hospital is splendidly equipped and is self 
supporting. There is an arrangement where- 
by all the people in the town who wish to do 
so make a small monthly payment which as- 
sures them of hospital service when they 
need it. Bankers, railroad men, storekeepers 
and any person who wishes to do so may 
share in this privilege. At the time of our 
visit to the Y. W. C. A. a young woman was 
having a wonderful time teaching little folks 
their part in a forthcoming pageant. They 
were flowers being awakened by spring. ‘‘One 
of the most important parts of a town life 
like ours,’’ Mr. Sullivan said, ‘‘is an organiza- 
tion such as this is, for the benefit of women 
and children. They have very definite social 
and recreational needs that are not cared for 
without practical organization. The company 
maintains the Y. W. C. A. and it is offered 
to all women of the city without charge.’’ 
The association buildings and the hospital 


wealth of silver, and one of them 
said, ‘‘Mr. Sullivan, it must be 
wonderful to own all these beautiful things.’’ 
‘‘We don’t own them,’’ Mr. Sullivan an- 
swered. ‘‘We happen to have the use of 
them, but, like other things in the world, we 
don’t own them. In 50 years somebody else 
will have them. They belong to future 
generations as much as they do to us. And 
when you think of it, it’s a pretty heavy re- 
sponsibility having the use of things you don’t 
own.’’ 

Mrs. Sullivan is a charming lady who is in 
sympathy with her husband’s plans for the 
making of Bogalusa a home city. The work 
of town building and of town beautifying 
has already borne much fruit. Streets are 
lined with shade trees, streets are in splendid 
condition, town life is organized. 

Bogalusa has received a bit of publicity from 
the fact that a major league baseball club 
trains in the city each spring. It’s a dif- 
ferent club each year, because the proposi- 
tion is of value to Bogalusa chiefly in the 
publicity that follows, so this publicity is 
spread around. I believe there are two turtle- 
back diamonds, and quite a number of pre- 
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season games are played here by major-league 
clubs in addition to or rather as a part of 
spring training. 

No brief account, even, of the city could 
be complete without mention of the charm- 
ing Pine Tree Inn and its delightful host. 


It is a hotel with metropolitan service and 
with a friendly, personal greeting. We have 


dined in quite a few hotels and restaurants 
in these latter years, and many of them have 


offered excellent service and appetizing food. 
But at the moment we can think of but two 
that stand out above the rest in fond. recollec- 
tion. One is the Roycroft Inn, at East Aurora, 
and the other is the Pine Tree. It has been 
several years since we were at the Roycroft, 
and it may be the Pine Tree has secured the 
services of the Royeroft chef. But in any 
event, if one is seeking food that puts an 
artistic joy into life, the kind you get at 


home but seldom get anywhere else, let me 
commend the Pine Tree. Perhaps the cour- 
tesy and friendliness of the place is part of 
the secret; but whatever the secret is, the 
food and the service and the atmosphere are 
beyond praise. 

[The next instalment of the Realm of the Re- 
tailer will relate something of the methods of 
manufacturing lumber and paper in Bogalusa.— 
Epiror. | 





NEWS AND 


Figures Show Decreased Building Costs 


While the public is slowly coming to realize 
the fact that building costs have receded ma- 
terially, this knowledge is by no means as gen- 
eral as it should be. Equally noticeable is the 
jack of understanding of many ultimate con- 
sumers as to the very large part that freight 
rates play in costs. As a matter of fact, the 
freight is as big an item in many instances as 
the price received by the lumber manufacturer. 
The fact that a very good frame house can be 
built at a very reasonable cost and, furthermore, 
how small the lumber cost is where freight does 
not play a large part, is forcibly brought out 
by the construction of a 5-room house at War- 
ren, Ark., which has just been completed, at a 
cost, including lot, of $3,367.80. The house was 
built by one of the employees of the Arkansas 
Lumber’ Co. at Warren, and is a well built, 
roomy structure of pleasing appearance. In 
speaking of this house, James W. Feaster, assist- 
ant manager of the Arkansas Lumber Co., said: 


The cost of this house, a lock and key job, was 
as follows: 


ee SR EOE eT a ee $ 382.50 
Builders’ supplies, hardware etc........ 670.30 
Plumbing, lights and fixtures.......... 360.00 
Peet BG MADBMIDG: «66 666 6k sk 2h obese s 343.00 
OE FE OO ECO ee 800.00 
Concrete retaining wall, steps, walks and 
BONES Soc oak oun as 6 te CR Rae oR 312.00 
REACT 656 5.602.646 £4: 00% eae OR $2,867.80 


In Arkansas, rooms of ample sizes are still 
favored and consequently there were the following 
rooms in this house: 


Oe ee ne ar ee ee 16x18 feet 
PUR 6.6 date Gin. 606.9 weeweas cure 16x18 feet 
SE NE 9.5 to a hebie Gide ae Cisne eRe 14x14 feet 
SI OND 6.5 oo55 660s sadn caeebaweue 14x14 feet 
ERS 654 oki .c ee walenene ed a.eie wae 14x14 feet 


Continuing his remarks regarding the house, 
Mr. Feaster said: 


The lumber, besides that used in the house, built 
the garage, servant’s house and wood shed. This 
item for lumber covered simply the quantity that 
our man bought from us at our regular retail 
price. Builders’ supplies, hardware etc. included 
shingles, doors, windows, nails, brick, lime and 
cement. The items of plumbing, lights and fix- 
tures included the bathroom fixtures complete, wir- 
ing and light fixtures for the entire house and sink 


POINTERS FOR 


in kitchen, The lot on which this house was built 
cost $500, making a grand total of $3,367.50. 

The main thing that I wanted to show in this 
was that the lumber itself was a very small part 
of the total cost of the house; and another thing, 


that the freight on the lumber was an item that 
could not be ignored. The house is well built in 
every particular—-double floors thruout, a_ large 


fireplace with pressed brick mantel heating the liv- 
ing room, the rest of the house being heated with 
stoves. Our man who had this house built. of 
course, knew lumber and knew what could be used 
to advantage in building a good substantial house. 


RETAILERS 


everything possible to stimulate the making ot 
good roads and therefore the idea occurred tv 
him of having a road dragging contest and 
award red cedar shingles as prizes. 

Rains have been extremely heavy at Kahoka 
this spring and consequently the contest could 
not be held at the time planned. Each con 
testant was permitted to do the dragging at the 
time most convenient within a period of two 
weeks. The contest was open to anyone who 

would pull a drag into 
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Miss June Woodruff, who won the first prize In the road dragging contest 
held by the Kahoka Lumber & Coal Co., Kahoka, Mo. 


We appreciate, of course, that up in the north- 
ern States the lumber could not be purchased for 
anything like what it was bought here on account 
of the freight, but at the same time we think it 
shows what can be done in the way of building a 
snug little home. 


Woman Wins Road Dragging Contest 


W. E. Matlick, manager of the Kahoka Lum- 
ber & Coal Co., Kahoka, Mo., this spring insti- 
tuted a road dragging contest, which he states 
has proved to be the most effective and best-ad- 
vertising ‘‘stunt’’ engaged in during recent 
years in and around Kahoka. Good roads are, 
of course, desirable, and Mr. Matlick in common 
with other progressive lumbermen likes to do 


























the yard of the Kahoka 
Lumber & Coal Co., at 
which time the name of 
the contestant and the 
distance hauled was reg- 
istered. Strange as it 
may seem, a woman won 
the first prize—five bun- 
dles of the best red 
cedar shingles handled 
by the company. Miss 
June Woodruff, winner 
of the first prize, came 
fifteen miles on the drag 
and exceeded by two 
miles the distance 
dragged by the nearest 
contestants. After the 
prizes were announced, 
Miss Woodruff drove 
around the public square 
with the shingles fast- 
ened to her drag, as shown in the accompanying 
illustration, and attracted a great deal of atten- 
tion and much comment from the public. Re- 
garding this contest Mr. Matlick said in part: 
‘The rainfall in this community during March 
and April has been most unusual and the roads 
have been the muddiest for many years. On 
this account our road drag contest was the oc- 
casion of a great deal of comment all over the 
county, over the phones and even on the streets. 
Especially so when our lady friend, Miss June 
Woodruff, winner of the first prize, drove around 
the public square with the shingles fastened to 
her drag and decorated with our advertising. 
The results of the drag contest are the most 
gratifying of any advertising we have ever 
done, ’’ 





“Bruce Design’? Oak Flooring 

The May issue of Business Building, edited 
by the E. L. Bruce Co., Memphis, Tenn., con- 
tains a lot of valuable and interesting informa- 
tion regarding ‘‘Bruce Design’’ oak flooring. 
This flooring is being manufactured to meet the 
popular demand for oak flooring that can be laid 
in patterns at a reasonable cost. The company 
is making this flooring in quantity now and 
offers it at a price which will permit the retailer 
to sell it for moderate priced homes. 


Various methods of laying this flooring are 
illustrated. The cost as compared with ordinary 
strip flooring is given, and a lot of valuable in- 
formation which will prove helpful to retailers 
generally. 


ACCIDENTS OCCURRING on Mondays in bridge 
and structural iron work decreased from 24 per- 
cent in 1919, before prohibition went into ef- 
fect, to 19 percent in 1920, under prohibition, 
according to an industrial accident report just 


ig ° aka 4 V k ars? 
ineteitias the Ask: Wee issued by the Bridge & Structural fron Work« 


The Turn Key Cost of This Warren, Ark., House, Recently Completed, eS A 
$3,367.80 Union, of Chicago. 
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BUILDING ACTIVITY SMASHES ALL RECORDS 


APRIL BUILDING BREAKS RECORD 


The month of April broke all previous records 
for the amount of construction started, accord- 
ing to the F. W. Dodge Co. Contracts awarded 
in the 27 northeastern States during the month 
amounted to $353,192,000. The previous high 
record was for the month of July, 1919, the 
total for that month having been $317,698,000. 

Last month’s figure represented an increase 
of 20 percent over the previous month and of 
60 percent over April, 1921. The first four 
months of this year have rolled up a total figure 
that is just under a billion dollars and is 65 per- 
cent greater than the total for the first four 
months of last year. 

There was an increase in every important class 
of construction projects in April, even in indus- 
trial plants, which have been the last group to 
pick up. Residential building continues in the 
lead, amounting in April to $132,478,000, or 
37 percent of the month’s total; public works 
and utilities amounted to $75,251,000, or 21 per- 
cent; business buildings, $58,711,000, or 17 
percent (a notable increase over the previous 
month); educational buildings, $36,718,000, or 
10 percent; and industrial buildings, $24,312,- 
000, or 7 percent. 

Contemplated new work reported during the 
month amounted to $490,926,000. 


ANOTHER RECORD ESTABLISHED 


Los ANGELES, CALIF., May 6.—April set an- 
other high mark for building activity locally 
with a total of $12,959,686 in valuation and 
3,983 in number of permits issued. The record 
for the first four months of the year is nearly 
twice that of the corresponding period of last 
year. 

On the basis of the record for the first quar- 
ter, a total of $120,000,000 for the year is pre- 
dicted by the building inspection department, 
which estimates that even tho building for the 
remainder of the year should decline sharply— 
a decided improbability—and should the remain- 
ing eight months run equal to the last eight 
months of 1921, the final total will be well in 
excess of $100,000,000, as against $80,000,000 
for last year, in itself a substantial new record 
up to that time. But the building department is 
firmly of the belief, this based on probabilities 
already in sight, that the record of April will 
be exceeded by the ensuing months of this year. 
Another authority—the Los Angeles Forward 
Movement—declares that Los Angeles building 
operations will not come to a perceptible halt 
during the next four years, if then. 

(aeaeanaaanaaaean 


FORECASTS PEAK BUILDING YEAR 


MADISON, WIs., May 9.—That 1922 is to be a 
peak year comparing favorably with 1916 in 
amount of building; that lumber has reached 
the lowest price that it will attain for some 
time; and that construction of houses under way 
will but satisfy the housing wants of the city, 
are predictions made by G. O. Hanson, manager 
of the Washington avenue branch of the Yawkey 
Crowley Lumber Co. 

‘‘The building going on at present is not a 
boom,’’ said Mr. Hanson. ‘‘ Real estate agents 
are not building houses in anticipation of need. 
People who have put off building since 1916 are 
responsible for the increase in building this 
spring. Lumber at the mills is as cheap now 
as it was in 1916. The difference in price here 
is due to the fact that freight rates have ad- 
vanced. A carload of timber which we can buy 
for $400 on the Pacific coast costs us around 
$900 delivered here. Some dimension lumber 
is delivered here for $22 a thousand. Of this 
amount the manufacturer gets $14 and the 
freight charges are $18. I should say that on 
all grades of lumber freight charges average 
about half the cost.’ 


DONNELLY ANTITRUST LAW UPHELD 
_ BUFFALO, N. Y., May 10.—The appellate di- 
vision of the Supreme Court at Rochester de- 
clared the Donnelly anti-trust law of the State 
constitutional last week, thus éverruling the de- 


cision of Justice Pooley, who held that it was 

unconstitutional, because discriminatory. It 

was under this law that retail lumbermen and 

members of other building lines in Buffalo were 

recently indicted, and now the district attorney 

proposes to go ahead with the cases. 
S@aaeaaeaaanaanes 


SAYS WAGE AWARD IS TOO HIGH 


St. Louis, Mo., May 9.—The St. Louis Cham- 
ber of Commerce, thru President F. W. A. Ves- 
per, has protested the award of $1.10 an hour 
to union carpenters, made by Rev. Father Tim- 
othy Dempsey, as arbitrator. 

The statement says that ‘‘while the award 
may have been satisfactory to the carpenters 
and the Master Builders’ Association, as indi- 
cated by their acceptance, the one important 
interest most vitally concerned—the city at 
large—was not properly considered.’’ The 
statement continues: 

‘‘The Chamber of Commerce is much con- 
cerned with the question of relief from burden- 
some and unduly high rents. St. Louis needs 
thousands of additional homes to meet the pres- 
ent shortage. These homes should be built to 
bring a reasonable profit to the investor, and 
yet be rented at a figure not burdensome to the 
renter. This condition will never be fully met 
so long as building in St. Louis costs more than 
in competing cities.’’ 

The directors of the chamber agreed that ‘‘ the 
wage seale of $1.10 as fixed by the arbitrator is 
higher than it should be.’’ 


WILL LEND MINIATURE HOUSES 


CLEVELAND, OHIO, May 9.—The Cleveland 
Board of Lumber Dealers will allow the elabo- 
rately and accurately constructed miniature 
houses used in its exhibit at the recent American 
Building Exposition to be used in similar ex- 
hibitions elsewhere. Correspondence regarding 
their use may be addressed to the secretary of 
the board, J. V. O’Brien, of the Reserve Lum 
ber Co. 


WILL HOLD HOUSING SHOW 


New York, May 8.—The purpose of the realty 
and housing show to be staged May 22 in the 
Astoria Casino is to show in concentrated form 
what the borough of Queens has to offer the in- 
ventor and house hunter. Business men, espe- 
cially builders and material dealers, are back of 
the enterprise. 

Every variety of house being erected in 
Queens, which is far ahead of any other borough 
in home construction, will be shown in models. 
These will include the modest bungalow and 
single family dwelling as well as the highest 
class apartment house, accommodating sixty to 
eighty families. The exposition is described as 
an enlargement of the ‘‘own your home’? idea. 

Practically all the builders in Queens borough 
will take part in the exhibit. The Metropolitan 
Life Insurance Co. has reserved space in which 
to display a model of the $9 a room apartment 
which it is preparing to build under the per- 
missive legislation that paved the way to an in- 
vestment of $100,000,000 in housing construction. 


Saeaasaaaaaan 


BANKS GIVE GOOD CO-OPERATION 


LAFAYETTE, IND., May 9.—Last month five 
retail lumber concerns of Lafayette cooperated 
in running a display advertisement in the local 
daily newspaper, reading in part as follows: 
‘*We can help you build a new home, as we 
have arranged to loan $100,000 to Lafayette 
home builders.’’ 

Asked where the money came from to earry 
out the offer, and what results had been ob- 
tained from the campaign, Ed. Munger, presi- 
dent of the Ed. Munger Lumber Co., one of the 
codperating concerns, said: 

‘*We took the matter up with our bankers 
and they agreed to put out $100,000 to be used 
in building this spring. They undertook to 
handle the financial end of the matter direct 
with the customer, relieving us of that part of 
the business. The results have been fine, and 
our business is very good this spring.’’ 


CONDITIONS FAVOR BUILDING LOANS 


That conditions governing the loaning of 
money for building purposes are fast becoming 
normal is indicated by the fact that S. W. 
Straus & Co., large lenders for construction pur- 
poses, with offices in Chicago, New York and 
other cities, are underwriting more building 
projects than they have for years past. A recent 
statement issued by the Straus company says: 

There is a good demand for funds to carry on 
new building operations. The general fundamental 
conditions in the situation are now so nearly 
normal that since Jan. 1 we have underwritten 
building loans amounting to $43,980,000, of which 
$26,510,000 was for apartment houses, $12,350,000 
for office and loft buildings, and $5,120,000 for mis- 
cellaneous structures. If the demand continues at 
the same rate, and fundamental conditions seem to 
so indicate, we shall be in a position to loan ap- 
proximately $100,000,000 more to finance new build- 
ing construction during the balance of the pres- 
ent year. 

That the present encouraging conditions are 
nationwide in character is indicated by the widely 
scattered range of these financial underwritings, 
which include loans in fourteen cities and thirteen 
States, as follows: New York, Chicago, Philadel- 
phia, Boston, Atlanta, Detroit, Fort Worth, Cleve- 
land, Birmingham, Dallas, San Francisco, Kansas 
City, Seattle and Portland, Ore. 


SUCCESS OF HOUSING LOAN SCHEME 


WINNIPEG, MAN., May 8.—Alderman Fow- 
ler, addressing the Canadian Credit Men’s Trust 
Association at its luncheon last week, dealt with 
the success the city had experienced with its 
housing loan scheme. He pointed out that last 
year the city provided funds to build 359 houses. 
It has invested $1,431,531 since the inception 
of the commission two years ago, and there are 
no payments in arrears more than one month, 
which is remarkable, the experience of mortgage 
companies being the reverse. 

Alderman Fowler said that in addition to this 
fine record the city has $25,716 in overpayments 
by people who asked to be allowed to make de- 
posits in advance of the time required. The only 
difficulty that Alderman Fowler expects the city 
to experience is that it may have to continue 
this service, because he does not think that pri- 
vate capital can compete with the city in this 
undertaking. The city has provided $1,500,000 
more this year for housing loans, and from the 
way applications are being filed the appropri- 
ation will soon be exhausted. 


COAL TAR AS TIMBER PRESERVATIVE 


For many years coal tar has been used ex- 
tensively as a timber preservative, states W. W. 
Odell, fuel engineer, in Technical Paper 268, 
recently issued by the bureau of mines. The 
antiseptic and preserving properties of coal tar 
are recognized thruout the world. Tar prevents 
decay, not only by its antiseptic properties, but 
also by its waterproofing qualities, whereby the 
pores of the wood are filled. It is used to pre- 
serve fence posts, telephone poles, and heavy 
building timbers, and for such purposes is ap- 
plied with a brush or the timbers are dipped in 
hot water-free tar. 

By far the largest proportion of the tar used 
for preserving timber, however, is mixed with 
creosote oil. Large quantities of mixtures of 
this nature are used annually to treat paving 
blocks, railroad ties, cross arms, and telephone 
poles. The brush method is not as common for 
this purpose as the closed tank pressure method, 
wherein the actual absorption of the preservative 
is many times greater. Altho it is generally 
understood that some of the tar distillates are 
superior to tar for preserving timber (especially 
when the proportion of free carbon in the tar 
is high), the difference in first cost favors tar. 

When used for treating timber the tar should 
be hot and free from water, and to obtain the 
best results the timber treated should be as dry 
as possible, as the absorption and penetration 
is considerably greater under these conditions 
than when the wood is wet or moist. The pene- 
tration into the wood is not so great with tars 
with a high content of free carbon as with those 
of a low free carbon content. 

The amount of preservative required per unit 
of area with the brush method is greater for 
tar than for tar distillates. The exact amount 
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can not be stated by a figure universally applica- 
ble, because the condition and kind of wood, as 
well as the quality and kind of tar, affect the 
results. However, it can be said that a gallon 
of hot tar will cover approximately 200 square 
feet of the surface of smooth, dry poles. More 
“tar is absorbed by dry, rough sawed timber, and 
a gallon of hot tar will cover 150 to 200 square 
feet of such surface. 


REMOVAL OF GENERAL OFFICES 


Corry, Pa., May 9.—Because of the expansion 
of business in the last year or so, the general 
offices of Haniel Clark & Sons (Inc.) have been 
from their former location at 
Union City. This move will result in bringing 
into closer touch the operating forces at the 
ntration yards, planing mill, 


transferred here 


company’s conce 


dry kiln and flooring plant. The present com- 
modious quarters are temporary until further 
developments enable plans to be made for per- 
manent administration buildings. Haniel Clark 
& Sons announce that the latch-string is on the 
outside and that friends will be gladly received 
and shown the lumber stocks and facilities for 
shipping them. Already there has been an in- 
creased volume of business. 





Production and Shipments of Western Pine 


PORTLAND, ORE., May &.—A. W. Cooper, secretary-manager of the Western Pine Manufacturers’ Association, has issued the following statement 
comparing production and shipments during the first three months of the years 1913 to 1922: 


First Production Shipments Shipments First Production Shipments Shipments 
Quartcr of Icet Feet Keceedced Cut Quar ter of Wee Feet Lrceeded Cut 
Oo eT eee 143,686,068 288,696,047 145,009,979 Dk re ere 174,891,508 261,873,744 86,982,236 
SE: 6 ebikch te i5.9: 9.0.0 ed a oro 82,808,789 154,188,966 71,380, 1 a7 1916 eT ree oe ee 113,891,508 256,265,170 143,373,662 
ED cb. b.00 s Baie eed wes woe 5 285,002,303 447,571,634 162,569,338 D5. 09:54 514 SSeS eee Be 88,850,970 208,040,154 119,189,184 
DED 656i i 65.098. 55 04s new e te 157,817,234 221,340,854 63,523,620 BR. io, sdck wosginle cereale Sunee are 125,070,290 214,450,219 89,379 929 
ROPES \ elect aw endry Kardon ee eas 243,279,530 254,073,076 10.75 3.546 BE UG Keticieitid wa eaioewaie 102,428,500 198,254,336 95,830,836 
Detailed Distribution in First Quarters of 1921 and 1922 

1922 — — ——192 J——-__-__~ = --—— 1922 —____. —_———192 1——______ 

Cars Feet Percent Cars Feet Percent Cars Feet Pe ree nt Cars Be eet Percent 

ON ee eee 310 7,626,911 2.64 250 .6,576,165 °* 4:25. Wyoming « «60.00.60 117— ss: 3,210,480 = 1.11 125 3,166,071 = 2.05 
MORGANA .n50sicseres 671 17,080,698 5.91 767. BOCS0j510 22.74 Dia ics ecetesiisee 95 2,499,696 87 80 2,097, 243 = «1.36 
eS) ee ene er 111 2,963,583 1.03 a2 1,357,312 88 PARRA isi 6ney 8d sanecece 514 138,845,942 4.80 225 6,069,522 3.94 
Washington ......... 342 8,657,374 3.00 362 8,718,635 5.65 Re ae ence a 231 6,380,806 2.21 138 3,698,649 2.40 
North Dakota ........ 105 2,712,919 94 5D 1,289,903 .84 ee, a Ds nee ere 90 2,597,990 90 7 2'108,395 1.37 
South Dakota ........ 191 5,240,387 1.82 80 2,186,028 1.42 Atlantic coast States... 2,469 67,160, 980 23.26 1,080 29/0327490 18183 
Minnesota ........... 964 25 a 653 8.72 483 12,974,452 8.41 Other eastern States. 226 6,342,064 2.20 155 3,725,738 2.42 
Wisconsin ........-.. 734 19 p01 6.71 $83 10,379,172 6.73 SINNER A orcs ah 'sreasraete seg’ causrgeieiee ees wake wptate. -aececteta acute Sere 
RO 566.6. ds bean ee 1,095 2 55 = 020 9.54 517 12,926,151 8.38 Oklahoma and ‘Texas.. 10 277,500 10 16 440,169 .29 
S| eee ere 1,192 32,1! 53,497 11.14 508 13,293,062 8.62 re eS ae 5 121,728 .04 i 101,174 07 
ee Tee rer 124 3,070,102 1.06 86 2,089,482 1.36 COMTOPOIR 2 o-6 cisiecs ces 45 1,838,337 .63 12 387,258 25 
Ch 681 17,655,418 6.12 195 4,789,136 3.11 Nevada & New Mexico. $ 4,177 .02 ee ee ree Sa 
es 155 4,214,181 1.46 &4 2,189,255 1.42 — ta i Soar eae — 
SOIOTRED:  6.0:0:9:%:01 9:0: «0% 412 10,880,103 3.77 191 4,942,998 3.21 SOMAG: oikto sas 0,890 288, 696, 047 100.00 5,948 154, 188, 966 100. 00 





Record of Direct Sales of Douglas Fir 


SEATTLE, WaAsH., May 6.—The April record of direct sales of fir, as compiled by the sales re- 
porting department of the West Coast Lumbermen’s Association, reveals the strength and firmness 
of the market. As compared with the figures for the previous two months, volume has increased 
in all items except slash-grain flooring, 4-inch No. 2 and better and 4-inch No. 3, in which short- 
age of stock is being keenly felt. As to the list as a whole, in some items there have been slight 
recessions in high price, and in others slight advances; and the re has been some variation in spread; 
but the story of the figures is that the market has firmly entrenched itself on the prevailing levels. 
The comparative results for February, March and April are: 


—wSalcs— od Prices 
No. Feet No. High Low Spread 
V.g. Fir Flooring 





No. 1 

February ..... 26 139,000 10 $59.00 $51.00 $ 8.00 
PABPGR sskwcwse 50 298,000 10 56.00 49.50 6.50 
Cy oe 69 398,000 9 55.00 48.00 7.00 
No. 2 

February .....232 1,211,000 13 $57.00 $45.00 $12.00 
MIOPCR: o0500%0s 445 2 223,000 18 53.00 43.00 10.00 
POINE . wsveyanien 472 2,470,000 17 59.00 43.00 16.00 
No. 3 

February ..... 101 672,000 12 $43.00 $33.00 $10.00 
ee | 142 1,( hh 000 15 40.00 30.00 10.00 
BTN ss cccseaw 168 1,158,000 16 40.50 30.00 10.50 
S. g. Fir Flooring 

4” No. 2 & better 

February .....115 831,000 16 $36.00 $26.00 $10.00 
Ps re 176 1,413,000 12 34.00 26.00 8.00 
CS | 167 1,116,000 13 35.00 24.50 10.50 
4” No. 3 

February ..... 44 361,000 13 $34.00 $22.50 $11.50 
PROPOR eso esis 62 497,000 14 31.00 21.25 9.75 
OG | ere 69 438,000 12 30.00 22.75 7.25 
6" No. 2 & better 

February ..... 90 395,000 10 $37.00 $30.00 $ 7.00 
DEAGOR, accins ces 199 786,000 12 37.00 25.00 12.00 
BOY sioeceses 260 958,000 12 37.00 27.00 10.00 
6” No. 3 

February ..... 27 125,000 10 $37.00 $26.00 $11.00 
MEAPCH o02000 5 244,000 8 30.00 23.00 7.00 
ry: | ers 61 330,000 12 35.00 20.50 14.50 


—NSales— 


No. 
Ceiling 
boa” No.2 4 btr. 
February .....233 


NEOTON 2665s v0% 453 
oy: nee 506 2 
‘Kyrh’ No. 3 

Pepruary ...<% 65 
DIOP: ovaacccs 90 
Po | Serene 116 


Drop Siding 
6” No. 2 & btr. 


February ..... 258 
DEOCOCR 6eniscewa 522 
BOON oy cucaces 588 
6” No. 3 

February ..... 86 
DIOTON: isc00560 141 
2 | re 161 
rpg” 

8&8 & 10” No. 1 
February «i. 173 
DATO: 6s0:0% 00 08 337 
PCC «| eee 432 

12” No. 1 
cad ye ates 78 
PROTON: 606 eves 113 
CO | So area te 151 


244", 12-14", _ 1 
February .....252 
DIGRER aisie5sviviere 585 
BOP AL . ca cacen ne 800 


—Prices 





Feet No. High Low Spread 


1,286,000 21 $35.00 $22.50 
2, 239, 000 17 35.00 2 1.00 
327,000 13 33.00 36. 00 


287,000 13 $27.50 $20.00 
567,000 14 28.50 11.00 
721,000 11 27.50 19.00 


1,869,000 16 $38.00 $23.50 
3,458,000 19 38.50 26.50 
3,731,000 14 36.00 26.00 


565,000 18 $33.50 $24.00 
1,002,000 20 33.00 22.00 
1,168,000 21 31.50 22.50 


1,260,000 16 $16.75 $ 9.50 
2,649,000 14 15.00 9.50 
3,070,000 11 14.50 10.00 


428,000 12 $16.50 $11.00 

503,000 10 15.00 10.00 

725,000 10 15.00 10.50 
S&H 

781,000 11 $14.50 $ 9.50 
2,012,000 10 13.50 10.00 
2,801,000 10 13.50 10.00 


$12.50 
14 
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a] 
ae 
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Data on California Sales and Prices 


Saw Francisco, Canir., May 6.—The California White & Sugar Pine Manufacturers’ Associa- 
tion’s summary of sales during the week ended April 29, gives their total for all Species and grades 
(except moldings, battens, siding and lath) as 5,578,500 feet, at an average price of $32. 
by grades and average f. o. b. mill prices realized were as follows: 


Feet Av. Price 


. Feet Av. Price 
California White Pine No. 3 shop .... 18,000 26.90 
ae : ~~. clear Herpes $108.60 StOiIR: . sisexccs 0,500 58.40 
a ae 118,500 85.75 
D select ...... on Ss i 
No. 3 clear....344,000 92.15 NOY, Dicc-Aaion 28,000 $42.85 
Inch shop ..... 148,000 36.10 WOe Ook. 300,500 29.35 
No. 1 shop..... 319,000 64.70 St SaaS 373,000 18.55 
No. 2 shop ....410,000 48.35 Now # ccc. 34,000 12.60 
No. 3 shop ...-455,000 26.65 1%”,all widths 5,000 19.75 
Short C&better 500 67.95 Miscellaneous 25,000 28.00 
STAIN. ..0cesvece 325,000 40.65 No. 1 dimension 17,000 19.45 
Miscellaneous... 13,000 35.35 No. 2 dimension 9,500 15.05 
Sugar Pine Siding— 
Nos.1& 2clear 51,000 155.90 B&better . 43,000 44.75 
ae 38,000 133.15 Ae Reeipina wastes ,000 41.45 
No. 3 clear .... 54,500 89.70 Stained ..... 105,000 28.05 
Inch shop ....» 32,000 49.25 Miscellaneous 500 30.00 
No. 1 shop..... 270,000 73.00 PAVIBIB odie sacs 1,500 87.65 


No. 2 shop ....301,500 51.55 Box—pine 


Feet Av. 


White Fir 
No. 3 com.&btr. 90,000 
No. 4 common. .238,000 
Miscellaneous.. 12,500 
No. 1 dimens’n.382,500 
No. 2 dimens’n. 17,000 


Douglas Fir 
0,00 


Ce hetter. ....0. 8 
Mountain Pine 
Common .....5 548,000 


Totals 


Price 


$35.25 
8.50 
51.20 
17.25 
11.05 


53.50 
19.70 


Lin. Ft. Av. Price 


Battens 


Oe ’ 


29.70 


Pieces Av. Price 


6.55 
4.35 
5.30 


Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics on oak 
flooring: 

1922— Shipments Production Orders 
Week ended Apl. 22.. 4,387,000 3,965,000 6,850,000 
Week ended Apl. 15.. 4,490,000 3,864,000 5,736,000 
Apl. (3 to Apl. 22.... 12}589,000 11,533,000" 18,462'000 


Pe = to Apl. 23.... 6,262,000 5,188,000 — 6,712,000 


California Redwood Statistics 


SAN FRANCISCO, CALIF., May 6.—The follow- 
ing information is summarized from the Califor- 
nia Redwood Association’s statistical report for 
the week ended April 29: 

Entire industry 
Member mills reported (Estimated) 
Number Percent Percent 
of of pro- of pro- 
mills Feet duction Feet duction 
Production .... 13 7,813,000 100 12,400,000 100 
Shipments .... 138 7,146,000 91 11,300,000 $1.1 
Orders— 





Received .... 13 7,567,000 97 12,000,000 97 

On hand...... 13 41,650,000 533.1 66,100.000 532.2 
Detailed Distribution for Week 

Shipments Orders 
13 mills 13 mills 
Northern California...... 2,199,000 2,522,000 
Southern California....... 1,799,000 2,265,000 
WY UON sa 6sibacb-9: 6 ei e.ace okra 53,000 60,000 
MEIUECRAD icra eietep cissaplnainlee’s 1,450,000 845,000 
DOOM: oss ce sews - 1,645,000 1,875,000 
OUENE. ceca, cra aateetasen 7,146,000 7,567,000 


TELLS OF CONDITIONS IN BELGIUM 


Leo Van Coppenolle, a lumber importer of 
Antwerp, Belgium, when writing to the 
AMERICAN LUMBERMAN, said: ‘‘Business is 
very quiet, with little buying going on. This 
is an aftermath of the war and is due prin- 
cipally to the high exchange which handicaps 
the Belgian franc. Another important fact 
is that Germany is not paying as she should.’ 
Continuing Mr. Van Coppenolle said: 


The great sufferers of the war in Belgium are 
the timber and lumber dealers, who during the 
German occupation had their stocks commandeered 
by the German army, for which they received no 
pay. The most shocking fact which occurred dur- 
ing the German occupation of Belgium was that 
the Germans made the circulation of their paper 
marks compulsory. The Belgians had to accept 
the German paper marks and give change in Bel- 
gian silver coin or paper. When the German army 
was driven back there was over seven and a halt 
milliard marks in Belgium, exchanged for Belgian 
goods or coin at 1.25 francs. At present the mark 
is worth only .04 frances. This accounts for our 
financial difficulties. 
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COMPLETES SELLING PRICE SURVEY 


AUSTIN, TEx., May 8.—The State department 
of labor has just completed a manufacturing 
cost and retail selling price survey of the lum- 
ber industry of Texas, in which twenty-six mills 
and eighty-seven retail lumber yards were 
studied. The points, it was stated in the sur- 
vey, from which virtually all Texas’ sawmills 
distribute their lumber are Beaumont, Nacog- 
doches, Palestine and Texarkana, and the aver- 
age freight rates from these points were used in 
compiling the cost and the price data obtained. 

The average cost of lumber at the mills, it 
was stated, was found to be $26.01 a thousand 
teet, which cost the mills an average of $22.04 
a thousand feet to manufacture, including all 
overhead expenses and costs of production. 

It was stated that the retail yards ineluded in 
the survey were located in nine towns, names 
of which, cost, and retail prices follow: 

Costincluding Retail Price 
Freight Average 


ET is wie Ces eee $35.79 $54.08 
MEI ois 650-62 6 $0 we One we 34.43 50.18 
CWRNOGS kc cbdeweresees 35.93 57.43 
i ree rater ee eae 32.83 46.39 
Woee WOPth 666 ccc wivc ccs 34.43 50.64 
PIOUMIOME ache Kd ceeceeees 31.22 39.28 
Na AWMlOWMIO. «co s.cs ecw’ 34.70 52.57 
WACO Coates oenee vee as 34.45 54.08 
Wichita DPQMG 666 .csseines 35.25 50.34 


These retail prices, it was stated, are for 
cash, and a higher price is charged when lumber 
is sold on terms. 

The State department of labor has. also just 
completed an investigation of conditions in the 
lumber camps covering virtually every mill in 
operation in eastern Texas. Ninety-one mills 
were visited, fourteen of which were practically 
closed down. The seventy-seven in operation 
employed 12,765 persons at the time the investi- 
gation was made. The following data has been 
compiled as a result of the inspection: 


Average daily wage, January, 1922.....$3.18 a day 
Present average daily wage........... 3.48 a day 
Average increase per hour............ 038 

Average length of day’s work......... 10 hours 
Maximum average wage in 1921....... 4.47 a day 
Minimum average wage in 1921....... 1.85 a day 
Present average maximum wage....... 3.60 a day 
Present average minimum wage....... 1.30 a day 


Of the ninety-one concerns visited, sixty-two 
were found to operate commissaries, and the 
average prices charged, were as follows: 


Cents per pound Cents per pound 


NMED ats ee aera ee ae 4.9 3reakfast bacon. 32.8 

| aera ae 2.8 Overalls ........$1.629 
COMOC 608s a caer 27 Work shirts..... 947 
ROBE oc ig dinielece ace Work shoes...... 3.65* 
Salt pork ‘ 17 Work gloves..... .60* 


*Per pair Each. 

Sixty-one mills had rent houses, it was found, 
and the average rental was $4.26 a month. 

Fifty-four mills deducted an average of $1.45 
a month from married employees and $1 from 
single men for medical services. 


POSTPONE ACTION ON PROPOSED TERMINAL 


Boston, Mass., May 9.—Another echo of the 
proposed new lumber terminal at Boston was 
heard today when Mayor James M. Curley made 
an urgent appeal to the city council to reconsider 
its previous refusal to sanction the mutual ex- 
change by the city of Boston and the State of 
Massachusetts of reclaimed land near Marine 
Park, South Boston. The matter first came up 
at a previous meeting. The council voted again 
today to postpone action. 

Mayor Curley declared that the Robert Dollar 
Co., of San Francisco, Calif.) if given a spur 
track privilege over some of the land he de- 
sires to exchange, will take a lease of ‘‘over 
200,000 square feet of land and build the first 
and largest lumber base ever established in New 
England for the handling of Pacific coast lum- 
ber.’? Such a lumber terminal, Mayor Curley 
declared, ‘‘ would result in developing healthful 
competition’ necessary both for the builder and 
the householder, and lower lumber prices.’’ 

Agitation for and against a great lumber ter- 
minal at Boston to specialize in the handling of 
Pacifie coast lumber freighted here by water 
dates from prewar days. The consensus of opin- 
jon in the lumber trade seems to be that such a 
lumber terminal is unnecessary. Representa- 


tives of séme of the large wholesale lumber con- 
cerns who were interviewed stated that the Com- 
monwealth Pier, owned by the State, furnishes 
ample facilities for handling lumber cargoes 
from the west Coast. There are no docking or 
wharf charges and lumber can be unloaded di- 
rectly from the steamship to the railroad ears. 
The only expense is that of staking the cars, as 
the freight rate includes the unloading service. 


ETHYL ALCOHOL FROM WOOD WASTE 


Bulletin No. 983 of the Department of Agri- 
culture, ‘‘The Manufacture of Ethyl Alcohol 
from Wood Waste,’’ by F. W. Kressmann, for- 
merly chemist in forest products at the Forest 
Products Laboratory, Madison, Wis., constitutes 
a very comprehensive treatment of a subject 
that is growing in interest. 

While the bulletin is technical and its author 
goes into the details of manufacture, the treat- 
ment is of a character to interest every lumber 
manufacturer who would inform himself on an 
important phase of wood waste utilization. Nu- 
merous tables, charts and illustrations amplify 
the text and make the booklet as a whole very 
interesting and informative. Lists of patents 
and a bibliography add to the value of the 
bulletin, copies of which may be obtained from 








A Sample of the Logs Cut by the Baxter Mills 


the Department of Agriculture or from the Su- 
perintendent of Documents, Washington, D. C. 


SLASH PINE PAYS WHILE GROWING 


WASHINGTON, D. C., May 8.—Slash pine grows 
rapidly and yields revenue in turpentine gum at 
an early age, says the United States Depart- 
ment of Agriculture in Farmers’ Bulletin 1,256, 
‘“Slash Pine,’’ prepared by R. Mattoon, forest 
examiner, and now ready for distribution. Well 
stocked stands of young growth, after making 
liberal deductions for the cost of taxes and fire 
protection during the period of growth, show 
profits of 6 to 12 percent compound interest on 
an investment of $5 an acre. 

If the timber becomes too dense, the owner 
can turpentine the larger trees and then cut them 
for lumber, ties, posts, pulpwood, or firewood. 
Open stands of slash pine, with 75 to 150 trees 
an acre measuring up to 10 inches on the stump, 
induce a rapid growth of the individual tree 
and admit a good growth of grass. In such 
stands more turpentine to the tree is secured 
than in overcrowded stands, and grazing of live- 
stock can be earried on successfully. 

Second growth slash pine stands 20 to 40 
years old frequently contain from 80 to 100 
trees to the acre. At 20 cents a cup, less than 
the price received in 1919 for turpentine rights 
on the Florida National forest, such stands 
would be worth for turpentine $20 to $25, and 
with pine stumpage at $5 a thousand the tim- 
ber would be worth $25 to $30, or an average 
money return of from $1.50 to $2 an acre yearly. 
Observations and experience in older sections 





of the country indicate that good financial re- 
turns may be derived in relatively short periods 
from second growth southern forests if handled 
properly. 

Because slash pine grows rapidly and the lum- 
ber market is fast taking material of smaller 
size and poorer grades, the day is near when 
good stumpage prices can be obtained for young 
and second growth timber. Copies of the bul- 
letin may be had free upon application to the 
United States Department of Agriculture, Wash- 
ington, D. C. 


ENTHUSIASTIC OVER PROSPECTS 


Kansas City, Mo., May 9.—Clyde Baxter, 
of the Baxter Lumber Co., 404 R. A. Long Build- 
ing, who recently returned from a five weeks’ 
tour of the Pacific coast lumber centers, inelud- 
ing a visit to his company’s mills and timber 
holdings near Aberdeen, is quite enthusiastic 
over lumber prospects. He said: 

I found the Pacific coast mills deluged with 
orders, but striving hard to meet the demands 
made upon them. Pacific coast lumber is growing 
in favor wherever it has been pushed, and I believe 
buyers are convinced that for quality it can not be 
beaten. The tendency of prices continues upward 
and I expect to see that tendency continue for the 
next two or three months. 

Investigations I have made since I arrived home, 
and facts that I obtained from the insurance men 
who handle yard policies, 
show that stocks in the 
hands of retailers are the 
smallest for many years. 
In view of the big volume 
of actual and prospective 
building over the coun- 
try, I look for the big 
volume of business to 
continue until winter. 
Stocks at the mills right 
now are broken and the 
wise lumber buyer will 
not wait to place orders 
for what he is going to 
need. 

In speaking of the 
quality of Pacific coast 
lumber, Mr. Baxter em- 
phasized his statements 
by exhibiting a large 
number of fine photo- 
graphs he took at his 
company’s mills and in 
the logging camps. ‘‘I 
think these photographs 
will convince any buyer 
who is looking for qual- 
ity,’’ he said. The com- 
pany’s mills have a ¢a- 
pacity of 150,000 feet of 
lumber and _ 250,000 
shingles a day. 


SAABEBBEAEBAEBEEBBEAB: 


ACTIVITIES OF LONG ISLAND PLANTS 


New York, May 8.—The reconstructed lum- 
ber plant of William Bihl & Co., of Central 
Islip, Long Island, was built on a yard site that 
had been established for twelve years. While 
the improvements were going on, the company 
was enjoying one of the busiest seasons of its 
history. Lumber was removed from the yards 
to make way for the building sites and for rail- 
road trackage. Much of the lumber was sold 
while building operations were under way and 
the rest of the piles were stored on a newly 
acquired tract of land, which now has become 
the company’s yard. 

William Bihl, whose father had been in the 
lumber business for forty-six years and whose 
death occurred Feb. 10, decided that he could 
not handle the business in prospect with the 
old facilities and he hit upon the scheme to 
renovate the establishment and at the same 
time keep business going. He accomplished his 
purpose and says he did not turn down a single 
order for lumber as a result. 

Frederick Bihl, a brother, is assisting in 
operating the company’s business. There is no 
doubt, as a result of the greater facilities, that 
the concern will enjoy its biggest measure of 
success this year. 

The E. Bailey & Sons Lumber Co., of Babylon, 
Long Island, is building a new office, which will 
be ready for occupancy June 1. This concern 
also operates a plant at Islip, the main office 
being in Patchogue. The company is one of 
the oldest and is the largest on Long Island. 
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Lack of True Conception of Problems 


Reason for Attacks on Lumber 


The recent observ 
ance thruout the coun 
try of Forestry Week, 
as designated by Pres 
ident Harding, was 
made the occasion in 
some places for mis 
guided attacks on the 
lumber industry, these 
taking the form in 
some instances of car 
toons in the daily 
newspapers, drawn and 
printed, no doubt, for 
the purpose of driving 
home to the people the 
necessity for public 
action to preserve the 
country’s forest re 
sources. A notable ex 
ample of this was a 
cartoon published in 
the Chicago Daily 
News, coincident with 
the holding in Chicago 
of a meeting of the 
Central States Fores- 
try League, that was 








calculated to hold up to scorn the lumberman who cuts the trees and saws 
Knowing the very high char- 
acter of the News and the splendid type of men at its head, the AMER- 


the lumber from which homes are built. 


ROBBING THE FUTURE GENERATION. 
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ICAN LUMBERMAN felt 
certain that only a 
misconception of the 
true relation of the 
lumber industry to the 
growth and prosperity 
of the nation and a 
failure to understand 
the real problems of 
forestry and lumber- 
ing could have made 
the publication of this 
cartoon possible, so a 
letter on the subject 
was addressed to one 
of the officials of the 
News, a copy being 
sent at the same time 
to President John W. 
Blodgett, of the Na- 
tional Lumber Manu- 
facturers’ Association. 
That this opinion 
: of the News and its 
management was cor- 
rect is demonstrated in 
the reply received, and 
feeling that the whole 
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correspondence will be of interest to readers of the AMERICAN LUMBERMAN 
generally, and with the hope that its publication may be helpful, it is 





April 21, 1922. 

, Assistant Manager, 
Chicago, DL. 

Dear Mr. MCKINNEY: The cartoon in last 
night’s Daily News—April 20—made me have a 
heartache. The picture is supposed to represent 
a lumberman. He is branded as “Greed’’; he has 
cut all the trees and left nothing but the stumps. 
Won’t you please have your office boy bring you a 
copy of this issue of the News and look at it. It 
has made me sorrowful for several reasons: 

First: The picture is very much on the same 
order as the Hearst pictures. It stirs up class 
hatred. I am sure that Mr. Lawson and your own 
good self do not intend to arouse hatred for a 
very large portion of our citizenship—the lumber 
industry is the second largest in this country— 
and if you knew the lumbermen as I know them 
I am certain the News would not permit any more 
cartoons of this character. 

What have the lumbermen done that is wrong? 
They bought the timber from the Government, paid 
for it and they are cutting it off. They have to cut 
it because the taxes are piling up very fast. The 
only way they can pay those taxes and get their 
money out of the timber is to cut the trees. If 
our people everywhere want trees to grow in for- 
ests for future generations then the people them- 
selves must make some provision for it. That 
means that there should be some plan that would 
set aside the timber growing regions for the use of 
future generations, the carrying charges to be 
borne by all of the people and the profit 
arising from growing the timber to be turned back 
to the people when the crop is harvested. 

The oil man is not 
have held up the 


Mr. WILLIAM 
Chicago Daily 


AYER MCKINNEY 
News, 


held up to ridicule as you 
lumberman. He takes the oil 
out of the ground but he does not put back any 
substance that makes oil. The coal man is taking 
coal out of the ground and does not put any sub- 
stance back to make coal—and the iron man is 
doing the same thing. Why pick on the lumber- 
man? Why create a hatred for the lumberman? 
Again I ask, what have the lumbermen done that 
is wrong? 

As a matter of fact, the price of lumber has 
advanced because the forests close to the consum- 
ing public have been cut off and the lumber sup- 
plies are farther away from the center of popula- 
tion, but in cutting off the forests of Michigan, 
Minnesota and Wisconsin there have been built up 
in America many thousands and thousands of 
homes. ‘The very fact that these homes were 
placed on the prairies made possible the wonder- 
ful development of the city of Chicago. If we 
had not used those trees to build those homes then 
the citizens of our country would be living in 
adobe houses, brick, stone—cold and lifeless, just 
as they are in Europe. The letters from our boys 
when they were over there in ’17 and ’18 said: 


“O! I want to get back to America where they 
have real houses, homes.” 


If we want to tell the truth about the people 
who are cutting down the trees why not jump on 
the pioneer who settled in Ohio and Indiana and 
even farther back—New York and the Pilgrim 
Fathers! They all cut down trees so they could 
raise crops and the finest trees that ever grew were 
in the Ohio Valley. It was not the lumberman 
that cut them down, it was the farmer, 


I wish we might get our newspaper friends to 
understand the lumberman’s problems. There is no 
doubt that we need a national policy that would 
conserve the forests and provide for the growing 
of trees for future generations. It can be done. 
The principal thing is to keep out the fires. A 
great proportion of the land will reforest itself 
if the fires are kept out. And then, there should 
be some plan of taxation that is fair. The land 
on which trees are growing should not be taxed 
until the trees are cut, and then it should be a 
tax that would be suitable and proper that would 
stimulate private capital to go into the tree rais- 
ing business. Lumber produces one crop only in 
a good many years; agriculture produces a crop 
every year. 

Our people are pretty slow to realize and ap- 
preciate that this matter of growing trees is a 
matter for all of us to think about and to plan 
for. We want our lumber today nice, clear stuff ; 
we do not want too many knots in it. We want 
it cheap, forgetting about the higher wages and the 
higher freight rates that enter into the cost of it. 


Just as an incident to show how people are 
slow to take hold of this problem: A company of 
lumbermen in the South offered to turn over to the 
State of Mississippi a large tract of cut-over land, 
selling it to the State at just its tax appraisal 
value and to take in payment bonds of the State, 
payable in forty years and drawing a low rate of 
interest. That would enable the State to grow a 
crop of timber, but the legislature of the State of 
Mississippi has not seen fit to consider this pro- 
posal. 


I know, Mr. McKinney, this is a long letter, but 
I know you to be a fair man, I know you to be 
honest and sincere and I believe you are trying to 
help our people to the place where we want them 
to be, namely—leaders in every constructive and 
helpful idea that will make for permanency of the 
good things in America. Instead of printing car- 
toons of this kind let us print cartoons of how 
we can go out and plant trees and grow them. Let 
us have something constructive instead of destruc- 
tive, something inspiring instead of something that 
is hateful. 


With kindest regards, I am yours sincerely, 
KE. C. HOLe, 


Manager AMERICAN LUMBERMAN. 


NATIONAL LUMBER MANUFACTURERS’ 
ASSOCIATION 
GRAND RAPIDS, MICH., May 8, 1922. 
Mr. E. C. Hole, AMERICAN LUMBERMAN, 
Chicago, Il. 

My pear Mr. HOLE: Upon my return from 
Washington I find yours of April 21 enclosing copy 
of your letter to the Chicago Daily News of the 
same date. This letter of yours is the best ex- 
position of the whole forestry problem, and the 
relation of the lumber industry thereto, that has 
ever to my knowledge been written in such a con- 
cise, direct form. 

If you have no objection, I would like to send a 
copy of this letter to the secretaries of the regional 
associations, and also to Mr. Fish, of the National 
Hardwood Lumber Association. The object would 
be to put in their minds, and thru them into the 
membership of their associations, this clean-cut, 
clear statement. 

I have not had the time or opportunity to read 
the last number of the AMERICAN LUMBERMAN, and 
1 wonder whether you have printed this letter. 
Sincerely yours, 

J. W. BiLopeett, President. 
Office of 
Victor F. Lawson, Publisher, 
THE CHicaGo DaILy NEws, 
Chicago. 
May 2, 1922. 
Mr. E. C. Hoe, AMERICAN LUMBERMAN, 
Chicago, Il. 


Dear Mr. Hote: Yours of April 21 was duly 
received and carefully noted. 

As assistant business manager of the paper you 
as a publisher will recognize at once that, of 
course, I have no responsibility for the editorial 
and news departments under which the cartoon to 
which you referred was issued. 

I passed this letter along to Mr. Lawson, how- 
ever, who has given it a serious reading and he 
eat the frankness of your letter. Mr. 
Lawsén feels that in some of your points of view 
you are under a misapprehension and he regrets 
you find that there is a basis for personal feeling 
on your part in the attitude of the Daily News. 
He wholly shares your view with respect to taxes 
on lumber tracts and with respect to the matter 
of reforestation, and feels that both the news- 
papers and the public have a right to expect the 
lumber interests to point the way to an intelligent 
and just solution of these difficulties. He also 
feels that the “Greed” in the cartoon may have 
been over-strong. 

Thanking you for the courtesy of your expres- 
sion about the cartoon, I remain, Yours very truly, 


Wm. Aypr MCKINNEY 
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ANNOUNCES CHANGES IN PERSONNEL 


Kansas City, Mo., May 8.—Several changes 
in the official forces of the subsidiary corpora- 
tions of the Long-Bell Lumber Co. have been 
announced following the appointment of S. M. 
Morris to be general western manager of the 
Long-Bell company. 

W. L. Prickett has been elected third vice 
president of the subsidiaries of the company 
operating in the South, with headquarters at 
Kansas City. He will have general supervision 
of the manufacturing 
operations in the South. 
Mr. Prickett has been 
treasurer and _ general 
manager of the King- 
Ryder Lumber Co. at 
Bonami, La., a Long- 
Bell property, since 
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W. L. PRICKETT, 
Kansas City, Mo.; 
Elected Third Vice Presi- 
dent of Long-Bell 
Lumber Co. 





1906. He has been with 
the Long-Bell company 
since 1902. 

H. T. Roehl has been 
elected treasurer and 
general manager of the 
Lufkin Land & Lumber 
Co. at Lufkin, Tex., suc- 
ceeding Mr. Morris. Mr. Roehl has been assist- 
ant general manager of the Caleasieu Long 
Leaf Lumber Co., a Long-Bell mill at Lake 
Charles, La., the last two years. Prior to that 
time Mr. Roehl was superintendent at Longville, 
La., and elsewhere for the Long-Bell concern, 
and has been with the company about fifteen 
years. 

F. E. Stewart has been elected treasurer and 
general manager of the King-Ryder Lumber Co. 
to succeed Mr. Prickett. Mr. Stewart has been 
superintendent of the Bonami plant several 
years. Mr. Stewart grew up in the Long-Bell 
organization, joining the company in 1898 as a 
boy of seventeen, at Thomasville, Indian Terri- 
tory. He has worked at other Long-Bell mills, 
but most of his time has been spent at Bonami, 
where he has worked in almost every capacity. 
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INDUSTRIAL CONDITIONS IMPROVING 


WASHINGTON, D. C., May 8.—Numerous re- 
ports received by the President’s conference on 
unemployment indicate that the industrial skies 
are brightening thruout the middle West and 
eastern States. In the far West, reports state, 
conditions have not been nearly as bad thruout 
the winter as had been expected last fall. Many 
cities are announcing that their employment 
work is at an end because no longer needed. 

Chicago is used as a shining example of defi- 
nite improvement, permits for building in March 
having aggregated $19,000,000, compared with 
$7,000,000 for the same month of last year. 
Building permits for thirteen Illinois cities also 
show a gain of 150 percent. 

Houghton, Mich., reports 1,000 more men at 
work than in November. Of the $50,000 raised 
to relieve the unemployed only $20,000 had to 
be used. 

During the next ten days Wilmington, Del., 
will furnish employment for 500 more men. 
The Duponts have announced plans for an addi- 
tion to their fiber silk plant there which will 
furnish work for 850. 

Baltimore has made a success of its American 
Legion employment bureau, more help wanted 
calls having been received than registrations. 

The Milwaukee committee on unemployment 
sent in the following statement: ‘‘The Mil- 
waukee situation is so very favorable that our 
local committee has decided to wind up its ef- 
forts,’? 

Similar reports have been received from Yonk- 
ers, N. Y., and Youngstown, Ohio. Mayor Bax- 
ley, of Roanoke, Va., reports very little, if any, 
unemployment in that city. 

A. L. Humphrey, president of the Westing- 


house Airbrake Co., writes from Pittsburgh: 
‘*T am very glad indeed to report that employ- 
ment is gaining very rapidly. In fact, if busi- 
ness continues to improve for the next ninety 
days as it has so far this year there will be very 
little unemployment. ’’ 

Schenectady, N. Y., is experiencing a shortage 
of common labor, together with a shortage of 
some building trade mechanics. Numerous 
plants have been putting on help and the un- 
employed industrial worker is fast getting back 
to work. 

Mayor Gross, of Allentown, Pa., writes: ‘‘ Sev- 
eral of the large employers are running at full 
time and have taken on a large number of addi- 
tional men. I am also firmly convinced that if 
the coal strike does not interfere with the opera- 
tion of our plants the next month will almost en- 
tirely rectify the situation.’’ 

These and many similar reports should put an 
end to the ecroaking of those who insist that 
President Harding is being lied to by his ad- 
visers and that conditions are growing worse 
instead of better. 


SABEGESBLGAGBGGGEGGOAG: 


MARCH LUMBER EXPORTS GREATER 


WASHINGTON, D. C., May 8.—The lumber 
division, Department of Commerce, points out 
in today’s issue of Commerce Reports that 
lumber exports in March were 120 percent 
greater than during the same month of last year. 

Altho the demand for Douglas fir in the Far 
East is reported to have fallen off temporarily, 
shipments not only continue heavy but in March 
established a new high record. The fir lumber 
exports for March aggregated 87,000,000 feet, or 
10,000,000 feet greater than the January high 
mark. The total value of March fir exports was 
$2,017,129. The quantity shipped during the 
9-month period ending with Mareh—515,000,000 
feet—is nearly twice that for the corresponding 
months a year ago. 

Japan was again the principal consignee, tak- 
ing 51,000,000 feet of fir exports in March, o 
58 percent of the total. ; 

Fir shipments to China show a remarkable 
gain. That market took 12,185,000 feet in 
March, and 71,135,000 feet during the nine 
months ended with March, as against 54,209,000 
feet during the same months a year ago. 

Exports of southern pine for March main- 
tained about the 1921 average, exhibiting no 
noteworthy features. 

The only increase noted in hardwoods is the 
continued increase of gum exports. Shipments 
of gum in March were nearly 4,000,000 feet, 
compared with less than 2,000,000 feet in March, 
1921. For the 9-month period ended with March 
gum shipments aggregated 26,700,000 feet, 
against 17,682,000 feet in 1921. 


INVITES WHOLESALERS TO CONFERENCE 


NEw York, N. Y., May 10.—-In discussing the 
coming lumber conference with Secretary 
Hoover in Washington, beginning May 22, 
George M. Stevens, jr., first vice president of 
the American Wholesale Lumber Association, 
said that that organization would be represented 
at the coming conference. Mr. Stevens said 
that originally there seemed to be no idea of 
having the wholesalers represented, but after 
the delegation of American Wholesalers had 
stated their position to Mr. Hoover during their 
conference in Washington on May 5, Secretary 
Hoover had asked that the association be rep- 
resented at the conference. Mr. Stevens said: 


Immediately after reading our letter, Secre- 
tary Hoover invited us to send three delegates 
from our association to attend the conference 
above referred to, and we are pleased to advise 
that we will be represented by three of the fol- 
lowing standing committee on standardization: 

L. Germain, jr., chairman, the Germain Co., 
Pittsburgh, Pa.; A. L. Stone, Nicola Stone & 
Myers Co., Cleveland, Ohio; R. B. Rayner, 
Rayner & Parker, Philadelphia, Pa.; A. E. Lane, 
Arthur E, Lane Lumber Corporation, New York, 
N. Y.; W. M. Beebe, Burton-Beebe Lumber Co., 
Seattle, Wash.; S. F. Westbrook, Guernsey- 
Westbrook Lumber Co., Hartford, Conn. 

We realize our recommendations to Secretary 
Hoover may be drastic, but want to be clearly 
on record that the American Wholesale Lumber 
Association is not only willing but anxious to 
go as far as any branch of the industry in the 
matter of reform. 


IDAHO PINER MAKES A TRIP TO CALIFORNIA 


SPOKANE, WASH., May 6.—William Kroll, 
president of the St. Maries Lumber Co., with 
mill at St. Maries, Idaho, and general offices 
in Spokane, is expected to arrive home this 
week from nearly two months visiting in south- 
ern California. Mr. Kroll, accompanied by Mrs. 
Kroll and Mr. and Mrs. M. A. Cisna of this 
city left here about the middle of March and 
drove to California by automobile. The party 
made a quick trip to Sacramento, arriving there 
in five days, notwithstanding they made only 
sixteen miles the first day, having been caught 
in a snow drift. Nothing daunted by this ex- 
perience, having eventually been pulled out of 
the drift with a team, they urged the Cadillac on, 
making good time the rest of the way. Mr. 
and Mrs. Kroll and party spent most of the time 
since then in Los Angeles, where Mr. Kroll has 
become interested in an oil company that 
brought in a good well on April 13. Now Mr. 
Kroll thinks thirteen is a lucky number. 

The St. Maries Lumber Co. is one of the prin- 
cipal producers of genuine Idaho white pine. 
The sawmill cuts annually about 30,000,000 feet 
of lumber, more than 75 percent of which is 
Idaho white pine. 

Arthur H. Kroll, a son of William Kroll, and 
himself a stockholder in the St. Maries Lum- 
ber Co., is the exclusive sales agent for the 
company. He has offices in the Old National 
Bank Building here. He reports that the com- 
pany has a well assorted stock of lumber on 
hand. 


TRAFFIC MANAGER MAKES NEW CONNECTION 


Sr. Louis, Mo., May 8.—E. E. Eversull, for 
more than twenty years traffic manager for 
the W. T. Ferguson Lumber Co., for a long 
time chairman of the 
traffic committee of 
the Lumbermen’s Ex- 
change of St. Louis, 
and recognized as one 
of the foremost lumber 
traffic experts in the 
country, has made a 











E. E. EVERSULL, 
St. Louis, Mo.; 


With George C. Griffith 
Lumber Co. 





new connection. Mr. 
Eversull has been made 
manager of the south- 
ern pine department of 
the George C. Griffith 
Lumber Co., Central 
National Bank Build- 
ing, which has hereto- 
fore been handling only railroad ties and hard- 
woods. 

Mr. Eversull was connected with the old 
Yellow Pine Manufacturers’ Association for 
four years before going with the Ferguson con- 
cern, and previous to that was for years in the 
railroad business. 


TO HANDLE OUTPUT OF HARDWOOD MILLS 


Sr. Louis, Mo., May 9.—Announcements have 
been sent to the trade that the Gideon-Anderson 
Co. has arranged to handle the entire output of 
the double band mill of the Breece Manufactur- 
ing Co., at Arkansas City, Ark. The Breece mill 
is especially equipped to cut oak timbers, bridge 
and crossing plank; in fact, everything in sound 
square edge white oak, and it is also expected 
that it will have a nice lot of gum and other 
southern hardwoods during the year. 

The Breece mill has an annual capacity of 
20,000,000 feet. With the capacity at the 
Gideon-Anderson mill at Gideon, Mo., of 20,000,- 
000 feet annually, and the Marston Lumber Co. 
mill at Marston, Mo., with a capacity of 10,- 
000,000 feet, sales of which are controlled by 
the Gideon-Anderson Co., this will give the St. 
Louis concern a capacity of 50,000,000 feet of 
southern hardwoods annually. 
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Carrying Oak Flooring Service to the Retailer 





EARL BARTHOLOMEW 
President and Treasurer 


out to specialize in the distribution of hardwood flooring and has built 
up an enviable reputation for himself, 
but for shipping large lots. 
particularly interested in knowing of the 
and maple flooring kept on hand in the new warehouse of the E. 
Hardwood Co., 


tholomew 
stock is always kept 
to eare for local de 
mand or mixed ear 
shipments from Chica 
go which are made im- 
mediately. Prompt 
shipment is greatly 
aided by the proximity 
of the warehouse to 
downtown freight sta 
tions and docks and 
furthermore because it 
is on the Chicago June 
tion Railroad, which 
connects with all of 
the out bound Chicago 
railroads. 

During the busy sea- 
son the KE. Bartholo- 
mew Hardwood Co. 
carries close to a mil 
lion and a half feet of 
well assorted hard- 
wood flooring in the 
warehouse. This ware- 
house is damp proof, i 


steam heated and is ‘aan to be the largest of its kind in the world. 
Every possible device is employed to keep the flooring in first class con- 


Kach year the demand for hard- 
wood flooring is increasing. People 
are getting so that they do not con- 
sider a house as being modern unless 
it has hardwood floors. Their beauty, 
their labor saving and their wearing 
qualities appeal to all and the reason- 
able price for which a good hard- 
wood floor may be obtained makes 
it easy for the retail lumperman to 
sell hardwood flooring. 

The economy of laying a hard- 
wood floor has often been emphasized 
and thus it naturally follows that not 
a great deal of oak flooring is re- 
quired to floor an ordinary house. 
As a consequence, retailers do not 
like to carry any more flooring than 
necessary on hand. In fact, a number 
have found it desirable to order 
flooring whenever a bill is sold, se- 
curing this flooring in less than car- 
load shipments. 

Sensing the trend to secure hard- 
wood flooring in small lots EK. Bar- 
tholomew, some years ago, started 


Therefore, the retail lumber 


4052 Princeton Avenue, Chicago. 


not only for shipping small lots 
trade will be 
facilities and the stock of oak 


An ampie 





H. B. KEHOE 
Vice Prasident 


Bar- 





In the first place, the lumber 


moisture, 
do not develop. 


tholomew early realized that prompt 
service is not only appreciated but 
is strictly essential and the first in- 
struction issued to the shipping de- 
partment was, ‘‘ All orders are to be 
shipped the same day they are re- 
ceived, ’’? an instruction which is be- 
ing very carefully lived up to. 
Retailers who are finding the sale 
of *{-inch oak flooring steadily in- 
creasing have commented upon the 
fine quality obtained from Mr. Bar- 
tholomew and the care with which 
this flooring is handled. It is care- 


fully bundled and the ends are eare- 
fully protected in heavy fiber car- 
tons. These cartons are not charged 


for and absolutely prevent any dam- 
age in transit and at the job, and 
are one of the distinguishing fea- 
tures developed in the production of 
‘‘Bruce Brand’’ flooring. The E. 
Bartholomew Hardwood Co. is the 
exclusive distributer in Chicago and 
midwest States of ‘‘Bruce Brand?’’ 
oak flooring which is manufactured by 
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The Fine Warehouse and Office of the E. Bartholomew Hardwood Co. 


dition and so to handle it that no damage will be done. 


As so many retailers know, the 
flooring from Chicago is no experiment with E. 





0. HENRY BOYENS 
Traveling Representative 


opened the Chicago branch of the 
Nashville Hardwood Flooring Co. 
some years ago and operated it for 
seven years prior to opening the new 
warehouse of the E. 
Hardwood Co. six months ago. The 
first of May represents the first semi- 
annual anniversary of this new com- 
pany. The EK. Bartholomew Hard- 
wood Co. intends to stay in business 
and to be a strong factor in the dis- 
tribution and sale of quality flooring 
and hardwood for many years, and 
consequently has started out to make 
its anniversaries mean something to 
the trade. Therefore, as a special 
recognition of the business already 
received, the company is making un- 
usual inducements during the month 
to all old customers and to new 
customers, calling May its anniver- 
sary month. 


Prompt Shipment a Specialty 


Shipments go forward from the 
warehouse without delay. Mr. Bar- 





Bartholomew , 


warehousing and distributing of oak 
Bartholomew, as he 


ERWIN C. WOLDEIT 
Warehouse Manager 





THOMAS W. ROBERTS 
Secretary and Sales Manager 


the E. L. Bruce Co. The E. L. Bruce Co. is well known thruout the country 
‘for the care exercised in manufacturing, grading and handling its flooring. 
used in the manufacture of this flooring 
is properly dried and is run into flooring with the right content of 
Consequently when laid in a home it stays put and eracks 
The very greatest care is exercised to see that the size 


of the flooring never 
varies and that the 
mechanical operations 
of manufacture are as 
perfect as modern ma- 
chinery and human in- 
genuity will permit. 
No effort or expense is 
spared to make this 
flooring the finest pos- 
sible. For example, an 
observer will readily 
notice that while or; 
dinary 12-foot bundles 
are secured by only 
two wires, ‘‘Bruce 
Brand’’ oak flooring 
is secured by four 
wires which makes 
certain that no broken 
bundles of 13/16-inch 
flooring will arrive at 
destination, Further- 
more, all ‘‘Bruce 
Brand’’ flooring ear- 
ries a blue label, which 


is a mark of guaranteed quality, a mark which can be easily distin- 
guished by the ultimate consumer and a distinct 


t aid to selling. 


Personnel Carefully Chosen 


self with a staff capable of handling 
orders promptly, as well as carefully 
and with the guaranty that any one 
who gets the flooring will be fully 
satisfied with it. 

T. W. Roberts was associated with 
Mr. Bartholomew for several years 
in distributing hardwood flooring and 
naturally went with him in the for- 
mation of the new company, becom- 
ing secretary as well as sales man- 
ager. 

O. Henry Boyens was for a long 
time connected with the Oak Floor- 
ing Manufacturers’ Association as a 
special representative. His techni- 
cal information regarding the manu- 
facture, grading and uses of oak 
flooring is a real asset for a travel- 
ing representative selling ‘‘ Bruce 
Brand’’ flooring. His experience is 
always at the call of retail lumber- 
men, 

Irving H. Beebe has had many 
years’ experience in the hardwood 
lumber districts as an accountant 


To insure the best of service, Mr. Bartholomew has surrounded him- 





IRVING H. BEEBE 
Auditor 
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and is especially equipped for the duties of 
auditor, which position he holds with the new 
company. 

Erwin C. Woldeit was chosen because of his 
ability to make shipments of all orders the same 
day they are received, and he has been living up 
to expectations. He is responsible for the move- 
ment of all in and out-bound shipments and is 
to be depended upon. 

H. B. Kehoe, while not actively connected 
with the company, spends part of his time as 
a special representative out of Chicago and 
his experience in the hardwood lumber business 
makes him a decided asset to the excellent staff 
of the new company. 

The Bartholomew company is exclusive dis- 
tributer in Chicago and contiguous territory for 
the E. L. Bruce Co., with headquarters at Mem- 
phis, Tenn., and factories at both Memphis and 





Preparing ‘‘Bruce Brand” oak flooring for L. C. 
L. shipments. Note the corrugated board boxes 
placed over ends of bundles, for which pro- 
tection no charge is made. 


Little Rock, Ark., the largest manufacturer 
of oak flooring in the industry. Incidentally the 
E. L. Bruce Co. has been congratulated a num- 
ber of times for securing the new and vigorous, 
as well as experienced concern to handle its 
products. The E. Bartholomew Hardwood Co. 
has made an excellent record since its formation 
and the volume of business the first six months 
has fully justified the confidence that the Bruce 
company has placed in the new concern. 

The E. Bartholomew Hardwood Co. begins 
the second part of its first year with an excep- 
tionally promising outlook. It has on hand am- 
ple stocks manufactured with the greatest skill 
and care; it has very material helps to offer to 
retailers and it can and will take care of rush 
orders in the way they should be taken care of. 
Every possible plan has been laid to give service 
to retail lumbermen. 

















Alley in the Chicago warehouse of the E. Bartholomew Hardwood Co., illustrating facilities for 
quick handling of orders 




















Part of the million feet of hardwood flooring constantly carried in stock in the Chicago warehouse 
of the E. Bartholomew Hardwood Co., from which orders can be shipped the same day re- 


ceived 





ADVANCED HARDWOOD PRICES IMMINENT 


MEMPHIS, TENN., May 8.—The end of the 
rise in the Mississippi and its lower tributaries 
is in sight. But the greatest area in the history 
of the Valley territory is still covered with sur- 
face, back and overflow waters and there will 
be little resumption of hardwood production 
until these have completely disappeared and 
time enough has elapsed for at least part dry- 
ing of the lowlands. 

_ Even as far north as Memphis, production is 
Just as limited as it has been at any time sinee 
the rise began. Practically all the mills in 
New South Memphis are out of commission. 
Mills located along Wolf River in North Mem- 
phis are likewise unable to turn a wheel. Plants 
located elsewhere in Memphis are idle, in a num- 
ber of instances, because they are unable to 
bring in raw material. At Helena, Ark., all the 
mills are now idle because they have exhausted 
their timber supplies. The same is true of some 
other river points. This suggests that produc- 
tion conditions are even worse than heretofore. 
It will be several weeks before production will 
become appreciably larger at Memphis, and, at 


points further south the period of idleness will 
be even longer. 

There is nothing to change the previously ex- 
pressed view of the trade that little progress 
may be expected in logging and manufacturing 
until July 1. Most producers have little or no 
reserves of timber and they must keep their 
machinery idle until crews can go into the woods 
and cut the logs. San Thompson, manager of 
the lumber department of the Anderson-Tully 
Co., says that in the case of some river mills 
practically a year will be lost. James E. Stark, 
of James E. Stark & Co., says there are very 
few logs available in the open market and that 
their scarcity and the keen demand for them 
is certain to eventuate in much higher prices. 
‘‘There is no immediate scarcity of hardwood 
lumher,’’ says another prominent lumberman. 
‘«The producers expected a rising market, based 
on flood conditions, too soon. They overlooked 
the big quantity of distress lumber that had 
to be absorbed. The full effect of flood condi- 
tions, as touching prices, will not be seen for 
some weeks. It is inevitable, however, that it 
will be reflected in a decided advance, especially 
since it promises to coincide with broadening 
demand. ’’ 


HOLD FIRM ON 9-HOUR BASIS 


San FRANCISCO, CALIF., May 6.—The lumber 
and box operators of the Klamath Falls district 
in Oregon are holding firm on the proposition to 
operate on a schedule of at least nine hours a 
day. A number of the operators held confer- 
ences in San Francisco during the week and 
decided to reject the recommendation of the 
Oregon State board of concentration that the 
S-hour day be retained. The consensus is that 
Klamath Falls plants would not be able to 
operate at profit in competition with California 
manufacturers that have a 10-hour day, if they 
retain the 8-hour day. Some of the northern 
California operators who have given up the 
8-hour system also attended the conferences. 

Further meetings will be held at Klamath 
Falls to decide upon a plan of action for start- 
ing up the plants which have been closed since 
March 1. 

(PABBA BEBBABAEBAAEE 

Exports IN MARCH were valued at $332,000,- 
000, compared with $250,748,000 in February 
and $386,680,000 in March, 1921. Imports also 
increased from $215,743,000 in February to 
$258,000,000 in March. 
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COMPARISON OF HEMLOCK AND FIR VALUES 


SEATTLE, WASH., May 6.—Hemlock, according 
to a leading manufacturer, ought to be sold for 
higher prices than fir. The subject has been dis 
cussed by the Seattle Hemlock Mills (Ltd.) in 
an article which might properly be headed ‘‘A 
Plea for Consistency,’’ as follows: 

We are constantly being offered orders for Pa- 
cific coast hemlock finish, dressed four sides, at 
prices ranging from $1 to $5 off Rail B list. Fir 
finish is selling for $10 to $12 over list, which it 
must as long as present rail rates force selling 
common at heavy losses. 

Pacific coast hemlock is superior to fir in every 


way for all uses of finish. It is free from pitch, 
has a more pleasing grain, is easier worked and 
smoothed, and is the best wood grown in the 
United States for enamel finish, either hard or 
soft. 

Already the demand for hemlock finish and other 


greater than the very limited supply, 
and many wholesalers and dealers will not handle 
it, because when they get a customer they can not 
be sure of finding stock to fill a reorder. 

Above all, the supply of hemlock available for 
clear finish, from any given grade of logs or tim- 
ber, is less than a third as much as with fir. 

Why, then, should hemlock finish sell for less 
than fir? Why should it not sell for more? ‘The 
value is greater. The supply is less. The demand 
is greater than the supply. 

Eastern dealers have freely admitted to us what 
must be the obvious answer to this question but 
have stated that they could not help themselves, 
because they had to meet competition, and, as some 
mills sold their hemlock finish for these incon 
sistently lower prices, they had to buy the same 
way or go out of business. 

When will the mills and the trade generally 
wake up to the folly of selling what little clear 
hemlock there is for a price so much below that of 
other woods not nearly so good? When will they 
see this and ask a price consistent with that of 
fir? This is not a plea for higher prices but for 
consistency as between woods, based on their uses, 
values, suitability, supply and demand. Let the 
general level of prices be what it may, let finish 
be selling for dollars under or over list, hemlock 
finish should sell for 10 percent more than fir, not 
20 percent less. 


uppers is 


DIGEST OF COAST LABOR CONDITIONS 


SEATTLE, WAsH., May 6.—Fir operators ad- 
mittedly are somewhat disturbed over increas- 
ing signs of a prospective labor shortage in the 
Pacific Northwest. An index of the situation is 
found in the various employment offices in this 
city, covering all industries, in which the show 
ing is made that today there are unfilled be- 
tween six hundred and eight hundred jobs, many 
of which command wages above the going scale. 

As to the lumber industry, it seems to be a 
fact that there has not been a time since 192!) 
when there has been such a heavy call for men, 
with so few responding. All the mills are run 
ning. Night shifts are the rule. At Snoqualmie 
Falls, the Snoqualmie Falls Lumber Co. last 
Monday put on a night shift in the hemlock 
mill, and next week will also put on a similar 
shift in the fir mill. At Everett, Weyerhaeuser 
Mill B will put on a night shift Wednesday for 
the first time since midsummer 1920, increasing 
the payroll to 1,250 men. Mill B has had a gang 
saw running nights, so that the new order means 
that the big operation will have a day and a 
night shift and that the gang will be running 
three shifts every twenty-four hours. Six mills 
in Hoquiam are running nights. At Raymond 
last Monday the Quinault Lumber Co., after a 
five weeks shut-down, resumed with a hundred 
men. This company is also running the Hart- 
Wood mill with eighty men and the Nemah 
River Logging Co. with one hundred sixty men. 
In Raymond the Hanify mill is undergoing ex- 
tensive repairs, preparatory to resuming. In 
Ballard, it is expected that the Seattle Cedar 
Lumber Co. will put on a complete night shift 
of one hundred fifty men about May 20. The 
Port Gamble mill of the Puget Mill Co., is 
down; the Port Ludlow mill is running ten 
hours, with wages offered varying from 30 to 
40 cents an hour for common labor. 

All the box factories east of the mountains, 
from Yakima north and west are getting ready 
to run. Some will start this week, and others 
within two weeks. 

All told, the millmen have a rising market for 
their output; out at present, with many unfilled 
ealls for labor, they face a situation in which 
the tendency is toward a stiffening in the pay 
for competent men. This is particularly true of 
skilled machine men and loggers. There is a 
general feeling that with the increased demand 


for help, and the tendency of city men to hold 
back, there may be a general adjustment of 
wages within the next sixty days. 

In the Loyal Legion of Loggers and Lumber- 
men, the district board for the Puget Sound sec- 
tion has asked that the general board of direc- 
tors review the entire wage scale at its meeting 
in Portland, Ore., May 15. The present 4-L 
minimum, for the 8-hour day, is based on $3 for 
common labor. 
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GOOD POINTS OF WOOD BOXES TOLD 


PORTLAND, ORE., May 6.—The advantages of 
the wood box are set forth in a booklet entitled 
‘“The How and Why of Good Wood Boxes,’’ 
just issued by the box bureau of the Western 
Pine Manufacturers’ Association, 510 Yeon 
Building, Portland. The booklet, which is the 
work of T. J. Starker, manager of the bureau, 
contains a lot of valuable information for box 
users, including pointers on most effective nail- 
ing, and the results of various tests made at the 
Forest Products Laboratory for the purpose of 
determining the relative strength of various 
thicknesses of lumber used for sides and ends. 
It contains cuts showing the standard styles of 
boxes manufactured from western pine lumber, 
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and concludes with the cartoon reproduced here- 
with, showing that wood boxes are indispensa- 
ble from the cradle to the grave. 

The booklet is to be sent to wholesale grocers, 
apple growers, packers and other users of wood 
boxes to supplement an advertising campaign 
now being carried on in the newspapers of dis- 
tricts from which boxed products are shipped. 


SHINGLE BRANCH TO ISSUE PAMPHLET 


SEATTLE, WASH., May 6.—The shingle branch 
of the West Coast Lumbermen’s Association, 
thru a meeting of its trustees Wednesday, 
adopted definite plans for an extension of its 
membership, and will soon start a ‘‘drive’’ for 
that purpose. The membership at present rep- 
resents about 700 machines, out of a total of 
1,200 in Washington and Oregon; and _ the 
trustees feel that the list ought to be expanded 
to at least 1,000. It is believed that improved 
business conditions are favorable for the 
‘*drive,’’ and that little difficulty will be ex- 
perienced in gaining new members. 

The initial issue of Dealers’ Helps, which will 
be printed from time to time by the shingle 
branch, is coming off the press this week, fea- 
turing specifications for laying shingled roofs 
and side walls. The pamphlet will fit an. ordi- 
nary envelope, so that it will be easy for mailing. 
The cover contains no mention of the shingle 


branch, and has ample space for printing or 
stamping in the name and address of the dealer 
who wishes to circulate copies among his cus- 
tomers. Other issues of Dealers’ Helps will 
follow at intervals of about two weeks. More 
than forty subjects are in preparation, includ- 
ing ‘‘Shingle Nails,’’ ‘‘ Advertising Hints for 
Dealers,’’ ‘‘Comparative Roof Costs,’’ with 
blanks for dealers to fill in; ‘‘Shingle Stain- 
ing,’’ ‘* Western Red Cedar—How It Grows and 
Is Manufactured into Shingles;’’ also antishin- 
gle ordinances, leaflets and a booklet in defense 
of the wood shingle. 

There is a possibility that Secretary R. 8. 
Whiting will make another trip East on anti- 
shingle ordinance work. 


ACTIVITIES CONDUCTED WITHIN THE LAW 


SEATTLE, WASH., May 6.—Officers and stock- 
holders of the Douglas Fir Exploitation & Ex- 
port Co., against which a formal complaint has 
been issued by the Federal Trade Commission, 
are quietly going about their affairs, awaiting 
their day in court. When the time comes they 
are confident of their ability to make the proper 
showing. 

While the officers are not inclined to make 
any statements for publication at this time, 
not having seen the complaint, it is understood 
that their answer to the charge of conspiracy to 
hinder and obstruct competition will be full and 
complete. Notwithstanding the allegation to 
the contrary, they expect to be able to prove that 
the export company has been doing export busi- 
ness only, and therefore that its operations fall 
strictly within the scope of the Webb-Pomerene 
act. The inference is given that the complaint 
has been inspired and supported by competitors 
in the export business. 


The statement is made that the Federal Trade 
Commission has had complete access to the rec- 
ords of the export company; has had copies of 
its papers, including copies of its contracts, and 
copies of the minutes of its meetings since or- 
ganization; also that the Department of Com- 
merce had one of its representatives present at 
the meeting at which the export company was 
formed. In brief, the answer will be that the 
company at all times has conducted its activities 
strictly within the law. 


President W. H. Talbot, of San Francisco, 
who is in Seattle said: ‘‘ We think we are strictly 
right in this matter.’’ 

E. G. Ames, treasurer, said: ‘‘The case has 
been stated in a nutshell by Ralph H. Burnside, 
one of the trustees.’’ 


Mr. Burnside, who is president of the Willapa 
Lumber Co., when interviewed in Portland, 
stated : 


When the company was formed in 1916 a repre- 
sentative of the Department of Commerce was 
present, and the minutes and everything pertain- 
ing to the organization were furnished the Depart- 
ment. The company has repeatedly asked for ad- 
vice, as the law provides that the commission shall 
act in an advisory capacity toward concerns en- 
gaged in foreign trade. We knew this complaint 
was coming, and applied for an injunction in the 
courts of the District of Columbia to prevent its 
being issued until the Federal Trade Commission 
had acted in an advisory capacity. The courts, 
however, did not consider the injunction necessary 
and dismissed the case. A legal question is in- 
volved in the complaint, and that is for the courts 
to decide. It is whether the company is engaged 
strictly in an export business. Our attorneys ad- 
vise that when we sell to companies which export 
the lumber we sell it is export business. The act 
of the Federal Trade Commission is purely tech- 
nical, We are not worried about the results. 


George C. Thompson, general manager of the 
Douglas Fir Exploitation & Export Co., who was 
in Seattle during the annual meeting has re- 
turned to San Francisco. 

Charles E. Hill, whose resignation as secre- 
tary was accepted at the meeting, left the office 
last Saturday. The position of secretary is un- 
filled, pending the meeting of the trustees May 
25. The management of the Seattle office is 
now in the hands of L. E. Force. 


BRICK YARDS IN the middle West are showing 
signs of increased activity, many plants that 
were down having resumed operations, accord- 
ing to report of the Federal Reserve Bank of 
Chicago issued April 29. 
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ASSURED OF A GOOD MARKET THIS YEAR 


WINCHESTER, IDAHO, May 6.—E. H. Van 
Ostrand, general manager of the Craig Moun 
tain Lumber Co., of this city, returned this 
week from Chicago and other middle western 
points. Mr. Van Ostrand made the following 
statement: 


We have been running one shift at our mill 
since Nov. 1. We have sufficient logs to carry 
us over and will be running our camps within 
a few weeks again. This will give us a supply 
for the balance of the season and for a normal 
cut this year, that is about 40,000,000 feet. 

I find there is a general improvement in busi- 
ness. I am partigularly glad to note the speed- 
ing up of industrials and the resulting orders for 
our low grade lumber, Recently we have been 
receiving orders from the farming districts also. 
This is a territory that has been nonproductive 
of business for a year past and I consider it a 
very favorable sign. This lumber business seems 
to be assured of a good market for the halance 
of this year. Building activities in the cities 
have been good during last year and there is 
prospect of increased building for this year. I 
don’t know where they could get enough lumber 
to make an oversupply. 

The shop lumber market is very strong and 
there is not the usual surplus stocks in the hands 
of the mills this season. This condition applies 
both to the Inland Empire and to California. 
However, I don’t believe there will be any sky- 
rocketing of prices. There is a strong sentiment 
among manufacturers of lumber to discourage 
any tendency toward a _ socalled “runaway” 
market, no matter how much the demand in- 
creases, 





WESTERN COMPANY SOLD WELL AHEAD 


BEND, OrE., May 6.—H. K. Brooks, general 
manager of the Brooks-Scanlon Lumber Co., 
here, reports that April shipments from this 
company’s mill exceeded those of any month 
for nearly two years. The plant has been run- 
ning three 8-hour shifts since October last and 
it is expected will continue to do so indefinitely. 
Radical improvements in the sawmill are con- 
templated and some changes have been put into 
effect recently. Extensive improvements are be- 
ing made to the planing mill equipment and fa- 
cilities. Mr. Brooks says that the company is 
sold well ahead and will be out of the market 
on some grades for possibly sixty to ninety days. 


SUGGESTIONS FOR IMPROVING BOX INDUSTRY 


SPOKANE, WaSH., May 6.—At the call of the 
veteran box manufacturer, E. F. C. Van Dissel, 
this city, box manufacturers of the vicinity 
gathered for luncheon at the Davenport Hotel 
today. The principal object of the meeting as 
outlined by Chairman Van Dissel, was to make 
suggestions to T. J. Starker, manager of the box 
bureau of the Western Pine Manufacturers’ As- 
sociation, as to how he could improve the situa- 
tion in the box industry, and particularly in the 
Spokane district. 

Mr. Starker has spent several days investi- 
gating the situation among the shippers, trans- 
fer companies, warehouses and retail merchants, 
getting their experiences in the use of different 
kinds of packages and their attitude toward 
the wooden box. He outlined his experiences 
and said that with a few small exceptions he 
had found everyone in favor of the use of the 
wooden box. 

Mr. Van Dissel told of the work of the local 
box committee and the success it had had since 
the inauguration of a movement to get local 
business men interested in the wooden box, both 
from the standpoint of its superiority over the 
fiber cases and from the standpoint of encour- 
aging a local industry, which, when considering 
the lumber industry as a whole, pays out 60 per- 
cent of the wages paid in the State of Wash- 
ington. He told of the meetings held with the 
local associations of wholesale grocers and later 
with the retail merchants’ association. Both 
organizations were found to be anxious to 
cooperate in every way to obtain the use of 
wooden cases by manufacturers. 

Carl C. Koerner, statistician of the Weyer- 
haeuser Sales Co., has done good work in con- 
nection with the local committee and has secured 
the promises of many wholesale grocers in the 
district to keep records of losses caused by pack- 
ing goods in flimsy fiber packages. 


The association will work to bring it to the 
attention of manufacturers that it is not diplo- 
macy to ship goods into lumber producing dis- 
tricts packed in fiber packages. Box manufac- 
turers and lumber manufacturers will use 
stickers on all orders requesting that the goods 
be shipped in good wood boxes or some similar 
statement. The bureau is working to gather 
statistics on the increased damage and loss re- 
sulting from flimsy packages, which will be dis- 
tributed to shippers, buyers, carriers ete. 


TWO IMPORTANT CHANGES IN SALES FORCE 


KANSAS City, Mo., May 8.—Announcement 
has been made by the W. R. Pickering Lumber 
Co., of this city, that effective May 1, Orville 
N. Pier, for the last two years chief clerk in the 
company’s sales department, became sales man- 
ager of the southern pine and hardwood depart- 
ments, and that F. W. Stanley, late of William 
Cameron & Co. (Ine.), Ft. Worth, Tex., has been 
placed in charge of sales for the California sugar 
and white pine department, including the com- 
pany’s sash and door output. These gentle- 
men succeed B. J. Wilkins, resigned. All sales 
will, as heretofore, be conducted thru the general 
offices at Kansas City. 

Mr. Pier has been associated with the Picker 
ing enterprises since March, 1920. He is 38 
years old, was born at Newark, Ohio, and during 
his youth lived in Kansas and later at St. Louis, 





























ORVILLE N. PIER, 
Kansas City, Mo.; 
Southern Pine and 
Hardwood Departments 


F. W. STANLEY, 


Kansas City, Mo.; 
White and Sugar Pine 
Department 


Mo., where his father has long been well known 
as secretary of the Lumbermen’s Exchange of 
that city. Orville Pier is a practical lumber- 
man of wide training and experience. He brings 
with him to his new position the viewpoint of 
the builder as well as that of the lumber dealer 
and manufacturer. He was for eight years a 
practical carpenter and also served as building 
inspector in the suburbs of St. Louis for three 
years. Beginning in 1906 he served with the 
Banner Lumber Co. for two years, followed by 
ten years with the Fidelity Lumber & Supply 
Co. as manager of its St. Louis yards, this latter 
connection terminating in 1918. Later he or- 
ganized and managed the East Side Lumber 
Trade Exchange, after which he joined the 
E. C. Robinson Lumber Co., where he remained 
until becoming associated with the W. R. Pick- 
ering interests slightly more than two years ago. 

Mr. Stanley was born at Ft. Worth, Tex., in 
May, 1889. He began his business career in the 
auditor’s office of the Ft. Worth & Denver City 
Railway Co., in 1909, later becoming rate clerk 
and freight solicitor. In April, 1914, he left 
railroad work to join William Cameron & Co. 
(Ine.) at Ft. Worth, Tex. Together with Walter 
B. Sloan, then manager at Ft. Worth for the 
Cameron interests, he developed the present 
wholesale business of that enterprise, becoming 
its first traveling salesman. On March 1 of 
this year he resigned and entered the employ 
of the W. R. Pickering Lumber Co., succeeding 
to his present new position two months later. 





MAKES ADDITIONS TO LONG ISLAND PLANT 


New York, May 8.—Henry W. Burt, owner 
and proprietor of the lumber company that bears 
his name, today announced the completion of 
two large storage warehouses, an office building 
and an electrically equipped mill. The new 
additions to the company’s plant make it one 
of the best equipped lumber establishments on 
Long Island. The plant is at Floral Park, near 
Mineola, and in the center of a fast developing 
section. Even tho Mr. Burt does not take the 
credit to himself, other residents of Floral Park 
are ready to concede that his business methods 
and policy of having everything at hand at all 
times for the home builder has been a main 
factor in developing the little Long Island com- 
munity. 

The yard in Floral Park was started three 
years ago. It was meant originally to be a 
branch yard of the East Northport Lumber Co., 
then being operated by Mr. Burt. Such a large 
business sprung up in the Floral Park location, 
however, that Mr. Burt found that it required 
all his time and he has temporarily discon- 
tinued his Northport branch. He says he will 
resume Operations in Northport only when busi- 
ness in Floral Park comes back to normal and 
by that time he feels Floral Park will be a 
small sized city. 

This morning when the correspondent of the 
AMERICAN LUMBERMAN called upon Mr. Burt, 
there were five carloads of lumber being un- 
loaded from a spur track of the Long Island 
railroad in the yards. At the same time Mr. 
Burt was just taking in his first cargo of fir 
roofers, which came by water to New York 
from the Coast and was being delivered to the 
yard by means of his five motor trucks. Mr. 
Burt said it was the first time he had under- 
taken the delivery of lumber by this method 
and it had proved much more economical than 
obtaining shipments direct by rail. Mr. Burt 
said he had used fir ever since it began coming 
in from the Coast and he is using it in ever-in- 
creasing quantities. He says the price is just 
the same as for North Carolina pine and gives 
as much satisfaction. 

One of the warehouses was built for general 
mill work, including sash, doors, blinds ete. 
The building is 48x84. The other warehouse, 
which was the last to be completed, is 30x40 
and is used to store mason materials and small 
items of lumber. Mr. Burt said he was strictly 
a dealer in lumber, but supplied plans for build- 
ings because he finds them very beneficial in 
creating a demand for houses and especially 
helpful in developing his section of the island. 
He continued: 

Business has opened up very well, and big sum- 
mer trade is in prospect. I have orders on my 
books now that will keep me busy until July 1. I 
feel that I am going to put in an exceptionally 
good season, as the demand for lumber that I have 
on hand is increasing each day. I am having 
much the best business that I have had since the 


war, even tho I have found a big demand ever 
since I moved to this location. 


Mr. Burt’s main stock is northern and West 
Virginia spruce. He uses the very best 18-inch 
red cedar shingles and 16-inch shingles for 
sidings. He also handles spruce lath in very 
large quantities. In addition to erecting addi- 
tional buildings, Mr. Burt recently aequired an 
additional tract of land and it has been covered 
with piles of lumber of all dimensions. Both 
new warehouses are filled almost to capacity 
and Mr. Burt sees the day not far distant when 
he will be compelled to have even more floor 
space. 
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BOOKLET DESCRIBES PORT OF PORTLAND 


PoRTLAND, ORE., May 6.—An attractively de- 
signed booklet on the Port of Portland and the 
world’s sea lanes that lead to it has been 
issued by the traffic department of the Port of 
Portland and the Commission of Public Docks, 
with offices in the Spalding Building, Portland; 
299 Broadway, New York, and 122 Higashi- 
mashi, Kobe, Japan. The booklet gives data of 
all kinds of interest to shippers and navigators 
and is profusely illustrated with views of the 
harbor, docks and warehouses. It shows that 
forty-four steamship lines are now operating 
steamers out of Portland regularly, touching at 
ports in all quarters of the globe. The booklet 
is now ready for distribution. 
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Appalachian Congress Discusses Efficient Methods 
of Operation as Means of Reducing Logging Costs 


CINCINNATI, OHIO, May 9.—During this fore 
noon trains from every section of the Appa- 
lachian region brought delegations of lumber- 
men to the spring meeting of the Appalachian 
Logging Congress. The morning was spent in 
registering and in renewing acquaintance pre- 
paratory to the business sessions of the con- 
gress. 

The first session of the three days’ meeting 
was called to order at 1:30 p.m. by President 
EF. G. Norcross, of the New River Lumber Co., 
Norma, Tenn., who, after making a few an- 
nouncements regarding the program, called upon 
Joseph Woeste, municipal judge of Cincinnati, 
to welcome the congress on behalf of the mayor. 

Response to the welcome was made by An- 
drew Gennett, of the Gennett Lumber Co., Ashe- 
ville, N. (., who in his happy and eloquent man- 
ner told the judge how glad the lumbermen are 
to visit Cincinnati whenever opportunity offers. 

President Norcross then made a brief address, 
in which he said the congress met in Cincinnati 
hecause a large part of the members’ output of 
hardwood lumber is marketed thru this city, 
and because many Cincinnati dealers in hard- 
wood are also manufacturers in the Appalachian 
region, 

The president then said he wanted the mem- 
hers to participate actively in the discussions 
because they come together to interchange ideas 
regarding methods calculated to enable them to 
enter the market with a minimum cost of pro- 
duction in competition with other woods and 
regions. While it is possible to effect small 
savings by the use of new machinery, he said, 
and by the increased efficiency of labor, the 
main point is to keep the saws busy, for from 
the product they turn out comes the means of 
paying for all other operations and the profit, 
if there is to be any. 

Mr. Norcross said the matter of reduced 
freight rates is one of vital importance, par- 
ticularly on the lower grades, which are moving 
very slowly, even stagnating. Unfortunately, 
he said, much of the timber runs heavily to 
lower grades, and operators must therefore have 
some relief. He said he believed in a differential 
on lower grades, or a graduated scale of rates 
based on grades. He urged also that members 
ask grocers and other merchants both wholesale 
and retail to demand a larger use of wood con- 
tainers in order to make a market for the lower 
grades and to lessen the waste in handling of 
goods due to the use of fiber and other inferior 
shipping packages. He said members should 
cooperate as far as possible with State and 
Federal authorities in promoting forestry, tho 
he said no satisfactory plan had thus far been 
devised for such codperation, Cutting dimen- 
sion, he said, is doubtless a good form of con- 
servation, but it does not offer much relief on 
account of the added cost of labor for cutting 
and handling. 


Timber Estimating and Mapping 


The next number on the program was an ad- 
dress by H. H. Tryon, engineer for J. W. Sewell, 
Washington, D. C., on ‘‘ Timber Estimating and 
Mapping of Today.’’ The speaker, by the use 
of maps and charts, showed cruising and esti- 
mating methods, the idea being not only to show 
the varying character of the growth thruout the 
tracts, but to pick up the topography in such 
a manner as to indicate logging conditions. 
After marking the exterior limits, base lines 
are established and then lines of travel are set 
up across the base lines and circular areas are 
counted and estimated at each intersection. 
This method, he said, is in some respects better 
than the strip count, tho the two methods check 
pretty closely on estimates. 

Many members showed considerable interest 
in Mr. Tryon’s subject and asked questions and 
explained their own methods. George L. Wood 
said his concern took 400 acres as a representa- 
tive stand in each tract and counted all trees, 
dividing them into three classes. No. 1 in- 
cluded trees 75 percent or better sound; No. 2, 


25 pereent and up to 75 percent sound, and No. 
7 


3, the rest too small for No. 2 or No. 1. After 
careful count of each they take off a certain 


percentage for unseen defects. Then when the 
timber is cut every log is scaled; and while it 
is not possible to identify the logs as classified 
on the stump, it is practicable to determine the 
accuracy of the cruise as a whole. 

In the discussion the fact was noted that 
the manufacturing value of the timber varies 
with the market, and in making estimates in 
the first place cruisers should have practical 
knowledge of manufacturing conditions. W. T. 
Latham said that good maps are very valuable 
in connection with cruises, for they enable the 
operator to determine the location of the rail- 
road and even the skidder sets. This is valuable, 
he said, in rough country especially. 

The first session adjourned at the conclusion 
of this discussion. 


WEDNESDAY MORNING 


In opening the morning session Wednesday, 
President Norcross read a letter from C. L, 
Babcock, of the Babcock Lumber & Land Co., 
Maryville, Tenn., expressing his regret at be- 
ing absent. A serious wreck on his company’s 
railroad had caused the death of the engineer 
and the serious injury of the fireman, and the 
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wreck had blocked the railroad. The president 
also read a telegram received from W. C, Cham- 
pion, Seattle, Wash., representing the Clyde 
Iron Works, sending his greetings to his many 
friends in the Appalachian region and express- 
ing the hope that he might be with them at the 
next meeting. 

The opening address of the session was that 
of W. M. Ritter, of the W. M. Ritter Lumber 
Co., Columbus, Ohio, who made a masterly pre 
sentation of lumbermen’s problems and offered 
several very constructive proposals for better 
ment of conditions thruout the industry. Mr. 
Ritter’s address follows practically in full: 


Iam glad of the opportunity to discuss several 
topics, all of which are, each in its own applica- 
tion, important to those interested in the things 
which bring this group together. 

The first of these is man-power. I think we 
will all agree that the proper treatment of men 
is the most important element that enters into 
every producing industry at the present time. 
We are sometimes possibly prone to think that 
money, material and machinery are the greatest 
essentials, but mature reflection must force us 
to place the human element as the most impor- 
tant element, and the value and advantage of 
money, material and machinery in the last 
analysis rests upon productive man-power. 

You will observe that I have used the term 
“proper treatment of men,” and by this I mean 
that toilers at all times be fairly treated. The 
interests of our employees should be carefully 
protected and guarded, their comfort and happi- 


ness carefully studied, their surroundings made 
as comfortable as possible, and our thought and 
effort not so much directed to getting the last 
ounce of power from our men as to discover 
what service we can be to them. Labor is not a 
commodity and should not be so regarded. The 
human element gives the lie to this false theory, 
for men must be treated as human beings and 
should be rewarded according to their merit. 
Those who are efficient, intelligent, competent 
and loyal deserve and should have greater re- 
wards than those who are not. The relation of 
employer and employee has changed in this 
country tremendously in the last ten or fifteen 
years, and the change has been for the better, 
not only for the men themselves, but to the 
great advantage of the employer and industry 
generally. The value or ability of a foreman 
or superintendent should, to a very considerable 
extent, be measured by the service he is able 
to render to the men under him. 


Loggers of Unique Type 

The working men we have in the Appalachian 
woods to do our logging are of a unique type. 
In the first place they are largely American, 
largely brought up in the woods and mountains, 
in the neighborhood in which they are employed. 
They have, generally speaking, many sterling 
qualities that are not possessed in the same de- 
gree by other types of laboring men. Yet it is 
true that many of them are of a roving type and 
have migratory tastes, and move about from one 
operation to another. They like the novelty of 
change and the new associations they get by 
going from one place to another. But take it 
all in all, they are a far better and more desir- 
able class of men than is found in most other 
industries. And there is this to say for them: 
That while some of them have this love of 
change, it is generally true that once a woods- 
man, always a woodsman. It seems that the 
lure of the forest fastens itself upon them and 
they rarely change their occupation. 

This roving characteristic suggests the neces- 
sity for uniformity of practice and the stand- 
ardization of methods. Such standardization 
would result to the mutual advantage of the 
men and the different companies which might 
from time to time employ them, besides serving 
a great and advantageous purpose to the whole 
industry; that is, of course, if the best method 
should be standardized. 

In the logging industry there are scarcely two 
cutting or logging foremen alike who use the 
same methods and work according to the same 
plan. Every separate foreman is in effect a 
different text book on the subject and conse- 
quently he does not get from a man, coming to 
him from other operations, the value of ex- 
perience that that man may have heretofore had 
in the woods. Under the methods now in vogue 
the new man must be taught new methods, and 
in the aggregate this is a matter of great ex- 
pense to the operator. In almost any other in- 
dustry the training of men for some particular 
work qualifies them to perform their work and 
assures them steady advancement wherever 
they may happen to be employed. This is true, 
for example, in railroading. The standardiza- 
tion of instructions, the definition of duties and 
the training of men in the various departments 
of one railroad fits them to render similar service 
on almost any other road. The same is true in 
the steel industry and in all other basic indus- 
tries and farming. 


Standardized Text Suggested 


Why should not the lumber industry cut down 
the expense and reduce the inefficiency which 
results from the lack of standardization? I 
should like to see the logging congress realize | 
the fundamental importance of this matter and 
put some of its best talent to work at investi- 
gating not only logging methods, but all proc- 
esses of the industry and decide on those that 
are the best for their kind of work, put them 
in print and thus standardize the text for all 
such operations; and I thoroly believe there is 
no practical difficulty in the way of accomplish- 
ing this. I can not see, for example, why rules 
for the cutting of the trees and conducting of 
logging operations from the stump to the saw 
should not be standardized and made the sub- 
ject of definitions and instructions, much in the 
same way that rules are made for the grading, 
inspection and shipping of lumber. 

There is only one best way to do any one job, 
and this will hold good not only in respect to 
logging, but also in practically every detail of 
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the business. There is only one best way to 
shoe horses used in skidding, and it would be 
to the advantage of the men and of the com- 
panies employing them if we could be sure that 
our blacksmiths in the logging camps knew this 
one best way. The management of the stables, 
proper feeding of stock, conducting and care of 
the living quarters for the loggers, preparation 
and serving of nutritious food, and in fact every- 
thing connected with the business is capable, 
in a greater or less degree, of being thus stand- 
ardized and systematized—to the great mutual 
advantage and profit of the employees and the 
company. 

In our own business we have worked out a 
system that might not appeal to most of you 
because you might think we indulge in entirely 
too much detail in the manner in which we 
attempt to instruct, train and care for our men, 
Our experience, however, has been that it makes 
for efficiency, reduces cost, and that the men 
themselves welcome the order and system of this 
policy. If a man is properly selected at the time 
of employment and is instructed and trained 
to do anything in the right way, it soon becomes 
second nature for him so to do it, and as he 
becomes more efficient he is able to perform his 
work with greater interest and ease, and at the 
same time with greater profit to himself and 
his employer. 

Again I say—and with renewed emphasis— 
that a work of great importance and value to 
the logging industry would be accomplished if 
the methods and manner of doing the real work, 
by the men, could be standardized; and the 
agency to put it over is at hand—the Appala- 
chian Logging Congress. 


Administration of Lumber Properties 


The next problem I have to call to your atten- 
tion is the administration of our timber prop- 
erties. We owe it to our industry, we owe it to 
ourselves, and we owe it to the public and to 
the consumers to publish broadly the qualities 
and characteristics of our commodity, the quan- 
tities still existing, where they are located, the 
manner in which they are being handled in the 
process of production, and, in so far as we can, 
the market’s demand and consumption for hard- 
wood lumber. 

This is a large subject, and time will not per- 
mit me to discuss it broadly. However, among 
other things, it involves a knowledge of intrin- 
sic properties of our woods and their special 
adaptability to given purposes and uses. 

If, in demonstrating these facts, compari- 
sons are necessary, they should not be regarded 
as invidious, certainly not so long as they are 
true and informing. Trees differ because of the 
differences in soil, climate and other character- 
istics of their respective havitats. 

The differences in woods are intrinsic, and 
lie in scientific considerations. My belief is that 
we of the Appalachian region have no reason 
for keeping the differences a secret. It may be 
that we have something better than others. 
If so, we should get the benefit, and give the 
public the benefit of the facts. If the difference 
is not in our favor, then we can certainly be 
fair enough, and sportsmen enough, to take the 
consequences. 


Give Benefits to the Public 


As I view it, not only should we welcome 
full knowledge of all of these differences, but 
we should be glad to give it to everyone, espe- 
cially the consumers. We should be big enough 
and fair enough to give the consumers all of the 
aid possible in having them understand not 
only the qualities and merits of our own com- 
modities, but those of others which come in 
competition in any way with our own. 

It would be easy to demonstrate that the 
fuller fund of knowledge it has, the better and 
the less the cost at which consumption can 
serve its needs without waste. Consumption of 
material suited exactly in quality and value to 
specific needs promotes conservation, and there- 
fore benefits the public as a whole. 

In this connection I would like to say that the 
companies with which I am associated have 
been methodically, systematically and scientifi- 
cally investigating these and kindred topics for 
Several years. We have developed in brief, but 
comprehensive and concise fashion at consider- 
able expense, a clear presentation of the scien- 
tific facts, which I am sure has been well worth 
all it has cost us. 

We have done this with particular reference 
to our own properties and products, but inas- 
much as our timber is in general’:much the same 
in intrinsic properties as that of the general 
Appalachian area, so far as our researches are 
based upon that fact, our demonstrations will 
apply equally to all. 

So far as there may be differentiation because 
of our individual methods and processes, I can 
Say that we have no patent upon them, and 


others are free to adopt them if they appeal 
to their reason, and they so desire. 

I would be very glad to give to the members of 
this congress the benefit of what we have done. 
I should like in the interest of the industry to 
give the congress, free of charge, the infor- 
mation we have accumulated, and the benefit 
of our researches, if it be interested, and would 
make such necessary arrangements as may be 
proper so that presentation could be intelligent 
and comprehensive. 

More Attention to Public Servants 


Another suggestion I have to make does not 
directly bear upon the logging industry, but I 
feel it is so important that I trust I may be 
pardoned for saying a few words to you with 
reference to it. It is in regard to our duty, as 
intelligent business people, interested in our 
own industry and industry generally, and in the 
public welfare, to give more consideration and 
attention to our relations to public servants such 
as our senators, congressmen and State legis- 
lators. 

When questions of vital importance are before 
the public in the form of proposed laws or sug- 
gested regulations, many business people are too 
prone to feel that their individual influence will 
count for little or nothing in preventing unwise 
and at times vicious legislation and dismiss the 
matter from their minds or pass it up with the 
comment: ‘‘What’s the use?’ This is a grave, 
serious and inexcusable ,error for intelligent 
citizens, living under a representative form of 
government like ours, to commit. Our law mak- 
ers are our public servants. They need the ad- 
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vice, views and counsel that business men can 
give them, and it is my observation and experi- 
ence that they are glad to receive them. It does 
not follow that they always take the advice 
given them, but I feel sure it has its influence 
and effect, and if it were given in a more con- 
certed, methodical way—thru organizations such 
as yours—it would be more useful to our rep- 
resentatives and would likewise have more 
influence and effect. As a matter of fact, I 
thoroly believe that a public representative 
who is endeavoring to discharge his duties in 
accordance with his oath of office. and in the 
interest of the public, will 1Kely be influenced 
more by the advice from pusiness people than 
from any others, for the reason that if he i 
faithfully discharging his auues he is endeavor- 
ing to pursue a course of conduct which will 
benefit the public as a whole, and there can be 
no lasting, permanent benefit to the public as 
such unless business prospers, and the things 
which are likely to aid or to injure business are 
better known and understood by business men 
than any others. 

I am sure the business people individually and 
collectively have too often failed in their duty 
to have an active interest in public questions. 
I am sure it has happened very many times 
that public men—men who are endeavoring to 
translate the wishes of the majority of the 
citizenship into effective action—have been mis- 
led by the noisy clamor of a very small minor- 
ity, interpreting this clamor as the real view of 
the citizens generally. Too often they have 
been accepted by our representatives for the 
noise they made, rather than for the soundness 
of their thoughts or the number of citizens they 


have actually represented. When business and 
business men are imposed upon in this way by 
such minority groups, and when they have 
thereby been burdened by debt and taxation, 
they themselves are chiefly to blame. 

Another Angle to the Proposition 


The matter has another angle. When there 
is an organized minority, which is militant and 
aggressive, even if it be very small, and the rest 
of the public remains listless and uninterested, 
politicians are prone to reason that it is good 
politics to pursue a course which will assure 
support of the organized minority, figuring that 
it is better to take chances with the unorganized, 
listless body of the citizens, rather than with 
an organized group holding strong views and 
making vigorous demands. A _ politician is 
tempted to take such a course whether he per- 
sonally approves the views of the organized 
minority or not. 

I could illustrate my thought by references to 
several subjects, but I think one will suffice. 

No more unwise and objectionable piece of 
legislation has been proposed, in my recollec- 
tion, than the so-called bonus or adjusted com- 
pensation bill, which has already passed the 
House of Representatives and is now pending 
in the Senate. This bill calls for a possible ex- 
penditure by the Government of over four billions 
of dollars, without any method whatever incor- 
porated therein to raise the funds, and this at 
a time when the Government is faced with a 
possible billion-dollar deficit for the current year, 
and in spite of the additional fact that $450,- 
000,000 is now being spent annually for the 
benefit of the service men. Up to Jan. 1 of 
this year about $1,500,000,000 had been paid out 
in one way or another for the benefit of those 
enlisted in the late war. 

The propaganda in favor of this bill has been 
conducted by a highly organized minority, which 
has been very persistent and insistent in its 
demands, and has been so actively on the job 
at all times that I have no doubt some members 
of the congress have been misled into believing 
that the measure would meet the approval of 
the rank and file of the citizens of the country; 
while other representatives have no doubt rea- 
soned that inasmuch as the majority of the pub- 
lic, speaking generally, evinced little disposition 
for active opposition, it was the safest policy 
for them to pursue—for by this policy they 
stood a better chance of continuing in their 
office; and thus they have decided to vote for 
the measure and thereby secure the support of 
this noisy minority and take chances of apolo- 
gizing to the opposition and cajoling them into 
overlooking the offense. 


Gives Due Deference to Fighters 

I do not yield place for anyone in sincere ap- 
preciation of the services rendered to my country 
by the boys who went to France, and it is my 
earnest desire that such service shall be prop- 
erly recognized and acknowledged by the Gov- 
ernment, but neither is this the time nor the 
method proposed the right one. Not only the 
rehabilitation of our own country depends on 
us at this time, but the rehabilitation of the 
world. We can not—we dare not, in the face 
of present facts and conditions, carelessly, 
thoughtlessly and recklessly pass laws involv- 
ing such tremendous financial obligations of the 
Government; and this can not be construed into 
a reflection on the soldiers or a lack of appre- 
ciation of their service. 

What I am endeavoring to do is to illustrate 
the idea that organized minorities are always 
dangerous, often wrong, and that business peo- 
ple have no right to be so busy that they can 
not keep informed on what these minorities are 
doing and proposing. 

It is a duty we owe to ourselves, to our busi- 
ness, and to the public, to inform ourselves on 
proposed legislation and to do what we can to 
direct it along sane and sensible lines. 

There is another topic which I will briefly 
mention. The widespread acceptance of the 
principle of service in business has been one of 
the far reaching developments of the last few 
years. The idea is something of a hobby with 
me, and I like never to miss an opportunity 
to put in a good word for it. 

Some of you have probably done-me the 
honor to read a little book or pamphlet on the 
“TLumber Business,’’ which I published a year 
or two ago. I can add little here to what I said 
there, on this subject, but I trust I may be in- 
dulged while I call attention again to its funda- 
mental importance. 

“‘He Receives Most Who Gives Most” 

Good service is the only thing for which one 
can long continue to receive a reward. The 
fundamental thought is that he receives most 
who gives most. The more perfect the service 
rendered, the more valuable it is to the person 
to whom it is rendered, the more certain will be 
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back to him who renders it. 
whether between 


le reward flowing 
This is true, in the long run, 


employer and employee, or between the seller 
of Jumber and his customer. 

Unless working men give this principle play 
and thereby render more efficient service they 


will not get the reward they should get, for the 
employed will not get the full benefit of the 
power of the worker. Increased pay will afford 
no relief to wage earners from the consequences 
of wasteful production, for every increase in 
wages under such conditions will mean an in- 
crease in the living cost of the entire population, 
including the laborers. The only remedy is in 
increased output, as a result of greater 
efficiency. 

Exactly analogous considerations control the 
relations between producers and their customers. 

1 should like to see all members of the lumber 
producing fraternity so fully imbued with the 
idea of the principle of service that they would 
consider no other plan of conducting their busi- 
and would frown with resentment upon 
business practices which some classes of dealers 
not only use but deem clever and regard as 
shrewd business. 

Future Must Avoid Errors of the Past 


I should like also to say something of the out- 
look for the future, and if it holds for us better 
days I am anxious that the industry in some 
way assure that the facts concerning it be better 
understood, and that it avoid the errors of the 
past. 

The industry must not 
must strive to be above suspicion. 


ness, 


only be right, but it 
It has some- 


how come to be the habit of many people to 
criticise and find fault with the lumber indus- 
try—singling it out—when in fact there is no 


reason for criticising it, which will not apply 
in equal or greater degree to various others. 

The high prices of lumber in the period imme- 
diately following the war have been cited and 
criticised and condemned over and over. These 
have been charged to collusion between manu- 
facturers. There never was a charge more false. 

The high cost of some scarce item, constitut- 
ing an almost negligible percent of total produc- 
tion, has been cited over and over, without call- 
ing attention either to the fact of the small 
fraction it constituted of the whole, or to the 
average price for all lumber. 

The Forest Service offended somewhat in this 
way, in its report in response to the Capper reso- 
lution; and within the last two weeks in the 
Senate, Senator Hitchcock, a man who I am 
sure desires to be fair—and would be if he were 
correctly informed—similarly offended. 

Many persons who criticise the high prices 
of lumber in the period between 1914 and 1919, 
do not know, or prefer to ignore the fact that 
the average advance of all grades of hardwood 
lumber for the period was less than the advance 
in a similar period of any other basic com- 
modity. 

It is easy to 
unless the whole 


condemn one factor unjustly 
is taken into view. In this 
broader view it must. be realized that all the 
great basic industries experienced great ad- 
vances, ranging from say 200 to 400 percent. 
These embraced among others, agriculture, coal 
and steel. 

It may be informing to some also, to know 
that at the time of the peak of the cost of 
house construction, when the cry was that the 
high cost of lumber was the one factor prevent- 
ing building, the cost of a composite building, 
that is of an average building of ordinary con- 
struction such as is usually built in cities, was 
distributed as follows: 





TOO 4ADOF ROBE «6 <.ovievinwseeee 44.00 percent 
The cost of materials....... 42.88 percent 
Overhead and profit........ 13.12 percent 

BEE sinsaniscnnannases 100.00 percent 


—and to know that of cost of materials the lum- 
ber and millwork, the lumber figured at retail 
prices, amounted to less than 9 percent. In case 
of a house of all wood construction the lumber 
cost was but from one-fourth to one-third the 
total cost. 

Now that the hardwood case has been finally 
decided—and against us—I am sure there can 
be no impropriety in the passing remark that 
the saddest reflection I have in connection with 
that whole subject is the realization of how en- 
tirely wrong the courts were in their imputation 
of motives, in their lack of understanding of the 
facts of the case, and how completely they 
referred facts or effects to wrong causes. 

Hopeful of Future 

In conclusion I would like to say that not- 
withstanding the hardships which the industry 
underwent during the war, and has undergone 
since, which have not been understood by the 
public; and notwithstanding the unjust criti- 
cisms heaped upon, and the falsehoods told 


about the lumber producing industry, and not- 
withstanding the difficulties to all business of 
getting back to normal bases, which have been 
greater in the lumber business than in almost 
any other, I am hopeful of the future, and 
encouraged at the immediate prospect. 

It was with the feeling that the probable future 
consumption would in a brief space of time 
absorb all available stocks and thus create a 
condition in which purchasers competing for the 
inadequate items might sooner or later precipi- 
tate something approximating a runaway mar- 
ket, that I addressed to the industry on Oct. 28, 
1921, an open letter urging the prompt, general 
and widespread resumption and accentuation of 
production, and the adoption of a policy to pre- 
vent excessive price inflation. 

I think I may be justified in 
events since October, 1921, have justified the 
warning which I endeavored to give. My own 
view is now that we are at the threshold of a 
period somewhat like that which confronted us 
then, but with not the same possibility of in- 
creasing production. General business is won- 
derfully improved; the general improvement I 
think may be fairly illustrated by the fact that 
the steel industry is now producing more than 
in 1914. 


claiming that 


Production Must Be tncreased 

The building industry has, since last fall, taken 
on an activity which it was impossible even to 
imagine at that time. When the great volume 
of building construction under way and in imme- 
diate contemplation is considered, hardwood 
producers must realize that adequately to sup- 
ply and serve consumption, they must, to the 
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greatest extent reasonably possible, increase 
production. 

I say this because it seems perfectly clear 
to me that the time is not far in the future 
when that part of the hardwood producing in- 
dustry which is in production will with difficulty 
be able to supply the demand, especially for 
certain items of which acute scarcity usu- 
ally is first developed. 

In this connection, it is an unhappy reflection 
that much of this production will in the very 
nature of the case, not be wisely directed. It 
can not but happen that much that is produced 
will not be needed, while much that is needed 
will be produced in insufficient quantities. 
When an industry, so widely flung, with thou- 
sands of producing units scattered over more 
than half the United States, is denied any means 
of intelligently knowing, the detailed facts of 
quantity production, and varieties and kinds of 
lumber in existence and in demand, great waste 
can not be avoided, nor can consumption needs 
be intelligently served. But that is a condition 
and not a theory which confronts us. 

My views of the future prospects are based 
not upon any detailed study of statistics for 
the hardwood producing industry, as practically 
speaking, it has no current statistics these 
days. 

But it is common knowledge that the bottom 
so completely fell out of the hardwood market 
last year that a very large number of the mills 
discontinued production and depleted their stocks 
of lumber on hand by making such sales as were 
possible, many of these being made because of 
the necessities at ruinous prices. With mills 


thus idle and lumber being sacrificed, the stocks 


of producers became small, broken and jll- 
assorted. 
Hardly had the mills begun to resume pro- 


duction last year before flood conditions in vast 
areas of the soutiiern and southwestern section 
again put the hardwood producing mills out of 
operation, and judging from the available sources 
of information, such as the newspapers and the 
lumber journals’ a very small volume of normal 
production has been possible for some time in 
these sections, and furthermore it will be some 
months before anything approaching normal 
production can by any possibility be resumed, 
and it will be longer still before the new pro- 
duction is available for the market. When the 
normal production of the great area now unable 
to produce is considered it is not difficult to 
understand that the other mills which are able 
to produce may soon find themselves taxed be- 
yond their capacity. 

It is undoubtedly true that the reserve stocks 
of consumers are below the average; in fact, 
they are in many instances very low. 

Runaway Market Looms 

We are, it seems, clearly at the very thresh- 
old of a period in which we have all of the 
elements usually present when we have what 
has been termed a runaway market. And I am 
quite confident that we will have a repetition of 
such a market unless more effective preventive 
means are adopted than have heretofore been 
brought into play. 

Personally I shall be greatly disappointed if the 
industry does not discover a way to escape the 
disastrous consequences of excessively high 
prices which result from taking all the traffic 
will bear, under the unrestricted operation of 
the law of supply and demand, in a sellers’ 
market. 

Such periods, followed by periods of depres- 
sion—the alternating eras of feasts or famine— 
make for instability and uncertainty in different 
degrees thruout the whole business structure; 
they tend to make the employment of labor 
inadequate, spasmodic and uncertain; they inter- 
fere with the continuity of business in all its 
relations, and the effect is hurtful and destruc- 
tive to the public interest from any angle from 
which it may be viewed. 


Traffic and Transportation Problems 


W. B. Townsend, Little River Lumber Co., 
Townsend, Tenn., presented a very interesting 
address on ‘‘ Railroad Construction and Opera- 
tion in Logging.’’ His conclusion is that the 
person who can solve the railroad logging 
problem in the southern Appalachians has won 
the battle. It is a real problem and spells 
the difference between bankruptcy and profits. 

Due to the narrow stream beds, full of large 
rocks and boulders, swift currents and treach- 
erous floods, loggers have been unable to use 
the streams for floating logs to any great 
extent in the Appalachians and consequently 
the securing of logs is a railroad proposition. 
In the past steam railroads have always been 
used, but Mr. Townsend advanced the belief 
that, taking into consideration the high cost of 
coal, the mountain streams could be dammed 
and small hydro-electric plants could be in- 
stalled sufficiently large to furnish power for 
the logging roads and sawmill plants. 

Present logging railroad methods have been 
developed by a process of evolution and the 
exercise of great ingenuity and engineering 
skill. Until recently the railroads were run 
up the mountain sides by expensive switch- 
backs and steep grades, but the present and 
most uptodate method is to hold the main line 
railroad to the valley with a maximum grade, 
of say 8 percent. Thus switchbacks are elim- 
inated entirely and in their place logging 
inclines up the steep mountain sides are being 
used. Logging inclines have been and can be 
successfully operated at a distance of 7,000 
feet and over a grade of approximately 30 
percent. They are ideal for operation at about 
5,000 to 5,500 feet. Relays have been success- 
fully used. The construction of the logging 
inclines is not very costly, for they follow the 
grass roots. : 

Steam skidders will travel up these inclines 
under their own power and work as they g0. 
Power assistance is needed in track laying and 
this power can easily be supplied by an upright 
boiler with engine and drum attached, all 
mounted on skids, which will move itself any- 
where thru any kind of country and is similar 
in many respects to the tanks used in the World 
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war. Such an outfit will perform wonders, 
doing all the swamping and grading for incline 
roads, removing obstructions, laying track and 
generally taking the place of hand labor. 

In the construction of main lines the old 
pick and shovel method is obsolete. Continu- 
ing, Mr. Townsend said: 

Perhaps the most advanced and uptodate method 
for this character of work is a small, not too heavy 
portable steam shovel. This will travel with its 
own power, remove all obstructions, many stumps 
and large rocks without blasting, thereby eliminat- 
ing much cost for explosives. And the further 
great advantage is that you have a very much 
better roadbed because you slip a little deeper into 
the side hill cuts and get more of your road on the 
solid than you would if doing this work in the ola 
pick and shovel way. 

A logging operation such as Mr. Townsend 
described must necessarily tap a reasonable 
stand of timber. In other words, a merchant- 
able stand of between 6,000 and 7,000 feet per 
acre is necessary. Where the most modern 
method of logging is employed, the cost is 
reduced very greatly. In fact, Mr. Townsend 
said that the cost of logging the mill is re- 
duced by more than one-half. 

Railroad logging is very adaptable. One 
incident was cited by Mr. Townsend where the 
main line was located on the opposite side of a 
river from the stand of timber necessary to 
log. Some old overhead cable originally 1% 
inches in diameter but much worn, was taken 
and four spans thrown across the river. Track 
and ties were laid on the cable spans and the 
logs were sent across the river to the main 
line. The only additional expense entailed by 
this was the stretching of the cable, an act 
which was accomplished with the aid of pulley 
blocks and a geared locomotive at one end 
of the cable to stretch it. 

Mr. Townsend also referred to parts of Mr. 
Ritter’s address, and urged members to go home 
at the close of the meeting and impress upon 
all lumbermen the importance of producing ade- 
quately to meet the impending demand, and do 
all they can to prevent a runaway market that 
shall again put the lumber industry in disrepute 
on account of high prices. 

He then called upon other members of the 
committee appointed to discuss the subject 
which he had opened. W. T. Latham said that 
location and construction of the road are im- 
portant. Good rails, good ties and well surfaced 
roadways are economical, he said; and steep 
grades and sharp curves are to be avoided as 
much as practicable. A single wreck, he said, 
would often cost more than construction that 
would have avoided it. 

D. H. Tipton, Townsend, Tenn., told of the 
use of a steam shovel in grading, practically 
eliminating manual labor and doing the work at 
one-half the cost. 

R. C. Staebner, Rainelle, W. Va., said that 
the trouble with narrow gage is that operators 
always ask too much of equipment and, of 
course, the lighter equipment of the narrow 
gage suffers from heavy loading. He preferred 
the wide gage in general, but he thought as 
holdings became thinner the use of narrow gage 
will increase. 

W. B. Townsend, jr., Conasauga, Tenn., 
pointed out the economies of care of locomo- 
tives, frequent inspection of steam connections, 
cleaning out of flues, washing out of boiler and 
‘‘blowing’’ out often. The fireman, he said, 
18 as important as the engineer, and the two 
Should work together to effect economies in fuel 
consumption. 

J. J. Lumm, of the Clyde Iron Works, Du- 

luth, Minn., said economy in the use of power 
1s due as much to taking the heavy work off the 
men and thus speeding up their work, as by 
actually performing more work at a lower cost 
per unit. He said also that machinery manu- 
facturers would weleome opportunities to de- 
velop machines for doing the work of logging 
and asked that operators feel free to suggest 
possible developments. 
i T. Gracely, of the Marion Steam Shovel 
Co., Marion, Ohio, told of developments in 
Shovel manufacture of interest to operators. 
The company, he said, makes a gas-electrical ma- 
chine that by means of a gas engine on its plat- 
form develops electricity for its operation, and 
the machine is so built as to use power developed 
otherwise for the operation of its motors. 


J. L. Praytor, of Birmingham, Ala., of the 
American Hoist & Derrick Co., Minneapolis, 
Minn., thanked members for the opportunities 
afforded his concern to aid in the solution of 
logging problems. 

H. B. Curtin, of the Pardee & Curtin Lum- 
ber Co., Clarksburg, W. Va., said most of the 
wrecks on narrow gage roads are due to eare- 
lessness and that they nearly always happen 
on light grades where the trainmen are not 
vigilant because they think it is not necessary. 
Others testified to the same experience. 


Suggests Rate Differential on Low Grades 


J. H. Townshend, of Memphis, Tenn., secre- 
tary of the Southern Hardwood Traffie Asso- 
ciation, reviewed that organization’s fight for 
reduced lumber rates, incidentally referring to 
the flood conditions in the South, which, he 
said, would not permit resumption until July 
1 in many cases. As a solution of the problem 
of rate reduction on low grades, he thought a 
differential based on price might serve. How- 
ever, that might create the impression among 
carriers that the rates are not high enough on 
the high grades. 

W. B. Townsend said the problem for the 
lumbermen is as much with rates on supplies 
coming to them and entering into their costs 
as on lumber going into the market. He said: 
‘*We kick on 45 cents a hundred on lumber to 
Chicago and say nothing about $1 a hundred 
on steel coming to us from Chieago.’’ 

J. Van Norman, counsel for the Southern 





W. B. TOWNSEND, TOWNSEND, TENN. ; 
Who Spoke on Railroad Construction 
and Operation 


Hardwood Traffic Association, said freight is 
the largest part of lumber cost and should 
receive more attention than is given it. He 
pleaded for greater support of the traffic asso- 
ciation. 

H. B. Curtin referred to the proposal that 
the toll on coast-to-coast ships thru the 
Panama Canal be repealed, and said he op- 
posed it. It would mean a tax, he said, on 
eastern producers for the benefit of western 
producers, who already can put hemlock into 
Clarksville, W. Va., his home town, cheaper 
than he ean sell it there. 

Mr. Norcross said he would like to have 
a committee appointed to handle the matter. 
W. B. Townsend wanted a strong committee 
appointed to handle the matter of rates. At 
this stage the session adjourned. 


WEDNESDAY AFTERNOON 


The afternoon session was opened with an 
address by Col. W. B. Greeley, chief of the 
Forest Service, who discussed practical means 
of forest conservation with particular refer- 
ence to the Appalachian region. Mr. Greeley 
said that reforestation will come because it is 
necessary and the methods will be practicable 
so far as they pay. The Chicago lumber indus- 
try now pays in freight $25,000,000 a year, 
he said, because the forests of the Lake States 


no longer supply its needs, and Pennsylvania is 
paying $25,000,000 to $30,000,000 annually in 
freight because its forests are cut out. 

Reforestation is bound to come, he said, 
because the public welfare demands it, and the 
public will have it in one way or another. 
Lumbermen will do well to get in step with 
the movement and give the public the benefit 
of their practical knowledge and experience. 
He thought some kind of codperation, in 
which the individual owner, the State and the 
Federal Government each contributes a proper 
share toward fire protection and reforestation, 
is the most promising methed. Mr. Greeley 
set forth his ideas as he has on numerous 
occasions, and the lumbermen showed their 
keen interest and sympathy with his aims by 
numerous suggestive questions and comments. 

President Norcross then told of the efforts 
of the organization to get the codperation of 
match and tobacco companies to prevent fires 
by enclosing slips in packages warning against 
throwing lighted matches and cigarettes and 
cigars away. He had received some response 
from several match manufacturers, and a rep- 
resentative of the American Tobacco Co. ex- 
plained to the congress that his company now 
prints on each cigarette package the legend, 
‘¢Please extinguish match, cigarette or cigar 
before throwing away,’’ and is studying 
means of marking other packages. 

The president then announced the appoint- 
ment of M. W. Stark, of the American Column 
& Lumber Co., Columbus, Ohio, as chairman of 
a committee, other members of which he will 
select, to take advantage of W. M. Ritter’s 
offer to supply the congress with the results 
of his company’s investigation in wood util- 
ization. 

Mr. Stark then as chairman of a committee 
to discuss cutting and swamping led with an 
outline of the problems and methods. He 
was followed by Murray Pryor, assistant to 
the president, W. M. Ritter Lumber Co., who 
told of his company’s methods. H. B. Curtin, 
of the Pardee & Curtin Lumber Co., Clarks- 
burg, W. Va., told how his company had 
changed from day work in felling and bucking 
to contract work, with profit to themselves 
and to the men. Considerable general discus- 
sion followed in which leaving trees, cutting 
butt logs, cutting for crooks and other defects 
and similar problems were debated. 

Lewis Doster, of E. C. Atkins & Co., Indian- 
apolis, Ind., then described principles of saw 
making and of use, and by means of samples 
and sketches showed the different types of 
teeth and saws. 

Mr. Mather, of Henry Disston & Sons, Phil- 
adelphia, Pa., took up other phases of the 
subject of saw manufacture and use and 
treated them in a very interesting manner. 

At the close of the session E. A. Gaskill 
placed upon the speaker’s table two plain 
wood chairs and explained that with the 
present cost of lumber and allowing 30 percent 
for waste the lumber in each would cost 18 
cents. An inerease in the cost of lumber of 
$10 a thousand, he said, would add to the cost 
of each 9 cents. Both chairs wholesale at 
$1.50 apiece and retail at $3 each. He asked 
the retailer the price, and then said he did 
not want to buy at so’high a price for such a 
chair. The dealer said he did not blame him, 
but ‘‘the price of lumber was the cause of 
it.’’ Mr. Gaskill explained that the chair 
manufacturer got about $250 a thousand for 
the lumber in the chair less the cost of labor 
of making it. As the usual retail price is 100 
percent over the wholesale price, if the whole- 
saler would knock off 50 cents in his price, the 
chair would retail at $2 instead of $3. This 
closed the afternoon meeting. 


ENTERTAINMENT 


The Lumbermen’s Club of Cincinnati and 
other contributors provided elaborate enter- 
tainment for all in attendance at the congress. 
Tuesday night the entire party was taken to 
the Claremont, at Newport, Ky., where boxing 
bouts, a dinner, and movie show were pro- 
vided. Moving pictures also were shown of 
the Clyde Iron Works’ new ‘‘crawling’’ type 


(Concluded on Page 69) 


Se nt eae 





56 


AMERICAN LUMBERMAN 


May 13, 1922 





Northern Millmen to Back Members’ Grades— 
Advertising Campaign May Feature Lowers 


MILWAUKEE, Wis., May 8.—Unalterable op- 
position to regulatory, supervisory intervention 
of public authority in the conduct of association 
activities and individual business was voiced in 
a resolution adopted by the Northern Hemlock 
& Hardwood Manufacturers’ Association at the 
quarterly meeting held last Friday at the Mil- 
waukee Athletic Club, this city. This resolu- 
tion advocated a government of law; expressed 
the association’s confidence in the ability of 
Congress to enact just laws, of the courts wisely 
to interpret them so as to safeguard the indi- 
vidual and the public, and of the Government to 
administer them without discrimination, but in- 
sisted upon the right of transacting one’s own 
business so long as Jaw is strictly observed. 
The resolution further stated that the associa- 
tion, fully mindful of public interest and in 
sympathy with the Government’s policy of af- 
fording protection to the consumer, is seeking to 
codrdinate its activities in each detail so as to 
conform to the law and at the same time to 
perform efficiently the function of gathering 
and disseminating the vital information without 
which its members could not compete intelli- 
gently. 

Should Develop Wisconsin’s Cut-Over Lands 


President M. J. Fox, of the Von Platen-Fox 
Co., Iron Mountain, Mich., opened the meeting 
and, following a few words by Secretary-man- 
ager O. T. Swan, of Oshkosh, Wis., in regard to 
the day’s program, introduced R. O. Wipperman, 
of Milwaukee, Wis., immigration agent for the 
Minneapolis, St. Paul & Sault Ste. Marie rail- 
road, who is active in the movement to settle 
the cut-over lands of northern Wisconsin. He 
told of the work of the Cut-Over Land Reclama- 
tion Association, organized by prominent bus- 
iness men and others for the purpose of opening 
up for agricultural purposes the vast areas of 
logged-off lands within the State. This associ- 
ation is endeavoring to obtain a Federal appro 
priation to aid the settlers on cut-over lands 
to maintain their families while they clear the 
land and make it productive. Such aid would be 
in the form of long time, easy term credits at 
the rate of $15 for each acre cleared of brush 
and rubbish and $20 for each acre cleared of 
stumps and stones during a period of five years. 
These sums would be advanced in instalments, 
as the work of clearing progressed. 

Mr. Wipperman read a paper prepared by A. 
D. Campbell, general manager of the Cut-Over 
Land Reclamation Association, who was unable 
to be present in person. This paper pointed out 
that while the population of this country is in- 
creasing rapidly, its cultivated acreage is de- 
creasing. The tendency in the western States is 
to change from grain to live stock raising, and 
there is real reason to look to the future cereal 
supply. The cut-over lands in the North have 
rich and fertile soil, where immense harvests 
could be reaped if once converted into farm 
lands. The Government has poured vast sums 
of money into the West and the South, particu- 
larly the former section, for the reclamation of 
waste lands, with little return per dollar, while 
Wisconsin, where reclamation would be compar- 
atively cheap and would bring a large return, 
has received not a dollar. ‘‘The Government has 
spent millons on the Far West, but we, with 
millions of acres of fertile lands at the very 
door of the great central markets—land that 
has no superior anywhere—have never got a 
dollar,’’ stated Mr. Campbell. 


To Confer on Labor Compensation Insurance 


President Fox thanked Mr. Wipperman for 
these remarks on a subject in which, he stated, 
every lumber operator in the North is intensely 
interested. He then called upon W. A. Holt, 
of the Holt Lumber Co., Oconto, Wis., for a re- 
port on recent developments in connection with 
labor compensation insurance. The State com- 
pensation law provides that an injured workman 
shall be paid so much per hour while he is un- 
able to work, plus so much for board. Mr. Holt 
stated that the amount that should be allowed 





for the board has never been definitely agreed 
upon, insurance companies figuring variously. 
He suggested that lumbermen operating logging 
camps or boarding their mill hands should pre- 
pare actual figures on the cost of board, with a 
view to meeting sometime within the near future 
with the State board of compensation and rep- 
resentatives of insurance companies in an effort 
to settle upon a definite amount. 


Market for Box and Low Grades Discussed 


The national campaign for the extension of 
the use of the wooden box was the subject of the 
next speaker, H. L. Pease, of Chicago, secretary 
National Association of Box Manufacturers. 
He presented statistics showing how consump- 
tion of the wooden box has been restricted thru 
the competition of the paper container, and 
told the lumbermen that inasmuch as they de- 
pend in large measure upon the wooden box 
business for the sale of their lower grades, 
this is a matter of as great concern to them as 
to the box manufacturer, and that they there- 
fore should coéperate with the latter in over- 
coming this competition. He asked all lumber- 
men who operate logging camps, commissary 
stores etc., to insist upon ‘shipment in wooden 
boxes, and also to urge the dealers in their com- 
munities to do likewise. 

In discussing current conditions in the wooden 
box industry, Mr. Pease said that these are 
somewhat improved over those prevailing two 
or three months ago—that is, as to production, 
but not as to prices. There is in the lumber in- 
dustry today, he said, a heavy overproduction of 
box boards, and even if the box business were 
normal, there would be a surplus of material, 
due to the heavy production of high class build- 
ing lumber. He quoted Babson as saying that 
tho costs are still high building will be active 
all of this year; but that this building will 
likely satisfy the most pressing requirements, 
after which there will be a lull, and probably no 
revival until construction costs have decreased 
materially. The wooden box, he continued, is 
meeting with severe competition, and it is neces- 
sary that its cost be low. He did not believe 
that the price of low grade lumber will advance 
this year, and expressed the opinion that the 
lumber manufacturers could not look to the box 
industry to consume their low grade lumber, but 
that they would have to look around for addi- 
tional outlets. 

The discussion which followed revealed the 
opinion that the price of low grade lumber will 
advance during the year—will have to because 
its cost is so low that it is selling at a con- 
siderable loss. 


Birch and Maple to Be Advertised 

M. P. McCullough, of the Brooks & Ross Lum- 
ber Co., Scofield, Wis., then reported for the 
birch and maple advertising committee, of which 
he is chairman. He stated that the birch ad- 
vertising campaign which has been carried on 
for the last five years has had a marked effect 
on the demand for the higher grades, but that 
nothing has been done to stimulate the move- 
ment of the lower grades. He believed no better 
service to the industry could be rendered than 
to devote a part of the birch advertising fund 
toward an effort to extend the markets for the 
low grades. In regard to the maple campaign he 
said nothing definite had as yet been done ex- 
cept that funds had been provided and a com- 
mittee appointed to work out its details. This 
committee, he stated, would within the next week 
or two meet with a similar committee of the 
Michigan Hardwood Manufacturers’ Associa- 
tion, at which this work will get under way. 

It was suggested during the following discus- 
sion that the railroads are largely prospective 
consumers of maple and that this trade should be 
cultivated. The railroads formerly used consid- 
erable quantities of this wood, but gradually 
switched to oak, which is now their favorite ma- 
terial. Another suggestion was that No. 3 birch 
and maple be pushed as sheathing, as one north- 
ern manufacturer already has done successfully. 


It was pointed out that maple sheathing would 
be the cheapest, as well as stiffer than most 
kinds, and that altho it would be a little harder 
to nail it would be well adapted to this use. 

Edward Hines, of the Edward Hines Lumber 
Co., Chicago, was much interested in the pro- 
posals to increase the use of lower grades of 
these woods, and advocated the employment of a 
technical expect to tour the wood consuming 
factories and investigate the possibilities of 
using these grades in each of them. He then 
offered a resolution commending the advertising 
committee for its efforts to develop the use of 
low grades and to find new outlets, which passed 
unanimously. 

Mr. Swan outlined in general terms the meth- 
ods to be used in the maple advertising cam- 
paign, whereupon the meeting was adjourned 
for luncheon, 


AFTERNOON SESSION 

The first matter up for consideration at the 
afternoon session was a request of Chief For- 
ester W. B. Greeley, in behalf of the American 
Forestry Association, for the enrollment of 
contributing members. The association has re- 
cently appointed to its staff O. M. Butler, for- 
merly of the Forest Products Laboratory, Madi- 
son, Wis., who will supervise its technical work, 
conduct investigations and edit its monthly pub- 
lication. The forestry association’s campaign 
for contributing members is to provide funds 
to retain Mr. Butler’s services following the 
expiration of the present contract. A number of 
the lumbermen present signified their intention 
to enroll. 

F. M. Ducker, of Oshkosh, Wis., traffie man 
ager for the association, then presented his re- 
port reviewing in detail the efforts of the organi- 
zation to obtain a reduction in railroad freight 
rates from the northern lumber producing terri- 
tories, at least equal to that which recently went 
into effect from the southern hardwood pro- 
ducing section. 

Relations with Governmental Bodies 

Association activity in the light of the recent 
decision of the Supreme Court in sustaining the 
injunction issued in the hardwood case was dis- 
cussed by R. B. Goodman, of the Goodman Lum- 
ber Co., Goodman, Wis., who is the chairman 
of the bureau of economies. Mr. Goodman ealled 
attention to the fact that an eastern senator 
had introduced a bill, said to have been in- 
spired by members of the Federal Trade Com- 
mission, conferring on that commission the 
power to regulate not only trade associations 
but also their members. This bill would give 
the commission power to require from every 
operator belonging to any association, cost and 
realization statistics in the form of a monthly 
report, and the right thru conference with the 
majority interest of any industry to fix stand- 
ard sizes, trade customs, terms of sale ete., bind- 
ing upon the entire industry. It would also have 
the power to adjudge violations of these trade 
practices and to impose executive penalties—* in 
other words,’’ said Mr. Goodman, ‘‘to make for 
us a business law, to determine whether we have 
violated it, and practically to bar us from par- 
ticipation in our own business. ’’ 

Declare Principles Governing Activities 


Mr. Goodman then referred to Secretary of 
Commerce Hoover’s invitation to representatives 
of trade associations to confer with him at 
Washington on May 22, and requested the adop 
tion in some form of resolution the following 
declaration of principles on which the activities 
of the Northern Hemlock & Hardwood Manu 
facturers’ Association are based: 


This association is composed of competing manu- 
facturers of hardwood and hemlock lumber in Wis 
consin and upper Michigan, and extends the priv 
ilege of membership to all manufacturers in this 
territory who produce at least 50 percent of the 
amount of lumber they sell. 

The general purposes of this association are 
collectively to promote the interest of the larse 
number of small operators in efficient methods 0! 
logging and manufacturing forest products, advo 
eating correct principles of cost and income a 











iw 








May 13, 1922 


AMERICAN LUMBERMAN 3/7 





counting, forest management, promotion of proper 
industrial relations with the employees of the in- 
dustry thru sanitary working conditions, contin- 
uous employment, safety appliances and efficiency 
in production thru elimination of waste, and gen- 
erally to promote the interest of the members in 
the marketing of their products thru the study of 
traflic problems and proper adjustment of lumber 
tariffs; thru technical research as to the qualities, 
preservation and efficient use of lumber and other 
forest products of its members, and thru advertis- 
ing and trade extension to enable these products 
to compete with other species of lumber in the 
central markets. 

This association thru its affiliations with other 
lumber manufacturing associations maintains 
standard rules of inspection for the grading and 
measuring of lumber and other forest products 
so that they may be sold by each member 
on a fair competitive basis with every other manu- 
facturer of lumber. 

This association collects and disseminates statis- 
tics as to the lumber produced and in the hands 
of its members, and the amount shipped and sold 
by manufacturers in this territory and in all other 
principal producing regions of the United States 
to the end that the individual member of this asso- 
ciation may have a knowledge of conditions ap- 
proximately equal to that possessed by the whole- 
sale buyer of his lumber. 

In view of the injunction in the hardwood case 
this association has discontinued as an activity 
the reporting and discussing of prices for which 
specific items of lumber or other forest products 
are sold to the wholesaler and consuming manu- 
facturer. It is believed, however, that all compet- 
ing manufacturers of lumber in all regions do con- 
tinually discuss these topics of vital interest to 
their business as do the buyers of these products, 
and we recommend that, as it is in the public in- 
terest to promote intelligent competition and to 
eliminate destructive competition, this association 
collect and publish accurate trade statistics under 
some plan not in conflict with the opinion of the 
Supreme Court. 

As an association we advocate a government of 
law and not a government of man. We have con- 
fidence in the wisdom of Congress to enact just 
laws defining the economic rights of the public 
and the individual citizen. We have confidence in 
the wisdom of the courts impartially to interpret 
such laws so that the rights of the individual and 
the public may be safeguarded, and we have con- 
fidence in the executive branches of the Govern- 
ment to administer such laws without discrimina- 
tion, but we are unalterably opposed to the regu- 
latory, supervisory intervention of public authority 
in the conduct of association activities and the in- 
dividual conduct of private business. 


A resolution closely following these words 
was unanimously adopted upon the completion of 
Mr. Goodman’s speech. 


Makes Strong Plea for Cooperation 


Mr. Goodman continued with a strong plea 
for codperation within the association, saying 
in part: 

I received yesterday a letter from a member of 
the National Retail Lumber Dealers’ Association, 
in which I found this characteristic statement: 
“It is true that there are many broadminded men 
with high ideals in the lumber industry, but it is 
equally true that there are many pinheads, in- 
tensely selfish and narrow men who realize that 
associations are necessary to the growth of their 
business but who will not donate one dollar or 
give one minute of their time, knowing that others 
will bail the boat and keep it afloat while they 
fish.” 

This is particularly a time in our economic his- 
tory when every unit in industry needs the asso- 
ciation and when the association needs the support 
of every potential member. Never has competition 
raged so fiercely. Never has the cost of selling 
products been so great in proportion to their total 
cost. We need the codperation made possible by 
our association in order to compete successfully. 
Every other species of lumber produced in this 
country comes into competition at some point with 
the products of the members of this association. 
Instead of our association being an instrument to 
reduce competition—as claimed in certain high 
places—it is the only means that the smaller oper- 
ators have of maintaining competition. It is only 
thru our association that our part of the lumber 
industry can exercise its common thought, and it 
is the only channel thru which we can maintain 
our industrial rights. No individual can _ inde- 
pendently conduct his business under present day 
conditions. It is only by codperation of the in- 
dividual units that each group of industry can 
effectively assert its rights as opposed to other 
groups. 


Plan to Confer with Secretary of Commerce 


Edward Hines followed Mr. Goodman with a 
few remarks in connection with the forthcoming 
conferences between Secretary of Commerce 
Hoover and the lumbermen, in which he stated 
his conviction that Secretary Hoover is in sym- 
pathy with the lumber industry, and desires to 
see it placed on a high plane of business moral- 
ity. His aim, said Mr. Hines, is to standardize 
transactions so as to protect the public from 
sharp practices. Mr. Hines favored the secre- 
tary’s suggestion as to branding each piece of 
lumber with its grade, the standardization of 
Sizes, the inclusion in a car of a tally showing 


what mill shipped the material, and the quality 
and quantity of it. 

C. A. Goodman, of the Sawyer-Goodman Co., 
Marinette, Wis., who will represent the Northern 
Hemlock & Hardwood Manufacturers’ Associ- 
ation at the Washington conference, asked for 
a discussion on these subjects, so that he 
might be able to gather the members’ consensus. 
President Fox thereupon called on a number of 
those present for their views which generally 
were in favor of the suggestions Mr. Hines had 
outlined. 

Association May Back Grades of Members 

It was suggested during this discussion that 
W. H. MeDonald, the association’s chief inspee- 
tor, appoint the inspectors at the various mem- 
ber mills as deputy association inspectors, with 
powers to issue with each shipment of lumber 
an association certificate as to the correctness 
of the grade and qualtity of the shipment. The 
association thus would stand back of every ship- 
ment made by a member mill, and this fact 
would be extensively advertised to the consuming 
trades. This suggestion found unanimous ap- 
proval, and will doubtless soon be put into 
practice. 

Secretary Reports Marked Increase in Demand 

Secretary Swan presented statistics on cur- 
rent market and manufacturing conditions in the 
northern hardwood and hemlock industry. These 
statistics showed that the output of white pine 
has fallen off to almost nothing, and that while 
a few years ago two-thirds of the entire produe- 
tion was hemlock and only one-third hardwoods, 
the hemlock output has gradually diminished, 
and is now exceeded by that of hardwoods. The 
production of birch is decreasing and that of 
maple inereasing rapidly, and is now higher 
than that of any other wood. Logging opera- 
tions during the 1921-22 season were 63 percent 
of those of the 1919-20 season. In regard to de- 
mand, Mr. Swan reported a marked increase 
lately, and shipments have shown a wonder- 
ful pick-up compared with last year. 

Mr. Hines thereupon reviewed developments 
in the southern pine market, which he character- 
ized as exceedingly strong, with demand run- 
ning far ahead of production and prices ad- 
vancing steadily. 

A meeting of the directors was held immedi- 
ately following the adjournment of the general 
session. 


TECHNICAL REPRESENTATIVES TO CONFER 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., May 11—The National 
Lumber Manufacturers’ Association has inter- 
ested the natural resources department of the 
Chamber of Commerce of the United States in 
the forthcoming conference on lumber stand- 
ardization, beginning May 22. A conference 
will be held between technical representatives 
of the Department of Commerce, Forest Ser- 
vice, National Lumber Manufacturers’ Associa- 
tion and the national chamber, with a view to 
determining what each can contribute in the 
way of information on standardization. The 
idea is to get hold of the best available informa- 
tion in advance in order to facilitate the work 
of the Hoover conference when it meets. All 
interested parties are being strongly urged to 
come to the conference with well thought out 
ideas so that time may be saved that other- 
wise might be consumed in unprofitable dis- 
cussion. 


REDUCTION IN LOG LOADING CHARGES 


MEMPHIS, TENN., May 10.—The Valley Log 
Loading Co. announces a reduction of 40 per- 
cent in its charges for log loading on the Ili- 
nois Central and Yazoo & Mississippi Valley 
lines, effective May 15. In all cases where the 
present rate is $5 the new rate will be $3. 
Other charges are proportional. 


J. W. Dickson, president, stated today that 
the railroads had not reduced their engine 
hire, one of the biggest items of expense of 
the company, but that he anticipated that they 
would do so at an early date and had acted 
accordingly. Labor is naturally sharply lower 
and there are compensations in still other 
directions. He said, however, that it is the 
aim of his company to stimulate logging oper- 
ations as much as possible. 

Mr. Dickson stated that there are very few 
logs offered for loading now, but that he an- 
ticipates a resumption of activity within the 
next thirty days, especially in the upper por- 
tion of the valley territory. Further south, 
where flood conditions have been, and still are, 
so extreme, he intimates that not much will be 
accomplished prior to July 1. 





Factors That Govern Lumber Prices 


LOUISVILLE, Ky., May 6.—Under date of May 
3, under the heading ‘‘Why Lumber Is Up,’’ 
the Louisville Courier Journal carried an edi- 
torial, showing that increased freight rates, 
longer haul from source of raw material, and 
higher wages, were responsible for increased 
prices, while reduction of timber is making for a 
situation where there is not much prospect of 
old time prices for lumber. The editorial, 
which is a fair, sensible discussion of the sub- 
ject is as follows: 

Lumber has not come down in the degree that 
many prospective builders believed it would in the 
general recession of prices which followed the 
large increase of prices between 1917 and 1920. 

There are perfectly good reasons why lumber 
will not be sold again at what the average home 
builder of this generation believes the prices 
should be. ‘ 

“Glass,’”’ observes an economist, “is merely white 
sand plus labor.” 

Assuming that there is white sand in inex- 
haustible supply, glass would be a commodity gov- 
erned in price by labor cost largely, provided the 
supply of sand were so distributed that freight 
would not be a large element in the making of the 
price, F 

Lumber is labor plus freight plus timber. The 
timber grows scarcer each year. The supply of 
the raw material was distributed by nature over 
a very large part of the continent of North America 
and existed in sufficient quantity at points within 
easy reach of every part of every State. 

It now is existent in areas which grow remoter, 
every year, from scenes of consumption. 

The cost of lumber is the cost of labor plus an 
increasing cost of freight and the value of material 
which grows costlier as the supply diminishes. 

Two generations ago in Kentucky it was cus- 
tomary to saw ash and poplar logs into firewood 
lengths to be split and burned. It was customary 
to fell black walnut and split it for rails. It was 
not necessary to buy shingles to roof a farm build- 
ing unless the builder preferred the shingles upon 
account of their appearance. Boards which made 


a very good roof could be riven with a frow from 
cuts of oak. Joists and sills were made from tree 
trunks hewn square. There remained plenty of 
timber at hand which a local, or movable, sawmill 
could transform into the various kinds of lumber 
used in building. 

Labor was cheaper then than now, but the great 
difference between lumber cost then and now is a 
difference in the quantity of timber available and 
the remoteness of remaining sources of supply ; 
the average haul, by rail and otherwise, between 
the stump left where the tree is cut and the point 
at which ground is broken for the foundation of 
the building. 

Neither propaganda against high prices nor legis- 
lation to reduce the home builder’s burdens can 
bring lumber down to former levels until there is 
reproduced a well distributed supply of the raw 
material. Assailing the lumber dealer as a prof- 
iteer is waste of breath while a Kentucky barn is 
roofed with California shingles brought by a trans- 
continental freight train burning expensive coal, 
employing high priced labor and equipment. 

The Forest Service of the Department of Agri- 
culture tells the Senate, in response to a request 
for information, that the country is using 26,000,- 
000,000 cubic feet of wood every twelve months 
and growing 6,000,000,000 cubic feet. And 4,000,- 
000 acres of cut-over land is added annually to an 
area of cut-over or burned-over forest land now 
amounting to about 300,000,000 acres. 

As this destructiveness proceeds the cost of the 
commodity and the cost of freight on the com- 
modity must be reflected in increasing prices of 
every forest product. There are Kentucky resi- 
dences floored with flint-like ash or oak, weather- 
boarded with yellow poplar good for a century's 
service under paint applied at right intervals, 
which could not be rebuilt with the same materials 
for less than four times what it cost to build 
them. But outcries against prices lumbermen 
charge will not affect the conditions under which 
the advance of cost has been inevitable, and under 
which, despite occasional fluctuations, the general 
tendency of prices will be upward. 

Quarreling with lumber prices and not produc- 
ing timber is like kicking about the cost of pota- 
toes and not raising potatoes. 
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Wholesalers Favor National Standard Sizes and 
Grades and Uniform Branding Under Supervision 


WASHINGTON, D. ©., May 8.—The American 
Wholesale Lumber Association, after laying be- 
fore Secretary of Commerce Hoover at a confer- 
ence Friday afternoon its position with regard to 
the proposal to standardize lumber grades and 
sizes, grade marking ete., was invited to send 
representatives to the conference to be held 
here May 22 to 24, 

If Secretary Hoover anticipated meeting an 
aggregation of recalcitrants when he faced the 
large committee of the American association he 
was very agreeably surprised. The secretary 
was obviously pleased with the position of the 
wholesalers as outlined by J. H. Burton, who 
was presented by Vice President George M. 
Stevens, jr., head of the delegation in the 
absence of President Woodhead, now in the West 
Indies. 


Mr. Burton in a coneise, dignified manner 
placed hefore Mr. Hoover the broad-minded at 
titude of the wholesalers concerning standardiza 
tion problems. He left no room for doubt that 
the attitude of the American association is one 
of coéperation and helpfulness. 

After making a general statement concerning 
the relationship of the wholesaler to the ques 
tion of standardization and the position of the 
American association in the premises, Mr. Bur 
ton stated that in order to save time a written 
memorandum would be read by Mr. Stevens. 

The memorandum, addressed to Mr. Hoover, 
follows: 


The members of the American Wholesale Lum- 
ber Association have noted with deep interest the 
plans announced by your department for a confer- 
ence on standardization of lumber between the de- 
partment, and manufacturers, retailers, engineers, 
architects and buyers to be held on May 22-24, 
inclusive. 

1—~ The failure of the parties organizing this 
conference to inelude the wholesalers of lumber 
can not fail to convey the impression to all buying 
groups attending the conference and to the gen- 
eral public that the wholesaler is hostile to a more 
clear definition of standards and an efficient in- 
spection system to back it up. This false impres- 
sion, fostered by a few powerful interests in the 
lumber industry for a competitive advantage, is 
given apparent proof by the participation of your 
department of the Government in this conference, 
when, as a matter of fact, the position of the 
American Wholesale Lumber Association was, is 
and always has been the exact opposite. In order 
to correct any erroneous impression as to the at- 
titude of the wholesaler of lumber with reference 
to standardization, which may result from. this 
conference, we desire to submit a clear, unequivocal 
statement of the position of the American Whole- 
sale Lumber Association, which is a nationwide 
organization of the largest and most representative 
wholesale lumber distributers. 


2—The American Wholesale Lumber Association 
since its organization has supported any and all 
movements looking toward the standardization of 
lumber, and the elimination of questionable mer- 
chandising methods. Its bylaws, a copy of which 
is attached, provides that one of its main purposes 
shall be 


“To aid in the more efficient distribution of 
lumber and forest products thru the standard- 
ization of grades and sizes, thru the elimina- 
tion of unfair practices and trade abuses in 
coéperation with the proper Government of- 
ficials, thru interchange of information as to 
improved methods of handling and distribu- 
tion and by any other means, and 

“To codperate with all branches of the lum- 
ber industry in all constructive programs for 
the advancement of the industry.” 

What the Association Has Done 


We venture the statement that no factor in the 
lumber industry has done more in a practical way 
to promote honesty in merchandising for the protec- 
tion of the public than has this asociation. Every 
member is bound by an agreement as a condition 
of continued membership to arbitrate any trade 
dispute regarding grades or any other matter which 
may arise between him and any other person with 
whom he has dealings. We expel any member who 
refuses so to do after charges have been preferred 
and proved. We feel no surer guaranty of the 
integrity of our membership and our determination 
to maintain honest and fair merchandising meth- 
ods in the trade could be offered. 


3—The wholesaler has an important, vital in- 
terest in any standardization movement because he 
is the sole representative of the overwhelming per- 
centage of the lumber producers of the country. 
Two and nine-tenths percent of the mills of the 
country, numbering only 792 mills in 1919, produced 
54.6 percent of the total lumber production ; 97.1 
percent or 26,087 smaller mills produced 45.4 per- 
cent of the total production (See Fourteenth Cen- 
sus of the United States, Forest Products, p. 4). 
These thousands of smaller mills by reason of their 
limited capital are almost wholly dependent upon 
the wholesaler for the distribution of their lumber 
(Report No. 115 on the Distribution of Softwood 
umber in the Middle West, Department of Agri- 
culture). The wholesaler furnishes them a nation- 
wide selling organization ; often finances them even 
to the extent of meeting payrolls and purchasing 
timber, and the like; assumes delivery risks, 
credit risks, and supplies an expert knowledge of 
market demands. Thus, the limited capital of the 
smaller mill is saved for use in production, while 
its field of distribution is enlarged. The produc- 
tion of these smaller mills comes almost entirely 
from the scattered, isolated tracts of timber upon 
which a large mill can not economically operate. 
Were it not for the smaller mills this very sub- 
stantial supply of timber would be an economic 
loss. 

We respectfully request that ‘you read the at- 
tached brief setting forth more fully the services 
performed by the wholesale distributer of lumber, 
whose economic importance to the manufacturer, 
the retailer and the buying public has been at 
various times recognized by other departments of 
the Government. 

The thousands of smaller mills by reason of 
their large number and scattered location are not 
organized into associations. As a _ result, this 
great volume of lumber, uncontrollable by the large 
manufacturers and free from artificial restraints 
is, thru the services rendered by the wholesaler, 
steadily flowing to the markets, stabilizing the 
markets and producing inevitably a lower level of 
prices for the public. This has antagonized a few 
of the larger mills who find in this uncontrollable 
supply a steady price competition tending to hold 
down prices to the public. The interests of the 
smaller mill and the wholesaler as contrasted with 
the large mill, which sells its product direct, are 
thus often directly in conflict. The conditions of 
manufacture are utterly different, the sales meth- 
ods are not alike, and the contact of the smaller 
mill with the buyer is thru the wholesaler, who is 
intimately acquainted with the buyers’ needs. 


Program Might Be Unjust Without Wholesalers 


It is submitted, therefore, that any standardiza- 
tion program formed without proper consjderation 
of this great competitive group in the lumber in- 
dustry, to wit, the smaller mill and the whole- 
saler, when backed even with the tacit approval of 
the United States Government, might be grossly 
unjust and work irreparable harm. It is an ad- 
mitted fact that the wholesaler buys and sells the 
greater part of the entire lumber production of 
the country. In his position both as a buyer and 
a seller he is deeply concerned in the formulation 
of standards fair to all groups in the industry, and 
fair to the general public, and thus represents not 
only producer but consumer. 

4—We are heartily in sympathy with the great 
program of standardization and _ simplification 
which you are projecting in American industry. 
We have gone on record in our bylaws, by our acts, 
by our existence as an association and by our 
participation in the American Lumber Congress in 
earnest support of the plan which you are advocat- 
ing. We recognize its great benefits in reducing 
costs of manufacture; selling costs; in bettering 
trade relations; in discouraging dishonest methods ; 
in increasing the effectiveness of the industry in 
competition with other industries; in eliminating 
needless economic waste and in decreasing prices 
to the public. 


In line with the constructive suggestion made by 
you on April 4, the American Lumber Congress at 
its recent session, in which representatives of our 
association participated unanimously, adopted 
plans whereby all the recommendations made by 
you were to be worked out by the voluntary co- 
operative action of the entire industry. We were 
therefore surprised, and deplore the fact, that the 
position of the American Lumber Congress as the 
proper spokesman for the entire industry was 
ignored, and that a conference has been called 
and its personnel controlled either by one branch 
of the industry, or by your department. 


5—In order that the views of the wholesale 
branch of the lumber industry may receive proper 
consideration at this conference, as well as to avoid 
the creation of erroneous impressions as to the 
attitude of the wholesaler, which might result from 
his absence, we desire to announce publicly, and we 
respectfully request you, as secretary of commerce, 
to transmit to the conference the following recom- 
mendations of the American Wholesale Lumber As- 
sociation for consideration by the confereence. 


Recommendations of American Wholesalers 
We recommend : 


A. That standard grading rules be adopted for 
the entire industry. 

B. That standard sizes be adopted for the en- 
tire industry. 

(. That uniform grade branding be adopted 
to identify the standard grades. 

D. That car cards be used with each shipment 
showing grade, sizes, and tally or count, thereby 
protecting the buyer as to grade and count. 
When the manufacturer is selling his lumber 
thru the wholesaler we oppose the inclusion of 
the manufacturer’s name and address on such 
cards as it can have no other purpose than to 
injure the future business of the wholesaler, by 
disclosing trade secrets. 


KE. That a _ national inspection 
created by act of Congress, from which any 
seller or buyer on application can promptly 
secure an Official reinspection and tally of any 
shipment of lumber, such inspection to be deemed 
official and binding upon all parties. Such a 
bureau could function under the bureau of stand- 
ards of the Department of Commerce; or under 
the Forest Service of the Department of Agri- 
culture, which department maintains a nation- 
wide inspection service on some products. 

As wholesalers we believe obligations by any 
scheme of standardization, branding and so on, 
should be mutual upon all branches of the in- 
dustry. We have endeavored without success 
during the last few years to secure the establish- 
ment of joint inspection bureaus with the manu- 
facturers’ association, our purpose being to se- 
cure a more effective standardization in practice. 
The overwhelming percentage of manufacturers, 
wholesalers and retailers in our judgment are 
honest in the handling of grades, and the manu- 
facturer who purposely ships his product below 
grade to the user, or the wholesaler or retailer 
who regrades with intent to defraud, represents 
an insignificant part of the industry. The manu- 
facturers who question the motive of the whole- 
salers and retailers, but who represent an in- 
significant number of the manufacturers in the 
industry, altho financially and industrially pow- 
erful, should be willing to subject themselves to 
some control. The mere branding of lumber as to 
grade when the buyer has no personal knowledge 
of quality may protect the buyer from regrading 
by the wholesaler or retailer, but it does not in 
any degree protect him from loose grading by 
the manufacturer. In fact, the natural tend- 
ency of the buyer would be to accept such grade 
brands without question, which might increase 
deception by enabling the loosest of grading by 
unscrupulous manufacturers on advancing mar- 
kets. 

We therefore favor the creation of effective 
machinery which will stabilize and assure com- 
pliance with standards published. A national 
inspection system would go far to correct the 
situation and give complete protection to all 
branches of the industry and to the general 
public. 

Trade Commission Could Prevent Misbranding 


F. That the standards adopted by action of 
the industry, and with the approval of the De- 
partment of Commerce, be transmitted to the 
Federal Trade Commission with the request that 
it lend the aid of its processes under the juris- 
diction vested in it to prevent misbranding of 
lumber.’ Under the recent decision of the United 
States Supreme Court we understand the com- 
mission is empowered to prevent misbranding, 
and its aid would be of substantial help in 
eliminating such practices in the industry. 

G. That as an additional means of making 
standardization effective, the conference go oD 
record as favoring the inclusion of an arbitra- 
tion clause in all contracts, and recommending 
that the associations participating in the con- 
ference adopt systems of compulsory arbitration 
of all trade disputes. 
6—In conclusion, we beg leave to assure you 
that this association is always sincerely desirous 


bureau be 
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of codperating with you in any manner possible to 
bring about any needed reform in the lumber in- 
, dustry. 
Respectfully submitted, 
AMERICAN WHOLESALE LUMBER ASSOCIATION. 
sy G. M. STEVENS, JrR., Vice President. 
L. R. PuTMAN, Directing Manager. 
COMMITTEE— 
tobert R. Sizer & Co., New York City, by Robt. 
R. Sizer, president; J. H. Burton & Co., New York 
City, by J. H. Burton, president; Arthur E. Lane 
Lumber Corporation, New York City, by Arthur 
E. Lane, president; Stevens-Eaton Co., New York 
City, by G. M. Stevens, jr., vice president and 
treasurer; The Guernsey-Westbrook Co., Hartford, 
Conn., by S. F. Westbrook ; the Germain Co., Pitts- 
burgh, Pa., by L. Germain, president; W. L. Shep- 
herd Lumber Co., Montgomery, Ala., by W. L. 
Shepherd; the Nicola, Stone & Myers Co., Cleve- 
land, Ohio, by A. L. Stone; C. A. Mauk Lumber Co., 
Toledo, Ohio, by C. A. Mauk; the Myers-Parsons 
Lumber Co., Pittsburgh, Pa., by A. L. Stone, secre- 
tary and treasurer; Gloor-Ortmann Lumber Co., 
St. Louis, Mo., by S. P. Gloor; Parks & Lawton, 
Seattle, Wash., by W. C, Lawton; Burton-Beebe 
Lumber Co., Seattle, Wash., by J. H. Burton, chair- 
man of the board; Marsh & Truman Lumber Co., 
Chicago, by M. G. Truman, president; Germain 
Land & Timber Co., Limeston, Fla., by L. Germain, 
president. 


Representatives Invited to Conference 


Following the reading of this statement, See- 
retary Hoover discussed the different points 
brought out, and this discussion became general 
among the wholesalers present, whose names 
are signed to the memorandum. 

In the course of the discussion Mr, Hoover ex- 
tended a cordial invitation to the association to 
have representatives at the conference, intimat- 
ing plainly that he considered that the whole- 
salers had given very careful thought to the 
standardization problem which resulted in most 
constructive suggestions. Mr. Hoover and other 
officials in the conference could not have been 
more cordial. 

The wholesalers spent several hours preparing 
the memorandum, going over every detail time 
and again, with a view to outlining their views 
in a comprehensive manner. 

Mr. Hoover was kindly disposed toward the 
suggestion that a national inspection bureau 
be created by act of Congress, but expressed 
a fear that such legislation would require a long 
time. He was inclined to believe inspection 
could be taken care of within the industry. 





NATIONAL WHOLESALERS TO ATTEND 


NEw York, May 8.—Secretary W. W. Schup- 
ner has addressed the following bulletin to the 
members of the National Wholesale Lumber 
Dealers’ Association: 


The announcement regarding plans for the lum- 
ber standardization conference called by Secretary 
of Commerce Hoover at Washington, D. C., begin- 
ning with May 22, states that the first two days 
will be devoted to conferences with lumber pro- 
ducers; the third day to conferences among pro- 
ducers and consumers representing architects, en- 
gineers and retailers; and the fourth to confer- 
ences between retail lumber dealers and lumber 
consumers represented by railway users. 

On Thursday, May 4, your secretary conferred 
with William A. Durgin, chief of division of sim- 
Plified practice, Department of Commerce, thru 
whom arrangements are being made for this con- 
ference, and in discussing with Mr. Durgin the 
desirability of inviting representatives of the 
wholesale lumber industry to this proposed con- 
ference he stated: 


Some confusion appears to have arisen regard- 
ing the object of the conference beginning May 22. 
With a view to eliminating waste in production in 
all industries, the secretary of commerce is seeking 
to codperate with those industries in an effort to 
promote standardization of sizes, grades ete. He 
is not recommending or suggesting what those 
standards shall be, or how they shall be made 
effective. The conference of lumbermen called for 

ay 22 is in keeping with that general plan and 
it is our expectation that as a result of that meet- 
ing the lumber industry will have made some sub- 
Stantial progress in achieving a standardization 
which seems both desirable and necessary. 

Up to the present time nothing of a really definite 
nature appears to have been accomplished and no 
one person or organization can now speak author- 
itatively for the lumber industry, therefore, the 
Department of Commerce is glad to codperate in 
Providing a method whereby those most directly in- 
terested in lumber standardization can confer and 
attempt to reach some agreement. It seems to 
us that in the beginning more can be accomplished 
thru a conference with those who manufacture 
the lumber and those who consume it. 


With that in view, Secretary Hoover will ad- 
dress representatives of lumber producers on May 
22, following which those producers will among 
themselves collaborate in the hope of reaching 
some couclusions on the subject and on May 24 
Mr. Hoover will meet with producers, retailers 
and consumers in order to receive and discuss any 
suggestions formulated at the previous two days’ 
sessions of producers. This should result in some 
constructive plan for further conferences among 
producers, distributers and all classes of consum- 
ers, thereby providing a means of agreement upon 
a standardization acceptable to the entire lumber 
industry. 

There seems to be an impression among a few 
in the trade that the question of the relations of 
the several branches of the lumber industry will 
be discussed at the coming conference with the 
secretary of commerce, but this is erroneous and 
has no foundation because his only interest in the 
conference is to encourage and support the idea 
of lumber standardization. 

Stated Purpose of the Conference 

Later in the day your secretary had an audience 
with Mr. Hoover, who stated that the interest and 
cobperation of the Department of Commerce in 
this forthcoming conference was solely for the pur- 
pose of attempting to reach some constructive sug- 
gestions on standardization of lumber sizes and 
grades; and that it seemed better first to obtain 
the views of lumber producers and consumers, hav- 
ing in mind that subsequent conferences among all 
branches of the lumber industry would, of course, 
be necessary to reach an agreement on any ac- 
ceptable standardization plan. Mr. Hoover stated, 
however, that he would be pleased to hear the 
views of wholesalers on this subject sometime dur- 
ing the first conference. 

At the annual meeting of our association at 
Washington, March 22 and 23, the appointment 
of a committee on standardization was authorized, 
and President W. H. Schuette has appointed the 
following: (. V. McCreight, chairman, Ricks- 
McCreight Lumber Co., Pittsburgh, Pa.; A. L. 
Stone, Nicola, Stone & Myers Co., Cleveland, Ohio ; 
Robert G. Kay, Franklin Building, Philadelphia, 
Pa.: A. C. Crombie, W. M. Crombie & Co., New 
York City; W. M. Weston, W. M. Weston Co., 
Boston, Mass. 

This committee will be invited by the Depart- 
ment of Commerce to attend the conference be- 
tween manufacturers and wholesalers in Washing- 
ton on May 25. Among the representatives of 
lumber producers invited are the following mem- 
bers of our board of trustees: C. A. Goodman, 
Sawyer-Goodman Co., Marinette, Wis.; J. W. Mc- 
Clure, Bellgrade Lumber Co., Memphis, Tenn.; H. 
F. Taylor, Taylor & Crate, Buffalo, N. Y. 


HO0-HOO ACTIVITIES 

Sr. Louis, Mo., May 9.—Parson Peter A. 
Simpkin, grand chaplain of the Concatenated 
Order of Hoo-Hoo, will speak at a luncheon 
meeting next Tuesday at the American Annex 
Hotel of all St. Louis Hoo-Hoo and members 
of the Lumbermen’s Exchange of St. Louis, St. 
Louis Lumber Trade Exchange, St. Louis Mill- 
men’s Association and the Associated Cooper- 
age Industries. Parson Simpkin will discuss 
general business conditions and cooperation. 
Arrangements for the meeting were made today 
by Henry R. Isherwood, secretary-treasurer of 
Hoo-Hoo, 

Parson Simpkin will speak at a meeting of 
lumbermen and Hoo-Hoo at Indianapolis on 
May 17 and at Columbus, Ohio, at a dinner on 
May 19 at the Chittenden Hotel. Both meetings 
will be followed by concatenations. 

Col. William Greeley, chief forester of the 
United States, is now a member of Hoo-Hoo. 
This is how it happened: 

Parson Simpkin and Col. Greeley sat together 
at the banquet table at Syracuse on April 22. 
The seeretary-treasurer and the chaplain had 
talked it over and the Supreme Nine had unani- 
mously approved the suggestion to make the 
forest chief an honorary member. Col. Greeley 
expressed his pleasure, but he had to return to 
Washington that night. The Supreme Chaplain 
thereupon said, ‘‘Can you take a few minutes 
in your office next week?’’ He replied in the 
affirmative. So on the way from Boston to 
Clarksburg, W. Va., the parson stopped and re- 
paired to the office of the forest chief. There in 
the colonel’s office the Chaplain staged the con- 
catenation. 





SPAR ABBEBBBABBAB: 

ACCORDING TO THE Federal Reserve Bank of 
Chicago the average value of farm land in Iowa 
now is $180 an acre, as compared with $320 
an acre a year ago. 
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Size of 
Label. 


A “Go-Getter” For 
Repeat Orders 


That's the object of this label and 
it works wonders as a trade builder 
because you will find it only on 


BLUE LABEL BRAND 


3uuce Oak Flooring 
the Best Oak Honing 


Another special feature is our end wrap- 
ping of all %” Oak Flooring for L. C. L. 
shipment in heavy corrugated board boxes, 
free of charge. Order it in L.C. L. or 
carlots with Maple Flooring and Hardwood 
Lumber direct from our big Chicago Ware- 
house, 


E. BARTHOLOMEW HARDWOOD Ca, 


Office and Warehouse 











a 4032 Princeton Avenue, 


Chicago ) 


EVERY TIMBER OWNER 





Should understand 

AMERICAN By Theodore S. Woolsey, Jr. 
FOREST Prof. HH. Chapmen, Yale School 
REGULATION ) O° "Gi Forestry. 


Contains: introduction B. E. Fernow, LL.D.—13 
chapters as follows: 


Introduction to Forest Reg- 
ulation. 


The Cutting Cycle as a De- 
termining Influence in Ameri- 
can Forest Regulation. 

The Application of Regula- 
tion to American Forests. 

The Problem of Sustained 
Yield. 


ackground of a Regulation 
Policy and Sustaired Yield. 
Management and Admin- 
istrative Subdivisions. 
Rotations—Technical, Silvi- 
cultural, and Economic. 
Financial Rotations. Regulation of Forests Com- 
The Normal Forest. posed of Even-Aged 
the Cut. C 10 to 13 being by 
(a) Volume Methods of . H. H. Chapman, Yale 
, 5 School of Forestry—in ap- 
(b) Area, and (c) Area- pendix, translation of Mar- 
Volume Methods of Regula- tin’s Regulation in 9 Euro- 
tion. pean States, etc. 
Price postpaid (paper cover) $3.00; cloth $3.50. 
_— Order direct from 


T. S. WOOLSEY, JR., 242 Prospect St., NEW HAVEN, CONN. 


A discount of 10%will be allowed students on 
cash orders of 10 or more copies. 


Claney’s RED BOOK Service 


Established 1876 









Continuously 
Revised Re- 
ports and 
Ratings for 
all who deal 
with the 
Lumber and 
Woodwork - 
ing Indus- 
tries. 


Write for Pamphlet 49 


LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street, 
CHICAGO, ILLINOIS 
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Bessler Movable Stairway 





Let us tell you how you can 
Dealers! sell the Bessler Movable 
Stairway to customers who want to make 
sleeping rooms out of attics, workrooms 
above garages, etc. Easy profits without 
investment on your part. Our plan assures 
you sales. 


Just ask us for sales plan, 
no obligation. 


The Bessler Movable 


AKRON, on10 Stairway Co. 











Go After the 


: Farmers’ Trade 


They will need lum- 
ber for new build- 
ings and repairs. A 
good trade builder 
is the 


Monarch Meal 
and Feed Mill 


It affords you an opportunity to get close to 
farmers. While you are grinding their oats, 
rye, buckwheat, etc., you can talk over future 
building jobs. Ofttimes they will take home 
a little jag of lumber with the grain. 


Write today for catalog. 


Sprout, Waldron & Co., Mincy; Pa. 











Sentiment 


in Business 


gets first place among those fact- 
ors that attract trade and hold it. 
At a comparatively small cost 
you can create favorable atten- 
tion to your business by giving 
prospective customers oneof our 
serviceable 


Pocket Books, Bill Folds, 


Memo Cases or Key Cases 


Such useful gifts with your 
name on them are an every day reminder that you 
,are still on earth. 





The Beach Leather Company 
COSHOCTON, OHIO 


28 Years Experience. 











Bartley 


PORTABLE SAW MILLS 


Direct Steam and Belt Driven 


William Bartley & Sons, Inc. 
PASSAIC, NEW JERSEY 


























Northern Piners Discuss Transportation, 
Forestry and Taxation at Annual 


MINNEAPOLIS, MINN., May 9.—The postponed 
annual meeting of the Northern Pine Manu- 
facturers’ Association took place here today at 
the Hotel Radisson. It was well attended and 
several questions were subjects of interesting 
discussion. State Forester W. T. Cox of Minne- 
sota appeared and gave a talk on practical 
aspects of forestry work, suggesting that lum- 
bermen hereafter contribute specially to the 
cost of fire protection in timbered regions. 

President A. J. Taylor, of Cloquet, presided, 
and when it came to election of officers he was 
continued in office for another year. J. F. 
Wilson, Cloquet; T. 8. Whitten, Virginia, and 
R. G. Chisolm, Minneapolis, were made a nomi- 
nating committee. They reported in favor of 
continuing all officers another year, with slight 
exceptions, the complete list being as follows: 


President—A. J. Taylor, St. Paul. 

First vice president—T. A. McCann, 
neapolis. 

Second vice president—F. H. Bartlett, Drum- 
mond, Wis. 

Treasurer—R. W. Wetmore, Minneapolis. 

Secretary—W. A. Ellinger, Minneapolis. 

Directors—E,. L. Carpenter, Minneapolis. 

R. Weyerhaeuser, Cloquet, and T. S. 
Whitten, Virginia. 

3ureau of grades—J. F. Wilson, Cloquet, R. G. 
Chisolm, Minneapolis, and T. S. Whitten, Vir- 


ginia. 

Railroad committee—Donald D. Conn, Min- 
neapolis; F. H. Bartlett, Drummond, Wis., and 
A. G. Kingsley, St. Paul. 

Legislative committee—A. W. Clapp, St. Paul, 
T. S. Whitten, Virginia, and H. C. Hornby, 
Cloquet. 

Forestry committee—Henry Oldenburg, Carl- 
ton, A. W. Clapp, St. Paul, and R. G. Chisolm, 
Minneapolis. 

The report of the treasurer, R. W. Wetmore, 
showed receipts of $32,118.53 and disbursements 
of $31,390.92 in the fiscal year ending Jan. 23, 
and a balance of $3,792.52 on hand. The report 
of F. W. Gratz as auditor verified the statement 
in detail. Secretary W. A. Ellinger’s annual 
report in part was as follows: 

We had eleven members at our last meeting. 
As two of these did not renew their membership, 
we had only nine members on our roll during 
1921. Those who withdrew were the I. Stephen- 
son Co. Trustees, Wells, Mich., and the Shevlin- 
Clark Co. (Ltd.), Fort Frances, Ont. Since the 
first of this year the Northern Pole & Lumber 
Co., Duluth, Minn., and the J. Neils Lumber Co., 
Cass Lake, Minn., have withdrawn. However, 
we are pleased to report that the Shevlin-Clarke 
Co. (Ltd.) has again joined our ranks, so that 
we will have eight members in 1922. 

Our members produced 271,552,594 feet of lum- 
ber in 1921 compared with 371,325,937 feet in 
1920. They shipped 214,417,345 feet in 1921 and 
416,621,177 feet in 1920. The total production of 
northern pine lumber for 1920 was 411,696,564 
feet compared with 365,483,319 feet in 1921, a 
decrease of 46,218,245 feet, or 11.2 percent. 
Total shipments in 1920 amounted to 526,927,604 
feet, and in 1921 they were 290,892,011 feet, a 
decrease of 226,035,593 feet, or 44.8 percent. 

The total lath produced in 1920 amounted to 
95,425,100 and 95,294,800 in 1921. Total shipments 
of lath in 1920 were 61,527,800 and in 1921, 
103,772,600. Stocks of northern pine lumber on 
hand Jan. 1, 1921, amounted to 333,147,400 feet 
compared with 339,660,000 feet on Jan. 1, 1922, 
an increase of 6,512,600 feet. There were 50,226,- 
300 lath on hand Jan. 1, 1921, and 32,275,800 
Jan. 1, 1922. 

Our two inspectors made 102 yard inspections, 
thirty-three claim inspections against members 
and fifty-two against non-members last year. 
A new edition of our grading rules was issued 
in November, tho it contains no changes over 
the previous issue. Approximately a thousand 
copies of grading rules are distributed from our 
office per year. 

Last year we paid dues to the National Lum- 
ber Manufacturers’ Association at the rate of 
1% cents a thousand feet on our 1921 produc- 
tion. In addition to this our members made a 
contribution of 2 cents a thousand feet on their 
1920 production for the publicity campaign con- 
ducted by the National association. The dues 
to the National are to be increased this year 
from 1% cents to 2 cents a thousand feet, which 
rate is to cover the general activities of that 
organization and the publicity campaign also. 

While we closed the year with a balance in 
our treasury, it was necessary to increase the 
rate of assessment from $60 to $85 a million feet 
on production at our semiannual meeting or we 
would have had a deficit. 


Consolidation and Standardization 


In December our association was invited to 
send a representative to San Francisco to meet 
with representatives of the California White 


Min- 


& Sugar Pine Manufacturers’ Association and 
the Western Pine Manufacturers’ Association 
to discuss the consolidation of these associations 
and ours and the standardization of sizes and 
grades. President A. J. Taylor appointed A. W. 
Laird, of Potlatch, Idaho, as our representative. 
Mr. Laird kindly consented to represent us and 
attended a conference in San Francisco on Dec. 
15 and 16. <A copy of his report was mailed to 
each of our members on Jan. 12. It has since 
developed that the California pine manufacturers 
did not consider the time opportune to go ahead 
with the plans for the consolidation, but it is 
our understanding that the matter is to be 
kept alive and that prospects are fairly bright 
for a closer codéperation among these three or- 
ganizations in the solution of mutual problems, 
which will probably lead to their eventual amal- 
gamation. 


Report of Transportation Manager 


E. J. Fisher, manager of the transportation 
department installed last November, reported 
on its activities. His report said in part: 


In accordance with the suggestions passed in 
the resolutions of your association in January, 
1921, I started a weekly and monthly compilation 
of vital traffic statistics covering our member 
mills, which work has progressed satisfactorily, 
altho it is not yet in complete form covering 
all items which the association should and no 
doubt will be able to keep currently. Neces- 
sarily the statements mailed to the members of 
this association thus far have been limited in 


their scope, covering only such things as the 
transportation department has been able to put 
in the short perioa that it has been 


in form 





A. J. TAYLOR, WwW. A. ELLINGER, 
Cloquet, Minn.; Minneapolis, Minn.; 


Reélected President Reélected Secretary 
organized. The work is proceeding most satis- 
factorily, however, and it is my hope that within 
the next three months a definite system of ad- 
vice to our mills will be established so as to 
keep you fully posted upon this particular phase 
in its relationship to the common carriers of 
your business, 

Since the organization of the transportation 
department a tariff file has been built up and 
we urge you to use this department in connec- 
tion with the daily routine of our business. 

It would appear advisable for me to touch 
upon the general car situation. The general 
impression thruout the country is that we have 
a surplus of equipment on hand due to a defla- 
tion in business. A study of the situation not 
only indicates that there is little truth in this 
assumption, but also shows that a slight im- 
provement in business would produce an im- 
mediate shortage of equipment. Approximately 
345,201 cars are reported as being in bad order 
and held for repairs. This is equal to 15 percent 
of the entire ownership of cars on the American 
railroads. 

The fact should be borne in mind that the 
present ownership of cars is slightly in excess 
of 2,200,000 and that this represents fewer cars 
than were owned in 1915. Necessarily the opera- 
tions of the transportation department must be 
confined to dealings with the Government 
authorities and the representatives of the rail- 
roads in obtaining a fair allotment of equip- 
ment for the sawmilling industry of Minnesota 
and Wisconsin. The situation at individual mills 
will be handled where the conditions of one 
mill will not conflict with those of another. 


State Forester Discusses Problems 


State Forester W. T. Cox said he would pre- 
sent some matters of mutual interest, not at- 
tempting to instruct the lumbermen on forestry. 
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He said that forest fire protection is much mis- 
understood, and that many have cure-alls they 
believe will solve it. The only worth while pro- 
tection involves systematic patrolling, taking 
money and work. State governments can not 
be expected to bear the entire cost of protection, 
and the legislatures are less inclined all the 
time to do this. Some companies have been 
generous in their aid to forest patrols. He be- 
lieved, however, in legislation requiring all prop- 
erty directly affected to bear an additional cost 
to help pay for the forest service. In no other 
way can the money needed be obtained. 

Minnesota appropriates $125,000 a year to 
patrol 20,000,000 acres. With aid given by local 
governments and lumbermen, about $400,000 in 
all is available. Proper full protection would 
take about twice that sum. While insurance 
companies so far are unwilling to write insur- 
ance on standing timber, when the loss is re- 
duced to one-tenth of one percent a year they 
will be found ready to do so. The fire rate of 
recent years would require 100 years to destroy 
the timber of the State. 

The Minnesota Forestry Association and other 
bodies, Mr. Cox said, will back legislation to 
change the tax system and tax timber only as 
it is cut, so private owners ean afford to hold 
timber for growth. The State is making 
progress in the care of its own timber, and he 
hoped to see in the future larger areas of State 
land devoted to growing timber. 


Rate Reduction Progress 


The bureau of grades had no special report to 
make. Chairman D. D. Conn, of the railroad 
committee, reviewed the efforts to get a redue- 
tion in rates from northern pine territory, to 
meet those made from other regions. They are 
waiting, he said, for a definite answer from the 

western roads, after the conference in Chicago 
two weeks ago. Edward Hines entered into dis- 
cussion of the situation, and after some debate 


as to the method of reduction to be asked, a 
motion by T. A. MeCann was passed unani- 
mously, directing the railroad committee to 
confer with manufacturers of Wisconsin hem- 
lock and hardwood, to work with them if possi- 
ble, but to get a percentage reduction similar 
to the increase made in 1920. 

Speaking of the traffic service, Mr. Conn urged 
the mills to send their statements in, as com- 
plete figures are needed in rate cases. C. E. 
Elmquist reported briefly on work of the asso- 
ciation attorneys in rate matters. 

The question of the Washington traffic bureau, 
laid over from the meeting last August, was 
brought up. The association voted to assume a 
moral obligation to pay for the service up to 
the time it dissolved. 

There was some talk on the proposed consoli- 
dation with the Inland Empire and California 
pine associations, but as there was nothing to 
act on, no vote was taken. Mr. Hines favored 
codperation but not amalgamation. Mr. MeCann 
predicted that eventually they will combine for 
common interests. The subject of interassocia- 
tion arbitration was laid on the table, with the 
statement from President Taylor that there 
never has been anything to arbitrate so far. 

It was voted to have the semiannual meeting, 
scheduled for August, set at the call of the presi- 
dent. An assessment of 9 cents a thousand feet, 
to cover payments to the National association 
and all association expenses, was voted. On 
motion of Mr. MeCann, it was decided to go 
back to weekly reports of shipments and orders, 
attempting if possible to get statistics which 
the National Lumber Manufacturers’ Associa- 
tion can use. 

Inquiry from Mr. McCann brought out that 
association inspection service is supplied to out- 
siders at $10 a day and expenses. On motion 
of Mr. McCann it was voted to restrict this 
service to association members, and members of 
the Western Pine Manufacturers’ Association. 





Pennsylvanians Favor Grade Marking 


PITTSBURGH, Pa., May 8—The_ regular 
monthly meeting of the board of directors of 
the Retail Lumber Dealers’ Association of 
Pennsylvania was held last Friday, with Presi- 


dent George E, Evans, of Fairchance, in the 
chair. 
It was announced that Herbert Hoover, secre- 


tary of commerce, would soon hold a conference 
with the retail lumber interests of the United 
States, and the Pennsylvania association will 
be represented by L. L. Smith, of Johnstown. 

The directors passed a resolution authorizing 
the official representative to vote for the proper 
branding of lumber as to grade, but to oppose 
any movement that will permit the branding of 
the name of the manufacturer. 

It was announced that President Evans and 
Secretary Stayer would officially represent the 
association at the sessions of the Chamber of 
Commerce of the United States to be held at 
Washington, D. C., next week. 

The secretary read the names of sixteen news- 
papers which had agreed to print house cuts 
from the plan book, as an influential factor in 
getting the people to build their own homes. 

The question of affiliating with the National 
tetail Lumber Dealers’ Association was left for 
decision at the next annual convention. The 
directors made reports on the state of trade 
thruout the State as follows: 

Director Hoge, of the Washington-Canonsburg 


district, reported all dealers busy, mechanics scarce 
and carpenters receiving 90 cents an hour. 


Director McDanel, of the Beaver Valley district, 
reported business going along in good shape, car- 
penters receiving $1 an hour, considerable figuring 
and a good volume of business being let. 

Director Wishart, of the Sharon district, said 
business was dull in that territory, and carpenters 
receiving 90 cents an hour. 

Director Glick, of the Cumberland (Md.) district, 
reported all the dealers busy there, a good amount 
of figuring and no labor troubles in the building 
line. He said the strike in the railroad shops 
there and in the mines would have some effect on 
business if unsettled for a long period. 

Director Barnett, of the Monongahela Valley dis- 
trict, said business there was not so good on ae 
count of the coal strike, and that carpenters were 
receiving $1 an hour. 


Director Smith, of Johnstown, said that business 
was normal there, carpenters receiving 60 to 90 
cents an hour, and steel mills operating in good 
shape. ‘The coal strike may have some effect later. 

Director Elder, of the Altoona district, said that 
the coal strike is curtailing Pennsylvania railroad 
work. However, he thought that business was 
generally good, and carpenters receiving 65 to 90 
cents an hour. 

Director Campbell, of 
that dealers there were 
work, and carpenters were 
an hour. 

Similar reports were 
Cresson, Punxsutawney, 
Valley districts. 

For the immediate Pittsburgh district Director 
Means said that industrial business was improving, 
planing mills all busy and house building going on 
in good shape. He said that business was about 
equally divided between the speculative builder 
and the home builder. 


OPTIMISM AT JACKSON 


JACKSON, Miss., May 8.—The feature of the 
program at last Thursday’ s meeting of the Lum- 
bermen’s Club was a general discussion of busi- 


Lawrence County, said 
figuring on considerable 
receiving 65 to 90 cents 


the Erie, 
Allegheny 


from 
and 


received 
Indiana 


ness conditions, the improvement in the mar- 
ket causing everyone to be optimistic. A. L. 
Stephens, superintendent Agricultural High 


School, Hollindale, Miss., and E, 8. Armstrong, 
of the Atlantic Lumber Co., Memphis and Bos- 
ton, were visitors. Mr. Stephens is an ex- 
lumberman now teaching in the flooded section 
of the State, and told of his trip down to Jack- 
son, saying he traveled thru twenty-seven miles 
of water. Mr. Armstrong recently visited De- 
troit and Toledo and stated automobile manu- 
facturers were consuming large amounts of elm 
and maple. M. 8. Enochs, of the Enochs Lum- 
ber & Manufacturing Co., said conditions were 


very favorable for the millwork people. Short 
talks were also made by B. M. Fulton, of the 
Planters Lumber Co., and M. R. Vickery, of the 
Central Lumber Co., retail coneerns. These 


gentlemen were optimistic. 
CORREA 
ABSENCE OF IDEAS usually means absence of 
thinking. 
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WHITE PINE - *| 
QUALITY MILLWORK | 


OPEN SASH AND | 
GLAZED WINDOWS 
PANEL DOORS 
SASH DOORS 
COLONIAL COLUMNS 
SCREEN DOORS 
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SOMBINATION SCREEN 
AND STORM DOORS 
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One of our Hardwood Specialties 
250,000 Feet 4" No. | C and B 
75% Av: 12" 


m BIRCH «: 


Edward Clark & Sons, Ltd. 











807-9 Bank of TORONTO, 

Hamilton Bldg., CANADA. 

Established Incorporated 
1875 1898 


Dry Birch and Maple 


Hardwoods 


The Gall Lumber Co. 


Limited 
Offices, Dry Kilns, Lake St., Foot of 
Warehouses and Spadina Avenue, 
Sorting Yards. TORONTO 








Geo. P. Hart H. A. Hamilton C.C. Jackson 


Thick Birch, Elm, 
Basswood, Maple. 
Telephone Main 1670 
Hart, Hamilton & Jackson 
WHOLESALE LUMBER 


701-702 Bank of Yards nade, 
Huson Bide TORONTO Soro aenteg, 








4-4 tol 2-4 Ash, Basswood & Elm 
4-4 tol6-4 Birch and Oak "Px8p. 


Anderson- Miller 
Lumber Co., Ltd. 


TORONTO, ONTARIO 











MOTOR TRUCKS AND TRACTORS 
Bold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
“Wanted and For Sale Department’”’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 
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Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 


Consider the quality of 
our timber, our milling fa- 
cilities and sucessful record 
for satisfying lumber 
buyers, and you will readily 
understand why we are a 
good place to buy. Try us 


on stock for 


Retail Yards, Factories and 
Industrial Plants 


- 











CALIFORNIA 


REDWOOD 


Sidi Finished Tanks Shop 
Finish Tank Stock Ties 
Ceili Silo Stock Timbers 
Mill Work Squares Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Croker Building, - 
Merchants Nat'l Bank Bldg., 
Grand Central Terminal, - 
McCormick Building, - - 
Plymouth Building, - * 


San Francisco 
Log Angeles 
New York 

Chicago 

Minneapolis 














The Lumberman’s Searchlight 
By M. M. FERGUSON 


One of the handiest lumber calculators on the 
market reo It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to board 
measure, including moulding, unusual methods of 
rechecking extensions and other valuable informa- 
tion on making correct estimates, 


90 pages, size 4x9 (hi ket editi 
Bound in Cloth. Peas £00 Pose? 


ORDER YOUR COPY TODAY. 


American fimberman 431 South Dearborn St., 


CHICAGO 
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15-20—National Association of Purchasing 
Agents, Rochester, N. Y. Annual. 
May 16-18—Chamber of Commerce of the United 
States of America, Washington, D. C. Annual. 
May 18—Michigan Hardwood Manufacturers’ Asso- 


May 


ciation, Hotel Statler, Detroit, Mich. Special 
meeting. 
May 24—Wholesale Sash & Door Association, Con- 


gress Hotel, Chicago. Annual. 

25-26—Arkansas Association of Lumber Deal- 

ers, Hotel Marion, Little Rock, Ark, Annual. 

May 29—Southern Cypress Manufacturers’ Associa- 
tion, Mason Hotel, Jacksonville, Fla. Annual. 

June 20—-Lumbermen’s Golf Association of Chicago, 
Olympian Fields Country Club, Annual. 

June 22-23—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago, Annual, 

June 26-July 1—American Society for Testing Ma- 


May 


terials, Chalfonte-Haddon Hall Hotel, Atlantic 
City, BJ. 
Oct. 11-14—Pacific Logging Congress, Tacoma, 


Wash. Annual. 


MICHIGAN HARDWOOD SPECIAL 


CADILLAC, Micu., May 8.—Call for a special 
meeting of the Michigan Hardwood Manufac- 
turers’ Association has been issued by J. C. 
Knox, secretary, the time and place being, re- 
spectively, Thursday, May 18, 10 a. m. (Detroit 
time) and Hotel Statler, Detroit, Mich. Secre- 
tary Knox states that a full representation of 
the membership is desired ‘‘as matters of im- 
portance which include standardization of sizes 
and grades of lumber and current information 
surrounding the lumber industry in which we 
are all interested’’ will come up for discussion. 
The usual association luncheon will be given 
during the course of the meeting. 


BRITISH COLUMBIA EXPORTERS 

Victoria, B. C., May 6.—The annual meeting 
of the British Columbia Timber Export Associa- 
tion recently elected J. D. MacCormack presi- 
dent; J. O. Cameron, vice president, and H. J. 
Mackin, F. R. Pendleton, W. W. Harvey, A. E. 
Wood, E.S. Sanders and E. J. Palmer, directors; 
J. G. Conville, manager (reélected) ; R. H. Alex- 
ander, secretary (reélected). It was reported 
that 133,000,000 feet of lumber was exported 
during the year. The association adopted the 
‘“E”’ list of freight rates and decided to allow 
discounts for stock and market conditions. 


COOPERAGE ASSOCIATION ELECTS 


St. Louis, Mo., May 9.—V. W. Krafft, who 
has been secretary-manager of the Associated 
Cooperage Industries of America for the last 
four and a half years, sprung a surprise at the 
seventh annual meeting of the association, held 
here last Thursday and Friday, by resigning to 
become connected with the Voll Cooperage Co., 
in which he has taken an interest. Mr. Voll, 
president of the cooperage company, is the re- 
tiring president of the association. 

When Mr. Krafft went with the association it 
had a membership of about two hundred. It 
now has a membership of 445. Some of the out- 
standing accomplishments of Mr. Krafft are the 
inauguration of a traffic department, statistical 
and inspection service and the beginning of 
trade extension. 

It was announced that Charles G. Hirt, who 
has been traffic manager of the association for 
the last four years, had been made secretary, 
and Miss M. T. Rogers, who has*been connected 
with the association since its organization in 
1917, had been elected assistant secretary. 

Ed. Hamilton, president of the Wynne Stave 
Co., Wynne, Ark., was elected president of the 
association, and E. H. Defebaugh, of Chicago, 
was reélected treasurer. 

The trade extension work of the association 
was a feature of the discussion at the convention. 
It was decided to employ a field man both in the 
slack cooperage and the tight cooperage groups, 
each to give his entire time to the work of ex- 
tending the use of wooden barrels. He will 
visit conventions of users or prospective users of 
wooden barrels and be in charge of exhibits, and 
otherwise advance the interests of the wooden 
barrel. The work of the field man will be sup- 
plemented by advertising in business papers. 


The slack cooperage group has already selected 
A. ©. Hughes as its field man. 
The following group officers were elected: 


Slack stave, heading and hoop group: Vice 
president, V. W. Krafft, St. Louis, Mo.; member 


executive committee, F. S. Charlot, president Ozark 
Cooperage & Lumber Co., St. Louis, Mo. 

Tight stave and heading group: Vice president, 
Steve Lennon, Eckhardt & Lennon Co., Monroe, 
La.; member executive committee, N. W. Caleutt, 
Dyersburg, Tenn. 
group: Vice president, H. RR. Krall- 
man, vice president Pioneer Cooperage Co., St. 
Louis, Mo.; member executive committee, C. €, 
Jerry, president Cleveland Cooperage Co., Cleve- 
land, Ohio. 


Coopers’ 


Saeaeaeaeaaeaaaae 
ASSUMES SECRETARYSHIP 

NorFo.k, VA., May 8.—Vaughan Camp, who 
has been secretary and treasurer of the North 
Carolina Pine Association, this city, for the last 
two and one-half years, has resigned and will 
become sales manager of the Camp Manufactur- 
ing Co., Franklin, Va., in full charge of sales. 
Prior to going into the World War, Mr. Camp 
was assistant secretary and treasurer of the 
Camp company and after returning from Europe 
he became secretary of the pine association. 

John M. Gibbs installed himself as secretary 
and treasurer of the North Carolina Pine Asso- 
ciation, effective May 1, 1922, and is getting 





JOHN M. GIBBS, NORFOLK, VA.: 
New Secretary North Carolina Pine Association 


down to work. Mr. Gibbs was formerly general 
manager of the Hollister Lumber Co., Hollister, 
N. C., and also of the Fosburgh Lumber Co., 
Norfolk, Va., until it went out of business some 
years ago. He will undoubtedly make the asso- 
ciation a very efficient secretary and is now 
ready to have his friends call on him. 


'@eaaataaaanea, 


REDWOOD SECRETARY TO MAKE TOUR 

San FRANcIsco, CAuir., May 6.—R. F. Ham- 
matt, secretary-manager of the California Red 
wood Association, is preparing for a nine weeks’ 
eastern tour in the interest of the redwood 
industry. His itinerary calls for stops at 
twenty-five cities and visits to 125 persons who 
are interested in the distributing of redwood. 
Leaving San Francisco June 3, he will go via 
Salt Lake City, Lincoln, Neb., Omaha and Min 
neapolis to Madison, Wis., where he will confer 
with officials of the United States Forest Prod 
ucts Laboratory.on the investigative study, 
which has been started, covering the entire wood 
using industry. Additional uses and markets 
for redwood are to be found and the California 
Redwood Association has contributed $5,000 for 
this purpose. 

After visiting Chicago and Detroit, Mr. Ham- 
matt will go to Cleveland and join the Ohio 
Association of Retail Lumber Dealers in its 
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midsummer cruise of the Great Lakes. On the 
completion of the seven-day cruise, he will go 
via Buffalo to Rochester, N. Y., and visit the 
Northeastern Retail Lumbermen’s Association. 
Boston, New York and Philadelphia will be 
visited. Next he will go to Washington, D. C., 
for a conference with the National Lumber 
Manufacturers’ Association and the Forest Serv- 
ice on research work on standardization of 
grades and sizes and California Redwood Asso- 
ciation activities. Baltimore, Pittsburgh, Co- 
lumbus, Cincinnati, Indianapolis, St. Louis, 
Kansas City and Denver will be visited on the 
return trip. Conferences will be held with local 
retail associations at a number of points. 

Mr. Hammatt will take with him copies of 
the redwood trade extension manual, which ex- 
plains and illustrates the California Redwood 
Association’s dealer help service, and its news- 
paper advertising service. The ‘‘Helps’’ are 
being printed in quantity for free distribution 
by member mills to the retail dealer, who will 
use them under his own name. A newspaper 
advertising service, consisting of prepared ad- 
vertisements, wil! be distributed at cost in the 
same way. Fully 400,000 copies of this matter 
will be printed. 


WHITE AND SUGAR PINE ASSOCIATION 
San Francisco, Cauir., May 6.—The Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association is making a success of its new sta- 
tistical service, with daily, weekly and monthly 
reports. The service is offered to nonmembers, 
who will pay for it, for their own private use, 
The following mills have joined the associa- 
tion: Swan Lake Lumber Co., Klamath Falls; 
Castle Crag Lumber Co., Castella; Hutchinson 


Lumber Co., Oroville; Alta Lumber Co., Forest 
Hill, Calif. 

R. E. Danaher, president of the association, 
will attend the conference in Washington, D. C., 
May 22, on the standardization of grades and 
sizes, 

LAS SSS SFE EES 


WEST COAST STOCKHOLDERS TO MEET 

SEATTLE, WASH., May 6.—\Immediately fol- 
lowing his return from the East Robert B. Allen, 
secretary-manager, issued a call for a special 
meeting of the stockholders of the West Coast 
Lumbermen’s Association to be held May 12 at 
the Portland hotel, Portland, Ore. 

Two important subjects will come up for con- 
sideration. Foremost will be the appointment 
of a committee of West Coast lumbermen to go 
to Washington to participate in the general con- 
ference beginning May 22 under the Department 
of Commerce. Another will be the working out 
of plans for an excursion of West Coast lumber- 
men to eastern marketing centers. 


OHIOANS GET TOGETHER 

CoLuMBUS, OHIO, May 8.—A meeting of 
wholesalers and retailers in Columbus and in 
central Ohio was held Friday evening, May 5, 
under the auspices of the Columbus Lumber- 
men’s Club. In all there were about eighty 
present. J. E. MeNally, president, sprung a 
musical program, <A. C. Davis, president of 
district No. 8, Ohio Association of Retail Lum- 
ber Dealers, urged that retailers seek to handle 
good quality only. W. E. Jones, of E. J. and 
W. E. Jones, said present conditions were the 
natural reaction from the activity of the war and 
that when prosperity comes we should be in a 
position to take advantage of it. 

















APPOINTS STANDING COMMITTEES 

CINCINNATI, OHIO, May 9.—President J. C. 
West, of the Lumbermen’s Club of Cincinnati, 
has appointed the standing committees for the 
year, the personnel of which follows: 

Kntertainment—-W. H. 
Ii. Hart, J. J. 
liams. 

River and rail—Theodore Davis, chairman; F. 
M. Renshaw, Will S. Sterrett, James R. Davidson, 
Howard Wentz. 

Membership—J. Watt Graham, chairman; P. V 
Shoe; Harry RK. Browne, John Byrns, P. D. Bailey 
Inspection—-George  M. Morgan, 
Charles F, Shields, Emil J. Thoman, 

Warn, Dwight Hinckley. 
Publicity——E. A. 


cbairman; A. 
Bonner, K., F. Wil 


Hopkins, 
Linehan, BE. M. 


chairman ; 
Robert Bb. 


Giffen, chairman; H. M. Spiel 


man, C. W. Tunis, C. G. McLaughlin, H. A. Hollo 
well. 

Boosters -S. W. Richie, chairman; W. E. Tal- 
bert, V. BB. Kirkpatrick, E. H. Ward, Stuart Men- 


Zies, 
SHBG EGG 


BUREAU COUNTY CLUB MEETS 


PRINCETON, ILL., May 8.—The Bureau County 
Lumbermen’s Club held a dinner and smoker 
at the Hotel Clark, this city, on Friday last. 
President Alden F. Hunter, of Henry, IIL, in 
opening the proceedings urged all members to 
take an active part in the various discussions. 
The report of Secretary O. G. Conner, of Ohio, 
Ill., showed the club’s finances in a flourishing 
condition, 

Bert Gibbs, of Princeton, Ill., in a short talk 
on the wholesale end of the lumber business, ex- 
plained the difficulty experienced by the mills in 
furnishing special lengths in certain items of 
lumber. Questions put to the speaker by many 
of those present were answered at length, Mr. 
Gibbs clearly explaining matters which had 
heretofore been confusing to them when pur- 
chasing lumber. 

A talk was made by L. R. Davis, of Princeton, 
Ill. on furnishing material for complete build- 
ings at a guaranteed price. A great deal of in- 
terest was shown in the speaker’s remarks, as 
evidenced by the number who took part in the 
discussion which followed. 

A. M. Thompson, of Manlius, IIl., in speaking 
on mail order competition said he believed that 
it was largely a question of getting to the pros- 
pect before the mail order house did so. Dis- 


cussions drifted to collections, H. L. Wood, of 
Sheffield, Ill., stating that he believed the best 
time to arrange payments of accounts is when 
the bill is sold, and a definite understanding 
with the customer as to time of payment is 
also advisable. An interesting talk was also 
made by Mr. Curtis, of Tiskilwa, Il. 

It was decided to hold a pienic and outing 
some during the early summer months, the date 
to be announced later, the president naming the 
following members as a special committee to 
make the necessary arrangements: L. R. Davis, 
H. L. Wood and A. M. Thompson. 


Sea AaABEBaaAS 


FLOOD OF ORDERS CHEERS MILLMEN 


Tacoma, WASH., May 6.—Optimism was the 
keynote at the regular meeting of the Tacoma 
Lumbermen’s Club on May 3. Predictions of 
good business for the rest of the year were 
freely made. Prices have advanced slightly 
during the last week and the whole market is 
stronger, it was stated. 

R. W. Vinnedge, former president of the 
West Coast Lumbermen’s Association, was one 
of the guests and gave a short talk on current 
conditions. Mr. Vinnedge declared that the 
next sixty days will tell the story, and that if 
present conditions are maintained for that time 
business can be expected to hold up well for 
the remainder of the year. Ralph Clark, of the 
Bloedel Donovan Lumber Mills, said that mills 
are now refusing orders, being unable to handle 
all the business, and that cargo mills are booked 
up to June 15. 

Other visitors who spoke included 8. L. John- 
son, of the Washington Cedar & Fir Products 
Co.; W. M. Beebe, of the Burton Beebe Co., and 
Lyle Vincent, Seattle wholesaler. Tacoma man- 
ufacturers who discussed conditions were A. H. 
Landram, St. Paul & Tacoma Lumber Co.; 
Ernest Dolge, Ernest Dolge (Ine.); John Man- 
ley, Manley Moore Lumber Co.; J. G. Dickson, 
The Pacific States Lumber Co., and W. C. Deer- 
ing, John Dower Lumber Co. 

SCMPAAEBBEBBEERAEBEABAB: 

SKILLED LABOR at southern pine mills de- 
creased 22 percent during 1921 and common 
labor decreased 29 percent, while wages of farm 
labor were reduced 37 percent. 
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Lumbermakers 


A dependable source of 
upply for Eastern Buyers 
taking on a line of West 
Coas Products. 


Willapa Lumber Co. 


Mills, General Sales Office, 
a PORTLAND, ORE. 
DISTRICT OFFICES: 


NEW YORK, 2839 Grand Central Ter. Bidg. 
CHICAGO, : : - 621 Hearst Bidg. 
MINNEAPOLIS, - Lumber Exchange Bldg. 
OMAHA - - - Peters Trust Bidg. 
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Factory ‘ir Write 
Plank for 
Quotations 


W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 











LONGFIR JOISTS —.. 


MILLS. | 
— | 
oBIG TIMBERS <i: 


{WASHINGTON FIR CEDAR AND SPRUCE 
| CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 


| YARDS: = «HB. WAITE LUMBER CO. 
| Transfer MINNEAPOLIS, MINN. 














Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty. 

















64 


AMERICAN LUMBERMAN 


May 13, 1922 











a \ 


Lumbermen in 


Great Lake States 


MINN., WIS., ILL., and MICH. 


The summer cottage needs 
a septic tank. You sell it 
and make a _ handsome 
profit. Get particulars from 


Gun Construction Co. 


Ellsworth Building, 


CHICAGO, ILL. | 
& ” 
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Pacific States Lumber Co. | 
* Mineral Lake Lumber Co. 


|| TACOMA, - - WASHINGTON 


i Watch this space weekly 
i for attractive offers. 


1x8 No. 2 Clear & Btr. 

West Coast Hemlock, 
Round Edge Base, 

$5.00 over Rail B List. 


AGENTS: 


K. F. Richards, 518 Peoples Gas Bldg., Chicago 
G.A.Jones, 706Lumber Exchange, Minneapolis 
Joseph Lean, . . P.O. Box 774, Omaha 
Frank Probst, - P.O. Box 1187, Fargo, N. D. 
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Track and Car 


FIR Material 


Timbers 
Dimension 
Bridge 
Material 
Shiplap 
Boards 
Yard Stock 


Spruce 


Plank 


We make prompt shipments. 
Get our list before you buy 
elsewhere. Write today. 


Newbegin Lumber Co. 


1052 Pacific Ave. 
TACOMA, WASH. 





Duluth—Lyceum Bldg. 
H. S. Robb, Mgr. 








Lumbermen Active In the Field of Sport 


FINKBINE TEAM WINS AGAIN 

Dio, Miss., May 8.—The ‘‘Finkbines’’ of 
Dlo outclassed the Millsaps boys by a score of 
4 to 0 ina fast and snappy game, played April 
28, on the Dlo field. A feature of the game 
was the pitching of C. Lyle, 28 men facing him, 
struck out 14, only 2 men reaching first base. 
The fielding of the Dlo boys also was excellent. 
Millsaps played a hard game, but the pitching 
of Lyle was more than the visitors could handle. 

CLUB WILL DANCE ON THE RIVER 

EVANSVILLE, IND., May 10.—At the monthly 
meeting of the Evansville Lumbermen’s Club 
held last night, Vice President Gus E, Bauman 
presiding, it was decided that the annual outing 
would be held on the Ohio River. It is expected 
that four hundred or five hundred retailers will 
take part. The steamer Verne Swain will leave 
the local wharf at 2:30 p. m. June 27, return 
ing at 10:30 p. m. <A luncheon will be served 
late in the afternoon, and there will be dancing 
and other entertainment. 


Traffic Manager John C. Keller discussed 
freight rates, and several members reported a 


gradual improvement in business. 

Resolutions were adopted expressing sympathy 
for the death of the following members who 
have died since the semiannual meeting last No- 
vember: Julius Vogt, Union Cooperage Co.; 
Carl de Busmann, Brueckmann Cooperage Co., 
and A. E. Diamant, Ozark Cooperage & Lumber 
Co., all of St. Louis, Mo. 

The meeting was unusually well attended, and 
was regarded as one of the most successful in 
the history of the association in point of con- 
structive work. The entertainment features 
were in charge of the St. Louis members of the 
industry. 


TOLEDO CLUB’S PLANS 


ToLEDO, Onlo, May 8.—Plans for the golf 
tournament and dancing party to be held by 
the Toledo Lumbermen’s Club at Inverness Club 
on Friday, May 26, are rapidly taking shape and 
valuable prizes are to be awarded the winners. 
Handicaps are now being arranged by the golf- 
ing committee. Out-of-town golfers are espe- 
cially invited to attend, as are the ladies. Play 
will begin promptly at 12 noon, and to insure 
promptness a special prize will be awarded the 
first one at the club; also the last one to arrive 
will receive a prize. The dinner and dance will 
be held in the evening after the conclusion of the 
tournament. 

A very interesting address will be made by 
Douglas Malloch, the Lumberman Poet, of the 
AMERICAN LUMBERMAN, of Chicago, on ‘‘ Hus- 
bands and Wives.’’ Five hundred or bridge will 
be played in the ladies’ card contest, the com- 
mittee for which is Mrs. A. H. Kemper, chair- 
man, assisted by Mrs. Ben T. Johnson, Mrs. 
Iu, KE, Arnsman, Mrs. Fred Puck and Mrs. W. C. 
Waller. All guests will be welcome at 2-p. m. 
or later. Playing begins at 3:30 p. m., and 
suitable prizes will be offered for the winners. 


OHIO DEALERS’ LAKE CRUISE 

XENIA, OHIO, May 9.—Very elaborate plans 
are being prepared by the Ohio Association of 
Retail Lumber Dealers for its proposed inter- 
association lake cruise, for which the steamer 
Noronic has been chartered for the period of 
June 16 to 23. Secretary Findley M. Torrence, 
of the association, this city, states that delega- 
tions from all of the principal State and regional 
associations of the eastern and middle western 
States have signified their intention of going 
with the Ohioans. In addition it is expected 
that the manufacturers’ associations, the South- 
ern Pine Association, the American Wholesale 
Lumber Association, the National Wholesale 
Lumber Deualers’ Association, the Yellow Pine 
Wholesalers’ Association, the cypress association 
and others will be represented. 

Inasmuch as so many associations will be rep- 
resented it is proposed that business meetings 
or conferences be held on the boat each morn- 
ing, with the exceptions of those mornings when 


shore programs will prevent, and among the 
topics suggested for discussion are: Grade 
branding of lumber; a shippers’ rating bureau; 
mutual fire insurance; workmen’s compensation 
insurance rates for lumber and woodworking 
plants; codperative advertising for retail lum- 
ber yards; standard terms of sale and official 
order blank; and commercial arbitration. 

A special rate of $85 has been obtained for 
the seven days, including meals, stateroom and 
all incidental expenses, Stops for receptions by 
Canadian lumbermen, picnics, boating, bathing 
and visits to historical points on the Canadian 
shore are being arranged. There will also be 
a stop of one afternoon at Mackinae Island. 
Most of the lumbermen making reservations are 
planning to take their families. 


BRUCES TRIM DAVIDS’ WHISKERS 

MEMPHIS, TENN., May 8.—The ‘‘ Bruce Floor- 
ing’’ base ball team, made up of employees of 
the EK. L. Bruce Co., walloped the House of 
David barnstorming nine by a score of 7 to J 
in a game played here on Friday of last week. 
The House of David team is the pride of the 
sect known by that name, which has its head- 
quarters at Benton Harbor, Mich. One of the 
peculiar tenets of the sect is to let the hair and 
beard grow uncurbed by shears or razor. Con- 
sequently the male members present a weird ap- 
pearance, with hair reaching below the shoulders 
and flowing whiskers of the sort popular thirty 
or forty years ago. Nevertheless the House of 
David ball team, which tours parts of the coun. 
try each season, is a pretty swift aggregation 
of players, and to have trimmed them so com- 
pletely is a big feather in the caps of the Bruce 
huskies. The unsheared lads secured but three 
hits, but were particularly strong in fielding and 
in stealing bases. Mike Crogan pitched six in- 
nings for’the Bruces, allowing but two hits and 
one score, and Dutch Goodman pitched the re- 
maining innings, allowing one hit. The Davids 
used three pitchers, but their opponents quickly 
got their numbers and piled up the runs. Mose 
Kornowsky, first baseman for the Bruces, led 
his team in batting, making three hits, one re- 
sulting in a home run. The ‘‘Airdales,’’ as 
they are dubbed in their home town, were joshed 
unmercifully by the crowd, but showed them- 
selves good sports, taking the kidding good- 
naturedly and joining in it themselves. 


LUMBERMEN BOWLERS LOSE IN FINAL 


SEATTLE, WASH., May 6.— Witness the hitherto 
invincible lumbermen’s bowling team ‘‘topped’’ 
by the postoffice aggregation in the Commercial 
Bowling League tournament, after a season be- 
ginning last September and ending April 26. 
Thruout the interval, the lumbermen were never 
headed, and they were tied only twice; and when 
the series closed they were neck and neck with 
the postoffice team in a score showing that each 
team had won 64 games and lost 26 games, 
marking up for each a total of .711 percent. 

The final roll-off occurred Saturday night, and 
the postoffice team took two out of the three 
games, cinching the championship, with a total 
of 2,815 against 2,745 for the lumbermen, a 
margin of 70. 


CALL IN CONSULTING STATISTICIAN 


WASHINGTON, D. C., May 9.—David L. Wing, 
consulting statistician, who has been called in 
by Secretary of Commerce Hoover to serve as a 
sort of liaison officer in dealing with trade as 
sociations in their codperative statistical work 
with the Department of Commerce, is well known 
in the lumber industry. Mr. Wing was formerly 
connected with the investigatory staff of the 
Federal Trade Commission, and long before 
served in a similar capacity with the bureau of 
corporations from its establishment in 1905 for 
a period of years. He was recognized as 2 
constructive technical employee. He will bring 
to his new work a wealth of experience. Mr. 
Wing maintains an office here in his capacity as 
a consulting statistician. 
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THE RESURRECTION OF THE ROSE 


Each spring the green comes back again to ev’ry lovely slope; 
I wonder why in wintertime the heart will never hope? 

Each spring the cherry blossom blows upon the barren tree; 

I wonder why I oft forget life’s flow’r shall come to me? 


Each spring a lesson Nature writes upon the hearts of men: 
Altho the winter days may come, the spring will come again! 
Tho last year’s rose is dead and gone, another rose is near— 
Thus runs the cycle of our lives, the cycle of the year. te 


There are a thousand songs of spring, yet all the selfsame song: 
The resurrection of the rose that bids our hearts be strong. 

The green that creeps from out the gray, illuminates the hill— 
Why, these declare the joys of old return—I know they will! 





WE SEE B’ THE PAPERS 
Prosperity is ahead, if you have the head. 
The way to get the best of it is to make the 

best of it. 

Things are never so bad that they couldn’t be 
worse, says Boston to Cincinnati. 

A peaceful disposition is all right, but no- 
body ever got very far in neutral. 

There are between 40,000 and 50,000 hairs on 
a man’s head—that is, on some men’s heads. 

France seems to have blocked Russia’s game 
at Genoa, so now we have a new debt to France. 

Now they say we are going to have a tire war, 
but the gasoline situation looks peaceful enough. 

The worst of it always is that when the team 
starts to hit the ball the pitchers start to hit a 
slump. 

Among several persons we would not care to 
be would be the wife of the son of an automo- 
bile manufacturer. 

The Kansas supreme court has ruled that a 
man may accept a drink. ‘‘May’’ seems a 
feeble way to express it. 

Dempsey, it is said, has been offered $490,000 
to fight in France. The best previous offer, we 
believe, was $30 a month. 

Bulgaria and Turkey will sign a treaty at 
Angora, and from what we know of Turkey 
but the obvious is superfluous. 

Prices are now only 39 percent above normal. 
What goes up must come down, but it must be 
coming down with a parachute. 

We all admire the man who has the courage 
to perform an unpleasant duty, but we seldom 
admire him enough to back him up. 

We might say something about the Indiana 
senatorial primary, but the only way we could 
think to say it would be with flowers. 

A Chicago hotel is advertising individual 
floor service as a ‘‘convenience.’’ Bobby Burns 
was right: ‘‘Oh, wad some power—.’? 





Looking at the Cubs where they are now 
makes us feel the same sensation that we do 
when we watch a steeplejack at work. 

Germany paid $20,000,000 in goods to the 
Allies during the first three months of the year. 
This almost kept up the interest on the interest. 

Fifteen converts were baptized in the cold 
waters of Lake Michigan at Chicago the other 
day. Heaven is all right, but what’s the hurry? 

Some Chicago mothers were jailed with their 
babies for picketing. Well, the modern mother 
often takes her children places that are lots 
worse. 

Ten thousand people have been made desti- 
tute by a landslide in Italy, and in Washing- 
ton a landslide has been known to do the same 
thing. 

The trouble at Genoa seems to be a very 

human trouble: No conference ever accomplishes 
much where everybody comes to get and nobody 
comes to give. 
_ An osteopath says that the Venus de Milo’s 
stomach was not in the right place, and every 
-omach that was ever pushed up against a 
var felt that it wasn’t either. 





By the way, what is an inter- 
national tree, anyway? The 
whiffle-tree or the  shoe-tree 
would seem to be about as in- 
ternational as any we can think 
of at the moment. 


It is worth remembering that 
Henry P. Davidson will be re- 
called not for what he did for 
Morgan & Co., but for 
what he did for the Red Cross. 
It is worth remembering, too, 
that, if it had not been for J. P. 
Morgan & Co., he could not have 
done what he did. 


BETWEEN TRAINS 

PITTSBURGH, PA.—Saw John Bartelle, of To- 
ledo, at the Fort Pitt. He had a tray full. 
It was in the cafeteria. Also called on Bill 
Stayer, but did not have to ask him what was 
new, as he had it on. MeCrea very accommo- 
datingly went to Kittanning so we could use 
his desk. We never understood how Kittan- 
ning got so far from Catasauqua. Did not 
see a lumberman at the Pittsburgh Ad Club 
meeting, but trust it is not because the lum- 
bermen have quit advertising. 

Which reminds us. The Retail Lumber 
Dealers’ Association of Pennsylvania is wak- 
ing up the local editors to put on building ad- 
vertising pages. In the past the retail lum- 
berman has done most of the advertising in- 
tended to stimulate building. Then, when 
the building was stimulated, the electrical 
man, and the plumber who puts in a $200 or 
$300 bathroom, and in fact the butcher, the 
baker and the candlestick maker, have trailed 
along and obtained their share of the gravy. 

Now it is proposed that all join hands and 
circle around. In other words, the local dealer 
is being urged to urge the local editor to get 
the local electrician and all the rest of them 
to join the local lumbermen in putting on a 
building page, full of building news and build- 
ing suggestions and building advertising. 
Mats of model houses are being furnished for 
newspaper use, and building pepped up in 
Pennsylvania all along the line. 

Of course, there may be some fellows who 
are goldarning the association for sicking the 
advertising solicitor on them, and who can’t 
see how the association is helping its members 
any that way—but you can. 

And the worst of it is (or the best of it is, 
whichever way you look at it) it is helping to 
make a little business for the nonmember, too. 
The consolation to be had is this: If it is mak- 
ing business for the nonadvertising nonmem- 
ber, just think what it must be doing for the 
advertising member! 

NEW KENSINGTON, PA.—They charged $3.50 
a plate for the annual dinner of the Chamber 
of Commerce here tonight, and we thought 
there wouldn’t be anybody there. But if 
there had been any more we don’t know where 
they would have put ’em. The country is not 
f. o. i. b., by any means, and certainly not 
New Kensington. We are glad to report 
Ralph Woodward, the local lumberman, was 
among those able to be present. 





Speaking of Names— 

Speaking of names, Bill B., of Indianapolis, 
which is in Indiana, sends us a clipping from 
the Indianapolis Star, stating that the Sunshine 
Society at the Lafayette, Ind., high school was 
started by Miss Mary Booz. More than that, the 
State convention has just been held at Lafayette, 
and the delegates were looked after by Miss 
Estella Kimmel. We imagine that the Sunshine 
convention was a great success, what with Booz 
and Kimmel and everything. The purpose of 
the Sunshine societies is to spread good cheer, 
and if Misses Booz and Kimmel couldn’t do it, 
then our recollection of Indiana is entirely 
wrong. 





ATTENTION! RETAIL 


Coal Dealers 


COAL 
PEPP’S savincs PLAN 
{ Copyrighted } 
OFFERS YOU:— 


1. More Cash Business. 

2. No Bad Accounts. 

3. Better Methods of Advertising. 

4. Cash Customers of Credit Customers. 


For exclusive rights in your city, write to 


H. L. Peppmeyer, 


Topeka Coal Co., Topeka, Kans. 
= STATE AGENTS WANTED — 


“*Any infringement on this copyright will be 
vigorously prosecuted.” 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 
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i “a 
Try Our 
# 
yw 
the 
Next Time 


you need lumber and we'll 
show you how promptly ship- 
ments can be made from the 
West Coast. At the same 
time you'll obtain the highest 
quality of 


Pacific Coast 


LUMBER SIDING, AND 
RED CEDAR SHINGLES 


Practically 100% of the co-operative 
mills of Washington and British 
Columbia own and control our selling 
organization. They also maintain 
standardized grading on all Jumber and 
have pledged themselves to maintain 
prompt shipments. 





Investigate our facilities today. 


Mutual Timber Mills 


WHOLESALERS 


955-6 Stuart Building, 


Cc, A. JOHNSON, 
SEATTLE, WASH. 


a Manager 








Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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Forest 
Products 


Pacific 
Coast 











Douglas Fir Western Hemlock 
Let us suggest Sitka Spruce Western Pine 
a trial order ; ; 
for either California White Pine 
rail or water 
shipment. Red Cedar 


Griswold -Sand Lumber Co. 


Gasco Building, PORTLAND, ORE. 


Canes 








Associate 
Manufacturers 
and Wholesalers 


- = 
Spruce Finish 


Kiln Dried and S4S 
May be shipped with Fir Lumber. 


San Francisco Office: 
16 California St. 

















Watch our ‘‘Monthly Special’’ for 
Stock on hand ready to Ship. 


_ Buehner Lumber Company 
| 1508-9-10 Yeon Building, 
Portland, Oregon. 


We Market the Products of our 











| Own Mills. 











Real Service 


on orders for yard stock, struc- 
tural and car material is assured 
buyers because our mills have a 
daily capacity of over 500,000 feet. 


Fir, Spruce, Noble Fir 


AND 


WEST COAST HEMLOCK 


We'll quote on anything you need. Try us. 


Gerlinger-Anderson 
building Company 
PORTLAND, ORE. 
Associate Manufacturers and Wholesalers 


Louis Gerlinger, Jr. H. J. Anderson 
Geo. T. Gerlinger 
































Tote-Road 





TOTE-ROAD ° 
RAND TRAIL | and Trail 
Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 


filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 


DOUCLAS MALLUCH 
































INDICATES BUSINESS IMPROVEMENT 

WASHINGTON, D. C., May 8.—The following 
statement, issued last night by Eugene Meyer, 
jr., managing director of the War Finance Cor- 
poration, indicates that that body is turning over 
and reloaning large sums of money, which, in 
turn, would seem to bolster up the contention 
that business in general is decidedly on the 
mend: 

Repayments received by the War Finance Corpo- 
ration from Jan. 1 to May 3, inclusive, aggregated 
$61,567,000. Of this sum $7,236,000 represents 
repayments on account of loans made under the 
war powers of the corporation. Of the latter 
amount $208,000 was repaid on cattle loans and 
$7,028,000 on railroad and public utility loans. 

Repayments of export advances during the period 
indicated total $27,556.000, of which $10,820,000 
was repaid by exporters, $1,760,000 by coédperative 
marketing associations and $8,251,000 by banking 
institutions, while $6,725,000 represents repay- 
ments on export loans financed thru Edge Law 
bank acceptances. 

Repayments on account of agricultural and live 
stock loans aggregate $26,774,000. Of this amount 
$17,278,000 was repaid by banking and financing 
institutions, $2,583,000 by live stock loan com- 
panies and $6,913,000 by coéperative marketing 
associations. 

All repayments have been voluntary and a con- 
siderable part of the total represents repayments 
before due dates. s 


DISCUSS PROPOSED EDGE LAW 

WASHINGTON, D. C., May 8.—Delegates of 
the American Wholesale Lumber Association, 
who came here last Friday to confer with Sece- 
retary of Commerce Hoover relative to the 
standardization confer- 
ence to be held here 
beginning May 22, also 
took occasion to meet 
with Senator Edge of 
New Jersey and discuss 
with him his resolution 
and bill covering the 
regulation of trade as- 
sociations. Senator Kdge 
discussedhis ideas of the 
proposed legislation and 
supplemented them thru 
questions asked by past 
President J. H. Burton, 
Vice President George 
M. Stevens, jr., and Di- 
recting Manager L. R. 
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John M. Gries, chief of the division of build- 
ing and housing, will discuss the relation of lum- 
ber standardization to economy and high stand- 
ards in building construction. 

Dudley F. Holtman, construction engineer of 
the National Lumber Manufacturers’ Associa- 
tion, is getting together all the facts available, 
showing the situation as it now exists and the 
progress so far made in matters of standardiza- 
tion. 

The American Hardwood Manufacturers’ As- 
sociation will be represented by W. B. Delaney, 
of Lexington, Ky.; B. F. Dulweber, of Green- 
soem Miss., and M. W. Stark, of Columbus, 

110, 

Representatives of the National Wholesale 
Lumber Dealers’ Association will be C. V. Me- 
Creight, of Pittsburgh, Pa.; A. L. Stone, of 
Cleveland, Ohio; Robert G. Kay, of Philadelphia, 
Pa.; A. C. Crombie, of New York, and W. M. 
Weston, of Boston, Mass. 

H. F. Taylor, J. W. McClure and Earl Palmer 
will represent the National Hardwood Lumber 
Association. 
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AMERICAN CONSTRUCTION COUNCIL 


WaSHINGTON, D. C., May 8.—Last week pre- 
liminary arrangements were completed here for 
the organization of the American Construction 
Council when Secretary of Commerce Hoover 
agreed to accept the chairmanship of the organi- 
zation meeting to be held in Pittsburgh on June 
19. Franklin D. Roosevelt, of New York, 








Putman, who told of TAKEN ON CAPITOL STEPS—(First row, left to right) G. M. Stevens, 


the activities of their 
association. Joseph E. 
Davies, counsel for the 
association, told the sen- 
ator how and why the 
wholesalers first organ- 
ized during the war and 
the constructive work 
undertaken for the bene- 
fit of the wholesalers of 
lumber directly and for Ohio 

the smaller units on lumber producers in gen- 
eral. The constitution and bylaws of the asso- 
ciation were explained to the senator and copies 
left with him. He expressed a desire to call 
upon the officials of the association for any 
further details necessary and was assured that 
their services were at his disposal. 


EXPERTS TO ATTEND CONFERENCE 

WASHINGTON, D. C., May 9.—The Forest 
Service has been invited to sit in Secretary 
Hoover’s conference with lumbermen May 22 
to 24, when standardization of grades and sizes 
and grade marking will be exhaustively dis- 
eussed. The Forest Products Laboratory has 
done much valuable research work and Mr. 
Hoover desires the conference to have the bene- 
fit of most recent information concerning scien- 
tific research work in grading and classification 
of lumber ete. 

Axel H. Oxholm, chief of the lumber division, 
Department of Commerce, will be present to 
discuss the experience of European lumber man- 
ufacturers in the matter of grading and grade 
marking. 


jr., Stevens-Eaton Co., New York City, first vice president American 
Wholesale Lumber Association; United States Senator Walter Evans 
Edge; J. H. Burton, president J. H. Burton & Co., New York City; L. R. 
Putman, directing manager American Wholesale Lumber Association; 
W. C. Lawton, Parks & Lawton, Seattle, Wasn. (Second row, left to 
right) Robert R. Sizer, president Robert R. Sizer & Co., New York City; 
W. L. Shepherd, W. L. Shepherd Lumber Co., Montgomery, Ala.; S 

Gloor, Gloor-Ortmann Lumber Co., St. Louis, Mo.; L. Germain, presi- 
dent The Germain Co., Pittsburgh, Pa.; Joseph E. Davies, general coun- 
sel American Wholesale Lumber Association, Washington, D. C.; S 

Westbrook, Guernsey-Westbrook Co. 
president Arthur E, Lane Lumber Corporation, New York City; A. L. 
Stone secretary and treasurer Nicola, Stone & Myers Co., Cleveland, 


Hartford, Conn.; Arther E. Lane, 


formerly assistant secretary of the Navy, has 
consented to accept the presidency of the new 
organization, 

According to an announcement made here, 
the council is designed to place the construction 
industry on a high plane of integrity and effi- 
ciency and to correlate the efforts toward bet- 
terment made by the existing organizations, 
thru a conference of associations representative 
of the entire industry and dedicated to the im- 
provement of the service which the construction 
industry renders to communities, States ant 
nation. 

All branches of the industry are represeated 
in the construction council, each with equal 
voting power, divided into the following groups: 
Architects, engineers, general contractors, sub- 
contractors, construction labor, material and 
equipment manufacturers, material and equip- 
ment dealers, financial, bond and real estate 
interests, public utility construction depart- 
ments, and the construction divisions of Federal, 
State and municipal governments. 

It is stated that so far as known this is the 
first time in the history of American industrial 
development that any industry has been repre- 
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sented by an organization in which all the ele- 
ments have been brought together for the mu- 
tual interest of the industry and the public. 
Continuing, the announcement says: 


This action is the culmination of many efforts 
that have been made in recent years to solve 
the difficult problems thrown on the industry 
by reason of its size and complexity and the ac- 
cumulation of construction due to the cessation 
of building activities during the war. The im- 
mediate inspiration for the movement has come 
from the interest displayed by Mr. Hoover in 
the industry and his belief in the importance of 
its revival for the awakening of business ac- 
tivity. In accepting the chairmanship, Mr. 
Hoover emphasized the need for an all-embracing 
organization such as the council and pointed out 
that if it had been in existence before the 
present depression, it would have been invalu- 
able in furnishing to the public unbiased facts 
pertaining to the different phases of construc- 











VACATES ORDERS IN SHREVEPORT CASE 

WASHINGTON, D. C., May 8.—The Interstate 
Commerce Commission today announced that on 
Thursday of last week it vacated its outstand- 
ing orders in the celebrated Shreveport rate 
case, thus closing a ease, ‘‘the first of its kind, 
in which the United States Supreme Court held 
that, in regulating the rates of interstate car- 
riers by railroad where their interstate and in- 
trastate operations are so interwoven that con- 
trol over one necessarily involves control of the 
other, it is the nation and not the State which 
is supreme within the national field.’’ 

The action of the commission in vacating its 
orders in the Shreveport case followed action 
by the Texas State authorities in prescribing on 
April 26 rates for use within Texas on the basis 
now in effect under previous orders of the com- 
mission. The Texas State commission took this 
action following the decision of the United 
States Supreme Court in the Wisconsin ease, 
which arose under the provisions of the Trans- 
portation Act, the Interstate Commerce Com- 
mission ordering that intrastate rates be brought 
in harmony with interstate rates found neces- 
sary to give the carriers the net return contem- 
plated on their tentative valuation. The Supreme 
Court upheld the ruling of the commission in 
that case and in the only other cases which have 
reached it under the Transportation Act. 

The controversy between the Interstate Com- 
merce Commission and the Texas commission in 
the Shreveport case covered a period of years. 
It really was a fight between the Louisiana and 
Texas commissions, the former alleging that 
rates for the transportation of freight from 
Shreveport to points in eastern Texas were 
unduly prejudicial as compared with rates on 
like traffic from competing points in Texas to 
the same destinations. The Interstate Com- 
meree Commission held with the Louisiana con- 
tention, its orders ultimately including all of 
Texas, 


FILES EXCEPTIONS TO REPORT 


WASHINGTON, D. C., May 9.—Counsel for 
the 8. A. Foster Lumber Co., Foster, Ore., have 
filed with the Interstate Commerce Commission 
exceptions to the proposed report of the exam- 
iner who conducted the hearings in Docket No. 
12,962—S. A. Foster Lumber Co. vs. Valley 
& Siletz Railroad Co. et al. 

Complainant attacked lumber rates from Fos- 
ter, Ore., to eastern points, to Portland for ex- 
port and to California points, alleging they are 
unjustly discriminatory and unduly prejudicial. 
The reasonableness of the rates per se was not 
attacked. The examiner recommended that the 
commission find the rates to eastern points un- 
duly prejudicial to the extent that they exceed 
the Coast group rates to the same destinations, 
but failed to sustain the contention of complain- 
ant as to the Portland rates for export or the 
rates to California points. 

Counsel contend that the latter rates are quite 
as prejudicial to their client as are the rates 
to eastern points, and that if the commission 
upholds the examiner its decision will be equiva- 
lent to a declaration that the mill of the Foster 
Lumber Co. at Foster shall not be permitted to 


tion, thus probably winning for the industry the 
confidence of the public. 

The organizers of the council plan to take up 
a number of important lines of work, among 
them the following: Code of ethics for the in- 
dustry, development of a national building code, 
a research and statistical bureau, lengthening 
of the construction season, elimination of waste, 
standardization and dimensional simplification, 
development of apprenticeship systems, and en- 
couragement of local study and better under- 
standing of building situations. 

Russell, of the executive committee of 
the American Institute of Architects, has been 
chairman of the preliminary meetings, and the 
organizing work is in the hands of a committee 
consisting of the secretaries of the American In- 
stitute of Architects, the Federated American 
Engineering Societies, the building trades de- 
partment of the American Federation of Labor, 
the National Federation of Construction Indus- 
tries, the National Lumber Manufacturers’ As- 
sociation, and the general manager of the As- 
sociated General Contractors of America. 











compete for business offered for export via 
Portland or at California destinations, and that 
its only market shall be transcontinental terri- 
tory east of the Rocky Mountains. 

The declaration, made in the hearings, is re- 
peated that the Foster company has 300 cars 
of lumber stacked in its yards which it can not 
ship out on account of the prejudicial rates. 

WOULD DISMISS COMPLAINT 

WASHINGTON, D. C., May 8.—In a proposed 
report in Docket No. 12246—Brooks-Scanlon 
Lumber Co., et al, versus Director General, as 
agent, Ann Arbor Railroad Co., et al— Examiner 
Bronson Jewell recommends that the Interstate 
Commerce Commission find that its decision in 
lumber carload minima affords the relief sought 
by complainants in this proceeding with respect 
to a reasonable and definite rule for determining 
carload minima on lumber from Bend, Ore., to 
various interstate destinations. The examiner 
recommends that inspection service at Bend be 
denied by the commission, and that the com- 
plaint be dismissed. 

‘“Complainants’ difficulty,’’ says Mr. Jewell, 
‘fig primarily due to the cubical minima and 
to the indefiniteness of the ‘visible capacity 
rule’ rather than to the failure to accord in- 
spection at Bend.’’ 

While some of the shipments involved in the 
complaint are held by the examiner to have’ 
been loaded to full visible capacity within the 
meaning of that term as defined by the com- 
mission, despite the contention of the carriers 
to the contrary, he adds that the new rule pre- 
scribed affects all lumber rates from Pacific 
Northwest and Inland Empire shipping points 
to substantially all interstate destinations. 

‘“Tt is tantamount to a general readjustment 
of rates and as the commission frequently has 
held that a general readjustment is not a basis 
for an award of reparation, the prayer for 
reparation should be denied,’’ Mr. Jewell says 
in conclusion. 


DRESSING IN TRANSIT CHARGE 


WASHINGTON, D. C., May 9.—In a formal 
opinion handed down today in Docket No. 11,426 
—lIllinois Central Railroad Co. et al., vs. New 
Orleans Great Northern Railway Co. et al.— 
division 2 of the Interstate Commerce Commis- 
sion holds that complainant carriers have not 
sustained their contention that they, rather than 
the defendants, are entitled to provide for and 
collect a charge for transportation service inci- 
dent to the dressing in transit of lumber at 
Jackson and Brookhaven, Miss. 

Numerous shipments of lumber originate at 
points on the New Orleans Great Northern, 
Gulf & Ship Island and Mississippi Central 
railroads and move via those lines, respectively, 
to Jackson and Brookhaven, where they are de- 
livered to the Illinois Central, switched by it to 
local planing mills for dressing, and later for- 
warded by that road and its northern connec- 
tions to points outside the State on joint thru 
rates from points of origin to final destination, 
plus a charge for the transportation service inci- 
dent to dressing in transit. The transit charge 
is published both by the initial lines and the 
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alifornia White Pine 

alifornia Sugar Pine 

and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4* LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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Albion LumberCo. 
Mills, Yards, Gen'l Otfices 
ALBION, CALIFORNIA 


THEODORE LERCH, 











ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 


California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 


LUMBERMEN’S BUILDING 
110 Market St. SAN FRANCISCO, CAL. 











We Manufacture 


California White Pine 


Box, Shop and Clears 


Our Lumber is 
Soft and Light 


Clover Valley Lumber Co. 


Sawmill, box factory General Office: 


and planing mill at 
Loyalton, California Reno, Nevada 














Build with Se Plans 
Send for Stillwell Building 
Books with Economy Plans 


of new California Styles suitable for any 
climate. Famous for comfort and beauty. 


** Representative Cal. Homes”’ 
50 Houses—7 tol0 Rooms—$1 
“* The New Colonials’”’ 

60 Houses—6tol0 Rooms—$l1 
“*West Coast Bungalows” 

50 Houses-6 and 7 Rooms-$1 






PECIAL OFFER: Send $2,50 prose “ 
§ for any three of these books Little Bungalows 
and get Garage FolderFREE. 75 Houses—3-4-5 Rooms—$l 
Money back if not satisfied. 


E. W. STILLWELL & CO., Architects, 682 Calif. Bldg., Los Angeles 





ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 


Hobart Bldg., San Francisco, Calif. 
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PITTSBURGH 








Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


EasternT ennessee 
gawd L-Tardwoods 
White and Western Pine 


West Coast Products 
N.C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 











Lumber 
Timbers 
Ties and 

Piling 


ellow Pine 


Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 











FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
_Hemlock and Hardwoods | 


panels PITTSBURGH, PA. 


Konnarock, Va. 











Books for Sawmill Men 


Twelve Principles of Efficiency 
By Harrington Emerson 


Essentials of American Timber Law 
By J. P. Kinney, A.B., LU.B., M.F. 


Principal Species of Wood—Their Characteristic 
Properties 
By C. H. Snow 


Kiln Drying of Lumber 
By H. D. Tiemann 


Principles of Handling Woodlands 
By Henry S. Graves 


Timber—Its Strength, Seasoning and Grading 
By Harold S. Betts 


Economies of Business 
By Norris A. Brisco 


Commercial Law 
By John A. Chamberlain 


Logging 
By Ralph C. Bryant 


Lumberman’s Actuary 


Write for prices and full information. 


American Lumberman, Chicago 














Resawed Fables 


is a collection of the funniest 
prosewritingsof* ‘the lumber- 
man poet.” . 

It is the ev ay experi- 
ences of the ee man Mey told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 








Illinois Central and the tariffs in both instances 
provide that the carrier shall collect the charge. 
Since the termination of Federal control the 
initial lines have collected and retained the 
charge. They hold the traffic on their rails until 
the transit charge is paid. The Illinois Central 
makes no further collection, but yields to the 
situation under protest. 

In its complaint the Illinois Central con- 
tended that it performed practically all the 
transportation service incident to the transit 
arrangement, but is willing to allow the initial 
lines switching and per diem reclaims and to 
reimburse them for necessary clerical expenses. 

Division 2 holds that the carriers’ rights and 
responsibilities in connection with the matter 
are joint, and all parties to the joint thru rates 
are entitled to a voice when questions arise as to 
whether there shall be a transit arrangement, 
whether a charge shall be made therefor, or 
what the charge, if any, shall be. If there be a 
disagreement the matter may be again sub- 
mitted to the commission for determination. 

(MA Gaaeaaeaaaa: 


REDUCED SOUTHERN PINE RATES 


That reduced rates on southern pine into Cen- 
tral Freight Territory will go into effect May 
16 is the information contained in the following 
announcement which Fred Larkins, assistant see- 
retary of the American Wholesale Lumber Asso- 
ciation, this week circulated among the associa- 
tion’s membership: 

It has generally been understood for some 
that rates on southern pine would be reduced in 
line with the new hardwood rates which became 
effective March 13, on which date a few of the 
southern pine rates were reduced. However, due 
to the several misunderstandings among the car- 
riers, action has been deferred as to a majority 
of the pine rates. We have been in close touch 
with the situation thru the carriers, the publish- 
ing agents and the Interstate Commerce Commis- 
sion. So far as we are advised, no agreement 
has yet been reached as to points of destination in 
either Buffalo-Pittsburgh or Trunk Line territories, 
but we are just in receipt of the following wire 
from F.. L. Speiden, agent Louisville Freight Tariff 
Bureau, announcing definite action as to Central 
Freight Association Territory : 

“Reduced rates southern pine Mississippi 
Valley to Central Freight Association Terri- 
tory effective May 16 in our tariff 57-B ICC 
595. Leland’s tariff effective same date. Not 
advised as to Glenn. Louisville & Nashville 
rates effective a few days later.” 

From the above it will be noted that all rates 
to Central Freight Association Territory are now 
provided for, except those published from South- 
eastern territory by Agent Glenn, of Atlanta, and 
we are reliably informed that his rates will also 
become effective on or about May 16. 

No conclusions have yet been reached as to re- 
ductions in combination rates constructed in con- 
nection with Kelley’s 228, but we are advised that 
a committee is now working on this matter. 


ATTACK IMPORT AND EXPORT RATES 

Boston, Mass., May 8.—Supplementary com- 
plaints have been filed with the Interstate Com- 
merece Commission by Clark & LaRoe of Wash- 
ington, D. C., in behalf of the Maritime Associ- 
ation of the Boston Chamber of Commerce, the 
Associated Industries of Massachusetts, and 
lumber and other organizations associated with 
the foregoing in attacking freight rate differ- 
entials on export and import traffic, alleged to 
be unduly discriminatory and in favor of the 
ports of Montreal, St. John and Halifax, in 
Canada, and Newport News, Norfolk and New 
Orleans. 

The original complaint filed in February 
sought to remove differentials in favor of Balti- 
more and Philadelphia that have been in effect 
for many years to the disadvantage of Boston 
and other New England ports. 

The supplementary complaints have been filed 
upon the entire question of freight rates on ex- 
port and import traffic at all Atlantic seaports 
and gulf ports, including Canadian ports, and 
it is expected that the commission will settle 
the entire differential question. 

It is understood that some of the ports in- 
volved are not prepared to present their case 
immediately and have requested the commission 
to postpone the date of the first hearing, which, 
it is now expected, will be held in Boston early 
in July. 


ISSUE JOINT FREIGHT TARIFF 
PORTLAND, ORE., May 6.—The Spokane, Portland 
& Seattle Railway Company in connection with the 
Oregon Electric Railway Company-. has issued a 


time 





joint proportional freight tariff naming rates for 
transportation of rough lumber, ties and sawed 
timbers, in carload lots for coastwise and export 
movement from points on the two lines in question 
to Portland, East Portland, St. Helens, Astoria. 
Ore., or Vancouver, Wash. The rates became ef- 
fective May 4. The rates on the Oregon Electric 
apply to Portland or East Portland, those on the 
Spokane, Portland & Seattle to Astoria, St. Helens 
and Vancouver, on the Columbia River. Traffic 
originating on the Spokane, Portland & Seattle 
will also have the new rates to municipal dock No. 
4 at St. Johns, where much lumber is being shipped 
for export. The rates range from 3 cents a hun- 
dred pounds for five miles or less to 1214 cents a 
hundred pounds for over 140 and not over 150 miles, 
From Lindas spur, Wash., to Vancouver, a 61% 
cents rate is granted when the lumber is for ship- 
ment to foreign ports, ports in the United States 
beyond the Oregon coast, Alaska, Hawaiian Islands 
and the Philippines. 

Granting of these rates will permit a number of 
mills to participate in business originating at points 
heretofore beyond their reach because of the rail 
rate to the vessel. 


TRANSIT PRIVILEGE ESTABLISHED 


LOUISVILLE, Ky., May 8.—The Louisville & 
Nashville railroad has established the transit 
privilege at Winchester, Ky., for the Kentucky 
Flooring Co. The transit privilege has _ been 
established at Louisville, Ky., on wire bound boxes, 
outbound, for the Embry Box Co., thus enabling 
the company to reach over a wider territory with 
its production. 


HYMENEAL 


MAHLSTEDT-WAGEMAN. John F. Mahl- 
stedt, vice president of the J. A. Mahlistedt Lum- 
ber & Coal Co., of New Rochelle, N. Y., and Miss 
Stella Wageman, daughter of Mrs. Alfred J. 
Wageman, of 490 West End Avenue, New York, 
were married in Greenwich, Conn., last week. 
The announcement of the marriage came as a 
complete surprise to the lumber fraternity of the 
Metropolitan district, among whom Mr. Mahl- 
stedt is highly popular. The first news of the 
wedding came when the bride apprised her 
mother of the ceremony. The marriage is the 
culmination of a romance that began a year ago 
in the Larchmont Yacht Club. Mr. Mahlstedt 
is one of the best known lumbermen in the 
northeastern trade. 


LAMM-McCOURT. W. E. Lamm and Miss 
Alice Catherine McCourt, both of San Francisco, 
Calif., were married on April 2 at the Hotel 
Fairmont in that city. Rev. Father McMullen 
performed the ceremony. After a wedding tour 
thru California, the couple will reside in Kla- 
math Falls, Ore. Mr. Lamm is at the head of 
the Lamm Lumber Co., of Klamath Falls. 


KAY-MORGAN. David Alexander Kay, who 
is associated with his father in the Kay Lumber 
Co., Philadelphia, Pa., and Miss Mary Eleanor 
Morgan, of Wheeling, W. Va., were married at 
the home of the bride’s parents in the latter 
city by Rev. J. M. Potter, of Vance Memorial 
Church. The bride is a graduate of the Westown 
school in Pennsylvania and attended Earlham 
College in Richmond. The groom attended Ha- 
verford College, Haverford, Pa. 


SREB ARBEEAA: 


MAY BECOME STATE SENATOR 


MINNEAPOLIS, MINN., May 10.—Oscar D. Haus- 
child, secretary of the Retail Lumbermen’s Inter- 
insurance Exchange, has been forced into the po- 
litical arena by friends among Minneapolis busi- 
ness men, and has filed for election to the State 
senate from the thirty-fourth district, now repre- 
sented by the city’s new postmaster, Arch Coleman. 
The district is one of the finest residence sections 
of the city and the honor of representing it is 
coveted. Mr. Hauschild’s chances are considered 
good, and he is certain to be one of the two nom- 
inees chosen in the primaries June 19. Senators 
are elected without party designation. 





NEWS NOTES FROM HOUSTON, TEX. 


May 8.—Southern pine continues in good demand 
and the market is still advancing. No. 3 and 1- 
inch No. 2 common are particularly active and 
those items carry the larger share of the general ad- 
vance. Orders are ahead of shipments and more than 
cut. Wet weather and flooded rivers interfere with 
operations of some plants, which curtails produc- 
tion about 25 percent in the eastern part of the 
State. 

Practically all of the hardwood plants are closed 
from inability to secure logs from the river bot- 
toms, which are flooded from the excessive rains 
in North Texas. The demand for hardwood is 00d 
from all sources and prices are stiffening in antici 
pation of the acute shortage which is sure to come 
later in the season because of the floods in this 
State as well as in the other producing districts. 
Exports on both pine and hardwoods show 4 
tendency toward revival. 
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Appalachian Congress Discusses Effici- 
cient Methods of Operation as Means 


of Reducing Logging Costs 
(Continued from page 55) 
of portable skidder and Clyde track layer, and 
films of E. C. Atkins & Co.’s saw manufactur- 
ing operations were put on the screen. 

Wednesday night a banquet, speaking, 
radio coneert and other features afforded an 
entertaining and profitable program. Douglas 
Malloch, Chicago, of the AMERICAN LUMBER- 
MAN, was one of the chief speakers. Other ban- 
quet speakers were F. G. Norcross, F. 8. Squires, 
vice president of the American Column & Lum- 
ber Co., W. C. Culkins, executive secretary of 
the Chamber of Commerce, ‘‘ Bill’? Hopkins and 
G. T. B. Cobbett, of London, England. 

The committee on arrangements was: Lewis 
Doster, chairman; W. H. Hopkins, New River 
Lumber Co.; E. M. Vestal, D. F. Baker, George 
Mann, D. H. Moul and J. J. Linehan. 


THURSDAY MORNING SESSION 

[Special telegram to AMERICAN LUMBERMAN] 

CINCINNATI, OHIO, May 11.—The opening 
of the morning session was featured with a 
discusion of railroad maintenance led by L. D. 
Gasteiger, who with the aid of sketches, told 
of the principles involved in spiking and lo- 
cating ties at rail joints. M. K. Tate, of the 
Lima Locomotive Works, then discussed: other 
phases of railroad maintenance, including the 





G. L. SWABB, L. D. GASTEIGER, 
Erie, Pa. ; Braemar, Tenn ; 
Who Took a Prominent Part in the Discussions on 
Railroad Maintenance 


care of locomotives, inspection, the care and 
replacement of parts, the washing of boilers, 
the testing of gages and valves, lubrication, 
and in general the things which are necessary 
to maintain locomotive efficiency. 

A paper on the same general subject pre- 
pared by G. L. Swabb, was not read, but filed. 
In part it is as follows: 

I was called upon by your worthy vice president, 
Mr. Gasteiger, to prepare a five-minute taik on 
“Railroad Maintenance.” The locomotive is: an 
important part of railroad equipment, and it so 
happens that I am in the locomotive business. As 
the fellow says, you can’t blame a man for talking 
about his own business, for usually that’s all he 
knows. However, I may say that my remarks will 
apply also to other equipment. 

A second-hand locomotive, and I judge this is 
true of other kinds of machinery, just overhauled 
and good as new can not possibly be better than 
when it was first built; and that means, as com- 
pared with modern practice, not only old style but 
light machinery, low boiler pressure and low power 
efliciency. In most cases present day machines 
weigh more and have more power than those of 
the Same general design and with one or more 
inches larger: cylinders built only a few years 
ago. 

It is always desirable to provide a reasonable 
amount of surplus power, and not to work a loco- 
motive or any other machine regularly too close 
to its full capacity. A reserve of power is eco- 
nomical, because it cuts down the cost of repairs, 
a8 well as fuel and oil, to the lowest point, and it 
lengthens the useful life time of the machine, 


while providing for emergencies and increase of 
output. 

It is not safe to figure on a grade as “level’’ 
because the land is quite flat. In such cases the 
so called ‘level’ grade may prove to be 1 percent 
or possibly more, and a grade of only 44 of 1 per- 
cent, or 13 feet a mile, may cut down the hauling 
capacity of a locomotive to but little more than 
one-half its capacity on a perfect level. 


Starting New Locomotives 


Do not undertake to work up to full power for a 
few days. Wash out the boiler frequently till 
grease used in drilling holes is worked off and 
foaming ceases. Be sure the boiler is full of 
water over middle gage-cock before firing up. See 
that no oil holes are clogged. Watch that bear- 
ings do not heat or cut. Open cylinder cocks 
freely. Do not tighten wedges too tight. Do not 
be surprised if the deflecting plate or lifting pipe in 
the smokebox needs adjustment, or if a larger or 
smaller exhaust nozzle improves’ the engine’s 
steaming, or if a little caulking of a seam or stay 
bolt or a flue is needed. The locomotive has been 
tested before shipment under its own steam but 
may need small adjustments until the “new” is 
worn off. 

Caring for Steam Boilers 


While the time assigned me will not permit going 
into all of the details pertaining to the care and 
upkeep of steam driven machinery, there is one 
detail that is well worthy of mention, and that is 
the boiler. You know the boiler to a particular 
machine is in the same relation as the heart to 
a human being and when either does not function 
properly the balance of the machine or body has 
to suffer. 

Boilers must be washed out ai ieast once each 
thirty days, and, if conditions require, once each 
week or oftener. First: to remove scale and mud 
and thus prevent overheating of fire box plates 
and flues. Second: to remove any substances 
which may cause foaming or corrosion, and which 
otherwise become more injurious by concentra- 
tion. Boilers should be thoroly cooled before 
washing, or the washing be done with hot water. 

Causes of Leaky Flues 


Flues give more trouble at the fire box because 
the heat is more intense and the variation of 
temperature greater than at the front end. An 
open fire door will inevitably cause flues to leak, 
no matter how good the quality of the flues or how 
well they are set. Usually the central flues leak 
first and worst if the cause is an open fire door. 
Blowing out a hot boiler and filling it with cold 
water causes leaky flues and leaky seams. Scale 
forming on flues or mud filling the spaces between 
the flues causes overheating, uneven expansion 
and leaks. With the best of care there is a limit 
to the life of a boiler. The less frequently a boiler 
is heated and cooled the longer it will last. Care- 
lessness and quick cooling shortens and reasonable 
care and slow cooling lengthens the life of a 
boiler. 

Why Fire Boxes Burn 


The fire box plates are protected from damage 
by overheating because the water in the boiler is 
a good conductor of heat. If there is no water 
or not enough water in the boiler the fire box steel 
plates “burn” and expand, and bulge or crack, and 
lose elasticity and strength. The formation of 
scale or deposit of mud on the plates causes over- 
heating and injury, because scale is a poor con- 
ductor of heat; also because of this poor conduc- 
tion of heat a hotter fire is necessary to make 
enough steam and the harmful conditions are ag- 
gravated, and the result is cracked plates and 
broken or stripped stay bolts. ; 

If a locomotive is used only a part of the 24- 
hour day, it is better to bank a coal fire during 
the idle hours than to leave the locomotive with 
clean grates. It is bad practice, with either coal 
or wood, to end the day’s work with a big fire and 
lots of fuel in the fire box; it costs nothing to use 
judgment and save fuel and save boiler. If oil 
fuel is used an extra hot fire before oil is turned 
off is wasteful and involves extra care to avoid 
boiler troubles. With any fuel the heat should die 
down gradually with closed ashpan and closed fire 
door. If it is necessary to dump a coal fire, draw 
a wood fire, or turn off an oil fire while the boiler 
is hot, the smokestack should be covered, in addi- 
tion to closing the ashpan and door. Otherwise, 
cold air will strike the flues and inevitably cause 
leaks from rapid, uneven contraction. 

The importance of giving careful, intelligent 
treatment to boilers, both while under steam and 
while at rest, can not be exaggerated. 

It pays to buy a locomotive or other machinery 
of proper design for the requirements, and cars 
properly constructed ; and it pays to keep the roll- 
ing stock in good order. It pays to avoid bad 
grades and sharp curves if it can be done at rea- 
sonable cost. It does not pay to let road bed 
and track get into_bad condition thru neglect. In 
such cases, where the track must be shifted fre- 
quently, ideal conditions are impracticable; but it 
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A Brand to 
Tie to—— 


Peerless ) 


ROCK MAPLE, BEECH 
AND BIRCH Masslactorers 


FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 
on or mixed with Hemlock Lumber, Lath, 
hingles and Posts. 
Manufacturers of and dealersin Staves, Hoops, Head- 
ing, Poles, TicsendFienleck Ton Back. Aboleading 
manufacturers of Rotary Cut Veneers. 


The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH, 


Manufacturers of 


Hemlock * Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 


Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 


























REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 Northern 17 
Hardwoods 


The Best Produced—We have it 
Maple, Elm, Birch and Basswood 


VON PLATEN-FOX CO. 
Main Office, IRON MOUNTAIN, MICH. 


1 Grand Rapids Office, Chicago Office, 1 7 
No. 1329 Peoples Gas Bldg. 

















Perkins Bldg. 
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: TIMBER ESTIMATORS : 








( Jeaper Lemieux Frederick Lemieux F.H. Day 


Lemieux Brothers & Co. 
TIMBER ESTIMATORS 


1319-20 Whitney Bank Bldg. 
a Phone Main 2479 ld. NEW ORLEANS 















Limited Resources Require Careful Management 


TIMBER ESTIMATES 
Reports and Maps help you 
JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Davidson Bidg., Washington, D.C. 
Largest Cruising House in America 
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POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 


MACON, GEORGIA. 


We are Equipped to Resaw and Surface 
J. H. Mackelduff, Manager 


] General Sales Office, 1234 Commercial Trust Building, 
{ Phone, Spruce 1593. Philadelphia, Pa. 











Chicago New England St. Louls 
Rep tative, Rep tative, Representative 
JamesN. Woodbury, J. J.Bertholet Wm. Dings 
| 11 S. La Salle St. 30 H ing St. Rallway Exchange, 
| Chicago, Il. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 





| The Largest Poplar Mill in the World. 








3,900,000' 


3,200,000" Spruce 
Don’t confuse this Spruce with the ordinary 
kind from the Pacific Coast. It is almost free 
of grain; is almost as soft as Cork White Pine; 
is light in weight, 2000 lb. per M when sur- 
faced. Lumber yards in this section find it fills 
90% of the requirements of IdahoWhite Pine. 


We suggest a trial orderof a minimum car for 
we want you to see and try it, after which, we 
are positive you will want more of it. 

At present we can furnish you, boards in 4-4, 
5-4and some 6-4 from 4” to 12”, ceiling, ship- 
lap, siding, flooring, shelving, etc., also 8-4 in 


a” to 12”. 
F.C. Adams Company 
——— Kingston, Po. 

















“oak” LIMBERS 


For all kinds of Construction purposes, 
Also POPLAR and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 














PINE and HARDWOODS 














Specializing in Band Sawn Kiln Dried 
FINISH, DIMENSION, ROOFERS 
Anything in Georgia Hardwoods 


Taylor Lumber Company, Inc. 
Manufacturers and Wholesalers ATLANTA, GA. 











New Hampshire 
Stave & Heading Mill 


BIRCH, 874, 10/4, 16/4 
MAPLE, 5/4 and 8/74 


Mill at Sales Office: 
No. Stratford, N. H. 79 Wall St., New York 























THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, IIl. 


pays to pay good wages to a foreman with brains 
who, with the least cost of maintenance and re- 
pairs and least time lost, will get the best results 
out of the plant. 

L. H. Tucker, of the Andrews Manufactur- 
ing Co., told about the qualities of different 
woods when used as ties. D. G. Manges, of the 
Babcock Lumber & Land Co., talked on rail- 
road construction, curves and general factors 
entering into construction. H. B. Curtain, of 
the Pardee & Curtain Lumber Co.; Bruce 
Kittle, of the Lima Locomotive Works; An- 
drew Gennett, F. G. Norcross, J. J. Lumm, of 


the Clyde Iron Works, and E. A. Gaskill par- . 


ticipated in the discussion which followed. 
Views differed about the degree of grades and 
curves which are practical. 


Cost of Skidding Logs by Steam and Team 


KE. A. Gaskill then opened a discussion of 
skidding logs by steam and team. He sub- 
mitted a cost sheet on an operation in a sec- 
tion generally considered as difficult logging 
territory at the head of Pidgeon River, near 
Sunburst, in Haywood County, North Carolina. 
The cost sheet distributed contained figures for 
1921, but Mr, Gaskill stated that the combined 
average cost for the same three skidders for 
the first three months of 1922 was $5.89. The 
three machines in the three months of 1922 
put to the track 5,828,631 feet of logs at a 
cost of $5.73 a thousand feet, plus 16 cents 
depreciation on equipment. At this point Mr. 
Gaskill said that steam skidding with cable- 
ways is just as practical for a small opera- 
tion as for a large one. Furthermore, such a 
skidding method will make an even greater 
saving in open and smooth ground. It is 
necessary to have a few teams. In the opera- 
tion described four were used. These teams 
did the necessary stocking or decking at tail 
trees for the skidders. When this work was 
caught up they skidded to the track from good 
ground, laid out and held for them. 

In installing a cableway skidding plant it 
is important not to purchase the equipment 
off hand and then try to make the ground and 
the machine fit the conditions. Carefully 
measure the ground and investigate the logging 
chance and buy skidding equipment to suit 
it. When equipment of this sort is installed 
success then rests upon organization. Plans 
should be mapped out a year in advance and 
improved as opportunity offers until the work 
is actually undertaken. In conclusion, Mr. 
Gaskill gave figures on railroad construction 
costs. During 1921 the cost based on mill pro- 
duction was $2.43, and during the first three 
months of 1922 the cost was $1.19. The 1921 
costs were high because railroad building was 
behind, but on the other hand $1.19 is low 
owing to curtailment of construction in winter. 
The average would be close to $2. 

Team skidding was then discussed by Andrew 
Gennett. John Shea discussed types of horses 
suitable for logging, their feed and care. Fol- 
lowing this Mr. Gaskill read a paper prepared 
by R. P. Moore, which pointed out that ground 
good for team skidding is scarce, much scarcer 
now than a few years ago and lumbermen have 
to go back into the mountains for their logs. 
If teams were used to log a mill in such terri- 
tory the cost would be prohibitive, but by using 
steam skidders the cost of logging can be re- 
duced. As a matter of fact, Mr. Moore related 
that he is operating in rough mountains with 
steep slopes and rapid streams, but nevertheless 
is delivering logs with steam skidders for less 
money than they could be delivered by teams 
in better country, and under better conditions. 
He has tried out three types of overhead cable- 
way skidders, the most successful being one 
mounted on two cars. This machine was efficient 
up to 3,000 feet and could skid 4,000 feet in an 
emergency. This type of machine gives best 
results because it is more elastic as regards dis- 
tances, makes it easier to lay out and construct 
the logging railroad, and easier to secure ma- 
chine sets. This machine can be handled well on 
45-pound rails, and its only disadvantages com- 
pared to small machines are its weight, length 
and first cost. The last is overcome in actual 
operation: by the additional work. In conclusion 
he asked manufacturers to codperate by helping 
to eliminate one car from such a skidder, thus 





cutting down the weight and reducing the first 
cost. 

D. G. Manges read a technical discussion of 
the qualities and care of wire rope, in which 
J. J. Lumm participated. Mr. Manges referred 
to the use of coal, which he considered the most 
practical fuel for logging. 


Resolutions Adopted 


Resolutions were then adopted opposing free 
canal tolls; urging the repeal of legislation re. 
stricting the carriers rights to deal with their 
men; thanking the Ohio, Diamond Match and 
American Tobacco companies for the placing of 
fire warnings in packages; endorsing Near East 
Relief; endorsing work of National Forest Fire 
Prevention Committee and pledging financia] 
and moral support of the congress in this work, 
Resolutions were also adopted thanking W. M. 
Ritter, W. B. Greeley, J. H. Townshend, Henry 
H. Tyron, Lumbermen’s Club of Cincinnati; the 
entertainment committee, Hotel Sinton, the 
newspapers and trade papers for their assist- 
ance, and the Clyde Iron Works for the badges, 


BRITISH COLUMBIA EXPORT FEATURES 


Victoria, B. C., May 6.—Ocean freight rates 
have been unsteady, dropping at times to $8 a 
thousand, altho the conference rate remains at 
$12.50. The result has shown itself in the re- 
duced demand for lumber from Japan, altho it is 
said that Japan has actually overbought herself 
in respect to fir and will purchase only cedar for 
some time. 

Australia has placed an order for 9,000,000 feet 
of lumber, and China and South American coun- 
tries have also been buying. The rail trade, how- 
ever, has been the most active market factor. The 
eastern Provinces have shown a revival of buying 
which is keeping all the Coast sawmills busy. 

British Columbia mills have been discouraged 
in their effort to compete on favorable terms with 
Scandinavian and Baltic countries in supplying 
Europe’s markets with railroad ties and inferior 
grades. They are now convinced that edge grain 
flooring, big dimension timbers and clear spruce 
are about the only classes that can be sold in that 
territory on account of the extremely low prices 
that Finland, Sweden and adjacent States can 
offer. 


AMERICAN WOODS ON GERMAN MARKET 


In writing to the AMERICAN LUMBERMAN, J. F. 
Miiller & Sohn, wood brokers at Hamburg, Ger- 
many, give the following details regarding the Ger- 
man lumber market during the first quarter of 
this year: 

The consumptive power of the German market 
for foreign hardwoods can not be developed to its 
full extent as long as the policy of some European 
powers tends to prevent the restoration of com- 
mercial intercourse and thus causes a feeling of 
uncertainty everywhere. While timber from Eng- 
lish and French tropical colonies was still imported 
on a rather remarkable scale during the first quar- 
ter of the year, the falling off of arrivals of Amer- 
ican hardwoods was more than evident, as German 
industries could not afford, with very few excep- 
tions, to buy such material and will have to confine 
their purchases to trifling quantities for some 
special purposes. A change of this situation can 
not be expected before the rate of the American 
exchange will be stabilized on a lower level than 
that ruling today. 
no demand. 

Some parcels of black walnut, consisting of prime 
straight veneer logs, were taken over by manu- 
facturers chiefly for reéxportation, while the home 
demand sank to a trifle. sa f 

Prices of home grown and African varieties 0 
yellow poplar used for similar purposes rendere 
it impossible to induce buyers to again take to this 
wood on any larger scale. 

Some small shipments of fresh hickory logs have 
just arrived and are expected to be taken over by 
the consumers. a 

German industries in general are very active an 
home grown woods are in brisk demand. 


YOUNGEST SALESMAN ON PAYROLL 


New ORLEANS, La., May 9.—Frank P. Davis, 
popular young member of the staff of the Lanier 
& Paterson Lumber Co., of this city, left this eve 
ning for Jackson, Tenn., to make his debut 48 
a lumber salesman. Mr. Davis will travel the 
States of Kentucky and Tennessee with headquar- 
ters at Jackson. He brings the Lanier & Pater- 
son list of salaried salesmen up to nine in num 
ber. wie 
Mr. Davis is the youngest salesman oD ; 
company’s payroll, but he has had much valuable 
lumber experience, including two years spent at @ 
sawmill. He has been with Lanier & Paterson 
since the organization of the company in 1919. 
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Reports on Foreign Lumber Markets 


WASHINGTON, D. C., May 8.—The lumber di- 
yision of the Department of Commerce has madé 
public a report on the Swiss market for American 
jumber by J. H. L. Lorentzen, stationed at Zurich, 
who points out that only a very little lumber has 
jn the past been imported directly from the United 
States. American exporters should note the rea- 
gon, Mr. Lorentzen says. When ordering directly 
the local dealer must buy in quantities which at 
times exceed his needs, and the terms necessitate 
paying for the lumber before received. There have 
peen complaints from several sources that Amer- 
jean lumber exporters have not shipped according 
to orders, specifications or samples, and have re- 
fused to adjust errors after delivery. The re- 
peated occurrence of such cases has tended to 
discourage direct importation of American lumber 
by Swiss dealers. In former years much of the 
American lumber used was secured from dealers 
jin London, Liverpool, Hamburg and Bremen. To- 
day Switzerland obtains its supply chiefly thru the 
intermediary of dealers in Mannheim, Rotterdam 
and Antwerp. Smaller quantities are also received 
from Amsterdam, Genoa, Marseilles and La Havre, 
put very little from London and Liverpool. 

Mr. Lorentzen states that the outlook for the 
consumption of American lumber by Switzerland 
in the near future is very poor. This condition is 
mostly due to the great depression in the building 
and furniture industries, in which southern pine 
and mahogany are used to a large extent. Freight 
rates and exchange are against the United States 
when competing with African mahogany and Euro- 
pean oak. Owing to lower freight rates of prewar 
times American oak was cheaper than Swiss oak 
and considered more desirable, as American oak 
can be obtained in clearer grades. 

All the large lumber dealers in Switzerland are 
unanimous in recommending the adoption of the 
metric measuring system to American exporters, 
citing the case of Japan, which has greatly in- 
creased its sales since the adoption of that system. 

A report from Vice Consul David C. Elkington 
at Algiers is more hopeful concerning the market 
for American lumber in that country. Considering 
the fact that eastern European countries have 
not been able to make satisfactory deliveries since 
the war, he says, prospects for American lumber 
and forest products in Algiers are very encourag- 
ing. It must be noted, he adds, that American 
exporters are not handicapped to a similar extent 
in regard to high freight rates, as is the case in 
other markets located nearer to other sources of 
supply. In regard to the tariff, the United States 
is in a favorable position. The native forests of 
Algiers supply the colony with only a small per- 
centage of its lumber needs. Four-fifths of the 
lumber requirements must be imported. Most of 
the native wood is a variety of oak, used for ties. 
Cedar is used for furniture and paving, and pine 
is generally a utility wood. The Algerian customs 
statistics divide lumber into three categories: oak, 
walnut and other species. The United States has 
made the best showing in the third category, aside 
from France, especially in heavy dimensions, which, 
according to Algerian statistics, comprise lumber 
of 3.15 inches in thickness. Southern pine consti- 
tutes the principal American variety. America 
also is the chief source of the oak stave supply. 


(Saaeaaeaaaaaa: 


Latin American Conditions Improve 


WASHINGTON, D. C., May 8.—The latest cable 
advices indicate.an improved business outlook in 
the leading Latin American countries. 

Commercial Attache Schurz cables that there 
has been a noticeable improvement in the tone 
of the Brazilian market, but buyers are still 
cautious on account of the uncertainty of exchange 
despite the fact that the latter has remained fairly 
Steady. The export trade in general produce is 
still unsatisfactory and the slow recovery of this 
phase of the trade is limiting the capacity of the 
import market. Customs warehouses show great 
reductions in stocks, but stores still appear well 
stocked. Importations are light in nearly all 
lines, but these represent orders taken in Novem- 
ber and December for the most part and give no 
clew to the somewhat heavier buying that has 
been going on since February. 

_ Cabled advices from Mexico City indicate some 
improvement in the neighboring republic. The 
cycle of retail and industrial activities in Mexico 
is still at a low point, but there are recent factors 
which indicate an easing of the economic tension. 
In the northern States the increased price of silver 
has stimulated developments in the mining dis- 
tricts. Activity in the exploitation of oil prop- 
erties in the Isthmus of Tehuantepec continue. 


/ 


Bank deposits are being maintained due to the 
steady liquidation of mercantile stocks and counter 
business is reported brisk. Loans continue difficult 
to obtain and interest rates remain unchanged. 

Acting Commercial Attache Dunn cables that a 
— tone is noted in the business situation in 
-eru. 

Commercial Attache Feely cables the Department 
of Commerce that economic conditions in Argen- 
tina continue to improve gradually. Demand for 
Argentine products is increasing and exports for 
the first quarter of 1922 show a remarkable super- 
iority over those for the same period of last year. 
The markets of Uruguay are steady and a fair 
business is being done there. Uruguayan economic 
conditions are generally the same as those of Ar- 
gentina. The financial situation in Argentina is 
improving, but serious failures have occurred dur- 
ing the last month. The banks report collections 
to be satisfactory. 

Commercial Attache McQueen cables from San- 
tiago that improvement in Chilean business con- 
tinues. Imports and exports have both increased 
slightly, and in some lines of import merchandise 
stocks are exhausted and buying of foreign goods 
has been resumed, altho the internal demand has 
not shown any improvement. There is less un- 
employment in the copper and coal mines, altho the 
latter are not yet producing sufficient coal to meet 
the demand and the railroad supply is almost 
exhausted. Despite some adverse factors there is 
a more optimistic feeling regarding the eventual 
recovery of the nitrate industry than for some 
months, and a resultant disinclination to sacri- 
fice stocks is apparent. The exchange rate has 
been steady, but there has been a slight recession 
over last month. 

Recent advices state that British Honduras has 
issued a wood export duty ordinance which re- 
vises the ordinance whereby the export duties for 
logwood of 50 cents per ton, and for cedar and 
mahogany of $2 per 1,000 superficial feet, do not 
apply to local sawn cedar or mahogany sawed or 
dressed into planks, boards, scantlings, or into 
baulks not exceeding 12 inches square. These 
sawn or dressed woods will now be free of ex- 
port duty. 


British Outlook Slightly Better 


3ALTIMORE, MD., May 6.—Having been at the 
helm long enough since his return to active duties 
after a protracted illness to get a grasp of condi- 
tions, Harvey M. Dickson, secretary of the Na- 
tional Lumber Exporters’ Association, gave a short 
survey today of the foreign lumber trade, saying: 


_ Business in American hardwoods in the United 
Kingdom may still be termed dull, tho late reports 
indicate that a more hopeful feeling has begun to 
manifest itself in the trade. There are indications 
of returning activity in the British cabinet indus- 
try which should result in a larger demand for 
American hardwoods. The “fly in the ointment” 
at present seems to be a tendency on the part of 
the cabinet trade to use more mahogany, which 
will affect American hardwoods to some degree, 
especially oak. 

Reports from Liverpool state that buyers are 
looking forward to better times in the near future, 
and that in the meantime prices for American 
woods continue firm and are being held at the 
levels that have prevailed for several months. It 
appears that buyers have arrived at the conclu- 
sion that present values are likely to continue for 
some time. Some are holding off in the hope that 
American lumber may be purchased a little later 
in the year at lower figures; but no indications 
can be discerned at this time that such will prove 
to be the case. 

Reports from Glasgow state that labor trouble 
with the shipyard workers and engineers is being 
seriously felt in the timber trade, and that ship- 
building material is in small demand. For months 
past Glasgow trade in American hardwoods has 
been duller than in any other United Kingdom port. 
There appears to be an entire lack of activity 
among the hardwood merchants, and indications of 
early improvement are not visible. 

There is a small business passing in the better 
grades of oak, and also in poplar. 


(PRB AAEEE. 


Review of Ocean Freight Conditions 

The full cargo steamer market was dull and 
depressed in all trades, due to a falling off in the 
general demand for tonnage, say Lunham & Moore, 
New York ocean freight brokers, in their review 
of cargo conditions during the week ended May 6. 
There are a few scattered orders for transatlantic 
boats for grain, sugar and lumber cargoes, and a 
few inquiries for time charter boats for general 
trading, but freights of all other kinds are scarce. 
Rates are a trifle lower in some trades, while in 
others they are barely holding, and sufficient ton- 
nage offers steadily for all requirements, 








Expert Service 


That is what you will say of 
our organization once we fill an 
order for you. We know both 
the manufacturing and selling 
ends of lumber and can there- 
fore intelligently interpret your 
orders for 


Yellow Pine 


Hardwoods, Cypress, West Coast 
Lumber and Shingles, 
Ties and Piling. 


If you are not entirely familiar with 
the various uses of our woods nor the 
items offering the best values, it will pay 
you to take advantage of our experience 
and knowledge. Better let us tell you 
about your needs today. 


Thos. W. Blake 


1216 Carter Lumber Co. 


Building, 
HOUSTON, TEXAS 


MILLS AT: 
Hemphill, Texas Warren, Texas Cleveland, Texas 




















Spruce, Hemlock 
Hardwoods 


The number of repeat customers we 
have on our books proves we know 
how to meet buyers’ demands—that 
we give them the quality, milling 
and grading they’re entitled to. 


Write for quotations. 


William Whitmer & Sons, 


INCORPORATED 
Manufacturers and Wholesalers 


1806-9 Finance Bldg., PHILADELPHIA 











When in the Market for 


Idaho White Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 





























Also 
BEECH-MAPLE 


You'll find our lumber uniform in 
quality, well milled and accurately 
graded. Get our quotations. 


Monteola Hardwood Mills 


Manufacturers Glenfield, N. Y. 
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LONG LEAF 


Southern 


CYPRESS 


Yard Stock 
Shed Stock 


Ez Office: ° 

50 F. 42nd St. Timbers 
New York. Piling 
Western Office: Our Specialty: 


Pine 


Hibernia Bank Bldg., 
New Orleans, La. 


Railroad and 
Car Material 


Stephens Lumber Co. 


Home Office: JACKSONVILLE, FLA. 











Good 
Stock -<@-— 


And fast in filling orders for 
Dealers’ Stock Long Leaf 


R. R. Timbers Yellow Pine 


and Ties in 
In Business Since 1877. 


‘Meus Mills Co., Ltd..**270"" } 








Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 
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: ALABAMA 











Long Leaf 


Yellow Pine 


Car Sills and 
Bridge 






or Dressed 
6x8 to 18x18 up 
to 50 feet long. 








Let us k now your needs. 


Henderson Land 
ay ot & Lumber Co. 


Fox, Ala. 
TUSCALOOSA, ALA. 








Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 
Ask for delivered prices. 


W.M. Carney Mill Co., Atmore, Ala. 


i LATHROP 


High Grade 
Shed Stock 


















OAK AND || Mixed 
GUM Cars if 
Dimension Desired. 








LUMBER CO., Lathrop Ala.) 


LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 

















BUSINESS CHANGES 


ARKANSAS. El Dorado—Sawmill of Hard- 
wood Dimension Lumber Co. sold to Superior 
Lumber Co. . 

Chidester—E. J. Gulley and Percy Blakely 
have purchased the planing mill of R. C. Tyson. 

England—England Lumber Co. sold to H. 
Galloway; H. M. Euart, manager of the com- 
pany, will become yard manager for the Arkmo 
Lumber Co. 

CONNECTICUT. Windsor Locks—C. oF 
Graves sold to Jourdan Lumber Co. 

GEORGIA. Washington—G. F. Strother Lum- 
ber Co. changing name to Lovelace Eubanks 
Lumber Co. 

ILLINOIS. Chicago—Koester Lumber Co. suc- 
ceeded by Hayes-Ayres-Koester Lumber Co. 

Chicago—Hayes Lumber Co. succeeded by 
Hayes-Ayres-Koester Lumber Co. 

Holcomb—Hagaman Holmes sold to Robert P. 
Sheaff. 

IOWA. Buffalo Center—McGuire Lumber Co. 
sold to Midwest Lumber Co., of Dubuque. 

Garber—Garber Lumber Co. sold to Spahn & 
Rose Lumber Co., of Dubuque. 

Osage—C. P. Makepeace & Co. sold to H. M. 
Nichols. 

KENTUCKY. Louisville—Foreign & Domestic 
Veneer Co. has established permanent quarters 
at 1209-1210 Starks Building. 

Louisville—Mengel Co. purchased plant of Jo- 
seph 8S. Otis Mahogany Co., of New Orleans. 

LOUISIANA. Monroe—E. O. Smith sold saw- 
mill to Needham Lumber Co., together with con- 
siderable timber rights. 

New Orleans—Plant of Joseph S. Otis Mahog- 
any Co. sold to Mengel Co., of Louisville. 

MASSACHUSETTS. Boston—Flynn Bertsch 


Lumber Co, changing name to Furley-Bertsch 
Lumber Co. 


MINNESOTA. St. Paul—Fosston Carpenter 
Co. changing name to New Liberty Washing 
Machine Co. 

MISSISSIPPI. Nickbyrd—J. N. Hemphill 


Lumber Co. sold plant, timber holdings, logging 
equipment and railroad to Colmer Green Lumber 
Co., of Colgreen, Miss. 

MISSOURI. Kansas City—U. S. Epperson Un- 
derwriting Co. moving offices to third floor of 
R. A. Long Building; western office, 701 Wilcox 
suilding, Portland, Ore. 

MONTANA. Kalispell—M. & H. Lumber Co. 
reorganized under name of Empire Lumber Co., 
incorporated. 

NEVADA. Lovelocks—Verdi Lumber Co. sold 
to Hobart Estates Co. 

NEW YORK. Brooklyn—F. & D. Weintraub 
Lumber Co. sold to Brownsville House Wrecking 
Co. 

Mount Kisco—Young & Halstead Co. 
ceeded by Mount Kisco Trim Co. 

OHIO. Rising Sun—G. G. Myers sold half in- 
terest in millwork and lumber business to E. T. 
Whiteman. 

OKLAHOMA. Okmulgee—Rebold Lumber Co. 
sold retail interest to E. A. Scripture. 

OREGON. Portland—Cunningham & Vatns- 
dal succeeded by Cunningham & Co. 

Portland—William D. Wheelwright sells in- 
terest in Pacific Export Lumber Co. and retires. 

SOUTH CAROLINA. Orangeburg—V. J. Hill 
Veneer Co. succeeds Hamilton-Hill Veneer Co. 

SOUTH DAKOTA. Orient—McKay & Conway 
succeeded by Conway Co. 

TENNESSEE. Brownsville—J. A. Lay & Son 
succeeded by C. E. Lay Lumber Co. 

Jackson—J. R. Schulz, representing the Wau- 
sau Southern Lumber Co. has moved his head- 
- lai to Jackson, Tenn. Address P. O. Box 
61. 

Knoxville—Frampton-Foster Lumber Co., of 
Tennessee, succeeded by National Tie & Lumber 
Co. Address, office and yard and buying and in- 
specting force remain unchanged with addition 
of P. M. Frampton, who will devote entire time 
to the company. 

WEST VIRGINIA. Wheeling—A. C. Fisher 
& Son changing name to Fisher Lumber Co. 


WISCONSIN. Oshkosh—Charles W. Radford 
sold interest in Wilkin-Challoner Co. to John C. 
Challoner and his sons, George C. and Frank 
Challoner, and will devote his time to inter- 
ests of Radford & Wright Co., of which he is 
president. 

Menominee Falls—George F. Luehring suc- 
ceeds Wilbur Lumber Co. 


INCORPORATIONS 





suc- 


3” 


ARIZONA. Phoenix—Arizona Sash & Door 
Co., incorporated. 
CALIFORNIA. Los Angeles—Slauson Ave. 


Lumber Co., incorporated. 
Oakland—Zenith Mill & Lumber Co., incorpo- 
rated. 
FLORIDA. Jacksonville—Pope Lumber Co., 
incorporated; capital, $25,000. 
Co., 


Palmetto—-Palmetto Lumber incorpo- 





rated; capital, $25,000; will take over business of 
Lazenby & Mann Lumber Co. 


GEORGIA. Blue Ridge—North Georgia Lum- 
ber Co., incorporated; to manufacture lumber, 

KENTUCKY. Louisville—Lanham Manufac- 
turing Co., incorporated; capital, $40,000; suec- 
ceeds old firm by same name; manufactures 
hardwood flooring. 

MARYLAND. Brunswick—Brunswick Lum- 
ber Co., incorporated; capital, $25,000. 

MASSACHUSETTS. Medford—Cavanaugh & 
Earley, incorporated; capital, $10,000; roofing 
materials and sheet metal retailers. 

MINNESOTA. Duluth—Strang Lumber Co., 
incorporated; capital, $50,000. 

Pipe Stone—Penticoff Manufacturing Co., in- 
corporated. 

MISSOURI. Cowgill—Farmers’ 
Lumber Co., incorporated. 

St. Louis—A. J. Newsham Lumber Co., incor- 
porated; wholesale southern pine; capital, $15,- 
000; office in Arcade Building. 

St. Louis—Washington Fixture Co., 
rated; capital, $30,000. 

NEW YORK. Brooklyn—Sea Shore Lumber 
Co., incorporated; capital, $50,000. 

New York—Hoopes Lumber & Coal Co., incor- 
porated; capital, $100,000. 

NORTH CAROLINA. High Point—Ellison 
Furniture Co., incorporated; capital, $100,000. 

OHIO. Columbus—E. A. Prentice Lumber Co., 
incorporated; capital, $150,000; general retail 
business. 

Dover—Dover Lumber Co., incorporated; capi- 
tal, $25,000. 

Warren—Haines Walker Lumber Co., increas- 
ing capital from $50,000 to $100,000. 

OKLAHOMA. Oklahoma City—Chickasaw— 
Chickasaw Lumber Co., incorporated; capital, 
$10,000. 

OREGON. Eugene—Lewis-Peters 
Co., incorporated; capital, $5,000. 

Portland—Higgins Manufacturing Co., incor- 
porated; capital, $20,000; to manufacture cedar 
chests. 

PENNSYLVANIA. Donora — Marsten-Gass 
Lumber Co., incorporated. 

Sllwood City—Circle Lumber Co., 
rated; capital, $50,000. 

Philadelphia—Ryland & Brooks 
incorporated; capital, $150,000. 

Somerset—Kurtz & Campbell Lumber Co., in- 
corporated. 

SOUTH CAROLINA. 
Lumber Co., incorporated. 

Ridgeland—Chelsea Lumber 
ated; capital, $25,000. 

TENNESSEE. Knoxville—National Tie & 
Lumber Co., incorporated; capital, $100,000. 

Memphis—J. C. Steele & Co., incorporated; 
capital, $25,000. 

WASHINGTON. Dalkena—Dalkena Lumber 
Co., increasing capital to $300,000. ‘ 

Seattle—Gourlay-Blackstock Lumber Co., in- 
corporated. 

WEST VIRGINIA. Charleston—Thorn-Reed 
Lumber Co., of Tilton, Fla., granted West Vir- 
ginia charter; incorporated with 15,000 shares of 
no par value. 

BRITISH NORTH AMERICA 
ALBERTA. Lac La Biche—Lac La 
Lumber Co., incorporated; capital, $20,000. 
BRITISH COLUMBIA. Vancouver—Pruns- 
wick Lumber Co., incorporated; capital, $10,000. 
QUEBEC. Montreal—Northern Woodlands, 
Ltd., incorporated; capital, $100,000; to special- 
ize in pulp wood and to manufacture wood pulp. 
Montreal—Mason, Gordon & Co., Ltd., incor- 

porated; capital, $100,000. 

SASKATCHEWAN. Herbert—Mclver Lumber 
Co., Ltd., incorporated; capital, $50,000. 


NEW VENTURES 


ARKANSAS. Hatfield—A. & O. Lumber Co., 
recently began. . 

Leachville—Hancock & Carmichael Lumber 
Co. completed erection of new sawmill and ma- 
chinery is being installed. Will do custom saw- 
ing. 

GEORGIA. Butler—Whitile & Slade, recently 
began; sawmill and planing mill. 

ILLINOIS. Chicago — Hayes-Ayres-Koester 
Lumber Co., recently began; 29 S. La Salle St. 

Chicago—John J. Manley, formerly of Manley 
& Boyd, has opened a commission lumber busi- 
ness at 920 Lumber Exchange Building. 

Chicago—Wesson & Cook, 14 South Dearborn 
St., recently began commission lumber business. 

KANSAS. ‘Mound City—Mound City Lumber 
& Grain Co. will open lumber business. 

KENTUCKY. Elkton—Russell & Stokes re- 
centky began; retail. 

LOUISIANA. New Orleans—Progressive Lum- 
ber Co., new building material business. 

MINNESOTA. Albany—Albany Wood Prod- 
ucts Co., recently began. , 

Minneapolis—McDonald Bros. recently began, 
wholesale commission lumber business. 
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MISSISSIPPI. Laurel—Lehr Lumber Co., re- 
cently began wholesale business. 

Meridian—Guyer-Ferrell Lumber Co., recently 
began; wholesale and commission. 

MISSOURI. Amsterdam—Report that C. C. 
Graves will open business here erroneous; Mr. 
Graves was formerly manager at Amsterdam for 
Blaker Lumber & Grain Co., of Pleasanton, 
Kan., and has purchased an interest in a yard at 
Carl Junction, Mo. 7 

St. Louis—Evans-Sells Land & Lumber Co., 
recently began; 1801 Arcade Building. 

St. Louis—Van Cleave Lumber Co. recently 
began; wholesale; Arcade Building. 

NEW YORK. New York—Dusquesne Lumber 
Co., opened office. 

OHIO. Cincinnati—Bolling-Griffith Lumber 
Co., recently organized; will conduct general 
wholesale and commission lumber business. 

West Park—Hardwood Products Co., recently 
began manufacturing millwork. 


OREGON. Portland—Mowat & Swift recently 
began. 

PENNSYLVANIA. Monaca—Mitchell Lumber 
Co. 

Pittsburgh—C. C. Schleihauf recently began; 
commission lumber. 

Texas—El Paso—Peerless Pine Lumber Co., 
recently began. 

UTAH. Fountain Green—Ed. J. Sorensen, re- 
cently began; retail. 

WEST VIRGINIA. Buckhannon—Ta-Board 
Furniture Co., recently began; to manufacture 
furniture. 


BRITISH NORTH AMERICA 


ONTARIO. New Toronto—Barnett-Hewlitt 
Lumber Co., retail, recently started by V. A. 
Barnett. 

Orangeville—A. Henderson opening new yard 
and planing mill. 

Toronto—Harry Hardy, 204 Woodbine Ave., 
organizing firm operating wholesale lumber and 
forest products business. Wishes to make buy- 
ing and selling. connections with manufacturers 
in Washington, California and Florida. 


NEW MILLS and EQUIPMENT 


ARKANSAS. Clarendon—Dismal Swamp 
Lumber Co. organized by O. C. Galloway and 
J. P. Kennedy, of Clarendon; will erect mill and 
install machinery to saw lumber and cut di- 
mension stock, including wagon and chair ma- 
terial; site is near Johnson’s Landing about a 
mile from Clarendon. 

Smithton—Moline Timber Co. adding equip- 
ment to increase output. 

IOWA. Garber—Spahn & Rose Lumber Co. 
will increase plant and erect new office building 
at the Garber Lumber Co.’s yard which it re- 
cently purchased. 

MINNESOTA, Cloquet—Northern Lumber 
Co.’s new planing mill ready to begin operations; 
dry sheds and loading docks to be erected. 

MISSISSIPPI. Calhoun City—Calhoun County 
Lumber Co. will build several portable mills, a 
planing mill and dry kiln near here. 


WASHINGTON. Newport—Ed Kilpatrick is 
beginning erection of a small sawmill in Laurel- 
hurst addition; will manufacture box lumber 
and do custom sawing. 


WISCONSIN. Ellisville—Sawmill being erected 
by the Hessel-Krueger Lumber Co., recently or- 
ganized, to replace the one destroyed by fire 
several years ago. A portable mill has been 
doing the sawing under management of Ernest 
Burmeister, who is planning the new structure. 

Mellen—Arrangements have been completed 
to bring the Universal Toy & Novelty Manufac- 
turing Co. to Mellen and a local corporation will 
be organized to handle the building of a suit- 
able factory. The new concern will add radio 
sets to its line. 

Pulaski—Northern Oak Chair Factory has 
been organized with a capital of $100,000, and 
will build factory. 


CASUALTIES 


ARKANSAS. 
loss by fire. 

INDIANA. Milford—Milford Lumber & Coal 
Co., loss by fire. 

South Bend—South Bend Lumber Co., loss by 
fire in storage building. 

MAINE. Portage—Blanchard Lumber Co.’s 
Sawmill destroyed by fire with about 100,000 feet 
of lumber, 2,000,000 cedar shingles and three 
houses of employees; loss not estimated at time 
of report but said to be covered by insurance. 

_MISSISSIPPI. Tunica—A. P. Bacus, Evans- 
a Miss., loss by fire in lumber yard, $100,- 

NEW HAMPSHIRE. Penacoock—J. E. Sy- 
monds Table Co., loss by fire, $200,000; factory 
and lumber yard destroyed. 

NEW JERSEY. Jersey City—Charles H. Eng- 
ler Lumber Co., loss by fire, $20,000. 

Princeton—Geo. D. Boice Lumber Co., loss by 
fire, $150,000. 

_NEW YORK. Brooklyn—Louis Bossert & 
Sons, loss by fire, $3,000. 

Long Island—Long Island Package Box Co., 
loss by fire. 

TEXAS. Fort Worth—Wm. Cameron & Co. 
{Inc.), loss by fire. 





Stamps—Creek Lumber Co., 


WASHINGTON. Shelton—Shingle mill of R. 
R. McDonald, located in the Kamilche Valley 
near Shelton, destroyed by fire; loss, about 
$2,000; main plant saved and operating. 

WISCONSIN. Hayward—Mill of Park Falls 
Lumber Co. destroyed by fire on Monday, May 8; 
no stock burned. The mill had been down for a 
time but was ready to begin operation again; no 
announcement as to rebuilding. 


BRITISH NORTH AMERICA 


ONTARIO. Ottawa—Barrett Bros., loss by 
fire, $53,000; building and stock destroyed. 


TROUBLE AND LITIGATION 


[Special telegram to AMERICAN LUMBERMAN] 

CINCINNATI, OHIO, May 10.—David M. Levy was 
appointed receiver for the Milne, Hall & Johns Co., 
wholesale lumber dealer of Cincinnati and New 
York City, upon application of Walter E. Johns, 
vice president and half owner of the capital stock 
of the company. Mr. Johns asserts that the com- 
pany decided on April 27 to go out of business and 
asks for the receiver to conserve the interests of 
the stockholders and creditors of the company. The 
action was taken in Judge Caldwell’s court. 

REEDSPORT, ORE., May 6.—Several actions in 
court involve the affairs of the Reedsport Lumber 
Co., of this place. On petition of R. A. Annin, who 
claims $15,000 due him from the company, J. I. 
Jones was named receiver and has taken charge 
of the plant. J. W. Mackintosh, until the re- 
ceiver was appointed, has been manager of the 
company, and he now has started suit asking to 
be named receiver instead of Mr. Jones. The af- 
fairs of the Oregon Export Lumber Co., of Marsh- 
field, Ore., are still unsettled. Several attachments 
have been served against the company by creditors 
and the plant is being held under these attach- 
ments. There are also a number of labor liens. In the 
meantime the management of the company is at- 
tempting to arrange a refinancing plan and it is 
stated that this will be carried out permitting the 
mill to operate again on a new basis. 


TACOMA, WASH., May 6.—The St. Paul & Tacoma 
Lumber Co. won an important legal victory this 
week when the superior court of Pierce County 
dismissed the suit brought against the firm by 
Hans Heidner for $23,898. The suit grew out of 
a contract made before the war by which the com- 
pany agreed to supply lumber for German buyers, 
Mr. Heidner acting as agent for the purchasers. 
The war made it impossible to continue delivery of 
the material at the contract price or to make good 
the loss to the buyers on the contract. The court 
held that conditions had changed so radically since 
the war that the company could not be required to 
live up to the old eontract as the failure to make 
deliveries was not the fault of the defendant. The 
case is one of several similar suits that are pending 
and the decision will relieve a number of local 
mills of considerable litigation. Mr. Heidner has 
filed notice of appeal. 


OLYMPIA, WASH., May 6.—The case of the Spring 
Creek Logging Co. vs. the Washington State De- 
partment of Public Works for an injunction to 
prevent the closing of the highway between Bryn 
Mawr and Renton for logging trucks was argued 
before Judge Wilson in the superior court in Olym- 
pia, Wednesday. Attorney General Thompson, 
representing the State department, argued that 
where the roads had been closed to logging trucks 
during the wet weather they were in good condi- 
tion and the trucks were privately owned and not 
operating as common carriers. 

MEMPHIS, TENN., May 8.—V. L. Colbert, secre- 
tary of the H. W. Darby Hardwood Lumber Co., 
of Memphis, has been named as receiver upon ap- 
plication of three creditors of H. W. Darby by C. L. 
Marsilliot, referee in bankruptcy. The receiver has 
been instructed by the referee to make an inven- 
tory of the property of the H. W. Darby Lumber 
Co., and of Mr. Darby, and to present this to the 
district court. 


Hutt, QuE., May 8.—The FE. B. Eddy Co. (Ltd.), 
J. R. Booth (Ltd.) and the Hull & Ottawa Power 
Co. were defendants in an action brought by the 
Scott Estate for $84,000 for flood damage caused 
by the dam erected on the Ottawa River at the 
Chaudiere. It is claimed that the water inundates 
land of the Scott Estate and had already done 
damage to the extent of $40,000 in previous floods. 
Judgment will be handed ‘down by the Hull supe- 
rior court. 





BALTIMORE, Mp., May 8.—Samuel Peltzer, Louis 
Clark and Lester Clark filed a bill in the circuit 
court at Towson asking for the appointment of a 
receiver for the firm of William Zink & Bros., en- 
gaged in the sawmill and lumber business at 
Lutherville, Md. The complainants allege that the 
firm is insolvent and is indebted to them and others. 
Judge Duncan signed an order directing the firm 
to show cause why a receiver should not be ap- 
pointed. 


New ORLEANS, LA., May 8.—John P. Rausch Co. 
(Inc.) has filed a voluntary petition in bankruptcy 
listing its liabilities at $500.761 and its assets at 
$177,685. The company deals in naval stores. 
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BRADSTREET’S WHOLESALE commodity price 
index number as of April 1 showed a decline of 
0.6 percent from the previous month, and a fall- 
ing off of 44 percent from the peak of Feb. 1, 
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The Alger-Sullivan Lumber Co. 
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THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers,%431 S. Dearborn St., Chicago, Ill. 
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Now’s the Time 
Dealers Value It 


Today when builders are 
buying only after careful 
consideration is the time 
when dealers are reaping 
the benefits of the merits 
in “Larite”’ Flooring. Its 
fine quality, even milling, 
durability and economy 
arehelping them put over 
sales insplended fashion. 
If you desire, we mix 
“Larite” with 


Southern Pine 
Yard and Shed Stock 


Our quotations will interest you. 


Carter- Kelley 
| “texas” ~— Lumber Co. ) 
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7 Water Street, Tribune Building, 
BOSTON, MASS. NEW YORK CITY 
Oak Douglas Fir 
Yellow Pine Spruce 
N. G. Pine Red Gedar 
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May 8.—The hemlock market shows more activ- 
ity. No. 3 select and better sells at $2 a thou- 
sand more than thirty days ago. Box grades are 
still quiet. The better grades of birch and bass- 
wood are firming up and there is considerable de- 
mand from porch screen and cigar box manufac- 


turers for the better grades of basswood. Inquiries 
for Nos. 2 and 3 birch are increasing. Soft elm, 


soft maple and rock elm are in very limited de- 
mand. Idaho stocks of western white pine have 
advanced $3 a thousand and higher grades of 
northern white pine show a similar strength. No. 
4 common pine boards are very scarce, but No. 3 
pine fares poorly, owing to competition with hem- 
Jock and fir. Norway dimension stocks sell below 
hemlock prices; 2x4’s are scarce, particularly in 
§- to 10-foot and 16-foot and longer lengths. Hem- 
Jock lath have advanced 50 cents a thousand and 
shingle prices are stiffening. There is a growing 
demand for lumber in farming centers, but the 
bulk comes from cities. 


INDIANAPOLIS, IND. 


May 8.—Demand is active, most of it coming 
from the retailer. His requirements just about 
equal those of the contractors week by week. 
There have been no noticeable price changes. Oak 
and gum continue to be favorites with builders. 
Industrials continue slow, tho there appears to 
have been a little more activity among the auto- 
mobile plants here. During last week there were 
some railroad inquiries, but little actual business. 
The furniture factories perhaps have shown a 
slight increase in production, not enough to be 
felt in the hardwood markets. 


LOUISVILLE, KY. 


May 8.—One Louisville concern is shipping just 
about as much lumber as at any time in its history, 
as all hardwood buyers are now in the market, the 
furniture trade, which for a time was the standby, 
being probably the least active. Veneers and 
panels are in good demand, and core demand has 
also been good. Planers and retailers are stock- 
ing more freely. The hardwood flooring trade is 
also more active and the general woodworking and 
automobile industries are buying more freely. 
Wagon manufacturers are not doing much, but the 
implement people are busier. Louisville hardwood 
concerns quote inch stock: Oak, quartered, FAS, 
$140; common, $70; plain, $110 and $55; poplar, 
FAS, $110; selects, $80; common, $50; gum, quar- 
tered red, FAS, $115; common, $70; plain red, 
$115 and $70; sap gum, $45 and $31; walnut, 
FAS, $235; selects, $150; common, $100. Ash is 
quoted: Inch, $90 and $45; 6/4, $100 and $60; 
8/4, $105 and $65; 10/4, $110 and $70; 12/4, $115 


and $80. 
SAGINAW, MICH. 


May 8.—Finding trade around Saginaw and in 
the East much improved, the Estate of BE. Ger- 
main is busy filling orders. A great deal of new 
building is going on and much repair work is 
under way. 

Messrs. Hempstead, Eddy and Carrington, of 
the Mershon, Eddy, Parker Co., are in the West 
and intend to spend some time at the plant of the 
Rubedew Lumber Co. at Post Falls, Idaho, and to 
visit Spokane, Seattle and Vancouver before re- 
turning home. 


BUFFALO, N. Y. 


May 8.—Local lumbermen have been much in- 
terested in the campaign for increased member- 
ship of the Chamber of Commerce. A lumber di- 
vision has participated in the drive and it led all 
other divisions by bringings in ninety new members 
in the first three days. F. Fleming Sullivan was 
major of the lumber division and K. C. Evarts 
adjutant. Two teams, one wholesale and the other 
retail, made up the division. The wholesalers 
were: Harry L. Abbott, captain; A. H. Weaver, 
lieutenant; John H. Wall, Elmer J. Sturm and 
Carlton Betts. The retailers were: William L. 
Henrich, captain; Henry FE. Mallue, lieutenant; 
Oliver J. Veiling, C. Ashton McNeil and William 
J. Brady. New members obtained in the campaign 
totaled 1,528, of which 100 were secured by the 
Sullivan division. New lumber members are the 
following: J. M. Briggs, W. L. Morley, William 
Rein, Joseph S. Harris, J. A. Schmid, Arthur BP. 
Golnick, W. E. Sloan, E. W. Maischoss, Peter En- 
gelhart, J. J. McNaughton, Alexander Ehrig, Oscar 
L. Miller, R. 8S. Ridley, Eugene W. Carson and 
W. H. Griffin. Many additional memberships were 
taken out by lumbermen. Jackson & Tindle took 
out six additional; Frank T. Sullivan five, includ- 
ing one for his eleven months’ old son; G. Elias 














& Bro. and Montgomery Bros. & Co., four each; 
Yeager Lumber Co., Taylor & Crate and Palburn 
(Ine.), three each. 

C. Walter Betts returned last week from a seven 
weeks’ business trip to the Pacific coast. He vis- 
ited many mills and found them well supplied with 
orders, while a great shortage of stocks of good 
lumber was everywhere the rule. 

After May 15 shingles will arrive in Buffalo 
from Duluth, coming by rail and lake from the 
Pacific coast, and after May 27 the territory from 
Rochester eastward will be covered in the same 
way, except the Atlantic coast towns, which are 
not given a special rate by the Great Lakes Transit 
Corporation. ‘This route will cut the all-rail route 
9 cents for clears and 8 cents for stars a thousand 
shingles. 

Graves, Bigwood & Co. have started up their 
sawmill at Byng Inlet, Ont., and report an ordinary 
season’s cut of logs. The company’s box factory 
at that point is running, but trade is not very 
active. 

L. H. Bond, sales representative of the R. D. 
McLean Mahogany & Cedar Co., has been on a 
selling trip in Michigan for the last week and 
finds the furniture factories optimistic over pros- 
pects. The company’s office has been moved to 
590 Ellicott Square. 


CINCINNATI, OHIO 


May 9.—Arrangements have been made by the 
Mace Lumber Co., of Terre Haute, Ind., to open 
an office in this city in charge of W. L. Mace, 
secretary and treasurer. The main office will re- 
main at Terre Haute. This company recently or- 
ganized the Hoosier Tie & Lumber Co. with a cap- 
ital of $100,000. The Mace company will act as 
selling agent for the new concern. 

The Bolling-Griffith Lumber Co. has recently 
been formed in Cincinnati with offices in the new 
Dixie Terminal Building, and will conduct a gen- 
eral wholesale and commission lumber business. 
Mr. Bolling has been in the Cincinnati territory 
several years, having traveled eastern Kentucky 
and West Virginia for Charles B. Carothers (Inc.), 
of Memphis, and later for the J. W. Darling Lum- 
ber Co., of Cincinnati. Mr. Griffith was for sev- 
eral years secretary and sales manager for Charles 
B. Carothers (Inc.) at Mémphis, resigning that 
position on May 1 to organize the Bolling-Griffith 
Lumber Co. 


MEMPHIS, TENN. 


May 9.—Broadening demand and _ stiffening 
prices are the outstanding features of the hard- 
wood situation. Some business is reported with 
Europe, the first of importance for some time. 
One furniture manufacturer is credited with hav- 
ing purchased approximately 2,000,000 feet of com- 
mon red gum, common sap gum, common quartered 
oak and common plain oak during the last week and 
other furniture interests are increasing their tak- 
ings. Flooring manufacturers are doing a record 
business and they are absorbing large quantities of 
Nos. 1, 2 and 3 common red and white oak at 
advancing prices. It is suggested that prices on 
No. 1 common will be around $50 a thousand in a 
very short time. Other building trade interests, 
too, are taking oak, gum and cypress in volume. 
Automobile manufacturers have bought so much 
thick elm that they have greatly reduced the avail- 
able supply and at the same time caused a decided 
advance in quotations. The cypress market is 
higher and advances are noted all along the line, 
with building trade interests and automobile manu- 
facturers the most aggressive buyers. Even low 
grade lumber—an actual drug on the market for an 
almost indefinite period—is showing increased 
strength and activity. Increased buying is noted 
on the part of agricultural implement manufac- 
turers and the railroads. Car repair plants are 
more active than for months. In the meantime, 
production is strikingly small because of curtail- 
ment forced by flood conditions in the valley terri- 
tory. Shipments are appreciably in excess of pro- 
duction and stocks are on the decrease. 

The American Box Co., Lynchburg, Va., is nego- 
tiating for a site here for the establishment of @ 
$60,000 to $75.000 plant for the manufacture of 
erates for exporting automobiles. Owing to the 
difficulty of finding outlets for low grade lumber 
since advances in freight rates under Ex Parte 
74, lumbermen here are very much interested in 
an industry that will consume much material right 
on the spot. 

Harry Helmars, jr., vice president of the Hel- 
mars Manufacturing Co., Kansas City and Leaven- 
worth, Mo., has been in Memphis recently buying 
lumber for this firm. 

George F. McSweyn. of the Memphis Band Mill 
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Co., and Lee Glass, of the Tri-State Lumber Co., 
were elected directors of the Chamber of Commerce, 
of this city recently for a term of one year. 


EVANSVILLE, IND. 


May 8.—Orders and inquiries for hardwoods are 
gradually increasing, and with the advent of im- 
proved weather conditions and a revival in build- 
jng operations a good volume of trade is assured. 
The retail lumber business is picking up along 
with the wholesale trade. Veneer manufacturers 
report a better tone to the market now that the 
furniture industry is placing orders in greater 
numbers. 

Charles A. Wolflin, president of the Wolflin-West 
Side Lumber Co., of this city, who returned a few 
days ago from a trip thru the southern States, 
said that trade conditions are improving right 
along and that the lumbermen of that section look 
for a larger volume of business this year than in 


1921. 
COLUMBUS, OHIO 


May 8.—Hardwood trade is holding up very 
nicely in Columbus and central Ohio. Buying by 
yards is still the best feature, but the automobile 
and box industries show renewed activity. South- 
ern pine trade is better also, and advancing quota- 
tions are the rule. F. B. Pryor, sales manager of 
the W. M. Ritter Lumber Co., said, “There is con- 
siderable activity shown in all sections. The mar- 
ket is generally well maintained.” E. M. Stark, 
of the American Column & Lumber Co., reports a 
stronger demand for hardwoods and that prices in 
the West Virginia sections are being advanced gen- 
erally. 

fh. A. Prentice & Co., of Columbus, millworkers 
and retailers, have incorporated as the FE. A. 
Prentice Lumber Co. with a capital of $150,000. 





Recently a wholesale panel department was opened, 
which has proved quite successful. The retail 
yard of Hedges & Clark on North Park Street has 
been acquired. E. A. Prentice is president and 
A. D. Rogers, vice president. 

George J. McCardle is now covering central Ohio 
territory for the Shields & Allyn Lumber Co., of 
Cleveland and Detroit. 


MILWAUKEE, WIS. 


May 9.—Demand has increased considerably and 
continues to mount steadily, while stocks are de 
pleted. The average price for the week shows 12 
to 15 percent increase over that of the preceding 
week, and quotations show a tendency to advance 
further. All high grades of hardwood are salable, 
with the exception of red gum. Local dealers 
are making liberal purchases and attempting to 
replenish stocks. Common construction lumber 
sales are large. Low grade hardwoods are moving 
very slowly. The furniture and the automobile 
industries are making appreciable purchases. Rail- 
road shops are buying repair stock liberally. 


ANTIGO, WIS. 


May § igh grade hardwoods remain strong, 
due to scarcity. Hemlock piece stuff advanced $1 
to $3 during last week. Demands for lath con- 
tinue active. Demand for 5/4, 6/4 and 8/4 low 
grade stock is considerably heavier, with stocks 
low in most yards. No. 3 4/4 remains unchanged. 

The Langlade Lumber Co. has practically com- 
pleted its season’s cut of hardwood and will con- 
fine its cut principally to hemlock for the balance 
of the season. The firm reports shipments to 
date this year 100 percent larger than for the same 
period last year. Orders continue to come in and 
it expects to ship in excess of its cut this month. 











PORTLAND, ORE. 


May 6.—-A survey made by the Loyal Legion of 


Loggers & Lumbermen shows 833 sawmills and 
logging camps operating on April 29 in the Pacific 
Northwest including the Inland Empire. Of these, 
819, or 97 percent, are running on an 8-hour day, 
and 24, or 4% percent, are working a 9- or 10-hour 
day. A total of 64,500 men is employed in these 
operations, as compared with 61,427 on March 381. 
Ninety-six percent of the large sawmills of western 
Washington and western Oregon are operating, 
eleven of them being on a two 8-hour shift basis 
and two running three 8-hour shifts. Log produc- 
tion is 15 percent heavier than on the same date 
last year 

The Oregon-American Lumber Co. expects to be- 
gin logging and shipping logs from its timber in 
the Nehaleum district into which it is now building 
a logging road from the junction with the Port- 
land, Astoria & Pacific Railroad, which in turn 
connects with the Astoria branch of the Spokane, 
Portland & Seattle. The Oregon-American Lumber 
Co. is now owned by Charles 8. Keith and asso- 
ciates of Kansas City, Mo., and a large sawmill, 
of not less than 300,000 feet daily capacity, is to 
be built as soon as possible on one.of three sites 
said to have been selected in the timber district. 
Frank Schopflin, assistant to President Keith, and 
W. H. McGregor, timber expert for the Central 
Coal & Coke Co., of Kansas City, of which Mr. 
Keith is president, are expected in Portland about 
June 1, when it is understood decision will be 
reached as to which one of the three tentative 
sites will be chosen for the mill. 

The Oregon Lumber Co., which moved its general 
offices from Portland to Baker, Ore., where its big 
Pine mill is operated, has a branch sales office in 
the Yeon Building, where the principal offices were 
before the move to Baker. 

That logging operations will be started soon 
by the Union Lumber Co. in a large tract of tim- 
ber in Clackamas County, about five miles east of 
Cazadero, is announced here by officials of the 
company which is a New Orleans organization, 
represented here by J. H. Weston, of Logtown, 
Miss., and L. N. Dantzler, of Moss Point, Miss. 
The company purchased a ‘tract of 6,000 acres of 
timber some time ago and contracted recently with 
the Portland Railway, Light & Power Co. for ex- 
tension of its line into the timber a distance of 
five miles. 

John Saari, of Saari Bros., Portland, spent a 
week in the Coos Bay country buying lumber, re- 
turning today enthusiastic with conditions that he 
found there. His buying trip took him to Marsh- 
field, North Bend, Coquille, Bandon and Reedsport. 
All of the mills in this large Coast district were 
working and the owners optimistic over present 
conditions and the future. 

J. W. Chase, of the Winton Lumber Co., Port- 


land, returned today from a buying trip thru cen- 
tral Washington. He visited mills at Olympia, 
Chehalis and Centralia, and found it difficult to 
buy mixed cars, uppers and common, stocks being 
badly broken, and mills with orders practically cov- 
ering their output three weeks ahead, 


ABERDEEN—HOQUIAM, WASH. 


May 6.—Every mill on the Harbor is loaded with 
orders and there are no surplus stocks. During 
the week there has been a big movement of lumber 
both by rail and water. Prices on common lumber 
will take another sharp advance during the coming 
week, as new discounts will be issued advancing 
price on dimension and boards. April shipments 
showed a decrease from the record made in March 
when 63,000,000 feet of lumber was shipped from 
Grays Harbor. During April 51,141,535 feet of 
lumber in forty-seven ships cleared from this port; 
6,175,933 feet carried in four ships went to the 
Atlantic coast; 12,035,353 feet in eight vessels 
cleared for foreign ports; three sailing ships car- 
ried 2,480,249 feet to Honolulu, and thirty-two 
ships carrying 30,450,000 feet cleared during the 
month for California. Shipments to California 
showed a big gain over the previous month, when 
21,300,000 feet was shipped in twenty-one ships. 

T. Takaguchi, a Japanese dealer in lumber, spent 
several days on the Harbor this week, and stated 
that the lull in the Japanese market is caused by 
the Siberian market supplying the present demands, 
The great demand for lumber at the present time, 
he stated, is caused by the streets in Japan being 
widened, which necessitates tearing down many 
of the buildings. Mr. Takaguchi buys heavily from 
Harbor mills. 


TORONTO, ONT. 


May 8.—Lumber manufacturing operations in 
many parts of Ontario have now started for the 
season. There appears to be a plentiful supply of 
labor. Skilled help around the mills is now being 
paid 10 to 15 percent less than last year and ordi- 
nary labor is paid 25 to 30 cents an hour. 

Reports of trade conditions thruout Ontario con- 
tinue good. ‘There is considerable activity in hem- 
lock and the market is fairly steady. White pine 
prices in the upper grades are firm, but mill culls 
are weak and stocks are plentiful. There is mod- 
erate activity in spruce and jack pine, but prices 
are none too steady. Some manufacturers in north- 
ern Ontario are figuring upon stopping their pro- 
duction of jack pine this year unless prices stiffen 
There is a little more strength in shingles and 
stocks are none too plentiful. Transit cars are 
searce. The Dominion Government has decided to 
investigate freight rates. It is probable that this 
action will postpone the expected reduction. The 
remarkable increase in building activity in Toronto 
has been reported broadcast in the press, with the 
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THE ACTUARY DOES A MAN’S WORK 

And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 &S 
Nearborn St., Chicago, Ill. 
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result that competition for business here has be- 
come very keen. 

L. Van Meter, representative at Whitney, Ont., 
of the Dennis Canadian Co., headquartered at Grand 
Rapids, Mich., reports that this is the last season 
which the company will operate. At the end of 
1922 the company’s sawmill will probably be dis- 
mantled. All of its timber holdings have been 
sold out. It is expected that it will take another 
year to clean up the stock. 

The annual meeting of district No. 7 of the On- 
tario Retail Lumber Dealers’ Association will be 
held at the Mansion House, Stratford, Ont., on 
May 15 at 1:30 p.m. 


LOS ANGELES, CALIF. 


May 6-—-Satisfactory conditions attend the 
wholesale local market. A marked firmness is evi- 
dent, with advances on some items. Firm common 
is held around $22 to $22.50, ship’s tackle. Finish 
is a few dollars higher and averages about $48. 
Shingles are quoted at $3.50 and lath, $6.25. After 
being off the market for a long time 15-inch lath 
have again made their appearance and are said to 
be in good demand at 50 cents a thousand above 
1*%%-inch. The redwood manufacturers have ad- 
vanced ‘construction’ $1 a thousand, the only 
change in that material. 

The inbound water movement grew heavier the 
Jast half of April and receipts for that month 
ran close to normal. Ninety-one cargoes were re- 
ported, sixty-eight with fir and twenty-three with 
redwood, the respective capacities of the boats be- 
ing 74,855,000 and 13,700,000 feet, which approxi- 
mates the entire southern California receipts. <A 
new coastwise trading service between Los An- 
geles Harbor and Mexican west coast ports is about 
to ppen with the sailing of the steamer Bergen. 

The yard operated by Sines Bros. Lumber Co. in 
Los Angeles is now conducted by the Slauson Ave- 
nue Lumber Co. E. W. Sweet is now manager of 
the E. K. Wood Lumber Co.’s yard at Huntington 
seach since J. M. Whitney resigned to go into busi- 
ness on his own account. The Jack M. Whitney 
Lumber Co. has opened a yard at Huntington 
Beach. The Highway Lumber Co., Burbank, has 
sold out to the Hudson-Bonney Lumber Co. 


BELLINGHAM, WASH. 


May 6.—An increase of 25 to 30 percent in 
freight traffic for April, as compared with April, 
1921, is reported by local rail agents. Most of this 
represents lumber. George W. Blair, freight agent 
for the Milwaukee railroad, said that business was 
rushing thruout that month and that May started 
with excellent prospects. 

Cargo business in April was more than twice 
as great as that of April, 1921. The shipments 
totaled 9,500,000 feet, representing ten cargoes, of 
which California took four, Hawaii three, Japan 
two and the Atlantic coast and China one each. 
Shipments by companies were: Bloedel Donovan 
Lumber Mills, 5,925,000 feet; E. K. Wood Lumber 
Co., 3,500,000 feet; Puget Sound Saw Mills & 
Shingle Co., 75,000 feet; Morrison Mill Co., box 
shooks, including some brought here from the 
Blaine and Anacortes plants, 4,000 tons, to Hawaii. 

The sawmill of the Puget Sound Saw Mills & 
Shingle Co. became active again this week and 
will soon be running full blast. The company has 
about 1,500,000 feet booked for water shipment 
and some rail business. Secretary W. J. Hillier 
states that the outlook in the lumber market is 
fair. 

Fred J. Wood, president of the E. K. Wood Lum- 
ber Co., left this week for California for a fort- 
night’s business trip. 


SEATTLE, WASH. 


May 6.—Orders have accumulated so rapidly 
that a number of the fir mills are temporarily out 
of the market as the best means of coping with a 
situation in which all the factors have steadily and 
persistently made for rising prices. Dimension at 
$6 off list is the rule. Cutting business is good, 
and order files generally are filled with desirable 
bookings. Along with noticeable improvement in 
the rail trade the developments in California are 
attracting attention as a field that will absorb 
a tremendous quantity of fir lumber under the im- 
petus of the building movement. Manufacturers 
are buoyant over the reports showing that about 
60 per cent of the permits thruout the United 
States are for residences, indicating that the bulk 
of the building material, or at least an unusually 
large proportion of it is lumber. Atlantic coast 
business continues to gain, but the Oriental trade 
momentarily is featureless. 

The West Coast Association weekly lumber re- 
view contains some remarkable figures, showing 
that in seventeen weeks production, orders and 
shipments have been almost identical—production 
having been 1,319,000,000 feet, orders 1,311,000,- 
000 feet, and shipments 1,254,000,000 feet. For 
the week ended April 29 the figures were: Produc- 
tion, 81,012,572 feet, or 3 percent below normal; 
orders, 103,341,040 feet, 28 percent above pro- 


duction ; shipments, 94,196,131 feet, 9 percent he- 
Jow orders. During the week 43 percent of all new 
business was for future water delivery. This 
amounted to 44,811,040 feet, of which 28,468,325 
feet will move coastwise or intercoastal, and 16.- 
342,715 feet will move export. New business for 
delivery by rail amounted to 1,951 cars. Forty 
percent of the week’s lumber shipments moved by 
water, This amounted to 37,976,131 feet, of 
which domestic clearances accounted for 24,434.. 
068 feet and overseas clearances 13,542,063 feet. 
Rail shipments amounted to 1,874 cars. Unfilled 
domestic cargo orders total 97,204,224 feet and 
unfilled export orders, 82,136,154 feet. Unfilled 
rail trade orders total 5,988 cars. 

John F. Drescher, of the Drescher Lumber Cor- 
poration, presided at the shingle men’s luncheon 
Wednesday, and gave an encouraging review of 
building conditions as he had found them during 
an extended visit to the Atlantic coast. Mr. 
Drescher’s trip to the Kast was made for the 
purpose of organizing the new company, the other 
parties being the Stevens-Eaton Co., of New York; 
the Hendricks-Caskey Co., of Buffalo, and the 
Brown-Bates Co., of Philadelphia. 

E. E. Case, president of the Case Shingle & 
Lumber Co., of Raymond, Wash., has returned from 
Washington, D. C., where he was an _ interested 
spectator of the efforts to secure a tariff on shin- 
gles. Mr. Case says the aggregate of building op- 
erations all over the country is surprising even 
to one who is familiar with current statistics. 
General conditions are better, and the shingle in- 
dustry is improving. 

J. F. Wigginton, of New Orleans, president of 
the Louisiana Red Cypress Co., is in Seattle, and 
is making his headquarters at the local offices of 
the company. He will remain here about a month. 

George B. Blackwell, of the Blackwell Lumber 
Co., is a pronounced optimist, following a tour of 
eastern territory, where he gained a closeup view 
of the results of readjustment, which has paved 
the way for prosperity in all lines of industry. 

Duncan Bush of Raymond, Wash., has resigned 
as superintendent of the Sunset Timber Co. and 
will enter the logging business on his own account. 
He had been connected with the Sunset organiza- 
tion for fourteen years. 


SAN FRANCISCO, CALIF. 


May 6.—Continued improvement in the lumber 
market is reported and San Francisco commission 
men and mill agents have many inquiries for lum- 
ber from many outside points. The city business 
is fair with much lumber being used despite the 
strike of the bricklayers. The city’s building per- 
mits for April showed a slight increase over the 
March figures, and at least $60,000,000 is the 
estimate for the year 1922. With all of the steam 
schooners in operation, good shipments of Douglas 
fir and redwood are being received. 

The export situation appears to be looking up a 
little, altho Australia is not doing very much. 
Some improvement in Japanese squares is looked 
for, with low transpacific freight rates, but there 
is not much volume. The west coast of South 
America is taking occasional cargoes. Mills in the 
Northwest still have a fair volume of orders ahead 
for Douglas fir and orders so far this year have 
averaged up well. 

W. J. Walker, vice president of the Red River 
Lumber Co., this city, reports considerable in- 
crease in sales of white and sugar pine, altho the 
company is short of some items. 

C. W. Doe, of the California Door Co., this city, 
states that the white pine sawmill at Caldor has 
started up and a cut of about twenty million feet 
may be made this season if conditions are right. 
The door factory in Oakland is operating with a 
full force. 

Charles R. McCormick & Co., this city, find Doug- 
las fir business looking up and all of their steam 
schooners are busy in the coastwise trade. The 
company’s sawmills at St. Helens, Ore., are oper- 
ating with one shift. - 

F. B. Hutchens, general manager of the Fruit 
Growers’ Supply Co., on a visit to the San Fran- 
cisco office, reports preparations under way for a 
busy season at the Susanville plant. The big saw- 
mill will be started up about May 8 and a good 
season’s cut of white and sugar pine is expected. 
The company’s sawmill at Hilt is expected to start 
up about May 15. 

R. D. Baker, president of the Lassen Lumber & 
Box Co., who has returned from a trip to Susan- 
ville, says the band mill will resume operations at 
once after having been closed for ten days owiD& 
to lack of logs. 

Frank J. Solinsky, jr., general mamager of the 
Castle Crag Lumber Co., which he organized, states 
that the plant will be in operation early in June. 
The mill, situated at Castella, is being rebuilt. 
Planing mill equipment will be added and prob- 
ably a box factory. It is planned to cut about 
fifteen million feet this season with one shift. 
J. R. McGlashan, of Chicago, and O. C. Haslett, of 
San Francisco, are interested in the company which 
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owns 100,000,000 feet of timber largely white 
pine. 

G. W. Johnson, general manager of the West- 
wide Lumber Co., spent a few days here on his 
return from a three months’ visit to Arizona. He 
will have a busy season at Tuolumne, where the 
big white and sugar pine mill resumed operation 
last week. 

The McCloud River Lumber Co. has five band 
saws in operation in the white pine sawmill at 
McCloud and the ouput has increased to about 
300,000 feet with one 10-hour shift. 

The Albion Lumber Co., this city, has taken on 
more redwood business during the last two weeks 
than during the preceding month. The mills at 
Albion and Navarro are in steady operation. 

The Pacific Lumber Co., this city, is doing a good 
volume of business on redwood and taking care of 
orders as promptly as the stocks of dry lumber 
will permit. H. KE. Crawford, resident manager at 
Scotia, accompanied by P. C. MeNevin, vice presi- 
dent of the eastern sales organization, at Chicago, 
are visitors. 

The Union Lumber Co., this city, has a very 
active demand for redwood and is short of dry 
stocks in a number of items. Shipments are being 
rushed out by rail and water as fast as the lumber 
can be prepared. The Mendocino Lumber Co.’s 
mill at Mendocino and the mill at Glen Blair are 
operating with one shift and adding to the stocks 
of redwood available for filling orders thru Fort 
Bragg and Noyo. 

According to D. W. Rasor, of the lumber de- 
partment of Suden & Christenson, this city, the 
Pacific coast Shipments of Douglas fir are increas- 
ing with all their boats operating and the retail 
yard department is being extended. With Henry 
Hess, Sudden & Christenson control yards at Se- 
bastopol and Healdsburg and have acquired the 
Jensen & Schlosser yard at San Rafael. It is ex- 
pected that C. L. Burebard will be placed in 
charge of the San Rafael yard. 

Taylor Anderson has joined the W. R. Sayre 
Lumber Co., this city, as treasurer. He is well 
known thru his connection with the lumber de- 
partment of the Diamond Match Co. for the last 
thirteen years. For the last two years he has been 
in charge of its lumber and timber department in 
Idaho and Washington, with headquarters at Spo- 
kane. W. R. Sayre is traveling in the East in 
the interest of his company’s wholesale business 
on California white and sugar pine and some ship- 
ments are being made, 

Announcement is made by Secretary H. F. Ham- 
matt, of the California Redwood Association, of 
the appointment of W. R. McMillan, of the Ham- 
mond Lumber Co., as additional redwood reprer- 
sentative (to act with H. A. Knapp and Junius 
Browne) on the committee to confer with Secre- 
tary Hoover on questions of standardization at 
the forthcoming conference in Washington. 

George C. Thompson, who succeeds A. A. Baxter 
as general manager of the Douglas Fir Exploita- 
tion & Export Co., has returned from Seattle after 
attending the annual meeting. Under present con- 
ditions the outlook is considered favorable, the 
sales for 1922 having reached a total. of 150,000,- 
000 feet late in April. Sales during the entire 
year of 1921 were 350,000,000 feet. 


SPOKANE, WASH. 


May 6.—The outlook for the lumber industry in 
the Inland Empire continues exceptionally bright 
in keeping with the active demand of the last 
several weeks. The prospect is for a normal cut 
of logs for the season, altho present stocks are low. 

The members of the district board of the 4L 
met yesterday and passed resolutions which stand 
absolutely for no reduction of the present 4L scale 
of wages and against any increase of hours. These 
resolutions are to be presented to the executive 
board of the organization which is to meet in 
Portland, May 15. The resignation of J. N. Dar- 
roch, of Spokane, as a member of the board was 
accepted and W. K. Desparois, of Newport, was 
elected to take his place. Deer Park, Wash., was 
chosen as the location of the usual summer con- 
vention to be held at a date to be agreed upon 
later, 

At a meeting today, the Eastern Washington 
Timber Protective Association renewed its agree- 
ment with the Forest Service for the protection 
of the timber within its confines. 

I, N. Tate, assistant general manager of the 
Weyerhaeuser Sales Co., with Mrs. Tate, is ex- 
pected to return tomorrow from a month’s trip to 
St. Paul, Chicago and Baltimore. At each of these 
Places hegheld conferences with the salesmen of 
the company relative to the new advertising pro- 
Sram of the Weyerhaeuser Sales Co. He was ac- 
companied East by T. J. Humbird, president of 
the company, who is returning by way of Cali- 
a and is also expected home the first of the 

Pek, 

John Humbird, manager of the Humbird Lum- 
ber Co., returned early this week from a short trip 
to St. Paul. He spent yesterday in Spokane. 


R. H. Bockmier, sales manager of the Blackwell 
Lumber Co., Coeur d’Alene, Idaho, in speaking of 
the market situation among Inland Empire mills, 
said wire requests for car number are received al- 
most as quickly as the orders. He said further: 
“Many pine manufacturers left fir and larch logs in 
the woods last year because it was cheaper to do 
that than bring them out and saw them and take 
an excessive loss. However, the situation is rap- 
idly changing and probably many operators will be 
encouraged to put in the fir and larch logs, as 
stocks of these woods are growing scarce. The 
demand for white fir has increased considerably.” 
The Coeur d’Alene plant of the Blackwell Lumber 
Co. is operating eight hours, cutting a large per- 
centage of Idaho white pine. "The company’s Fern- 
wood plant is operating the planing department 
only. The sawmill there will be started up about 
June 1, 

The Coeur d’Alene Mill Co.’s plant at Coeur 
d’Alene is running for an endurance record. For 
more than twenty-six months the steam has not 
been pulled from that plant. At present the mill 
is running two shifts and consuming more than 
1,000,000 feet of logs a week, nevertheless, the 
company’s salesmen have been notified to take on 
no business for the present. 

A. H. Hemstead, president of Mershon, Eddy, 
Parker Co., Saginaw, Mich., was a visitor in Spo- 
kane and vicinity this week. Before starting West 
Mr. Hemstead visited eastern points of the United 
States. He says that his company’s business for 
the first quarter of this year was more than double 
that for the same period last year. Mershon, 
Eddy, Parker Co. is the eastern sales representa- 
tive of the Rubedew Lumber Co., Post Falls, Idaho. 


MARSHFIELD, ORE. 


May 6.—The stockholders of the recently organ- 
ized Bandon Cedar Manufacturing Co. held their 
first meeting and elected the following officers: 
President, F. S. Perry; vice president, J. F. 
Kronenberg; secretary and treasurer, O. L. Zent- 
ner; manager, J. H. Dalen. The company will 
start to manufacture cedar battery separators 
about June 1. 

The Port Orford Cedar Separator Co. is a new 
concern which has been organized by Marshfield 
men. The company is incorporated for $10,000 
by J. T. Brand, L. Nicoud and Roy Gourley. Earl 
W. Gates and L. A. Blanc are also interested. Bat- 
tery separators will be secured from the Western 
Lumber Manufacturing Co. and the Coos Veneer & 
Box Co. and manufacture completed by a chemical 
process which extracts all the oil and foreign 
ingredients. 

The Western Lumber Manufacturing Co. will 
erect a new building which permits doubling its 
output of battery separator stock. . 

Adelsperger & Conrad have bought from the 
Coquille Mill & Tugboat Co. for the Western White 
Cedar Co., of which they are part owners, 28,000,- 
000 feet of timber on Dement Creek. The price 
paid is said to be $75,000. ‘The timber includes 
about 7,000,000 feet of Port Orford white cedar. 
The company expects to handle about 10,000,000 
feet of white cedar logs this summer. Logs are 
being bought from smaller camps. 

The Coos Bay Lumber Co. is making prepara- 
tions to operate a boat from Coos Bay to San 
Pedro. Two vessels are now operated between 
Coos Bay and Bay Point, Calif. With the third 
boat running the output of the mills in Marshfield 
must be increased nearly 50 percent. 


TACOMA, WASH. 


May 6.—Cancelation by the intercoastal steam- 
ship conference of the terminal rates hitherto 
granted Tacoma on west bound shipments has 
started a bitter fight here against the steamship 
companies which are members of the conference. 
Lumber shippers have joined with other manufac- 
turing firms to secure the reconsideration of the 
conference order. J. A. Gabel, president of the 
Pacific Mutual Door Co., who is now in New York, 
has been named to take the matter up in person 
with the shipping firms and has wired his ac- 
ceptance of the appointment. Mr. Gabel will at- 
tend the conference meeting scheduled in New 
York for May 9 as Tacoma’s representative. 

The campaign begun a year ago by Tacoma lum- 
ber manufacturers and millworkers to reduce the 
cost of living in this city has had its effect as 
shown in the monthly report on food costs issued 
by the Loyal Legion of Loggers & Lumbermen. In 
April of last year Tacoma had the highest living 
cost of any of the Northwest lumber centers, the 
figures being set at 182. The report of the 4L 
for April, 1922, shows that food costs in Tacoma 
are the lowest of any of the northwestern cities, 
being given as 140. 

The Tacoma Sash & Door Co. has occupied its 
new plant at 1503 Dock Street and now has one of 
the most modern sash and door factories in the 
Northwest. The plant includes a 2-story factory, 
a 4-story office building and storage sheds. 
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N. C. PINE 


meets dealers demands for a 
universal wood and you'll find 
ours runs true to reputation. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 

Eastern Sales Offices, as follows: 

NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mer., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg.; 

E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 


DAILY CAPACITY 


ine 400,000 feet 

SE Wa cd deuedadesdcddacdavencs 600,000 feet 
MILLS 

Franklin, Va. Arringdale, Va. 





Wallace, N. C. 











Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 
Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


KilnDried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 
L. C. LITCHFIELD, - - - - 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - - Plattsburg, N.Y. 


SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANSCO., - Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








Repeat Orders 


come to dealers who sell the 
grade and quality of lumber 
you find in our 


N. C. PINE Peering, Ceiling 
tgsegnt Yellow Pine "hor 
We are Car and Cargo Shippers. 


ELLINGTON & GUY, Inc., ficimono, VX. 




















THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
booevery lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 8S. Dearborn St., Chicago, Il. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
aed of 300,000 feet 
oO 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


& You'll find our prices 
(a) right and our quality 
r unexcelled in 


‘ Partition, Ceiling, 
@,. Moulding, Trim, 
a Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
9th Floor Union . 
Trust Building, Baltimore, Maryland 











North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman-Blades Lumber Co. 











ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PINE, Bact: 


We also manufacture everything 
in yard and shed stock, box 
shooks, crating material. 


Major & Loomis Company 


HERTFORD, N. C. 











A. T. Baker, Pres. and Treas. 
The Branning Manufacturing Co. 
Manufacturers of 


N. C. PINE | CYPRESS 
LUMBER and 


Kiln Dried, Dressed GU M 


and Rough. 


Wellington & Powellsviile R. R. Co., Windsor, N.C. Edenton 
Planing Mills, Cap. eer day. Saw Mills:—Edenton, N. C., 
Columbia, N. C., Ahoski, N. C. Cap. 140,000 per day. 


General Office: NORFOLK, VA. 











WARREN AXE & TOOL CO. 


WARREN, PA. 


Were a d 
honors Panama-Pactic GRAND PRIZE 
a aenentninennensenmnennenniamenaan 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 





WARREN, ARK. 


May 8.—There has been a considerable increase 
in demand this week, and prices have gone UP x 
Items on the left hand side have led in the ad- 
vances, but right hand items are strengthening 
every day. No. 8 boards are extremely scarce. 
Nos. 1 and 2 boards and dimension are going up, 
stocks becoming scarcer. Finish stocks are very 
short and badly broken. The larger demand is 
coming from the cities. . Straight car buying is 
as much in evidence as mixed car. Shipments 
and demand have exceeded production, which has 
been 100 percent, by a long margin. The hard- 
wood market has not shown any particular 
strength, but demand is fair. Prices continue 
good and some advances are being made.  Desir- 
able items are scarce. Production has been good, 
despite heavy rains. 


TUSCALOOSA, ALA. 


May 8.—Orders for all grades of southern pine 
are the heaviest for eighteen months. A number 
of mills and most wholesalers in the South have 
sold practically all they will be able to ship for 
at least thirty days, and are not eager to book 
ahead. There has been a considerable increase in 
prices, especially of lower grades. Shed stocks are 
showing more strength than for two weeks. Bad 
weather has very heavily curtailed production. 
Shipments during the week were also very slow, 
the mills being unable to deliver to the railroads. 


JACKSON, MISS. 


May 8.—-New southern pine stock sheets and 
price lists of May 1 reflect a remarkable change in 
stocks and in mill values. Most mills withdraw 
from the market when certain items become ex- 
hausted rather than quote high prices to discour- 
age sales. It can easily be said that the entire list 
is active, with the right hand side still leading. 
Manufacturers who specialize in railroad material 
have disposed of all of their dry lumber, and are 
asking much higher prices for future cutting. South 
American demand still leads in the export market. 
European and Continental demand is fair, and the 
small percent of high grade stock suitable for that 
trade is moving about as fast as it is cut. 

Distress hardwood moving out of the flooded 
districts has been disposed of, and prices are now 
much better. A severe shortage is quite evident. 
It will be over sixty days before production can be 
resumed on any sizable scale. 

J. C. Morris, of the J. E. Morris Lumber Co., 
large wholesaler of car and railroad material, Chi- 
cago and Seattle, is visiting Jackson. 


NEW ORLEANS, LA. 


May 8.—March imports thru New Orleans to- 
taled in value $11,757,367, considerably under the 
movement for March, 1921, but larger than that 
of any corresponding month prior to 1919, and 
$4,000,000 in excess of the imports during Feb- 
ruary of this year. Among the “principal items” 
mahogany figured as usual, receipts totaling 928,- 
000 feet, valued at $78,630. 

John W. O’Shaughnessy, a hardwood operator 
of wide acquaintance and successful experience, 
who has been conducting business on his own ac- 
count for several years past, has, according to local 
announcement, accepted the position of manager of 
the Chicago Lumber & Coal Co.’s hardwood export 
department. He will continue to make his head- 
quarters in New Orleans and for the time being 
at least will retain his present offices in the Whit- 
new Central Building. The Chicago Lumber & 
Coal Co. maintains a hardwood storage yard at 
Memphis, and markets the outputs of several mills 
in Louisiana and Arkansas. 

The Progressive Lumber Co., a newly organized 
retail concern, has launched ‘‘something new’ in 
the local retail field, by announcing that it will 
sell southern lumber based on ‘the national recog- 
nized grades, sizes and specifications of the South- 
ern Pine Association.” The New Orleans Con- 
tractors’ & Dealers’ Exchange has its own special 
grades for southern pine and local retailers com- 
monly have sold on the local grades. The Progres- 
sive company is featuring the ‘nationally recog- 
nized Southern Pine Association grades’’ in its 
local advertising. 

Cc. C, Ball, a prominent lumberman of West Mon- 
roe, La., has been nominated for mayor of that 
city and according to report will have no opposi- 
tion when the election is held on June 13 next. 

J. E. Rhodes, secretary-manager of the Southern 
Pine Association, has announced the names of the 
committee that will represent that association at 
the conference in Washington with Secretary Hoo- 
ver next week, as follows: Thomas Hamilton, 
Standard Lumber Co., Live Oak., Fla.; Harry T. 
Kendall, Kirby-Bonner Lumber Co., Houston, Tex. ; 
M. B. Nelson, Long-Bell Lumber Co., Kansas City, 
Mo.; W. T. Murray, Tremont Lumber Co., Rochelle, 





La.; A. Trieschman, Crossett Lumber Co., Cros. 
sett, Ark. Mr. Rhodes will accompany the delega. 
tion to Washington and participate in the confer. 
ence. 

The J. S. Otis Mahogany Co. (Inc.) has ap. 
nounced under date of May 8 that it has just 
accepted a very fair offer for its New Orleans mil] 
from the Mengel Co., of Louisville, Ky., with the 
proviso that the latter concern will make the neces. 
sary improvements to increase the capacity to saw 
its own mahogany as well as that of the Otis com. 
pany. It is stated that this will not in any way 
interfere with the business of the J. S. Otis Ma- 
hogany Co., which will continue to serve its cus- 
tomers as well in the future as in the past. 


HATTIESBURG, MISS. 


May 8.—There has been no let up in demand 
during the last week, in fact it is more active than 
a week ago, with indications pointing to a con- 
siderably stronger market. Stocks are becoming 
smaller, Car material items are more active, espe- 
cially decking. Framing and sill orders and ip- 
quiries are more numerous, and there is a better 
variety of special cutting orders out. 


LAKE CHARLES, LA. 


May 8.—Improved conditions thruout the coun- 
try are reflected in the increased demand for south- 
ern pine. Prices have advanced on practically all 
grades. B&better finish items are again in brisk call, 
Railroads are buying siding and similar materia] 
more freely, and building activities are drawing 
heavily on stocks. The demand for common grades 
continues very strong, with prices showing an up- 
ward tendency. Nos. 1 and 2 dimension are still 
selling well, and the output of one of the largest 
mills in this section consists mainly of this mate- 
rial. Favorable weather has enabled logging opera- 
tions to be pushed vigorously. In the face of the 
improved market, mills are unable to round out 
their stocks. Orders are coming from all sources, 
particularly from retail yards. While local build- 
ing fell off in April, the situation has improved 
over the parish. ’ 


SHREVEPORT, LA. 


May 8.—Speculative buying on the part of 
wholesalers is slowing up. Mills are not inclined 
to book orders while their files are full up to their 
capacity to ship for thirty to sixty days. Demand 
is largely for immediate consumption. Shipments 
have increased somewhat this week, there being 
only about three rainy days. Timber shipments 
have suffered on account of difficulty in securing 
big logs. Prices have improved slightly all along 
the line. The larger mills are booked up with 
orders, Buyers with orders not placed have sacri- 
ficed their margins in many cases in order to be 
assured of shipment before further advances 0c- 
curred. Hardwood is beginning to show more 
strength and some advance is expected in oak, gum 
and ash, as the supply is largely cut off on account 
of floods in the Mississippi Valley. 


NORFOLK, VA. 


May 6.—Altho the first week in each month 
under normal conditions is rather dull, the total 
volume of sales made during last week was just 
as large as during the previous week. Inquiries 
during the last part of the week showed an in- 
crease. Altho not all items are moving as fast 
as produced, demand for some low grade items 
exceeds supply. Prices as a whole are firm and 
there are strong indications that advances will be 
made on items now scarce and popular. 

The sale of 4/4 edge No. 2 and better in band 
sawn kiln dried stock during the last week has 
been light, altho inquiries are picking up a little. 
Small lots of No. 2 and better stock widths in 
mixed cars have been numerous, and many widths 
are now scarce. There is also a slightly better de- 
mand for 5/4 and thicker edge in small lots. Edge 
4/4 and stocks in No. 3 grade are a little quiet. 
but these accumulate slowly. The other planing 
mill items, such as bark strips, rips and miscuts, 
are being sold about as fast as accumulated. 

There has been a large sale of 4/4 edge No. 1 
box during the last week. A sale of 1,000,000 feet 
was made recently on basis of $25.50, Philadelphia, 
delivered by water. Inquiries are being received 
for both the Nos. 1 and 2 box. Edge 4/4 No. 2 box 
is being used for sheathing. Most mills appear 
to be able to sell No. 2 box about as fast as pro- 
duced. ‘There has been a marked increase in the 
sale of 4/4 No. 1 stock box, rough, with the supply 
unsold very small. Box bark strips are very ac 
tive, rough and dressed, with prices holding steady. 

No. 2 and better flooring and partition are mov- 
ing a little slowly right now, but the other dressed 
items appear to be more active. The price of 
flooring and partition has weakened due to accumu- 
lation. Roofers in all widths are very active, both 
kiln and air dried, and many mills are refusing 
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further business for 6-, 8- and 12-inch. Several 
large sales totaling in individual instances as much 
as 500,000 feet have been made for rail shipment. 
Retail yards in Norfolk have advanced roofer 
prices $5, and ask $10 more for 2%-inch No. 2 
and better rift flooring. 

Lyman C. Millard, salesman for the Rowland 
Lumber Co., Norfolk, Va., and previous to that with 
the old John L. Roper Lumber Co., has resigned 
and will represent the Chicago Lumber & Coal Co., 
wholesalers, of St. Louis, Mo., handling North 
Carolina pine and other woods by car and cargo. 
Mr. Millard states that he already has contracted 
with two or three mills to sell their output and 
expects to line up others. 

Below is a statement of exports of forest prod- 
ucts thru Norfolk and Newport News, Va., during 
March : 








Item Destination Feet Amount 
i) ere United Kingdom. 381,000 $ 38,732 
POU .cccwe Germany ....... 133,000 13,534 
Poplar ......4 BeeivM «60s 90,000 10,794 
Chestnut ..... United Kingdom. 24,000 2,700 
Chestnut .... B@IZIUM. ....6.. 30,000 1,515 
° eee United Kingdom. 824,000 58,591 
GER xckncccwed (JOTMIARY 660606 148,000 9,026 
GUN Si Ketsveeee BGG | os «ccc 49,000 3,505 
Butternut ... United Kingdom. 13,000 700 
Maple fig..... United Kingdom. 53,000 4,132 
Maple fig..... 4 CGFMORY 6c 65.00 25,000 1,907 
Mahogany ....United Kingdom. 139,000 17,981 
WRIMUE 666.060 United Kingdom. 44,000 1,707 
Walnut ...... Po ee 15,000 1,607 
0 ree United Kingdom. 46,000 3,600 
Hardwd. logs. United Kingdom. 180,000 7,820 
Hardwd. logs. France ........ 72,000 3,525 
Hardwd. logs. Belgium ....... 24,000 4,508 

2,290,000 $185,884 
Other forest 

PIOGUCES .... WUTOPE cei cssce secowes 70,326 

$256,210 


Exports in March, 1921, amounted to 725,000 
feet, with a total value of $73,495. The average 
a thousand value in March, 1922, was $81.17, while 
in March, 1921, it was $101.37. February, 1922, 
exports amounted to 2,967,000 feet; average value, 


$82.47. 
BROOKHAVEN, MISS. 


May 8.—Demand for shed stocks is picking up. 
There is a heavy increase in orders for flooring 
and ceiling. Drop siding is still a good seller. 
Finish has shown some pick-up, with slight price 
increases. No. 1 and select common are holding 
their own, and No. 2 common is still strong, except 
4-inch, which is the weakest item on the list. 
No. 8 common 1-inch in all sizes is very strong. 
Prices on No. 2 dimension are being moved up. 
No. 1 dimension is showing revival, sizes in No. 2 
being badly broken. No. 1 lath have sold as high 
as $5.05, f. o. b. mill, while No. 2 are rapidly 
approaching the $4 mark, with the mills oversold 
for sixty days. On timber cutting most manufac- 
turers have advanced prices. Box shook business 
remains good. Export demand is increasing. Wire 
requests from retailers asking for rush shipments 
are becoming more frequent. 


BEAUMONT, TEX. 


May 8.—Demand for southern pine continues 
active. Orders are about equal to production, 
which is only about 80 percent of normal, owing 
to recent floods. The mills have advanced prices, 
and, as they refuse to book ahead, placements do 
not fully represent demand. Many mills have prac- 
tically withdrawn staple items. Their stocks of 
dimension and framing materials are very badly 
broken, and they find it difficult to keep from be- 
coming oversold on items most in demand which, 
if carefully disposed of, would help move their 
surpluses. There is active call from the flooded 
regions for special bridge timbers, and export tim- 
ber stocks are enjoying fairly good demand. The 
hardwood market is recovering from the effects of 
transit shipments from the flooded sections. Con- 
tinued wet weather has curtailed production. 
Prices are steadier and are expected to advance 
soon. There is a little better demand for car oak 
and some nice business is expected to result from 
recent inquiries. Ash is showing strength, while 
red gum has weakened somewhat. Local retailers 
and those at Port Arthur are enjoying very good 
business as a result of house building. The Home 
Lumber Co. here has just bought an entire block 
adjoining its plant, and it is believed that it in- 
tends to enlarge its warehouses. 


The steamer Cochuila took a part cargo of lum- 
ber this week for Mexico. The schooner Else is 
loading 1,000,000 feet of dressed lumber for Tux- 
pam, Mexico. The steamer Lake Flournoy is load- 
ing for the West Indies, The steamer Mercedes 
De Larrinaga is loading 2,000,000 feet of heavy 
timbers for Manchester, England, and the Chester 
Valley and Marne are taking on timbers for ports 
in Germany and Holland. 











ST. LOUIS, MO. 


May 9.—The weekly review of general condi- 
tions issued by the Liberty-Central Trust Co., 
states: ‘Further improvement is reported in the 
market for hardwood lumber. This is due prin- 
cipally to increased building activity and the de- 
mand from automobile manufacturers. Orders for 
southern pine are even greater than heretofore, 
and are about 21 percent above normal produc- 
tion.” 

J. A. Lowe, for two terms secretary of the South- 


east Missouri Retail Lumber Dealers’ Association, } 


is now connected with the southern pine sales 
department of the W. R. Pickering Lumber Co., 
Kansas City, Mo. 
the Fidelity Lumber & Supply Co., later with the 
J. 8S. N. Farquhar Lumber Co., and more recently 
with the Graham Lumber Co. 


PITTSBURGH, PA. 


May 9.—Lumber is coming into Pittsburgh in 
great abundance, and the big building boom started } 


several weeks ago has not been retarded by the 
coal strike. Mill production has been growing 
steadily, and with a better condition in the labor 


market the industry is feeling the effects of a } 


genuine revival. Retail yards are actively in the 
market. Wholesalers report an improvement in 
the situation, with building material in the lead. 
Hardwoods are in good demand, and there is a 
fairly satisfactory market for ash, maple, birch, 
poplar and mahogany. 


BOSTON, MASS. 


May 8.—The demand for lumber is improving. 
Dimension spruce is firmer. Random spruce quota- 
tions show a firmer tendency. Red cedar shingles 
are very firm. Southern pine flooring and parti- 
tion have shown decided improvement. Demand 
for cypress is very fair and prices are firm. Nearly 
all retail yards are handling a little Douglas fir 
and some have taken on this lumber exclusively in 
place of eastern spruce. 

An effort is being made to restore contractual 
relations between the Building Trades’ Council 
and the Building Trades’ Employers’ Association. 
They have had no agreement since the big strike in 
the building industry. The Boston contractors 
adopted the “open shop” principle after that strike. 
Both sides are now trying to reéstablish the agree- 
ment, tho there is much opposition to it among 
some of the contractors. One of the principal 
considerations offered by the employers is that 
there shall be appointed a board of arbitration be- 
fore any other terms are taken up for discussion, 
so that this board will be ready to settle any point 
upon which the two parties can not agree. This 
would prevent any prolonged discussion. There 
have been several conferences over the situation 
between representatives of the council and the as- 
sociation. 

Callers at the office of the Blanchard Lumber 
Co., 126 State Street, the last few days have been 
offering their condolences on the destruction of 
the company’s spruce mill at Portage, Me., which 
was to have begun operations early this month. 
The plant was practically a total loss, including 
the stock of lumber and shingles and three homes 
of mill operatives. Plans for rebuilding are now 
under consideration. 

W. R. Chester & Co., 89 State Street, have re- 
moved their offices from the second floor to the 
sixth floor of the Fiske Building. 


The Danish steamship Jakob Maersk, Captain 
Hansen, has arrived from the west coast of Africa 
with another large cargo of mahogany logs for 
Palmer & Parker Co., Charlestown district. The 
mahogany was loaded at Darak and Axim. 


PHILADELPHIA, PA. 


May 8.—The upper grade hardwoods are in de- 
mand that is keeping the visible supply down, and 
prices are better than they have been for some 
weeks. The lower grades are beginning to move 
faster and at better prices. Building lumber de- 
mand is still growing. Factory building is coming 
more into evidence, and dwelling work is going 
ahead at boom speed. 


In the hardwoods, leadership seems to have 
swung from oak to poplar and the upper grades of 
chestnut, altho there is still a good demand for 
white oak. Red oak has not increased in price in 
keeping with white and is selling slower even at 
the lower figures. All kinds of hardwood floorings 
are in good demand at good figures, and there is 
now a fair market for ash, basswood, maple, birch, 
beech, cherry, gum, hickory and mahogany. The 
walnut market is still slow. White pine is selling 
in good volume and prices are firm. Spruce is 
inactive but prices are steady. Hemlock is strong 


in demand and price, and offerings are still limited. 
Cypress prices are steady on only a moderate vol- 
ume, with the better grades still more active than 
the lower. 


Southern pine is in good demand in all 


Mr. Lowe was formerly with | 








WE want you to know the 
uniform quality of our 


Goldsboro 
N. C. Pine 


and to better acquaint yourself with 
our manufacturing and shipping fac- 
ilities. A trial order will prove that 
we can supply you with a quality of 
yard stock that will satisfy your most 
particular customers. 


Telecode Used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 


aaanaeaaeanasaam 

















North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 








Quick Sellers 


That is what you want and what you 


get when you stock our 
It is band sawed and N. ¥ PINE 
carefully kiln dried. 


Rowland Lumber Co., “¢k:,,. 
Operating John L. Roper Lumber Co. 














North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace peostically everything 
in lumber for retail yards and the factory 
trade. Give us atrial. 


Anderson Lumber Corporation 
MARION, S. C. 








THE LUMBERMAN’S ACTUARY 


Seventh edition. 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. 
book every lumberman can use. 
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Because of the high quality 
of Steel and Workmanship 
contained in Simonds Saws, 
millmen in every part of the 
world have grown to depend 
on these saws and place con- 
fidence in their ability to give 
greater production, stand 
heavy feed and hold their 
tension and cutting edge 
longer. 


Write for catalog and prices. 


SIMONDS 


Manufacturing Co. 
“* The Saw Makers ”’ 
FITCHBURG, MASS. 


CHICAGO, ILL. 
NEW YORK CITY 
NEW ORLEANS, LA. 
LOCKPORT, N. Y. MONTREAL, QUE. 
MEMPHIS, TENN. VANCOUVER, B. C. 
LONDON, ENGLAND ST. JOHN, N. B. 


PORTLAND, ORE. 
SEATTLE, WASH 


SAN FRANCISCO, CAL, 





items from flooring to timbers and piling, and 
prices are firm, with supply apparently decreasing 
slightly. North Carolina pine is stronger in de- 
mand, with supply less and prices hardening. Some 
dealers are getting far behind in their orders, and 
some stock is being sold that must be still growing. 
Flooring, sizes and roofers are especially strong. 
and box volume has multiplied recently. Lath of 
all kinds and sizes are in good demand at firm 
prices, and shingles are selling rapidly at good 


figures. 
MINNEAPOLIS, MINN. 


May S.-H. B. Waite, president of the H. B. 
Waite Lumber Co., left on a vacation trip to 
Kurope last week with Mrs. Waite and their daugh- 
ter Elizabeth. They are accompanied by Miss 
Henrietta: MeDonald, daughter of John F. MecDon- 
ald. They expect to be abroad two or three 
months. 

William Heley, of Hankinson, N. D., general 
manager of the John R. Jones yards, is recovering 
at St. Mary’s Hospital, this city, from a serious 
accident. Hle is progressing favorably. 

I’. H. Carter has gone into the wholesale lumber 
business here, handling Pacific coast and Inland 
Empire products. 

KE. S..Gaynor, of Sioux City, Iowa, president of 
the Gaynor Lumber Co., has been in Minneapolis 
looking over the market situation and conferring 
with C. F. Ashton, the company’s representative 
in this market. 

I, N. Tate, sales manager of the Weyerhaeuser 
Sales Co., was here last week on his return to 
Spokane after a tour among its representatives. 


OMAHA, NEB. 


May 8.—-J. E. Wilson, secretary of the H. F. 
Cady Lumber Co., Omaha, said, “Dimension and 
sheeting lumber is very scarce at the mills. For 
the first time in several years the mills have not 
their customary stocks. The increase on sheeting 
and dimension lumber during the last three weeks 
was $2.” 

J. J. Dodds, general agent of the Dodds Lumber 
Co., said orders had been going into the South in 
greater volume than in two years. ‘The increase 
in orders is 4 or 5 percent above the peak of 
1919,”’ Mr. Dodds said. 

T. F. Kennedy, secretary and treasurer of the 
sradford-Kennedy Lumber Co., said house build- 
ing was exceeding all expectations, but the con- 


struction of business establishments was very 
slow. 

W. W. Carmichael, city sales manager of the 
C. N. Dietz Lumber Co., Omaha, said, ‘The in- 


creased demand in the East has drawn consider- 
ably on the western supply.” 


NEW YORK, N. Y. 


May 9.—Mills in all parts of the country are 
notifying their representatives in New York by 
letter and telegram that they are booked up with 
orders, and in some instances the New York offices 
have been instructed to refrain from taking on new 
business. Prices of all lumber are on a gradu- 
ally rising basis. Money is being made on volume 
rather than on price. The employers and unions 
are still at loggerheads and competition for labor 
in many sections is of the keenest. A strike in 
the brickyards along the Hudson, affecting about 
115,000 men, also threatens to check building. 

Arthur E. Lane, president of the Arthur E. Lane 
Lumber Corporation, reports that everything is go- 
ing along as well as could be desired. ‘The season 
is very late and much of the stock has not been 
dressed as it should have been. All prices are ad- 
vancing slowly but surely, and this stiffening is 
seen especially in fir and shingles. Slash grain 
items are hard to get. Uppers are oversold for 
about thirty days and are being distributed in 
large quantities, particularly in Inland Empire and 
California pine stocks.” 

E. FE. Watrous, New York representative of the 
John R. Booth Lumber Co., of Canada and Ver- 
mont, reports that the Burlington, Vt., mills are 
not doing the business that they will do later, be- 
cause they are holding their prices to what they 
should be. John E. Booth, assistant manager of 
the Booth company for the States, was in New 
York on business last week and picked up orders 
for 1,000,000 feet of Canadian spruce. Mr. Booth 
looks for higher prices very shortly. The Booth 
company confines itself strictly to wholesaling. 
“The Ottawa Valley stock of white pine in the up- 
per grades is extremely scarce and good sidings 
are sold out,” said Mr. Watrous. “The lower grades 
have advanced $5 in the last thirty days.” 

Charles E. Lampman, manager of the recently 
established New York office of the Duquesne Lum- 
ber Co., says he feels very much encouraged by the 
large volume of business placed in New York City 
since April 1. The New York office handles part 
of the output of mills in Braemer, Tenn.; Flinn, 
Va., and Burnsville, N. C. The company also 
handles Quebec spruce, west Coast lumber, North 


Carolina pine, shingles and lath. “Industrials are 
improving,” said Mr. Lampman, “and they are je. 
ginning to feel out the market.” 

Howard Jayne, general manager of the Willapa 
Lumber Co. on the Pacific coast, is expected to 
arrive in New York tomorrow on business. 

A. N. Milne, president of the A. N. Milne (Co 
(Inec.), says that things have been coming up con. 
siderably in the last month. He has been making 
4a specialty of tupelo moldings in gum and sap 
sum. He says the demand has been so extensive 
recently that cargoes shipped to this territory 
in the last few weeks have never seen the yards, 
He continued: “Moldings have advanced from 
40 cents, inch, for one hundred linear feet, to 66 
cents and 65 cents. B&better flooring in North 
Carolina pine are advancing.” Mr. Milne has been 
instructed by the Deal Sawmills Co. (Inc.), of 
Tuscaloosa, Ala., to lay off acquiring new busi- 
ness. The company is swamped with orders. “Mills 
in the Inland Empire,” said Mr. Milne, “are writ- 
ing that they do not want any more orders until 
they have caught up. This is especially true of the 
Deer Park Lumber Co., of Deer Park, Wash.” 

C, W. Caley, manager of the New York office of 
the A. C, Dutton Lumber Corporation, of Pough 
keepsie, says he is too busy now to attend to any- 
thing except seeing that his lumber reaches jts 
proper destinations. 

Frank S. MeNally, of the A, Sherman Lumber 
Co., will be in charge of a party of lumbermen 
that will leave New York Friday night for the 
Granshue Camp for a week’s trout fishing. Mr, 
McNally’s guests will include William Cornell, 
A. B. Copley, George Latham, Walter Adams, H. H. 
Tinkham, Arthur Oesterheld and C. L. Walker. 

William H. Altemus will return to the A. Sher- 
man Lumber Co. May 15.) Mr. Altemus will repre- 
sent the company in the New Jersey territory and 
in New York State along the west shore of the 
Hudson River and on Staten Island. We will 
handle its old established lines in spruce, white 
pine and Pacific coast woods, and will add south- 
ern pine, 

Fred S. Morse, formerly with the Pine Plume 
Lumber Co., of Montgomery, Ala., and Savannah, 
Ga., has associated himself with Henry M. Me- 
Dewell, well known New York wholesaler. Mr. 
Morse was proprietor of his own business in Spring- 
field, Mass., for seventeen years. During the war 
he was in Washington for two years, buying lum 
ber for the Government. Mr. Morse’s department 
will include southern pine, cypress and hardwood 


flooring. 
DULUTH, MINN. 


May 9.--Improvement in the lumber trade on 
this market is progressive. Assertions were made 
this week that the mills are unable to book any fur- 
ther contracts for seasoned 1 and 2 boards, as 
they are practically sold up. Stocks in Nos. 3 and 
4 boards are said to be normal, and sales of No. 5 
boards are improving. Box lumber trade is still 
quiet. Price lists were advanced $2 on No. 38 
boards by the mills this week, reducing the spread 
between that grade and No. 2 to $22. Advances 
of $1 and $2 have been announced in piece stuff, 
with 2 by 4’s, 2 by 6’s and 2 by 8's especially 
strong. The general opinion here is that further 
advances of $3 to $5 will be made on lower grades 
by June 1. The cargo shipping season was opened 
this week with the loading of 850,000 feet of mixed 
white No. 1 pine lumber for Buffalo and ‘Tona- 
wanda, N. Y., and of two cargoes aggregating 
1,800,000 feet for Tonawanda. The Virginia & 
Rainy Lake Co. is operating its two mills at Vir- 
ginia on two shifts and the Richard Bailey Lumber 
Co. there is running its plants on the same basis. 
Double shifts are also the order at the plants ol 
the Cloquet Lumber Co., the Northern Lumber Co. 
and the Johnston Wentworth Co., at Cloquet, 
Minn.; at the plants of the International Lumber 
Co. at International Falls and at the plant of the 
Duluth Log Co. at Big Falls, Minn. ‘The Scott- 
Graff Lumber Co. at Duluth is running on a 9-hour 
shift. It plans to cut 8,000,000 feet of lumber at 
its mill here this summer. The E. R. Durkee 
Manufacturing Co. has completed a_ plant at 
Grand Rapids for the manufacture of woodenware 
specialties. At the outset the plant will be de- 
voted to turning out portable houses. 

P. M. Shaw, jr.. bas returned from a_ business 
trip to Buffalo, Tonawanda and other eastern mar- 
kets. He asserted that the lumber trade situation 
down there is showing distinct improvement. 


CONGRATULATIONS ARE IN ORDER 


WasHINGTON, D. C., May 9.—Dorothy Jane Holt- 
man, weight ten pounds, arrived yesterday at the 
home of Dudley F. Holtman, construction engineer 
of the National Lumber Manufacturers’ Associa 
tion, and Mrs. Holtman. Mother and child are do- 
ing well. 

Mr. and Mrs. Holtman came to Washington a> 
bride and groom when the National association 
moved its offices from Chicago in January, 1921. 
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LIEUT. HAROLD FREDERIC SELDEN, of 
the United States Navy Flying Corps, was killed 
on Friday, May 5, while on duty, when two navy 
seaplanes collided over the Potomac River near 
Washington, D. C. Lieut. Selden was the son of 
George B. Selden, of George B. Selden & Son, 
wholesale lumber dealers of Washington, and 
was born at Rome, N. Y., Nov. 28, 1895. He en- 
listed in the navy in May, 1917, being first as- 
signed to duty on patrol boats at the Norfolk 
(Va.) base. He was transferred to the Flying 
Corps in September, completing his flight train- 
ing and receiving commission as ensign in Feb- 
ruary, 1918. Subsequently he was successively 
promoted to the rank of lieutenant (junior grade) 
and lieutenant (senior grade), and held the lat- 
ter rank at the time of his death. Those who 
knew him in the service say that he was one 
of the ablest and most careful of pilots. Funeral 
services were held at St. Stephen’s Church, 
Washington, and final honors were paid by the 
Navy at Arlington National Cemetery, where in- 
terment was made on Monday, May 8. Lieut. 
Selden is survived by his father and mother, and 
two brothers; Paul H., junior partner with his 
father in the wholesale lumber business in Wash- 
ington, and George H., of New York City. 


JOHN H. PATTERSON, founder of the Na- 
tional Cash Register Co., of Dayton, Ohio, and 
chairman of the board of directors of that com- 
pany, died suddenly Monday, May 8, while on 
a train bound from Atlantic City to Dayton. 
Mr. Patterson was stricken with a heart attack 
and tho receiving the immediate attentions of 
a physician passed away in a few moments. 
The body was taken to Dayton on the following 
day where funeral services were. held. 

John H. Patterson was perhaps the most wide- 
ly known industrial leader of America, not alone 
because of the vast extent of the great busi- 
ness which he built up, but because of his in- 
troduction of new methods of manufacture and 
salesmanship and of his marvelous success in 
the building up of harmonious industrial rela- 
tions. He was the supreme figure in the welfare 
workers’ world. His were the ideas which have 
proved practicable and efficient in his own great 
factory and in many another into which they 
were later introduced. He was a notable writer 
and speaker on these subjects and was well 
known in Europe as in America. The French 
decoration of the Legion of Honor was given 





THE LATE JOHN H. PATTERSON 


him in recognition of his work in the field of 
industrial relations. In addition to these claims 
on fame, Mr. Patterson was honored for his 
civic and public leadership and for philanthropic 
deeds. He was the best beloved citizen of Day- 
ton and a national figure in the business world. 

Born on a farm, of moderately prosperous 
parentage, he worked at farming, canal toll 
collecting, coal retailing, mine operation, ranch- 
ing and fruit growing before he finally entered 
upon the manufacturing career which led to 
fame and fortune. The National Cash Regis- 
ter Co. was organized in 1884 and he was presi- 
dent and manageg of the company until recent 
years. The business grew to enormous propor- 
tions in short time,,and his factories are world 
famous for the effielent arrangement and man- 
asement and for the comforts and pleasures af- 
forded his thousands of employees. Among his 
most notable public welfare activities was the 
determined effort he made following the Dayton 
flood of 1913 to secure proper flood protection for 
the city and he led the drive for the $2,000,000 
which was raised for that purpose. 

Mr. Patterson was the grandson of Col. Rob- 








ertson Patterson, founder of the city of Lexing- 
ton, Ky., and son of Col. Jefferson Patterson, of 
Cincinnati. He leaves a widow, formerly Kath- 
erine Beck, of Brookline, Mass., a daughter, 
Mrs. Noble B. Judah, of Chicago, and a son, 
Frederick Beck Patterson, who succeeded him 
as head of the company. 

GEORGE H. CHAPMAN, second vice presi- 
dent and general manager of the Northwestern 
Lumber Co., of Stanley, Wis., and one of the 
best known northern hardwood men in the coun- 
try, died at a hospital in Eau Claire on Tuesday, 
May 9, following an operation for appendicitis 
on the preceding Friday. Mr. Chapman had 
been active in the management of the North- 
western Lumber Co. for more than twenty years 
and was an important factor in the develop- 
ment and operation of that company which was 
for a long time one of the largest in Wiscon- 
sin. He was also widely known for his activi- 
ties in connection with the formulation of grad- 
ing and inspection rules and was a member of 
the inspection rules committee of the National 
Hardwood Lumber Association for several years. 
Mr. Chapman was a leader in association work 
among the northern hemlock and hardwood 
manufacturers, was president of the Northern 
Hemlock and Hardwood Manufacturers’ Associa- 





THE LATE GEORGE H. CHAPMAN 


tion in 1907 and secretary of the Hardwood Lum- 
ber Manufacturers’ Association of Wisconsin for 
a time. For years he had been chairman of the 
Bureau of Grades of the Northern Hemlock and 
Hardwood Manufacturers’ Association. 


P. J. COSGROVE, lumberman of Stanley, Wis., 
died in a hospital in Kau Claire, Wis., on May 1 
at the age of 83. Mr. Cosgrove was born to 
the lumber industry, his father having been a 
logger in Quebec, and he entered upon that work 
when a boy. He became interested in Wiscon- 
sin and northern Michigan lumbering in the 
early ’60s, and located in Eau Claire about 1868. 
He acted as superintendent of logging for va- 
rious companies, the last one being the North- 
western Lumber Co., with which concern he 
remained until his retirement about twenty 
years ago. He was active in political affairs 
and served in the State legislature and in va- 
rious county and local offices. He was also pres- 
ident of the Citizens’ State Bank at Stanley for 
many years. 


EDWIN AXEL CHRISTENSON, of Sudden & 
Christenson, wholesale lumber dealers of San 
Francisco and Los Angeles, Calif., and promi- 
nent in the lumber and shipping industries of 
those cities, was drowned on May 6 when the 
yacht in which he was sailing with J. R. Hanify 
capsized in San Francisco Bay during a gale. 
The body of Mr. Hanify was found in the wreck- 
age of the yacht, but Mr. Christenson’s body 
was not found until later. Mr. Christenson was 
widely known on the Coast and was one of the 
most popular lumbermen in that region. He 
was a member of the Olympic Club. His firm 
controls the Hoquiam Lumber & Shingle Co. 
and seven other sawmill concerns besides oper- 
ating a fleet of vessels along the Coast. The fu- 
neral will be held Saturday, May 13, at the fam- 
ily residence, Burlingame, Calif., under Masonic 
auspices. 





JOSEPH STULL, long connected with the 
lumber industry at Portville, N. Y., and head of 
the J. C. Stull Lumber Co., died recently at his 
home there following a brief illness. He en- 
gaged in the lumber business at Portville in 
1909. A widow and five children survive. 


J. R. HANIFY, of the J. R. Hanify Co., of 
San Francisco, Calif.. was drowned on May 6, 
while yachting on San Francisco Bay. He was 
accompanied by Edwin A. Christenson. of Sud- 
den & Christenson, who also lost his life. The 
yacht capsized during a gale on the bay and 
the bodies of Mr. Hanify and the boatman were 
found in the wreckage. The body of Mr. Chris- 
tenson was not found until some days later. 
Mr. Hanify was very prominent in the lumber 
and shipping world of the west Coast. He was 





THE LATE J. R. HANIFY 


a popular member of the lumber-.trade and a 
public spirited citizen. He was fond of yacht- 
ing and was a member of the Olympic Club. 
The funeral services were held in St. Mary’s 
Cathedral, San Francisco, on Tuesday, May 9 


W. W. RAMEY, member of the firm of Ramey 
Brothers, retail lumber dealers of Manhattan, 
Kansas, died in that city on April 28. 





235,000,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIll the merch- 
antable dead timber standing or down and 
all the live timber marked or designated for 
cutting on an area embracing about 5,610 
acres in Twp. 31 N., R. 10 E., surveyed, Twp. 
30 N., R. 10 E., and Twps. 30 and 31 N., R. 11 
E., W.M., partly surveyed, Sauk River 
watershed, Snoqualmie National Forest, 
Washington, estimated to be 130,000,000 feet 
B.M. of Douglas fir, 50,000,000 feet B.M. af 
western red cedar, and 55,000,000 feet B.M. of 
western hemlock, silver fir and other species, 
more or less. 


STUMPAGE PRICES.—Lowest rates consid- 
ered for sawlogs $2.00 per M for Douglas fir, 
$2.75 per M for western red cedar and western 
white pine, and $0.50 per M for other species. 
For products other than sawlogs to be removed 
at the option of the purchaser, $1.25 per cord 
for cedar shingle bolts, 1 cent per linear foot 
for poles and piling of all species, $0.05 each 
for hewn railroad ties of Douglas fir or cedar 
to be used in connection with the logging of 
the timber, and $0.25 per M feet M. for 
other material unmerchantable or unsuitable 
for the above products. Rates to be read- 
justed April 1, 1926, and at three year inter- 
vals thereafter. 

DEPOSIT.—With bid.$10,000, to apply on pur- 
chase price, refunded, or retained in part as 
liquidated damages, according to conditions 
of sale. 

FINAL DATE FOR BID.—Sealed bids will be 
received by the District Forester, Portland, 
Oregon, up to and including June 21, 1922. 
The right to reject amy and all bids is re- 

served. 

Before bids are submitted full information 
concerning the character of the timber, condi- 
tions of sale, deposits, and the submission of 
bids should be obtained from the District: For- 
ester, Portland, Oregon, or the Forest Super- 
visor, Seattle, Washington. 
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Your 
Lumber 


Conveyer 


should be either of two types— 
flanged roller type for handling 
lumber up to 14 inches wide, or 
double roller self-centering type 
for handling wider widths. 





Because of patented features, these 
two types are obtainable only in Math- 
ews Lumber Conveyers, the pioneer 
equipment of the pioneer steel roller 
conveyet manufacturer. 


Mathews Lumber Conveyers come in 
units of convenient length, for port- 
able or permanent installation. 


Ask to have our nearest engineer call 
and explain their operation or write to- 
day for illustrated catalog “How to 
Handle Lumber.” 


MATHEWS, GRAVITY CARRIER CO. 
112 Tenth Street, Ellwood City, Pa. 
Branch Factories: Port Hope, Ont. — London. Eng. 








Gus Heinemann, of the B. Heinemann Lumber 
Co., has just returned from a stay at Hot Springs, 
Ark. 


Frank Fee, of the Fee-Crayton Hardwood Lum- 
ber Co., Dermott, Ark., transacted business in this 
city during the latter part of last week. 


L. J. Pomeroy, a popular member of the local 
lumber fraternity, and Mrs. Pomeroy have returned 
from a week spent at the mineral springs at Mar- 
tinsville, Ind. 


W. O. Baum, of the Bowler Lumber Co., Bowler, 
Wis., passed thru Chicago this week on his return 
from Battle Creek, Mich., where he has been tak- 
ing a short rest. 


J. R. Schulz, representing the Wausau Southern 
Lumber Co., Laurel, Miss., has removed his head- 
quarters to Jackson, Tenn., where his address is 
Post Office Box 161. 


P. F. Stone, of Rockford, Ill., called on a number 
of his friends in the local trade during the week 
and expressed himself with great optimism regard- 
ing conditions in Rockford territory. 


J. E. Munal, manager of the Battle Creek (Mich.) 
yard of the Payson-Smith Lumber Co., Minneapolis, 
Minn., passed thru Chicago this week on his way 
to the South, where he expected to spend several 
days looking into mill conditions. 


N. C. Mather, of the Lord & Bushnell Co., will 
represent the Lumbermen’s Association of Chicago 
at the tenth annual meeting of the Chamber of 
Commerce of the United States, which will be held 
at Washington, D. C., May 16 to 18. 


The Lumbermen’s Association of Chicago an- 
nounces that it has made arrangements with Archi- 
bald Harris & Co., certified public accountants, 
whereby it will be able to furnish its members 
with interpretations of the latest Federal taxation 
rulings. 


The U. S. Wpperson Underwriting Co., Kansas 
City, Mo., announces that after an enforced ab- 
sence of nearly two years from the R. A. Long 
Building, due to inability to secure sufficient addi- 
tional space for its increased business, it has se- 
cured the entire third floor and is now ‘at home” 
there again. 


H. 8S. Dewey, sales manager of the Edward Hines 
Lumber Co., returned Tuesday night from a busi- 
ness trip to Minneapolis, Minn. Mr. Dewey found 
conditions greatly improved in that territory and 
feels much encouraged over the outlook for a con- 
tinued increase in the demand for products of the 
northern mills. 


W. E. Mathews, after seventeen years’ service 
with the Climax Manufacturing Co., Corry, Pa., 
has severed his connection with that concern as 
of May 1 and become associated in a similar ca- 
pacity with the Lima Locomotive Works (Inc.), 
Lima, Ohio, with headquarters at 17 East 42nd 
Street, New York City. It is understood that in all 
probability he will travel in the same territory 
in which he has worked so many years, 


Jim Talbot, manager of the Mound City Veneer 
Mills, Mound City, Ill., transacted business in this 
city during the week. He was returning from a 
selling trip in Indiana and Ohio, and reported that 
he had found most of the veneer consuming fac- 
toriers very busy and optimistic. At present their 
veneer stocks seem ample, and they are not buying 
heavily, but Mr. Talbot believed that these stocks 
will soon be depleted and that a large demand will 
develop within a short time. 


BE. A. Findell, president of the Findell Lumber 
Co., Ine., of Nyack, Mont., was in Chicago this 
week, perfecting additional arrangements for mar- 
keting the product of his company. The Findell 
Lumber Co. is going to feature Glacier Park pine 
and expects to market practically all of its better 
grade product abroad while the local territory is 
expected to absorb the bulk of its low grade prod- 
ucts. Mr. Findell is quite enthusiastic about the 
merits of Glacier Park pine as compared with some 
of the other woods of like nature and feels certain 
that wherever introduced, it will immediately be- 
come popular. 


D. ©. Stewart, manager of the Crossett Timber 
Co. and Big Creek Logging Co, of Knappa, Ore., 
was a Chicago visitor during the week and left 
Monday en route back to his headquarters. Mr. 
Stewart made a very interesting report as to con- 
ditions in the lumber industry on the west Coast, 
especially in the Columbia River district where his 
concerns operate. Mills on the Columbia River 
have been able to maintain production at a more 
nearly normal rate than those located further 












north, and Mr. Stewart’s logging operations have 
continued practically without cessation. He jg 
quite optimistic over the outlook for the lumber 
business, believing that there is a long season of 
satisfactory demand ahead. 


MAKES NEW CONNECTION 


The many friends in the lumber trade of Frank 
R. Gadd will be interested to learn that he has 
resigned his position as manager of statistics of 
the American Hardwood Manufacturers’ Associa- 
tion to become general manager of the Clinch Val- 
ley Lumber Corporation at Fort Blackmore, Va, 
Col. Leon Isaacsen, one of the organizers of the 
American Hardwood Manufacturers’ Association and 
one of the best known operators in the southern 
hardwood industry, is president of the Clinch Val- 
ley Lumber Corporation, which has general offices 
at 33 Rector Street, New York City. The corpora- 
tion recently has completed a new double band mill 
at Fort Blackmore which will begin operations 
about June 1 for the development of 150,000,000 
feet of poplar and oak. Mr. Gadd will leave Mem- 
phis May 12 and will be located at Fort Black- 
more after May 15. Mr. Gadd is a thoroly qual- 
ified lumberman of long experience and in forsaking 
association work to get back into harness as an 
operator, he is simply returning to his old field of 





F. R. GADD, MEMPHIS, TENN.; 
Who Becomes General Manager of Clinch 
Lumber Corporation at Fort Blackmore, Va. 


Valley 


endeavor. Prior to becoming connected with the 
American Hardwood Manufacturers’ Association he 
was for twenty years with the International Har- 
vester Co. and the Wisconsin Lumber Co., with 
headquarters in Chicago, 


LARGE LOAN NEGOTIATED 


Baker, Fentress & Co. announced this week that 
the Vancouver Associated Lumber Interests, of 
Vancouver, B. C., has negotiated a loan of $1,250,- 
000 from a Chicago banking syndicate composed 
of themselves and Peabody, Houghteling & Co. A 
closed first mortgage on the properties of the Van- 
couver Lumber Co.; Vancouver Cedar Mills; Main- 
land Timber Co. and Mainland Cedar Co., con- 
servatively valued at $3,790,000, or more than 
three times the total issue, secures this loan. The 
holdings of these companies comprise approxi- 
mately 30,515 acres of timber lands notable both 
for quality and accessibility, all held under per- 
petual licenses or leases and estimated to carry in 
excess of one billion feet of merchantable timber; 
two modern and efficient mill plants, one located 
in the center of Vancouver and the other just out- 
side of North Vancouver, having both railroad and 
deep water facilities for supplying raw material 
and the shipment of finished products for either 
export or interior markets; valuable waterfront 
real estate in the city of Vancouver and at North 
Vancouver, complete logging and woods equipment 
etc. The bonds are dated May 1, 1922, and due 
May 1, 1937, and are the joint and several obliga- 
tions of Vancouver Lumber Co. (Ltd.) ; Vancouver 
Cedar Mills (Ltd.), and Mainland Timber Co. 
(Ltd.), and secured by a closed first mortgage on 
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the properties of these companies and of the Main- 
jand Cedar Co. (Ltd.) 

These bonds are unconditionally guaranteed, 
jointly and severally, principal and interest, by en- 
dorsement on each bond of A. L. Clark, vice presi- 
dent of National Lumber Manufacturers’ Associa- 
tion and former president of the Southern Pine 
Association, and of EB. C. Knight. 


DEVELOP STATE ORGANIZATION 


The council of the Illinois Forestry Association 
held a meeting last Wednesday noon and ap- 
pointed a special organization committee to de- 
velop a State organization plan, and decide upon 
ways and means of developing an intensive mem- 
bership campaign. 

The council also conferred with Mrs. Slade, 
chairman of the program committee of the IIli- 
nois Federation of Women’s Clubs, which includes 
six hundred organizations thruout the State, with 
a total membership of sixty thousand women. This 
association will hold its annual convention at 
Springfield, Ill., May 24 and 25, and Mrs. Slade 
invited Dr. Henry C. Cowles, professor of botany 
at the University of Chicago and president of the 
Illinois Forestry Association, to speak before it, 
presenting the association’s forestry plan for IIli- 
nois. The Illinois Federation of Women’s Clubs 
has for many years taken an intense interest in 
forestry matters, and each of its component clubs 
has an active forestry committee. 


S. F. D. Meffley, secretary of the forestry asso- 
ciation, will also be present at the Springfield con- 
vention. He expects the women to get behind the 
forestry movement as sponsored by his organiza- 
tion, unanimously and with telling effect. “A hun- 
dred thousand members is our aim,” he stated, 
“and it is the women who will help us make that 
possible. With a hundred thousand members the 
Illinois Forestry Association will become a power 
for immense good, and we have faith in our ability 
to make Illinois a leader in forestry activities.” 


TO OPEN CHICAGO OFFICE 


The General Lumber Co., wholesaler, of Milwau- 
kee, Wis., this week announced that it contem- 
plates opening a Chicago sales office within the 
next few weeks. This office will be in the charge 
of John L. Wendl, vice president of the concern, 
and its address will be anounced later. 

This company operates mills at Phelps, Wis., and 
Alston, Mich., and also yards at Cazenovia, Iron- 
ton and Wonewoc, Wis., and at Ontonagon, Mich. 
Harry E. Christensen is the president, and Cather- 
ine Huppertz, treasurer. 


NEW DIVISION BEING ORGANIZED 


The board of directors of the Lumbermen’s Asso- 
ciation of Chicago has authorized the organization 
of a tenth division, to be called Division J and to 
be composed of hardwood manufacturers. This is 
the result of an insistent demand which has ex- 
isted for some time, the hardwoédd manufacturers 
not heretofore having their own group within 
the association, as have the hardwood wholesalers, 
the softwood manufacturers and other branches, 
and it is expected that this new division will at- 
tract a number of new firms to the association. 

The organization work for the new division is 
being handled by John B. Utley, of the Utley- 
Holloway Co. 


SET DATE FOR CONCATENATION 


The local Hoo-Hoo will hold a concatenation on 
Thursday, May 25, at which it is expected that 
well over a score of kittens will have their eyes 
opened to the mysteries of the Concatenated Order 
of Hoo-Hoo. The concatenation will be held in 
the club rooms of the Lumbermen’s Association of 
Chicago, and will be preceded by a dinner at 6:30 
o’clock. 

At noon Thursday, May 18, the various commit- 
tees of Hoo-Hoo will meet at the same quarters 
for discussion of a number of important matters 
in connection with future activities. Beginning 
that day it will be Hoo-Hoo day every Thursday 
at the Lumbermen’s Association of Chicago. 8S. F. 


D. Meffley, Vicegerent Snark for the northern Illi- 
nois district, announces that luncheon will be 
served every Thursday noon for the Hoo-Hoo of 
northern Illinois, and he urges upon them all to 
attend. “Special programs have been outlined for 
each meeting,” he states, “and every Hoo-Hoo in 
pee entire country is cordially invited to partici- 
pate.”’ 


ORGANIZE SCOUT RANGERS 


The organization of the Boy Scout Rangers, who 
will have for their purpose the preservation of 
stream, field and forest in Cook County, was ef- 
fected last week with three patrols made up of 
nine to thirty-three members each. Four more 
patrols are now in process of organization. 


The scout rangers are for the most part upper 
scout men, and their organization is of public in- 
terest in two ways—because of the protection 
guaranteed for the forest preserves, and because 
of the training in forestry that they will receive, 
to the future benefit of the State. The heads of 
the rangers expect that many of the young men 
will as a result of their experiences in this work 
adopt forestry as their profession, and the pro- 
gram laid out for them has this in view. 


The rangers hold a meeting downtown once a 
week, at which lectures on forestry and allied sub- 
jects are delivered by prominent professional men, 
which meetings are usually followed by a trip into 
the forest preserves. During the summer it is ex- 
pected to hold these meetings in the field, and a 
great deal of time will be spent in practical field 
work. 

Over the organization is a board of governors 
composed of George P. Stephenson, chief scout for 
the Cook County division; Ransom E. Kennicott, 
chief forester for the Cook County Forest Pre- 
serves; Dr. Henry C. Cowles, president of the IIli- 
nois Forestry Association; O. M. Schantz, presi- 
dent of the Illinois Audubon Society; B. A. John- 
son; Dr. Storke; George N. Lamb, secretary of 
the American Walnut Manufacturers’ Association, 
and William L. Hall, of Hall, Kellogg & Co. 





Protecting the Purchaser of Lumber 


Absolute protection to the public in its transac- 
tions with member firms is featured by the Chi- 
cago Retail Lumber Dealers’ Association in an in- 
tensive advertising campaign which it launched 
this week in thirty-three newspapers published in 
Chicago and suburbs. Standard grades, correct 
quality and full measure are guaranteed by the 
association to apply to every lot of lumber moving 
out of the yards of its thirty-seven members. 

The association has adopted the trade mark 
“CRLDA—Guaranteed Lumber,” which will be 
stamped on sufficient pieces of each parcel of lum- 
ber sold in such a way as to be readily discernible, 
and also on the delivery ticket sent the customer. 
Hach concern has been given a number, which will 
appear on the stamp in connection with the associa- 
tion’s trade mark, to make the seller’s identity in- 
disputable. Should any delivery be found falling 
short of specifications, as to sizes, quality or meas- 
ure, the association takes it upon itself to force 
rectification of the error. 

These facts are being brought before the public 
thru a series of ten forceful advertisements which 
will appear, one every three weeks, in all of the 
Chicago dailies and in a majority of the suburban 
and leading foreign language newspapers. The 
campaign, which is being handled by the William 
H. Rankin Co., will thus run for thirty weeks, 
and each advertisement is estimated, on the basis 
of the combined circulation of the newspapers 
which will carry the series, to receive 2,484,282 
impressions. Thus it is safe to say that it will 
fully meet the aims of the association by reaching 
every newspaper reader in Chicago and neighbor- 
hood with its important message. 

The Chicago Retail Lumber Dealers’ Association 
has appropriated a sum of $20,000 to carry out 
this extensive advertising program, which has now 
been launched after long and careful study on the 
part of its advertising committee. 


Trade Mark is Ironclad Guaranty 


The first of this series of advertisements ap- 
peared last Sunday in the Chicago Tribune, under 
the heading of “Protecting the Purchaser of Lum- 
ber,” and reads as follows: 

“For the protection of lumber buyers the Chi- 
cago Retail Lumber Dealers’ Association has 
adopted the trade mark “CRLDA.” This trade 
mark is stamped on the buyer’s delivery ticket as 
well as on each lot of lumber. 

“Whenever you buy lumber under this trade 
mark you are not only guaranteed the grade of 
lumber you buy but it is also your assurance of 
full measure—1,000 feet delivered for every 1,000 
feet charged. 


“No matter where you live in Cook County, you 
can now buy all your lumber under this trade mark. 
It is a guaranty to you. Call on any of our mem- 
bers for your lumber needs.” 

The second of the series starts off: “Standard 
grades — Guaranteed quality—Full measure — 
Prompt service. When you buy lumber transact 
with the dealer who guarantees satisfaction.” 


Strict Adherence to Specifications Assured 


The third is “A Message to Your Architect,” 
in part as follows: ‘‘You, as a designer of build- 
ings, study and know building materials. Very 
often, in order to get the material you want for 
certain construction, you are obliged to specify 
fully the quality, the variations which are per- 
missible, and every detail. It’s a long job—and 
even then it is sometimes impossible for your client 
to get what you know he should have. But it is 
different with lumber. You can specify according 
to ‘CRLDA’ grading rules. Then you can be sure 
that any member of the Chicago Retail Lumber 
Dealers’ Association will deliver according to the 
grade you specify. More than this, these members 
guarantee full measure—1,000 feet for 1,000 feet. 
They recognize the value of high business stand- 
ards in permanent business success.” This is fol- 
lowed by a note to the purchaser, reading: “Your 
architect species ‘CRLDA’ grades for your advan- 
tage. Be sure that your lumber is bought from a 
dealer who has the right to use this trade mark. 
Then you are guaranteed satisfaction.” 


“When you buy a horse you look at his teeth,” 
states the fourth advertisement, ‘‘and when you 
buy lumber you can be sure of its standard grade 
and quality by looking for the trade mark 
‘CRLDA.’”’ 

“What’s in a name when you buy lumber?” is 
the query contained in the fifth of the series, an- 
swering: “The name of a grade of lumber may 
mean much or little. If each individual has his 
own grading rules, the grades will vary just as in- 
dividuals vary. But when a group of individuals 
all agree on one set of grading rules—then you 
have a standard. The purpose of a standard is to 
establish a basis for value.” 


Wealth of Meaning in Trade Mark 


CRLDA are five letters with a wealth of mean- 
ing, states the next. “Originally these five letters 
were simply the initials of the Chicago Retail 
Lumber Dealers’ Association. But today they 
mean much more to the user of lumber. They 
mean standard grades, guaranteed quality, full 
measure.” 


The eighth asks how often the average man 
buys lumber and how much he can learn about lum- 
ber from his own experience. Very little, it fur- 
ther implies. Seldom does a man build more than 
one home in a lifetime. It is plain that he has a 
lot to leave to the man who sells him lumber. 
“*CRLDA’ protects you,” is the assurance given 
by this advertisement. The eighth asks, “Why 
take a chance?’ 

“History shows that the printing press bas 
standardized the habits and customs of mankind,” 
states the ninth of the series. “By the press mil- 
lions of people may be told quickly what others 
think, what others are doing and how the world 
is progressing. For that reason the members of 
the Chicago Retail Lumber Dealers’ Association 
have published in the newspapers of Chicago and 
its suburbs their three great business principles— 
standard grades, guaranteed quality, full measure. 
The ‘CRLDA’ trade mark is known to architects, 
contractors and builders as the emblem of these 
three great principles—the sign of protection to the 
user of lumber.” 

The last of the series, which will end the cam- 
paign on Dec. 7 next, is a warning to remember 
the messages conveyed by the foregoing advertise- 
ments. 


The following are the concerns whose names ap- 
pear at the end of each of these messages : 


Andrews Lumber & Mill Co., John Bader Lum- 
ber Co., Bader, Peterson, Cook Co., Barnes & Bor- 
den Lumber Co., Barr & Collins, Bay State Lumber 
Co., Berwyn Lumber & Coal Co., Builders’ Lumber 
Co., John E. Burns Lumber Co., W. L. Cadle, Jr., 
Lumber Co., J. C. Deacon Co., S. J. DeVries & Co., 
Evanston Lumber Co., Fifty-Ninth Street Lumber 
Co., George Green Lumber Co., Heitmann Lumber 
Co., Hermosa Lumber Co., Edward Hines Lumber 
Co., Howes Lumber Co., Kemler Lumber Co., Lake- 
side Lumber & Manufacturing Co., Lord Lumber 
Co., the Lord & Bushnell Co., Manhattan Lumber 
Co., Maywood Lumber & Supplies Co., Mears-Slay- 
ton Building Material Co., North Side Lumber & 
Timber Co., North Western Lumber Co., Pulaski 
Lumber Co., Rietz Lumber Co., Rittenhouse & 
Embree Co., Adam Schillo Lumber Co., A. T. Stew- 
art Lumber Co., Street-Chatfield Lumber Co., 
Thornton-Claney Lumber Co., Winnetka Coal-Lum- 
ber Co., O. M. Zeis Lumber Co. 


THE COLORED DEPARTMENT of the Bogalusa 
(La.) Young Men’s Christian Association re- 
ports recently holding two meetings for the 
furtherance of thrift, which were attended by 
eighty persons. 
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Latest Reports on Current Lumber Prices 
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LUMBER MOVEMENT FOR SEVENTEEN WEEKS* 


West Coast Lumbermen’s Association..... 


Total for Seventeen Weeks (Cut, Shipments 
Michigan Hardwood 


ASSNH., 


Northern Hemlock & Hardwood Manufacturers’ 


Jar 


Jan.- 


Manufacturers’ 


Manufacturers’ 


Association 


Association 


and Orders)... 


1.-Mar., 1922 


Manufacturers’ Association, 
Grand Total (Cut and Shipments) 


Mar., 1922. 


Production 


19 
1,117,261,669 
76,227,307 
1,193,488,976 
1,237,975,577 
81,012,572 
1,318,988,149 
185,089,000 
23,754,000 
208,843,000 
35,326,000 
3,200,000 
38,526,000 
107,207,000 
7,813,000 
115,020,000 
134,578,871 
9,240,538 
143,819,409 
24,537,000 
831,000 
25,368,000 
3,041,220,534 


7,041,000 
32,052,000 


72,602,007 
3,152,915,541 


*The 1922 figures begin with the week ended Jan. 7 and include those 


period. Compiled by the National Lumber Manufacturers’ Association. 





Shipments 





Orders 


1,100,911,081 1,059,907,353 1,148,555,216 1,137,868,608 
65,929,906 3975,370 76,640,760 108,362,180 
1,166,840,987 1,154,882,723 1,225,195,976 1,246,230,788 
689,551,380 1,160,077,923 738,905,370 1,207,975,721 
57,719,880 94,196,131 68,313,116 103,341,040 
747,271,260 1,254,274,054 807,218,486 1,311,316,761 
108,119,082 310,451,000 161,091,728 366,225,000 
13,780,000 ,207, 14,135,000 32,125,000 
121,899,082 338,658,000 175,226,728 398,350,000 
27,848,000 74,668,000 50,386,000 142,039,000 
$15,000 3,267,000 1,445,000 3,741,000 
28,263,000 77, '935,000 51,831,000 145,780,000 
68,997,000 98,037,000 55,806,000 112,517,000 
5,400,000 ,146,000 3,929,000 ,567, 

if 4, 397,000 105,183,000 59,735,000 120,084,000 
69,894,436 117,872,145 64,740,516 122,119,068 
1,191,005 8,243,886 5,335,351 9,976,775 
77,685,991 126,116,031 70,075,867 132,095,843 
23,087,000 32,706,000 17,235,000 33,347,000 
1,207,000 2,078,000 1,623,000 1,330,000 
24,294,000 34,784,000 18,8: 58, 000 34,677,000 
2,240,651,320  3,087,217,808 2,408,141,057  3,384,578,392 

No Report 10,776,000 No Report 

No Report 24,788,000 No Report 

58,379,582 
3,181,161,390 





1,170,242,171 
83,002,500 
1,253,244,671 
776,763,864 
63,287,331 
$40,051,195 
163,825,000 
11,650,000 
175,475,000 
79,512,000 
1,564,000 
81,076,000 
43,549,000 
3,969,000 
47,518,000 
51 ote 
856,166 
1,314 
71,000 
20,000 
1 91,000 
2,472,027,180 


5, 
57, 
1 


47 
6,1 
1,0 
1 


Not Reported Not Reported 
Not Reported Not Reported 


for the week ended April 29. The 1921 figures are for the corresponding 

















WISCONSIN HARDWOODS AND HEMLOCK 


Wisconsin mill points: 




















































Following are current quotations f. o. b. 
— FAS Selects No. 1 com. No.2 com. No.3 com. aus warus’A*® Selects No. 1 com. No.2com. No.$com. 
“4/4 $ 90.00@100.00 $ 65.00@ 70.00 $ 40.00@ 45.00 $25.00@30.00 $15.00@17.00 ( 90.00@100. 
5/4 95.00@105.00 70.00@ 75.00 45.00@ 50.00 30.00@32.00 16.00@18.00 12/4 95000108,00 a oo oe + e500 70:00 40:0042,00 ee a 
6/4  100.00@110.00 75.00@ 80.00 50. rt 4 55.00 rite coped seachinee Gage Biase a : eee eee +@..... 
5.00@115 . 35. f 30. Y 38. : : . a 
vicinal 80.00@ 85.00 55.00@ 60.00 35.00@ @ 4/4 95.00@ 75.00 45.00@ 50.00 32.00@ 35.00 20.00@22.00 13.00@15.00 
/4 70.00@ 75.00 50.00@ 55.00 40.00@ 42.00 20.00@22.00 17.00@19.00 by Te 00D 85.00 Be 000 60-00 40-000 45.00 26-000 28.00 14.00016.00 
5/4 75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 22.00@24.00 19.00@21.00 8/4 80. 00@ 90.00 60 00@ 65.00 45.00@ 50.00 30.00@32.00 14.00 16.0 
6/4 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 19.00@21.00 O ‘ : i . . : : ; -00@16.00 
8/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 32.00@34.00 19.00@21.00 4/4 105.00@110.00 85.00@ 90.00 45.00@ 50.00 28.00@30.00 13.00@15.00 
° ° e . G 
BirncH = - 5 yy 
1/4 105.00@110.00 75.00@ 80.00 38.00@ 40.00 20.00@22.00 12.00@14.00 | 544 105.00@115.00  85.00@ 90.00 = 50.00@ 55.00 30.00@32.00 14.00@16.00 
5/4 105.00@115.00 80.00@ 85.00 40.00@ 45.00 22.00@24.00 13.00@15.00 | $44 f10-00@115.00  90.00@ 95.00 —55.00@ 60.00 36.00@38.00 14.00@16.00 
6/4  105.00@115.00  80.00@ 85.00 45.00@ 50.00 26.00@28.00 13.00@15.00 sd @ @ 95.00 60.00@ 65.00 40.00@45.00 16.00@18.00 
8/4 110.00@120.00  85.00@ 90.00 50.00@ 55.00 32.00@34.00 13.00@15.00 EMLOCK, 1, $181E— , ' 
10/4 110.00@120.00  90.00@ 95.00 70.00@ 75.00 40.00@45.00 5 ee 10-14 16 18-20" 22-24° 
12/4 115.00@125.00 95.00@100.00 75.00@ 80.00 45.00@50.00 ..... Cee = ‘ = 5.50027 » so tb Ft 4 ete Fe +. ry tty = 2. c0@83 50 
9) 
Sorr ELM— , ¥ 
4/4 68.00@ 70.00 50.00@ 55.00 35.00@ 40.00 22.00@24.00 14.00@16.00 x5 24300 36.3) 360002700 26.50 28.50 28.60 30.50 a0 soers2 3 
5/4 70.00@ 80.00 55.00@ 60.00 40.00@ 45.00 24.00@26.00 15.00@17.00 2x12 24.50 ¥ @ 
) 0 ) 50 4 ‘ ‘ x 4.50@26.50 25.50@27.50  27.00@29.00  29.00@31.00  31.50@33.50 
6/4 75.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 15.00@17.00 Merchantable, $2 less than No. 1 
8/4 85.00@ 95.00 70.00@ 75.00 50.00@ 55.00 32.00@34.00 15.00@17.00 y ae 
10/4 100.00@105.00 —80.00@ 85.00 —65.00@ 70.00 40.00@45.00 a ee No. 2, $4 less than No. 1. 
2/4 105,00@110.00  85.00@ 90.00 70.00@ 75.00 45.00@50.00 ae No. 1 HEMLOcK, Boarps, S1S— 
Te — 99.00@24.00 14,00@16.00 | 1x4 $28 0025.00 $24.00@6.00 $26.00¢28.00 $28°60@30.50 $25.00¢27.00 
55. 5.00 ...... Dscvisen .00@ 45.00 22.00@24. .00@16. ; r R F i : ? i y Y 
Sp 70 rete d 3 00 @ beaouts 45,000 50.00 24.00@26.00 15.00@17.00 1x 6 24.50@26.50 25.50@27.50  27.00@29.00  29.50@31.50 36.00 28.00 
6/4  75.00@ 85.00 ..... e SaaS 50.00@ 55.00 26.00@28.00 15.00@17.00 | 1x 8 24.50@26.50  25.50@27.50  27.00@29.00  29.50@31.50  26.00@28.00 
8/4 $5.00@ 95.00 ...... iad 55.00@ 60.00 32.00@34.00 15.00@17.00 aoe 25.00@27.00 26.00@28.00 27.50@29.50 29.50@31.50  26.50@28.50 
10/4  100.00@105.00 “@., 65.00@ 70.00 40.00@45.00 ..... @..... | 1x12 25.50@27.50  26.50@28.50  28.00@30.00  30.00@32.00  27.00@29.00 
12/4 105.00@110.00 ...... ee 70.00@ 75.00 45.00@50.00 oe a aE Pa vig nos than No. 1. 
Harp MapLr— o. 2, ess than No. 1. 
4/4 73.00@ 75.00 50.00@ 55.00 37.00@ 42.00 22.00@25.00 10.00@12.00 Add for shiplap and flooring, 50 cents a thousand. 
5/4  75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 24.00@26.00 11.00@13.00 2x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $12 to $14. 
6/4  80.00@ 90.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 11.00@13.00 1x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $13 to $15. 
8/4 80.00@ 90.00 60.00@ 65.00 50.00@ 55.00 30.00@32.00 11.00@13.00 Add for select No. 3 hemlock, $3 a thousand. 
Present values are being held firm on a basis of the following list f. o. b. Michigan mill points, the only changes from last week being in 
quotations on 4/4 to 8/4 soft elm: 
‘ FAS Sclects No. 1 com. No.2 com. No.3 com. g 2 FAS Selects No. 1 com. No.2com. No.8 com. 
ASS WOOoD— OFT HKLM— 
4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $23.00@25.00 $18.00@20.00 8/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 ms eee 
5/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 25.00@27.00 19.00@21.00 | 10/4  95.00@100.00  80.00@ 85.00  65.00@ 70.00 38.00@40.00 .@. 
6/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 28.00@30.00 19.00@21.00 | 12/4 105.00@110.00  90.00@ 95.00 75.00@ 80.00 43.00@45.00 .....@..... 
8/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 .....@..... 16/4 120.00@125.00 105.00@110.00  90.00@ 95.00 48.00@50.00 .-@.. 
10/4 95.00@100.00  80.00@ 85.00 65.00@ 70.00 38.00@40.00 1: ae Harp MapLe— 
BEECH— 4/4 75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 28.00@30.00 14.00@16.00 
5/8 No. 2 common and better, 32.00@35.00 12.00@14.00 5/4  80.00@ 85.00 60.00@ 65.00  45.00@ 50.00 310003300 16.00@11-0 
4/4 60.00@ 65.00 45.00@ 50.00  35.00@ 40.00 23.00@25.00 15.00@17.00 6/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 31.00@33.00 15.00@17.00 
5/4 65.00@ 70.00 50.00@ 55.00 40.00@ 45.00 26.00@28.00 16.00@18.00 8/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 33.00@35.00 i 00@18.00 
6/4 70.00@ 75.00 55.00@ 60.00 45.00@ 50.00 29.00@31.00 16.00@18.00 | 10/4 95.00@100.00 75.00@ 80.00 60.00@ 65.00 38.00@40.00 18.00@20.00 
8/4 75.00@ 80.00 65.00@ 65.00 50.00@ 55.00 32.00@34.00 16.00@18.00 | 12/4 208. 00@110.00 85.00@ 90.00 70.00@ 75.00 43.00@45.00 18.00@20.00 
Breca— ie i 5.00@120.00 _95.00@100.00 —80.00@ 85.00 48.00@50.00 i ae 
4/4 110.00@115.00 80.00@ 85.00 40.00@ 45.00 23.00@25.00 15.00@17.00 / 5.00@130.00 105.00@110:00 90.00@ 95.00 48.00@50.00 Qo... 
5/4 110.00@115.00 80.00@ 85.00 45.00@ = 5-090928.00 18 doa $e Sorr MaPpLz— 
6 115.00@120.00  85.00@ 90.00 50.00@ 55. 29.00@31. 4/4 70.00@ 75.00 50.00@ 55.00 5.00 0. y : 0@17.00 
8/4 115.00@120.00 85.00@ 90.00 55.00@ 60.00 33.00@35.00 < 5/4 7e 000 80.00 oe000 60.00 40:00 45.00 6. 00 tf 00 ie. O18. 00 
10/4 120.00@125.00  90.00@ 95.00 60.00@ 65.00 38.00@40.00 .....@.. 6/4  80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 29.00@31.00 16.00@18.06 
12/4 125.00@130.00  95.00@100.00 65.00@ 70.00 43.00@45.00 .....@..... 8/4  80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 29.00@31.00 16.00@18.99 
16/4 135.00@140.00 105.00@110.00 75.00@ 80.00 48.00@50.00 .....@..... Sue Dares Weeewe Marco 
Sort ELM— 4/4 90.00@105.00 ...... Qs.sikets 60.00@ 75.00 a oe BA eee 
4/4 70.00@ 75.00 55.00@ 60.00 40.00@ 45.00 25.00@27.00 18.00@20.00 5/4 95.00@110.00 ...... ee 65.00@ 80.00 i NE @.. 
5/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 28.00@30.00 19.00@21.00 6/4 100.00@115.00 ...... ee 70.00@ 85.00 oe Be --@...0- 
3/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 28.00@30.00 19.00@21.00 8/4 110.00@125.00 ...... Dieses 80.00@ 95.00 GRP elas escent 
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‘“ ” 
_ VALLEY HARDWOODS SOFT TEXTURE” SOUTHERN HARDWOODS 
Cincinnati, Ohio, May 8.—The following are 
today’s average prices on southern Mississippi Cincinnati, Ohio, May 8.—The following are average prices, Cincinnati base, quoted on Vir- 
Valley hardwoods f. o. b. Cincinnati: ginia, West Virginia, Kentucky and Tennessee hardwoods today: 
GUM— 
Qtrd. red FAS.$130@135 aah tar $150@160 4/4 5/4&6/4 8/4 4/4 5/446/4 8/4 
Qtrd. No. 1: oo 75@ 80 85@ 90 90@100 | QuartexeD Wuite OaK— CHESTNUT— 
oo ar aa 115@120 130@140 135@140 Ns ccntnnt $140@150 $150@160 $160@170 at ihc) $120@ 125 $125@130 $125@130 
panty 70@ 75 80@ 85 90@ 95 Selects ....... 105@110 110@115 115@12 No. 1 com..... 0@ 7 80 T5@ 80 
Sap boxboards, , j No. 1 com... 70@ 75 80 35 38a 30 No. 3 com..... i8@ 30 20 21 20@ 21 
‘ 13 to 17”... 55@ 60 @ @ No. 2 com..... 43@ 48 53@ 58 58@ 63 Sd. wormy and 
Sap FAS 6” & See SAS ee Sound wormy.. 40@ 45 50@ 55 60@ 65 on 2com... 30@ 32 32@ 35 35@ 38 
D _ Wider ...... 49@ 52 53@ 55 60@ 65 | QuarrereD Rep OAK— ‘ pe ty = 
~~ ie mae & a am Se Be ce iacnei $115@120 ...@... ...@... and better... 35@ 38 42@ 44 42@ 44 
Bap No. 2 com. 4@ 26 No. 1 com..... 60@ 65 ...@... ...@... a 
€ OTTON WOOD— No: 2 COM. 6« el a a ee ere MaPLE— 
FAS, 6” & wdr.$ 55 60 $ 60 Ge «<cc@en«: id FAS .........$ T0@ 75 $ 80 90 $ 85@ 95 
: No. 1 COME s- 6% 0 40@ 42 44 46 ...@... PLAIN WHITE AND RED OAK— No. 1 com..... 45@ 50 55 65 60@ 70 
; No. 2 com... 30@ 33 32@ 35 °::@:: BR se ae $115@120 $120@125 $125@130 No. 2 com...-- 32@ 35 35@ 40 40@ 45 
1 nee tee ‘am te @ a Selects ....... 8@ 90 90@ 95 90@ 9 | pirncn— 
9 to 12”... 60@ 65 d ours No. 1 com..... 65@ 70 68@ 73 TW@ 75 am — aden eae ai 
J to 5 v @ --@... No. 2 com..... 42@ 47 43@ 48 45@ 50 FAs veeeeeee -S110@120 $115@125 $120@125 
<u ARTERED WHITE OAK— . ae No. 3 com..... 20@ 22 25@ 28 28@ 32 No. x ee 60@ 65 65@ 70 10@ 75 
Ya eerrre $115@120 $120@125 $125@130 Sound wormy No. 2 cOm...-- 35@ 40 40@ 45 42@ 45 
Selects woven 90@ 95 — 95@100 "100@105 MAL stock) 44@ 46 55@ 60 55@ 60 | Bercu— 
sO. TOM... wo UD ded do a a 4 Ga fo oun wormy TAG a- 
| No. 2 coms... 42@ 47 di 32 o2@ i (So.hd.stock) 32@ 35 ...@... ...@.-. | gg aaa $ Oe 23 SS rt} Pe 
TERED Rep OAK— : aoe ee anan an aR : 
oAS vevsee+ e$110@115 oee@... o0.@... | POPLsR— ee news e ee ee 
1 com..... 2 Cl Se) re Ae | Lt ee $115@120 $120@125 $122@130 | WHITE ASH— 
Os 2 COM... 5 DC) A 5 (ae 7 mae Saps and selects 90@ 95 95@100 100@105 | J}. PCC COTE $ 85@ 90 $ 95@105 $100@110 
PLAIN WHITE AND Rep OAk— No. 1 com..... 60@ 65 65@ 70 68@ 72 No. 1 com..... 50@ 55 60@ 65 65@ 70 
| yl. errs ee $100@105 $105@110 ar ig No. 2 com. A.. 37@ 40 40 45 40@ 45 Ne. 2 com..... 32@ 35 40@ 42 42@ 45 
Seleets cui sce 50@ 55 55@ 60 60@ No. 2 com. B.. 26@ 28 27@ 30 27@ 30 
No. 1 com..... 50@ 55 Dd@ 60 60@ 63 Panel and wide, Hickory— 
No. 2 com..... 32@ 36 35@ 38 37@ 40 No.1,18 to 23” 155@165 175@185 180@190 ) i) See ...@... $110@120 $110@120 
aa + COM. «2+. 20@ 22 23@ 25 25@ 28 Boxboards No. 1 com.... « 0g 80 70@ 80 
Sd. wormy .... 380@ 32 338@ 37 359@ 3! ie Rae — on = 
‘nun. aa 13 to 17”... 115@120 ...@... ...@... sieebedianmeaaieianenih <8. Tw See 
BOS educa $ 90@ 95 $ 95@ 100 $100@105 WaLNuT— 
Saps & selects: 70@ 75  75@ 80 80@ 85 | BASSwoop— eee $240@250 $250@260 $260@270 
No. 1 com..... 5O@ 55 55@ 60 60@ 65 Lf Oe Cero $ 85@ 90 $ 90@100 $100@105 Selects ....... 155@160 T7180 180@185 
No. 2 com. A... 383@ 36 359@ 3! 38@ 40 NO. © COM sc 50@ 55 55@ 60 60@ 65 Na. 3 Come. .<. 110@115 120@125 125@130 
No. 2 com. B.. 22@ 25 25@ 28 28@ 30 No. 2 com..... 32@ 34 37@ 42 40@ 45 No. 2 com..... 50@ 55 55@ 60 60@ 65 








NORTHERN PINE 


Duluth, Minn., May 9.—All sizes of No. 3 northern pine boards have been advanced $2, and piece stuff has been advanced $1 to $2 all thru the list. 
Announcements of further advances on No. 3 boards, cutting down the present spread between Nos. 2 and 3, are expected by June 1. The following 
are quotations f. 0. b. Duluth: 


ComMon Boarps, RougH— FENCING, RougH— 6’ 8’ 10,12£14’ 16’ 18420’ 
é st 10’ 12’ 14416’ 18’ 20’ 6”, _ 1 Pactrekatcdeae - Po sy =? —s omn.ae 
NOs Ey SP cckices $63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 NO. 2... eee eeeeee : 3 rte “ 
eee 66.00 68.00 74.00 74.00 70.00 76.00 76.00 | gy NO Be--eeeeereees ees a aa aa a 
: | eer re 72.00 75.00 81.00 81.00 75.00 76.00 81.00 , No. aaa 41.00 44.00 49.00 55.00 55.00 
Ne DS Bec cones 49.00 51.00 54.00 57.00 55.00 58.00 60.00 No. Leesa scriaaee 22.00 2300 25.50 26.50 26.50 
es weed Hage rae ped ae 53.00 58.00 60.00 NOe Gocecnccceaese . = a aie : 
A ceueeee , 3 .00 63.00 58.00 65.00 68.00 x e j ; 4" $20: 6”. $2 
ae as Aiea 27.00 29.00 30.00 30:00 30.00 30.00 30.00 No. 4, 6-foot and longer, mixed lengths, 4°, $20; 6°. $23. 
LO”. coce~ SEO 29.00 30.50 30.50 30.50 30.50 30.50 5” fencing, same as 6”. 
Ga ccccian Seee 30.00 31.00 31.00 31.00 31.00 31.00 All white pine, Nos. 1, 2 and 3, add $1. 
For all white pine, Nos. 1, 2 and 3, add $1.00. S1 or 2S, add $1; SISIE, add $1.50; S4S, add $2. 
No. 4, 6 to 20’, 8”, $23; 10”, $24; 12”, $25. aay i 9 ete eat led il tubi dda $2 
For Si or 28, add $1; SISIE, add $1.50; for resawed, add $2. ae ee ee ee ee 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. Drop siding or partition, add $3. 
Shiplap and D&M, 8’ & up, add $2. Well tubing, D&M and beveled, add $4. 
No. 1 Piece Srurr, S18S1E— Siding may contain not to exceed 20 percent of 4- and 9-foot. 
6’ 8’ 1’ 43° 14° 16° 18’ 2’ Te i ° . tri ; 
2x 4”....$28.00 $29.00 $32.00 $31.00 $31.00 $31.00 $33.00 $33.00 Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
2x 6”.... 26.00 29.00 29.00 29.00 29.00 30.00 32.00 32.00 Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
os 8" .443 Cae 31.00 31.00 31.50 30.50 30.50 33.00 33.00 = se ae 
2x10”.... 29.00 31.00 31.00 31.00 31.00 30.00 32.00 32.00 | SIDING, 4 AND 6”, 4 TO 20’— 
2x12” .... 30.00 33.00 32.00 32.00 32.00 31.00 33.00 33.00 5” 6” ” 6” 
2x14”.... 36.00 36.00 40.00 39.00 39.00 40.00 38.00 38.00 ee er errr ce $52.75 i an errrerrertrerere rs $27.75 $27.75 
0. 2 piece stuff, $2 less than No. 1; pine rough, deduct $1; D&M or S4S, | C ..eeee cence ceceeeee 48.00 48.00 Norway, C&better... 44.00 44.00 
add $2.00. % Sikcaccanbirnegnades 42.00 42.00 








ARKANSAS SOFT PINE 


The following are current f. 0. b. mill prices for Arkansas soft pine made during the week ended May 5: 








Flooring Ceiling and Partition Fencing and Boards S2S&CM—Shiplap 
Edge grain— 1x5 Wwe nm” PY 3” No. 1 No. 2 No. 3 | No. 1 No.2 No.3 
Sl Ee eee ** $57.50 tL . * SWE es oawdasy $25.00 $14.25 $10.50 | 1x6” 2.00.22... $27.25 $19.00 $1250 
B&better ....0.11111$66.50 "56.50 Clg. Clg. Cle. Part. | ayge [2°05222212"2700 «(18.75 12.50 | 1x8” -....."" "S800 “oLe0 Ise 
: |. Le RR RCE eee tats #* 55.00 B&better ..$39.00 $40.00 $44.50 = 25 1x8” ....------- 28.00 20.50 15.00 | 1x10” 11/7 /°°°7° 28 30 °1.00 15.25 
Cer Macinnysnereceees 51.50 49.25 | No 1 ..... 34.00 34.50 36.75 bc a SC eee 29.00 20.75 = 15.00 | sie 
, ” *** ( *“* » - on 99 On  & 
Flat grain— NO. 2.0... 19.00 20.25 1x12” .0........ 40.00 22.25 15,50 | Lath 
ONCNIN ccsccakicsis 51.00 44.50 adi Dimension—S&E — . No.1 No. 2 
SL ae ee: 36.50 Finish—Dressed No. 1 No. 2 . TRE eos ssaeaaweee $5.00 $3.85 
No. 2 ‘ 19.25 20,00 . 12, 14, 10, 18, 12,14, 10.18, | 
LS Me eS beveveseases - : B&better C > > of 
ail ae OT CTE $53.50 $47.75 | goo 99 $04.00 2x 4 ola $20.50 | a | 
asing an ase oF 1x6 & S weet teen eens 58.00 51,00 19.50 "21.00 2x & 15.50 19.00 | 1% and smaller. ‘ os percent discount 
bs B&better | 1x5, 10, 12° ..-.-. genase 3 ile 21.50 23.50 2x 18.00 20.00 | 1% and larger...29 percent discount 
1x4, 6, 8 see e cece eee cere nee ee 805.50 1%, 1%, : ha oes 67.25 a 22 50 24.00 2x10 18.25 19.75 — 
UX5, IO” cesses eeeeecerereeecs 68.75 | 1%, 1%, 2°x5, 10, 12".. 70.00 23.50 25.00 2x12 20.00 22.00 | setae 











NORTH CAROLINA PINE 


Norfolk, Va., May 8.—The following prices for North Carolina pine have been obtained f. o. b. Norfolk: 


Edge Rough— No. 2 & better No. 3 Box Cull & red heart | ‘ nl _ No. 2 & better 

Le SEE ROE $50.00@52.00 $33.00@34.00  $22.00@23.00 $18.2 25@19.00 | Lath, No. 1.$5.60@ 6.00 Roofers, 6” .$24.50@ 25.50 D4S, 6”... .$57.50@ 60.00 

BP clecadis 8 eaceeghee 54.00 @ 57.00 35.00 @ 37.00 23.00 @ 24.00 eC re No. 2. 3.00@ 3.50 8”. 24.50 @ 25.50 8”.... 5 59.00 @ 62.00 

Stas ais feats ala 57.00@60.00  37.00@39.00  — 23.00@ 24.00 desk aes Factory, 2” .24.00@ 28.00 10° - 25.00@ 26.00 100 tee 61.00 @ 64.00 

Bere cele acy dion cess 60.00@63.00 42.00 44.00 ek: See vesee@eueee | Sizes, 2”.....21.00@ 24.00 12”. 26.00@27.00 12”".... 65.00@ 70.00 
Rough, 4/4— Finished widths— No. 2 and better No. 3 No. 4 
Be csc setae arwsiee 56.50@58.50 35.00 @ 37.00 24.00 @ 25.00 21.50 @ 22.50 ete, wes mis - 

Us er Meet eter ret 58.50060.50 36.00@38.00  24.50@25.50  22.00@23.00 | Flooring, Hx2% and 3” rift.......- $76.50 @ 81.50 @. san @ aun 

Oy Ro OMS 64.00@66.00 41.500 43.50 —-25.50@ 26.50 —-:23.00@ 24.00 2% and 3". ....eeeeee | 52.50@58.50  $41.50@ 43.50 $22:00@ 24.00 

Bark strips, Nos. 1 & 2..$34.00@35.50 Bark strip partition, : at, ptt gp ate - pp = 18.000 17:00 

| Rae 12.50@ 13.50 NOM EBs ccuscceeecs $41.00 @ 43.00 TS eee meme eesorceccesces 9.9UE Od. bs =D. 10 OD 25. we € ° 
Cull red HOSES 66 680006 11.00 @ 12.00 Festiee. 2 ict cacawsdcadacectues 52.50 @58.50 41.50 @ 43.50 22.00 @ 24.00 
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SOUTHERN PINE 


Jacksonville, Fla, May 8.—Following is a recapitulation of f. 0. b. mill prices obtained in this territory during the two weeks ended May 6: 












































Week ended— May 6 Apr. 29 Weck ended— May 6 Apr. 29 Week ended-— May 6 Apr. 29 Week ended— May 6 Apr. 29 
Flooring Partition Boards Boards 
1x4 B&better .....$38.92 $38.00 1x4 B&better..... 44.00 ..... B&better— No. 2 common— 
ooo: Se 44 No. 1 com.... 35.00 ....: ti = take wES —_ 48.00 Ix 5 D4S........, 17.35 “oa 
NO. com.... Lu, Od x Pe ee ees x 6 ere 85 9.66 
ee ee hie ee ae a. oe 
Xo sap c cece. doe Novelty— : 5 x AD ....6- ee 86a ene 
No. 1 sap rift..... 50.00 1x6 B&better .......... ee ee to 12 2 DAS... 45.00 pono at i aleretan 19.71 
B&B ht. flat.. 55.00... No. 1 com.... 34.50 35.00 4/ << Sen Fee Pee Ss es 47.5 1x : and up D48S.. 19.00 = 17.25 
B&better flat. 48.93 73 No. 2 com.... 18.51 17.79 a nin i pares 4/4x 8,10 and 12 D4S 18.50 ..... 
Y om. flat 38.16 37. Jo. 3 com.... : | 5/4x DI 6a ano hole, Mw Ox = 
No 2 Som, flat 13:20 12.82 ae 5/4210 Bd ieuicsines Sentucah 55.00 | “ixe' tol? D4S..... ..... 11.00 
1x6 No. 1 com.... ..... ee B&better ............+. 19.00 | 5/dxi2 DAB ......... 0.06. 55.00 
No. 2 com......... 17.00 No. COM... ccccc cacce ee 6/4x 6, 8, 10 & 12 Shingles ; 
i sceracio? igh dealt adi nae Rough ....... re es 5 
Ceiling Savers yo ere no ide 4x18: No. 1 pine...... ee Y -intelevase : 
or..... 45.00 45.00 4x6 B&better..... 29.30 32s , 4x18 No. 1 all-heart 
ixé og gel e i2 5.00 17.71 No. J pth aauatriss wo “ata ent i 19.50 No. 1 common— a 4.00 
%x3% B&better..... 35.38 ..... No, 2 com.......-. 8.18 ee MM cicvs 
No. 1 com.... 294 ee Roofers ee 6000 ous. Lath 
Yo. 2 ¢ . 12.68 13.3: ; , ve ; 
BY, cae 25.00 1x6 No. 2 com.... 18.02 17.60 1x 6 to 12 D4S8...... -+ 35.00 | 4’ No, 1 std. kiln dried 4.03 4.00 
¥6X3 4 No. 1 com.. . 20.14 20.30 Sg SL a 12.75 1x 4 and up Rough..... 28.00 4’ No. 1 std. air dried ...... 3.08 
No. 2. com..-- 10.00 10.14 1x8 No. 2com.... 19.00 17.00 | 5/4x12 D48......... 50.00 ..... 4’ No.1 std. green.... 3.00 ..... 
The following f. 0. b. mill prices are taken from sales reported during week ended May 6 in sections named : 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alez- ming- ties- gas Alez- ming- ties- 8as Alex- ming- ties- sas 
dria, ha bur Cit andria,ham, burg, City, andria,ham, burg, City, 
andria, ham, 9, Y; A . 
La, Ala. Miss. Mo. La, Ala. Miss. Mo. La, Ala. Miss. Mo. 
Flooring Casing and Base ‘~ sa = anecna an _— 
95 eo ~ B&better— No. 2, 2x80", tg ts eats SE 8.5 ie 
1x3” EG Bé&better . 62.29 65.50 ..... 59.97 F Be Wo ccicncuns 2. 62.10 ..... 63.00 60.58 (Scena 798 2... S058 2. 
re svone sence GERD oeves $ and 10”....... Th) 900) 1222) 58.75 61.19 Nea 20.18 ||... 19.00 20.69 
i verewas ea ces Bear cases: “Re veaee elena S18 18&20’ .. 21.81 19.50 19.50 21.97 
ae eres ae ae ee hele ot eee aids 10’to20’", 21.88 ..... 18.00 ..... 
a ee -2.-. 23, 24.00 ..... No. 1, Bxa?p088" 2. coc 27.29 62... sees 28,36 a anes | rar RES waive Sgieiea: sang 
FG Bé&better ..... 47.02 48.60 49.75 47.31 Other lengths .. wees in Tete 28.38 eee aes 18. 00 i 18.00 21.27 
BD iesesas ses 47.00 «2... caeee aie Ce | ae rrr 2. 28.89 EG 21.23 15.00 19.00 22.79 
D bacS bie eee woes atte soe s 39.39 Other lengths .. ...-+ 87.50 34.50 29.85 18&20’ .. 24.00 ..... 21. 25 23.68 
No. 1 ........ 988.68 39.00 39.50 ‘e3i No. 2 (all lengths )— ee i 10’to20’ SEES ners ROEM 0de5 
MG: B wscscewe eee 15.48 15.24 18.2 Sy in 13.36 ..... 14 25 14.09 Noe eee i es 9.80 750 
Rx8 TG. A cn ssccwccces er Oe .. 17.56 19.00 18.25 17.83 Deen ae ee oe 
B&better ..... 54.42 .....  ..... 57.58 No, 3 (all lengths)— a ‘ . NO ste rashtedhn horas 10.50 sae 
i 57.00 ..... 62.25 ..... 1X4” cece eee eeee 8.45 ..... 11.75 10.50 as acale aisle Tr aces state, seas 
ae  caeestaee er oe ee ail dah? ir ae 11.75 12.25 12.75 18.24 Sué to 10°....... 7.50 pine 
No. Ve I evee ie: soo Boards, S18 or S28 Longleaf Timbers 
FG B& bet stter ..... 41.06 40.87 40.74 41.27 No; 1, 1x8”, 14 and 16’... 2608 05 Pe: 29.00 No. 1 Sq.E&S, S48, 20’ and under— 
CO uwviaees ies, SERS a0 oases aaere Other lengths ........ wees» 39.00 28.17 | AR RR Sie a yee, 2° ee 40.00 18.82 
DD oeciscanicese agen dwses wxosnO OBS 1x10”, 114 and i6’.... 27.06 ..... ; 1500 eH AWS rec hateccintavo meee nies 23.25 20.89 
ca ee 33.22 35.65 34.61 ..... Other lengths ........ teens eee ) 4: Ne igre akan ee tin 26.25 24.71 
ag @ csesuann 18.86 14.49 15.58 18.63 1x32”, 14 and 16°.... SB@6 ...% ; a Me io ic 2hai cau Mito ras 3 ig 31.10 
i rien Sees oe 9.138 es or saan eae Meee | sees neers 80.25 40.5 Shortleaf otis 
” Me, 2 CM........ ves 1 18.47 18.75 20... ixG6 to 12”......... . cases 18.50 19.50 ..... | No. 1 S48, 20’ and under— 
No. 3, G.M........ oe. sienese ERO oeaiece ren 19.87 18.50 20.00 19.58 Bt keeper nathan Sees sacle 
, MIO" oon core encicwen ds 19.87 18.98 19.50 19.94 EES ae ee aed Oe tees verse 21,00 
r -19" ‘ 96 9 5 9 Qo” oy 
en Ceiling shes 2006.26.25 Leet eee 22.30 19.22 20.75 21.84 BOS SinSeiccd chutes 5 seinen 
4x4 mg ne Sayers . Bd. 9 laa No. 3 (all jengths)- - 14.16 14.80 Plaster Lath 
os oe Ee 1x87 LILLIE, a8l8? 18600 1538 164s | No. 1%", 40 oe, 4.09 440 444 4.21 
5x4” B& better .......- 36.56 36.00 38.50 36.22 UGG” 8. as meee ene 15.86 ..... 15.00 15.59 PIs ey Oe ye saeiscwe aioe : rae 3.75 3.66 
Mh eee a 31.29 33.00 33.50 32.085 SG OM ecw ened 14.01 15.36 15.75 15.57 Byrkit Lath 
eg ttxete overs ws ee | ie, 4 eh widths and : IN 8 oi ou ae MO cy: potas. Sa 
4” B&better ' 44g00 Ll) anion 44075 HOMGNOD scent aren snes ¢  geees “TP idee car ewantein wnat * ewer 
=m Be ' palais 36.00 ak: 32.00 37.00 Suatees — HZ" AWG TONGS: 6 66 cas 2 eer ere 8 
— = ee ata oe 7 “5 me 4 fhiciav ew ess ewe re 25.5: éSeow x Materi 
NO, B nceseeevees sees eee EE ae PEO: SVG v'nats 4s << G0-<8 coe Bue 20.25 eccee (All 1x4 and wee erial 
Partition 1x8” ........0... » 20.75 20.75... B&better, 9 and 18’... ..... 0 2... weaee 49.80 
1x4 & 6” B&better ..... vooee 47,71 46. 25 44.01 Shiplap WOVANOEO ssi Kod coe AOS 
+4 1 Agha a RAG so oveee S200 ig 4 36.39 No. 1, 1x8”, 14 & 16’ .. 27.89 ..... ..... 27.88 . : SD Se WU POS asses cscs Oe ae 
me i De encima eos intecer Seen’ a8'88 Other lengths .. ..ee. 28.00 27.75 27.83 No. 1, 1 pier irts oe ern eae eee . alveads een “ee ; 
ix@” BBdetter ...cccwes iene ree 5 bees Die 1x10”, other lIgts. des eee. eee No. 2, eumee a mene aeaatts 16.4 
1 Sidi No. 2 (10 od 20’ )— ar Dec oe 
satiate = WRB? occa vkacas 19.72 18.43 19.50 19.62 No; 1;:2",9; 10, 18.6826" 24.25 
mie NO. fs awesscnees BOO sisee sseae “eee eae seit ead a Ries 19.71 20.61 9.00 0 . 
. NO: 2 ns ccseasaes 15.00 15.00 ..... No. 3 (all lengths)— S68, Sa.mas— Cor Sills 
ae rer 17.00 15.50 14.50 16.38 8” 37° 27.00 : 
Drop Siding MN - Shantxenue 15.62 15.66 14.75 17.00 iste Vmaonw CCC ee: ee 
1x4 or 6” B&better..... 37.70 39.60 38.25 36.97 Grooved Roofing Up £010" 68:te 400.6 aves ol acscs. seeae BOO 
7 1 SRS S'S oF 2161 ped y <4 ye No. 2, 8x20”, 0fRer 1sts. coces vectis sone © Bee oo shh Car aad a 
* = AO ae em ee iat pial 2 hai ata 8” & under, 20’ & under... rrr 
WD; Bo ovcvsssegeon is sates SE wanes Dimension, SISIE 
Finist No. 1, 2x 4", 10’ 22.23 23.25 24.03 | sq.k to 20 Stringers 31.60 
Finish NO, 4, 61 ie ea pga ER OE ol I lh BQ. Up 06:20" oct ss sats. eaten ee 
B&better Rough— NEF alas 20.77 21.50 22.00 21.61 BOAOES! Sem ieee bisa -nocone Oe 
x6 405 12" 0 occ. cis oes weose MH00 4825 ..... 16’ ...... 22.75 24.50 22.75 22.61 BOG B25. leaks . chix. seen eee 
1x4” occ eee eee ease carpe ED oxsac 18420". 24.25 ..... 28.75 25.11 aie 
” ee oe. 89.5 5 107020" ... “2H28 <4... QWER soac eer 
1x6” reteeseeseneces sees sieved > cane! ae wae | ae 18.67 21.75 19.50 17.97 | Rough heart, 14”, 20 ie 
ins and i0”........ 53.50 ww’... 18.14. 19.75 18.25 17.88 and under Or a CR eI 35.5 
ii?’ .........00..0.. Dill TID pm00 2200 DR socicie 18.49 21.75 20.00 18.12 | No. 1, 14”, 20’ and under .. v1» 25,10 
1%x4 to 12”)2225222)) 52100 22121 seo 49.45 18&20’ .. 19.92 22.75 20.00 19.96 Longleaf Paving Block Stock 
5/4x8"” ..........0000, scess eases  RMO .ccs< 10’to20’ . 20.12 ..... 19.00 538 No. 1 SqiBES isccec Sises Mnete “SROM <ocuve 
LS | een seme cbse OD". aasinve 2x 8”, 10’ ...... 22.00 22.75 21.75 21.88 
1 2x: 2” 51. wiaie. Babee Sane \ ea 21.06 
Higana Sea jo. 12 Bio) TI Mae 21.0 WESTERN PINES 
ene sages. snbeiers : paietis oat 22 
6/4 & 8/4x5" & 10".... ws... seees 58.00... hea il . 25.17 (Special telegram to AMERICAN LUMBERMAN] 
a MO wes Sites, seek ae <aee 2x10", 10’ ...... 23.91 Portland, Ore., May 10.—The following are 
RE 00 42" 0 ies scans beh sweat, wawies ‘> sees paps f.o. b. mill and f. 0. b. Chicago shop prices: 
DE one ati emosctemaierd 52.92 47.75 47.00 50.77 BY wae 23. ; — 
ee epenetaraae 5120 47.88 44.75 50.82 18&20" 23.89 — =! 
ee eee 53.62 47.88 49.75 .9F oO . ste «nas a 4 Reyes FO 
oo RL  eeaeeneer 58:90 5198 54.73 BT.5D 2x12”, 10’ ...... 24.67 111)! 22'50 26:32 | 1x . 10 to 16’.......... Spree es 831,00 $15.00 
SEED” coco iccssceces 57.50 51.42 54.50 57.65 BT sla etutre 23.95 ..... 23.75 24.56 ix 6”, 8” and 10”, 10 to 16"... 3.2... 32.00 = 18.50 
1%x4 to 12”.........) 66.45 ..... ..c.. 63.96 | are SES cccs Zee 26.03 1x12”; Te ie | aE Sa Se sees rey ees 34.00 19.00 
5/4x6" 0.0.55. roses veers eres 55.00 60... 18G20".. 25.09 ..... 25.50 27.55 | 1x13”'and wider, 10 to 16/2... 2... 35.00 21.00 
CO re ere re 020’ . 26.89 ..... . see eee 
Bane” a | le -.... 60.50 nee 5 coated Wo;. 2; Be $7 9 ein oss 20.87 18.50 20.25 19.86 pty Poel 
aC he + i nn See: ‘SCO. “once 12’ woe. 18.28 18.50 18.50 20.70 debits is 
236 ent 2rd to 12”... “BOD acces suees evens EE vee beg tf Pee Lege pore xd” and WAMED cits co. isa as ZREeOO § BHO 
te 4 = cee recees 67.50 ..... pate se 10’to20" 3131 pote reed ‘ SELE cTs— Bébetter “C” ok 
6/4 & B/axie” 2202 on Tec Oe 2x6", 107 .....1 512, i650 «2, 6 | 1x 4”, 6” and 8”, 10 to 20°. .$84.00 $79.00 $63.00 
 § — i a a Cal an sis: Bee crease 14.84 16.50 14.50 16.43 110” sinay stair Wey oie see eeeersee 3.0 72. 
na 40.00 ..... 36.00 40.00 - Hence (Tawi El ~~ Qeesieanenenaemtanetny 94:00 89.00 77.00 
ERO, sobs iene cone sir csese ctsee OBiED ABMS 18&20’ .. 17.25 ..... 17.25 17.36 | 1x13” and wider........ - 99.00 94.00 82.00 
ee 41.00 ..... 42.00 42.67 on gn 10%to20’ . 16.65 ..... 14.50 ..... 5/4, 6/4x4” & wdr., 10 to 20’: 97:00 92.00 80.00 
1x5 and 10”.......... 45.00 ....., 46.50 45,50 2x 8”, =, see eee ny n4 ites pee ee BA. BI WAOOR wis ores 0 a0. 05, 0.988 99.00 94.00 82.00 
ee eS i, oe 16° 20°01) gor Tee igs3 2040 | SHop S28 F.0.B.Curcaco— No.1 No.2 No.’ 
Kato ‘ BORD: 18&20’ .. 19.00 19.50 20.00 22.39 ae ee On ete rere $75.00 ey S 748-00 
1% and 2x4 to 12”...: saves  BO59 107t020" ; SLOG ..... LENG : Avia ei areislctertavesbin Grainy Coase 90.06 D. 











May 13, 1922 


AMERICAN LUMBERMAN 


87 





FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., May 6.—The following prices 
were realized on fir, western hemlock and cedar 
for the week ended May 5: 

DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.8 No.2 No.8 
CéBtr. C&Btr. CéBtr. CéBtr. 
iS eee $53.50 $43.50 144x3”...$56.50 — .50 
65:07 49.00 43.00 14%x3”... 58.50 45.50 
PSG cucen 52.50 45.000 14%4x6”... 55.50 45.50 
Slash Grain Flooring 
1x3”.....$30.00 $27.00 1%x3”...$46.50 nyt 
Lt eer 30.00 27.00 144x4”... 43.50 5.50 
TIO" 6. ccs 33.00 31.00 14%4x6”... 45.50 35 .50 
Vertical Grain Stepping 
134, 2% and 226 to -32%. 2 ccccces $60.00 $50.00 
Bis Boe GR 2 16 BE bi kscwckans 62.00 52.00 
Finish, No. 2 Clear and Better, S2S or S4S 
DEO wots ne wean matweeeeweuawas $51.00 $45.00 
1x 6” Pina e.wiurasa ee we ee wR a we ated eras areare 52.00 46.00 
1x 5, OM BO a hiccccicavcdcecasaceus 53.00 47.00 
= oeTale wig acd. cai Arciacexm aie Cia aid aie a aie 55.00 49.00 
+77 1x5, DP 30 ONO BF cic ccciccws 56.00 50.00 
PETE ROR re eee Pree ee 57.00 51.00 
314 “al ORG, & ODE Oe wes csanecene 62.00 56,00 


Ceiling, C&EB and C&EV and Partition 


% 3x4”. a 29. 00 $24.00 86 x6”....$32.50 $37.50 
5 4x4” .. : 31.00 26.00 56x6”.... 34.50 29.50 
TS Te 29. 50 24,50 %x6”.... 33.00 28.00 
1x4”.... 32.00 29.00 ix6”.... 35.50 32.50 
Drop Siding, Rustic 
SExG@”....$§2 27.00 $24.50 BE ose ek $31.00 $28.50 
Pee sks 39 00 26.00 BO ok sae 38.00 35.00 
Fir Battens 
SB MRO. cise owes S <1 256" ©. Givcccccd 
a Oe Oke ne cones .80 Be Gaavienens .90 
Lath 
Pit; PGF ChOUSGOO 6 cide casteccdccewunes $ 5.25 
Common Boards and Shiplap 
No.1 No.2 
com. com, 
Pie BAO OO FR vs ciciw ek ceweaas $13.00 $10.00 
BEG, Milnieneus oka Oa wk eRe a 11.00 8.00 
ES aid fa aoe Sd ha hie REN EG 11.50 8.50 
Be Re, ak. cvs ace an eee walecew cules 12.50 9.50 
DMEM, EE iu bale aa a wiaiw owe ee <.re 13.00 10.00 
14%x8 and 10, 1144x12” dd urccreahie @ia-ske 15.00 12.00 
MMAR irr dinicra aha dare awel awe alam aac 13.50 10.50 
Eee ONG 30 6 oiiswadveneaecnwne 14.50 11.50 
Common Planks and Small Timbers 
Oe Be Be inns etd tndnwew wees a 00 $14.00 
OS Oe 4 OS ees twsawewurnes 16.50 13.50 
RO Re ek 6 abe iuiereane a wale Kae 17.00 14.00 
Sie, GON BON ech senckusnevas 18.00 15.00 
Common Dimension, S1S1E, 12’ 
No.1 No.2 No.1 No.2 
+ com. com. com. com 
2538, ot $ 9.00 2x14”....$14.50 $11.50 
2x6, 2x8”. 11.5 8.50 2x16”.... 15.50 12.50 
> i) tg 50 9.50 2x18”.... 17.50 14.50 
2x12” .... 13.00 346.06 2x20”.... 19.50 16.50 
Common Dimension, 2x4”, S1S1E 
G6’... +. s HERO FS 8.00 | Le $14.00 $11.00 
Lo age 12.00 9.00 ye 15.00 12.00 
1 Caer ae 1800 20:00  $2°...... 17.00 14.00 
Common Timbers, Rough, 32’ and Under 
No. 1 Sel. No. 1 Sel. 
com. com. com. com, 
6x 6”...$19.00 $22.00 18x18”. ..$23.00 $26.00 
10x10”... 20.00 23.00 20x20”... 24.50 27.50 
14x14”... 20.50 23.50 o3332"... 26.50 29.50 
16x16”... 21.00 24.00 24x24”... 29.00 32.00 


Common Timbers, 12x12” 


34 to 40’ .$22.00 $25.00 T72to 80’ .$50.00 * 3. 00 


4210 50’. 28.00 31.00 82 to 90’. 60.00 3.00 
52 to 60’. 34.00 37.00 92 to 100’. 70.00 73.00 
62 to 70’. 40.00 43.00 
Ties, Rough 
CR rr D0 A Rs > SPR aes $16.00 
CASE eRE CEES 14.00 NGC Geese wanes 9.00 
WESTERN HEMLOCK— 
Boards, S1S or Shiplap 

No.1 No.2 No.1 No.2 

com, com, com, com 
Ix2 & 3”.$14.00 $11.00 14% ° A% 
1)? |e 12.00 9. pa x .$16.00 $13.00 
RRO ws ea 12:! ra 9.5 x } 14.50 11.50 
1x8 & nol 13.5 10:56 x 8&10” 15.50 12.50 
1st2" . 12-00 11.00 x12”... 16.50 13.50 

14% x2&3" 17.50 14.50 

RED CEDAR— 

Common Boards and Shiplap 
EO cues $13.50 $10.50 1x10”....$15.00 $12.00 
PR 4 es 14.00 11.00 Isi2”.... 315.50 12.50 
Se 15.00 12.00 

Flume Stock 

No. 1 pees No.1 Sel. 

com. com. com. 
LA re $17.00 $20. 00 1x10”... .$19.00 $22.00 
1): ane 18.00 21.00 3xd2".::. 19.00 2200 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., May 10.—The following prices 


paid for yard items, f. 0. b. mill, were reported 
today: 

’ Pre- 

High Low vailing 

Price Price Price 
Flooring 

1x4” No. 2 clear yv. g....$51.00 $47.00 $47.00 

No. 3 A Oe 40.00 37.00 38.00 

No. 2 and better s. g. 34.00 BE - 6 aaa 

No. eS rere 29.00 26.00 29.00 

1x6” No. 2 ant better s. g. 37.00 34.00 34.00 

INOS Wi Binescaas eas 32.00 28.00 28.00 
Stepping 

No. 2 and better clear.... 65.00 Gee. «ewes 
Finish 

i a. Se a ne me ‘ceeds -weeen 

Casing and base.......... 65.00 Ge” scene 
Ceiling 

5x4” No. 2 and better... 33.35 30.00 30.00 

WOE. . cw aie acceae aeted 25.50 See. «eaten 

1x4” No. 2 and better... 33.00 SG wae 

INGO camewaa were bs ot ei 


Drop Siding 


1x6” No. 2 and better.... 36.00 31.50 33.00 
Gb. ee vawesonneas 31.50 25.00 28.50 
Boards and Shiplap, No. 1 
eee ON BOs < ke nec ceades 13.50 12.50 12.50 
EMU cctwmirdia emcee ews 14.00 gf | ee 
Dimension, No. 1 S&E 
2uA",, 35 Ge 18 kc cece 13.50 12.00 12.50 
Plank and Small Timbers 
A 4”, ES th: 2O® BAB e ao 18.50 16.50 16.50 
auia". 32 te 16° B4Giccs. 14.00 SGGe wes as 
Timbers, 32’ and Under 
GE. Ee! 65a ceiuamrnes 22.00 16.00 20.00 
[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., May 10.—Fir prices today 
f. o. b. mill are as follows: 
Vertical Grain Flooring 
Bo gd Oe ee ere 
OU a OMI so hk io wna o a PW Aweawa was 51.00 
RD ae CRONE onc 0 coee de Reins Seance wee 40.00 
1x3 and 14,x4” No. 2 clear and better..... 58.50 
PRG GUE a hk Star eens 45.50 
Slash Grain Flooring 
ixé” No. 2 clear and better............: 36.00 
ME at area ere 31.00 
axG” No. 2 clear and better. .......ccasce 39.00 
NGG CM eee d dae ae daawaw wes Saas 35.00 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better......... 65.00 
Finish 
Ie. BD COP Od WOClGE so cc cck cc ccc owes 55.00 
Ceiling 
54x4” No. 2 clear and better............. 35.00 
A At ee ener ea 27.50 
Esa" No. 2. clear and Peters... 6s oc ewes 36.00 
INGG cap GME Caria swe cae wawdaad aww 31.00 
Drop Siding and Rustic 
Es@” No. 2 clear and Betlets <n. ccc cece. 38.00 
NOs SE CEE ha dd ee Ww ealet Ce eweww doe 33.50 
Miscellaneous Items 
Dimension, of Rail B Mat... ...-..ccccces 4.00 
er OR a re 4.00 
Small timbers, off Rail B list.............. 4.00 
6x6” and larger timbers, off Rail B list...... 7.00 
Fir lath, per thousand, green.............. 4.50 


RED CEDAR SHINGLES 


Seattle, Wash., May 6.—Eastern prices, f. o. b. 
mill, are: 
First GRADES, STANDARD STOCK 
Per M. 
5 Bunches 


Per Square 
, Bunches 4 0r 


Extra stars, 6/2........$2.19@2.27 $2.75@2.85 
xtra stare, O/2...66..% 2.49 3.15 

DEGNe GICMED: ccc eats nies 2.76@ 2.84 1993.65 
WONIGGUN, Wiis ceicweecs 3.29 @ 3.35 4.10@4.15 
NOMI 6 os 6 ab aero 2.97 @ 3.4 410@4.15 
POPIGCHIONS 2c ccc cvdces 3.61@3. 4. 90@5.05 





First GRADES, RITE-GRADE INSPECTED STOCK 


Extra stars, 6/2........$2.31@2.35 $2.90@2.95 
xtra stars, 5/2.......¢ 2.59 3. 25 

DeetWe GIORNO. «ic i ctcees 2.04 @2.08 > S80@ 3.85 
WOPIGGtN, GiB oc seeecsan 3.57@3.41 ry 20@ 4.25 
tor | Perr ee 2.06 @ 3.09 4.20@4.25 
POPIGCtNO cd oe bhi ee was 3.72@3.79 5.05@5.15 


SECOND GRADES, STANDARD STOCK 
Common stars, 6/2......$ .55@ 63 $ .70@ .80 


Common stars, 5/2...... .71 90 
Common clears ........ 1.404 1.48 1.75@41.80 
BRITISH COLUMBIA STOCK. SEATTLE MARKET 
XXX (Canadian) ......$....@.... $3.70@3.80 
eas, Cll. Be decccnsce 3.45 ao 4.300 4.40 
Eurekas (U. 8.)........ 3.56@3.59 $9044.95 
Perfections (U. S.)..... 3.90@3 97 5305.40 


Se Olan 26 EU. Bedie sc cecs 5. 71@1.7 > 2.15@2.20 





REDWOOD 


























The following are the prevailing redwood 
prices, f. 0. b. Chicago: 
Bevel Siding, S1S2E 
--——Clear——_, —-——_—_-A——_,. B 
3°-7"” 8/20’ 3’-7" 8/20’ 3/20’ 
Size— 
%x4” $22.25 $37.25 $31.25 
1x5” 26.25 41.25 36.25 
1% x6” 25.25 40.25 35.25 
Not less than 10 percent 3- to T-foot; balance 
8-foot and longer. 
For specified lengths, add $2. 
Bungalow Siding, S1S2E 
lan Clear— an \ - 
q 8/20’ 3/7’ 8/20’ 
$43.25 $38.25 $41.25 
45.25 40.22 43.25 
50.25 45 48.25 
§2.25 47. 50.25 
66.75 61.75 64.75 
68.75 63.75 66.75 
70.75 65.75 68.75 
For rough bungalow siding, add $2. 
Finish—Rough—S2S or S4S 
-~— Clear —~ -— A ~ B 
17 (%-ta” 2” 1” tY%q-1%" 2” iad 
10/20 10/20 10/20 10/20 10/20 10/20 4/20 
y idth— 
Wadecquwaas $80.50 $87.50 $85.50 $75.50 $82.50 $80.50 $67.50 
ra access 82.50 89.50 87.50 77.50 84.50 82.50 69.50 
mY é6ceuneden 84.50 91.50 89.50 79.50 88.50 86.50 71.50 
’ hg Poe eee 84.50 91.50 89.50 79.50 86.50 84.50 71.50 
MeO CC ee $4.50 91.50 89.50 79.50 88.50 86.50 71.50 
DOT eedebbelecs 85.50 92.50 90.50 80.50 89.50 87.50 72.50 
12” ....-. 88.50 95.50 93.50 83.50 92.50 90.50 75.50 
4 to 12”...... 84.50 91.50 89.50 79.50 87.50 85.50 71.50 
Short Finish—Rough—S2S or S4S 
Clear. 
_ 1%” & 1%” 2” 
8’-4'6” 5’-9’ 3’-4'6” 5’-9’ 3'-4'6” 5'-9' 
Width— 
Oy acer $47. = $57. = $54. = = oe $52.50 $62.50 
SB Mrecece 49.50 59.5 56.5 54.50 64.50 
oS aadeweus 54:50 04:50 61. 50 71. 50 59.50 69.50 
gi Oe 65.50 75.50 72.50 82.50 70.50 80.50 
et wséeesnes 67.50 77.50 74.50 84.50 72.50 82.50 
Po ere 44.50 54.50 —— 49.50 59.50 
ce arree 42.50 52.50 49.50 59.50 47.50 57.50 
Oo xeveucea 44.50 54.50 53.50 63.50 51.50 61.50 
OC viwanews 44.50 54.50 51.50 61.50 49.50 59.50 
8” < 49.50 59.50 58.50 68.50 56.50 66.50 
We dudawses 60.50 70.50 69.50 79.50 67.50 77.50 
ma. ehssaune 62.50 72.50 71.50 81.50 69.50 79.50 
SOS veces 89.50 49.50 48.50 58.50 46.50 56.50 
Other specified lengths, add $2. 
Shop, Rough, cr S2S, Random Width 
and Length, 8 to 20’ 
1” 1%-1%" 2” 2%” 8” a” 5” &6” 
5” & Wdr.. 42.50 52.50 45.50 75.06 173.00 177.00 81.5¢ 
one Stock, “A” and Better, Rough, 
$2S, S4S, or T&G 
e 1%” & 1%” 
Over Over 
20-40” 42-54” 54-96” 20-40” 42-54” 54-96” 
Width— 
, b $54.50 7 = 7. = ons. 50 
89.5 6.50 56.50 5.50 
3 ‘ 56.50 46.60 53.50 83 50 
: 4 61.50 53.50 60.50 70.50 
: 3 72.50 64.50 71.50 81.50 
nominee ‘i 4 74.50 66.50 73.50 83.50 
8 to ..6"... 84.50 41.50 51.50 43.50 50.50 60.50 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., May 10._-The following are 
prices prevailing here today: 

WM BE we sensed didavadsentadeduuas $72.00 
po SES Sarre rece 62.00 
7” RS Pere errr 34.00 
5 Serer rer re rer ocr sc 35.00 
eee ee ee ee A eR ee 6.00 
Factory stock, 1%... cccccccccccoccccccses 32.00 
Es kc maleia eae aaa ea als a 

DH waadeeatadasaesmacaae 43. 
oe Sadan chat dk Aaa cid ac alerel aiakatae a 43.00 
AEM Oe ca aida ewe tank ame 46.00 
Common rough dimension..............+- 24.00 
Piet WARNE, BIGGie a oc ccc teddndccassenes 15.00 
Si GebGikc ccccvawedtavvecovess 18.00 


OAK FLOORING 


Ohio, May 8.—The following are 
Cincinnati base, obtained for oak 
week ended April 29: 


"x2%" %"xX1%" %"x2” 


Cincinnati, 
average prices, 
flooring during the 


gn ” Keon 33 
w"°xle” W"xe” fi 


Cir. qtd. wht.. 162.735 ... 140.85 97.30 103.49 
Cir. gtd. red.. 118.33 103.92 81.19 79.96 
Sel. qtd. w&r.. T8.50 94.99 67.09 55.41 
Clr. pin. wht... 91.00 97.94 62.90 68.93 
Clr. pin. red 93.00 96.49 62.37 62.74 
Sel. pln. wht.. 78.88 82.96 52.63 54.97 
Sel. pln. red... 73.37 83.87 51.66 53.23 
No. 1 common. 41.79 ..... 63.91 32.41 34.52 
No. 2 common. 1295._Cti. : 15.36 
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CYPRESS 


The following are current f. 0. b. Chicago prices St. Louis, Mo., May 9.—The following are 
on cypress: 


GULF COAST RED CYPRESS— 








current quotations on cypress f.o. b. St. Louis: 














ee: Memes GULF COAST RED CYPRESS— 
Factory New Grades 
Tank FAS Selects Shop Boxv Peck Factory 
4/4 ....$118.50 $106.50 $ 76.50 — ae oy 24 => 
5/4 .... 123.50 111.50 86.50 56.50 29.50 26. - _ ‘ 
6/4 1.1, 126.50 114.30 89:80 89.50 29.50 26.00 — an oe 
8/4 ..... 135.25 122.25 97.25 67.25 30.25 26.75 SE eee $123.25 $74.75 $44.75 $22.75 
LO/4 4.0 SER26. TEBZH TOGO TE:20 sc ase c28 00 ae eens 128.75 84.75 54.75 25.75 
E274 wove UEaseO Tesee0 BOCGO FE-20 scene aca TES 131.25 87.75 57.75 25.75 
16/4 4... B9625 DSCZG SOGZS FTES se iss oe vee Me rated ce 139.25 95.50 65.50 26.50 
B d Oe Neer 144.25 106.25 i. fier 
aaa ae ee i ree 144.25 106.25 76.25 ..... 
Ix4- to T2-iMch... eee eee ee, $43.50 $31.50 $29.50 Peck ‘random ......... it ere : ns are cll . $22.00 
Finish, $28 as 
Clear heart A B Cc D Finish—S18 or S26 
1x4- to 12” ran- Cle , 
dom lengths.$113.00 $ 98.00 $90.00 $75.00 $55.00 a “ eee 
1x2- to 11” spec- = to ig + ore $ peg ty a gt peg 
ified widths, Uy 45 05 ; e 75 
random lgths. 113.00 98.00 90.00 75.00 55.00 pS ee TB6,¢0 TiceO ROGtO sicee avec 
1x12” random [2 | ee SOO 2267S BEGTO caces bees 
jengths ...... 120.00 106.00 98.00 83.00 62.00 Add for 144”, $5; for 11%4”, $8; for 2”, $15.75. 
For 5/4, add $5 to above prices; for 6/4, add $8; 
oC rer aa 5/4 and 6/4 ‘‘D” grade, add Common Grades—Rough 
: ; ; No. 1 No. 2 No. $ 
YELLOW CYPRESS— BA NO: BO" kbc cicewsawad $41.50 $31.50 $22.50 
Factory BEG iS se cS Cele aes 46.50 36.50 25.50 
No.1 No. 1 No. 2 Siding, Flooring Etc. 
us...sthin EGE GRR, Gama comets 4 5B 
sane J , A 30. ge 
5/4... 110.00 95.00 60.00 40.00 30.00 a, * et eae poor 4 
eo BR ee ae e. and base...... Peete $112.25 $90.25 $76.25 
8/4... 115.00 100.00 65.00 45.00 35.00 - i 48 25 36.75 
Victor Step Ladder 10/4... 120.00 110.00 70.00 45.00 35.00 p enti cg hon gg .25 41. 15 
ar» 5 Se oe _ 6.00 35.00 14%,x8” stock.......... 71.25 60.25 57.50 
oards 
No. 1 No.2 No. 1 Cypress Pickets 
common common ” 
ix 6-, 8- and 10-inch............. $45.00 $35.00 1%X1%" 141%” 1x3 
SRE IMO 6665555 reas oe TEMS SOsKa wes 50.00 40.00 8-foot GaN. oe. cc saat $38.75 $48.50 $48.50 
Peck RUOMEE aa. e 3 Wie a i ate aie aeral si . % 55.5) 
ReUNGhh TAMMOM DOCK. 6 ois kx dinin casos cdisexaws $25.00 
Panel Stock, 8” and Wider 
Cincinnati, Ohio, May 8.—The following are 5” yn” 54” . 
today’s average prices on cypress, f. 0. b. Cin- | $45.50 $53.25 $68.50 $89.25 
cinnati: ; 
Lath 
RED CYPRESS— 4/4 5/446/4 8/4 i a EOE oie ete. Baiada WE RRA eae $8.60 
— sates ean “7 “ “7 
EEECLE os eewes — 
SE euet acess 55 65 _ | ee eee 
No. 1 com. ran. 4/4 5/4 6/4 8/4 10/4 
ir teeee 37 42 Pe oo ese svcurvies $85 $90 $90 $100 $115 
- = com. ran. ON G6 6G5654506 70 75 75 80 90 
widths ..... 26 30 82 | No. 1 shop........ 40 53 55 60 #70 
YELLOW CYPRESS— Ria se oS BR 
$ 95@105 $110@115 $125 ; 
BROMUS: osssaws 75 80 = 85 90 95@100 Boards 
eee 47 50 60 65 68 15 
ver a ran - ~- ym No. 1 com. No. 2 com. 
No. 2 com. ran. 1x 6” siti canta sa Ae aire IAD cele ee eae $35 $25.50 
widths ..... 25 28 30 ix 8” PROT Sige ee ONO SE ENE Ce 35 26.50 
lx 6 & 8” No. 1 com. 88 Ce Se ee eS 1x10” No gee 6 68 Be Bae ee ob eee 36 28.00 
1x10&12”No.lcom. 47 ..... Be. See Saal REE | RAH WS iis Bade Surah we we ee 41 30.00 
SO SOU ROM. BP ccccvccs ceeneves Peck 
SEI0 212" NO: SCOM.. GB swciesse c0dscace De BRT boiled aeierenene o Riana ale Sea bebe Oe 











SOUTHERN HARDWOODS 


Fruit Single Extension Taper Single St. Louis, Mo., May 9.—The following are current quotations on southern hardwoods, f. o. b. 
St. Louis: 








V/s ; ; 5/4 5/4 & 6/4 8/4 

iii: 1/4 5/4 &6/4 8/4 PLAIN WHITE OaK— . $110@120 $120@130 

ae FAS .........$100@105 212 20@13 

Spruce Qtrd. red FAS.$105@110 $110@120 $120@130 | No. 1 com. & sel. 50@ 55. 55@ 60 60@ 65 

Qtrd. red No. 1 oes ent eet No. 2 com..... 30@... 38@. ay —* 

com. ....... YM bo ID 1 (0O@ to No. 3 com..... 15.50 8@... ae 

i i j Qtrd. red No, 2 : -ormy 26 33@... 35@... 
Everything in Ladder line. i ....... 28.:. 2... oe... Pees ny Racy Sil nn ee sali 

: Plain red ..... 95@100 100@105 110@115 — i ee - 5 

Write for Illustrated Catalog Plain red No. i FAS... 0-28 98@100 $100@105 $110@115 
? Red d Pei Pee ey Nc '5 20@ 55 55@ 60 60@ 65 sade pega gelimme 30@ 35@ 

ain red No. 2 NO. & COM. .... a@/(@... eee OIM..- 

oe atest Neduce ees. reaps ati 28@... 32@... 40@... PorLAR— sinieeinen eiteinenien tiene 

’ Plain sap FAS. 42@ 45 45@ 48 54@ 57 ee @105 @115 $120@125 

We Pay the Freight. Plain pia Noo 4 sila @ a Saps & selects. 75@... 80@... 90@... 

C1 eS note 27T@ 30 30@ 33 35@ 40 No, 1 com..... 45@... 50@... 60@ jae 

Plain sap No. 2 No. 2 com. A.. 3U@... 33@... 33@... 

MN. Sioxd odes 18@ 20 19@ 22 25@ 28 No. 2 com. B.. 25@... 28@... 28@... 


Sorr MAPLE— a 
CoTrTrox WwooD-— Log run .....+-8 385@... § 8b@... §$ 45@... 
BRS isa arsine $ 42@ 45 $ 45@ 50 ...@... 
No. 2 COM< 2 ss 34@ 36 SOD 40 oc cMDiccs MAPLE FLOORING 
No. 2 COM: <<. 29@ 32 o2@ BD «+ sh @... The following are current prices on maple 


QUARTERED WHITE OAK— flooring f.o.b. Cadillac (Mich.) basis: 








ao ak Factory 

BO PROS S65 isayesene $135@140 $140@145 $150@155 yh iceyes 2” 3 Seale $55.00 $40.00 naxenare 

No. 1 com. & sel. 60@ 65 7O@ 75 85@ 90 TO/TORTIG” occ sewer 85.00 58.00 15.00 

J : : < DOES sc ier erececane 87.00 63.00 23.00 

W. W. Babcock Co., Bath, N. Y. Seen: ae: Sale aeeee 20 90.00 70.00 25.00 
0 ee. $110@115 $115@125 $125@135 1 i a aera - 80.00 65.00 30.00 

No: 1. com... 55@ 58 65 7T5@ 80 EUOES IR” Fie s ese - 95.00 80.00 30.00 














NO; 2) OM. «2.07 38@... 48@... 55@... 17T/16xB%” 2. ccc cce 90.00 80.00 35.00 
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NORTHERN PINE 


Minn., May 8.—Northern pine 
increasing. Low grade boards 
have advanced about $2 and some mills have 
advanced 2-inch stock $2. Some mills have 
broken stocks and are filling parts of orders 
from half dry lumber. City trade is much more 
active, and many outside yards are ordering 
freely. 


Minneapolis, 
shipments are 


Buffalo, N. Y., May 10.—Northern pine trade 
is more active, with a stiffening in prices. Lower 
grades are in better demand and somewhat 
firmer. A few cargoes have arrived to replenish 
dealers’ stocks. 


North Tonawanda, N. Y., May 8.—Northern 
pine demand has reached the most gratifying 
volume experienced since the active consump- 
tion of stock during the World War. Dealers 
report plenty of orders and a constantly increas- 
ing number of inquiries. Lake and rail receipts 
are heavy. 


Boston, Mass., May 8.—Retail yards show 
more interest in northern pine. Industrial buy- 
ers also are coming into the market with more 
freedom. High grades are firm and stocks of 
better grades are restricted and more or less 


broken. 
EASTERN. SPRUCE 


Boston, Mass., May 8.—Business is good. De- 
mand is absorbing all the output and eastern 
spruce quotations are firm. Retailers are buying 
much of the dimension to fill their orders. Quo- 
tations, Boston, 8-foot to 20-foot lengths: 8-inch 
and under, $42; 9-inch, $43; 10-inch, $44; 12-inch, 
$46. Random is strengthening: Maine, 2x3 to 
2x7, $32 to $34; 2x8, $38 to $40; 2x10, $40 to $42. 
Provincial, 2x3 to 2x7, $29 to $31; 2x8, $86 to $37; 
2x10, $40. Boards are still dull: Covering boards, 
5-inch and up, 8-foot and up, SIS, are $30 to 
$33. Matched, 10- to 16-foot, $33 to $34. Mer- 
chantable covering boards, 4-inch and up wide, 
might be bought for $28. 


WHITE CEDAR 


Minneapolis, Minn., May 8.—Producers report 
a good movement of posts, altho farmers are 
busy. Stocks are broken and there is a firmer 
tendency to prices. Pole trade is still fairly 
good, tho most shipments are on old orders. 


HARDWOODS 


Chicago, May 10.—The hardwood market is 
featured by a continued expansion of demand, 
while the shortage of dry stocks is becoming very 
keenly felt. Prices have advanced on a number 
of the items most in demand. The upper grades 
of oak are up approximately $5 and gum has gen- 
erally been raised $2 to $3. The lower grades are 
unchanged. The northern hardwoods are strong 
and are showing a distinct upward tendency. 
Some large sales of 4/4 No. 3 maple at better 
prices have been reported lately. 


Minneapolis, Minn., May 8.—Curtailed sup- 
plies of northern hardwoods coupled with the 
southern floods are strengthening prices in spite 
of a rather quiet trade. Sash and door facto- 
ries are more active buyers, but other factory 
demand is slow. Low grade stock moves bet- 
ter, and prices are stiffening, except on No. 3 
birch, which is in good supply. 

Kansas City, Mo., May 8.—The hardwood mar- 
ket is somewhat slower, tho some particular 
items are in better demand. Box grade prices 
have stiffened up. There is also a heavier de- 
mand for all grades of gum and No. 1 common 
oak. Owing to floods and rains, logs are hard 
to move and loadings delayed. Industrial buy- 
ers still have out a large inquiry, but it is hard 
to land orders. Oak flooring and finish are in 
good demand with retailers, and gum finish is in 
good call. 


St. Louis, Mo., May 9.—A few items of red 
gum are higher. There is a better demand, a 
Strengthening factor being production condi- 
tions, which are bad as a result of floods and 
rains. 


New Orleans, La., May 8.—Demand is reported 
somewhat improved, with prices on common and 
upper grades strengthening. With production 
drastically curtailed, further advances are fore- 
cast. There is reported from some quarters a 
better call for lowers. Tupelo is said to be mov- 
ing in better volume and a small advance on tu- 
pelo molding is noted. 
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Redwood Advertising 
Your Customers Read 


You should read this booklet which describes and explains 
the nation-wide Redwood advertising campaign The 
Pacific Lumber Co. is conducting this year to increase 
the use of Redwood lumber and millwork products. 


Every month a thousand or more architects, builders, mill and factory 
executives, furniture manufacturers, engineers, wood 4 Steg man- 


ufacturers and individuals who are planning to build 


omes, write 


us for information on Redwood’s fitness for a hundred different uses. 
They are reading Redwood advertisements and buying Redwood. 


Get your share of this profitable Redwood business. 


Write our Chicago or New York office for a copy of 
if you have not already read it. 


this book— 


CHICAGO 
2067 McCormick Bldg. 
NEW YORK 
841 No. 40 Rector St. Bldg. 
THE PACIFIC LUMBER CO. of Illinois 


EXPORT CO, A. F. THANE & CO. 
40 Rector St., New York 311 California gi 








If you can use clear 
Redwood in short 


SAN FRANCISCO lengths, 3 to6--wide 

311 California St. and 1°, 1\4-, 15 

LOS ANGELES P > 
Central Bidg. 6th and Main Sts. and a thic k, we are 
fHE PACIFIC LUMBER Co. making very attrac- 


tive prices that will 
enable you to make 
some extra money 
on such specifica- 
tions. 


San Francisco 








The Largest Manufacturers and Distributors of California Redwood 


‘“‘The Western wood for Eastern homes’’ 











New York, May 8.—A gradual and steady im- 
provement in the movement of hardwoods fea- 
tures this market. Inquiries are increasing 
daily and the demand has broadened out sub- 
stantially. Flooring manufacturers are placing 
heavy orders. Retail buying is of the hand-to- 
mouth variety. Prices are working upward. 





Buffalo, N. Y., May 10.—Hardwood business 
is picking up. The furniture trade shows signs 
of increased activity. The chief demand comes 
from the building business. 


Boston, Mass., May 8.—The market for hard- 
wood lumber is gradually getting on to a more 
satisfactory basis. As a result of the flood dan- 
ger, some sales lately have been put thru at very 
low prices, these adding to the timidity of cau- 
tious buyers. The prospect is for greatly in- 
creased activity in auto making. Much new 
furniture will be needed. Flooring demand is 
improving. Western kiln dried }3%x2%4-inch 
clear stock is quoted: Maple, $95 to $99.50; birch, 
$90 to $99.50. 


Baltimore, Md., May 8.—Gains in the hard- 
wood movement are being made and the general 
trend is distinctly upward. Furniture manu- 
facturers are busier. Business retains its spotty 
character. Foreign forwardings are still very 
much restricted. 


Columbus, Ohio, May 8.—Hardwood buying is 
increasing. Yard trade is still the best feature 
altho factories are also in the market. Furni- 
ture plants are not buying as lively as formerly. 


Prices are firm, every change being toward 
higher levels. Prices of oak, Ohio River, are: 
No. 1 No.2 No.s 

FAS com, com. com. 

CRBPIOIOG aad cdcaees $150 $85 $52 anad 
Pris cncecccnwncwks 120 70 55 21 
Cincinnati, Ohio, May 9.—The demand for 


hardwoods shows improvement and indications 
are for higher prices for some grades most in 
demand. Building lines require good sized quan- 
tities of flooring. 
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MISSOURI 
SOFT TEXTURED 


YELLOW CYPRESS 








Let us quote you on Oak, plain 
and quartered, Gum, Cotton- 
wood, Soft Maple and Soft Elm. 





Lumber That Will Save 


Factory Men Money 


The fact that our Yellow Cypress 
lumber is practically free of peck 
and shdke in the lower grades 
makes it possible for many wood- 
working manufacturers to work it 
in to very good advantage. 


Frequently it is possible to use 
our Cypress in place of more ex- 
pensive woods—fgreatly reducing 
costs. It will pay you to investi- 
gate. Our No. 1 and 2 common 
come in 6’’, 8’’, 10’ & 12”’ widths, 
running practically all 14’ & 16’ 
lengths. We invite your inquiries. 


WISCONSIN LUMBER COMPANY 


Band Mills:— 
DEERING, MO, 


Sales Office:— 
CHICAGO, ILL. 








HEMLOCK 


Chicago, May 10.—Hemlock prices have been 
advanced $2 to $3 practically thruout the list by 
some of the largest manufacturers. Two x 4- 
and 8-inch, 18 feet and longer, are up $3, while 
8-inch boards and 2x4- and 8-inch, 8-, 10- and 16- 


foot lengths, advanced $2. Hardly any really 
dry hemlock in desirable sizes is left in the 


North, and local distributers expect further ad- 
vances before long. Demand from the East is 
improving steadily, as well as in the home 
States. In the Chicago territory the retail yards 
are buying quite heavily to meet the demands 
of the building interests, and factory require- 
ments, including box, are expanding. 


New York, May 8.—Shipments of Pacific coast 
hemlock to the Atlantic seaboard continue in 
exceptional volume. The tendency of prices is 
to a higher level. This wood is gaining in popu- 
larity with Long Island retailers and much 
larger stocks are now carried in many of the 
yards. 

Boston, Mass., May 8.—Altho offerings of east- 
ern hemlock are very light, the call is equally 
light and quotations are barely holding steady. 
Clipped eastern boards, 10- to 16-foot, can be 
bought for $31, and very nice dry stock is of- 
fered at $32; random, $1 and $2 less. There are 
few inquiries for dimension and very little is on 
offer. 


North Tonawanda, May §8.—Building has 
struck its stride, and hemlock demand from this 
source is making a heavy drain on wholesale 
and retail yard stocks. Wholesalers are mak- 
ing more extensive rail shipments than at any 
time this season. No price increases are an- 
nounced, altho some advances are predicted in 
view of the upward trend of mill quotations. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., May 6.—Production at the fir 
mills is close to normal. Nights shifts are the 
rule, with some operations running three crews 
for the twenty-four hours. Demand is greater 
than the millmen have experienced since the 
signing of the armistice. Prices are firm and 
higher on every item on the list, and the situ- 
ation thruout is one of great strength. 


San Francisco, Calif., May 6.—The fir market 
shows increased activity. Some mills are asking 
about $2 more for uppers in certain scarce items. 
Vertical grain flooring is now quoted at $12; $10 
and $6 over Rail B List for Nos. 1, 2 and 3, re- 
spectively. With building now very active in 
California, the consumption is growing and 
yards are buying, altho there is no speculation. 
All the steam schooners are in operation again. 
From Puget Sound and Columbia River the rate 
to San Francisco is now $5.50, and to San Pedro 
$7. 


Chicago, May 10.—The demand for Douglas fir 
is very heavy and the market is very strong, 
with very few offerings. It is steadily becoming 
more difficult to place business, and prices con- 
tinue to advance. The local retail yards are 
moving large quantities of lumber into con- 
sumption, largely in the building line, and the 
country trade is continually upon the local dis- 
tributers’ heels, seeking to place orders and to 
obtain immediate delivery. 


Kansas City, Mo., May 8.—Almost anything 
is hard to get in fir now, and as one lumberman 
put it, ‘‘the mills won’t let you specify anything 
except quantities.’’ The market shows increased 
strength. Dimension is very firm at $5 off and 
$2 off for long lengths. Uppers are around $5 
over list. 

New York, May 8.—The Douglas fir situation 
is very strong and both wholesalers and retail- 
ers are satisfied with the excellent demand. 
Shipments last week were heavier than ever 
before and the low price prevailing is creating 
a demand far out of the ordinary. Prices are 
moving higher. 


Boston, Mass., May 8.—Douglas fir dimension 
is being offered f.o.b. pier for $29 to $32. Orders 
for fir flooring are coming along slowly; contrac- 
tors and carpenters are disposed to be cautious 
about trying it. Frames and boards are easier to 





introduce. 
WESTERN PINES 
Chicago, May 10.—The market for western 
pines is showing steadily increasing activity, 


with a good volume of business offered, altho 
stock depletion creates considerable _ diffi- 
culty in placing business, and with prices ad- 
vancing. There is a large call for shop, with 


little indeed to get, and advances running up 
to $5 have been reported during the last two or 
three weeks. Retailers are also actively on the 
market. No. 4 western pine has advanced $2, 
and No. 3 nearly as much. 


San Francisco, Calif., May 6.—There is a 
growing demand for California white and sugar 
pine. Prices are well maintained, with an ad- 
vancing tendency. With Nos. 1 and 2 shop 
nearly exhausted, there is a good demand for 
No. 3 shop. The demand for commons has im- 
proved and some mills have taken good orders. 
California mills are getting a late start and Kla- 
math Falls mills are having labor troubles. 


New York, May 8.—Retail yards find a grow- 
ing demand for western pines. Heavy orders 
for the upper grades are hard to fill promptly. 
Mixed car orders, which seem to be increasing 
steadily, are causing impatience on account of 
the delay in getting them filled. Prices on all 
grades have advanced slightly. 





Buffalo, N. Y., May 8—Western pine whole- 
salers find difficulty in getting the better grades 
of stock, owing to small production, taken 
largely by big demand from the West. A car 
or two here and there is all that the mills have 
to sell in No. 1 shop lumber in 6/4 and 8/4, and 
the mill season will be a month late. 


Boston, Mass., May 8.—There is a fairly even 
demand for western pines. The bulk of current 
business here is in common grades. Idaho pine 


is quoted: 
1L4 126 128 1£10 112 
No. 1 com....$76.50 $77.50 $78.50 $79.50 $83.00 
No. 2 com.... 66.50 67.50 68.00 68.00 70.50 
REDWOOD 
Chicago, May 10.—Demand for redwood is 
heavy, with offerings very small. The retail 


has shown especial improvement during 
recent weeks, but industrial requirements also 
have increased notably. No price changes have 
been reported, but the market is very strong. 


trade 


San Francisco, Calif., May 6.—The California 
redwood market is firm and stocks of dry lum- 
ber are scarce, especially in clears. California 
yards are stocking up and eastern demand is 
steady. Mills generally are increasing their out- 
put. Prices have an upward tendency. The de- 
mand for siding continues in excess of supply. 

New York, May 8.—Orders and shipments of 
redwood have been increasing in the last two 
weeks. The market is consuming shipments as 
fast as they are brought in. Prices are very 
firm. Retail inquiries are much heavier. There 
is a growing scarcity of dry stocks. 


Boston, Mass., May 8.—Wholesalers have 
more or less difficulty in placing orders for 
prompt shipment, as they find Coast stocks low 
and broken. Demand is fairly good and quota- 
tions firm. The bulk of the inquiry comes from 
retail buyers. Some interest in redwood for in- 
side finish also is reported. 


SOUTHERN PINE 


Chicago, May 10.—The southern pine market 
shows great and increasing strength, and has 
been featured during the last week by advances 
practically thruout the list. These advances 
amounted to as much as $5 on Bé&better rift 
flooring; to $1 and more on boards and dimen- 
sion, and up to $3 on the other popular items. 
Local distributers report an enormous volume 
of business offered, but complain over the dif- 
ficulty of placing orders. No. 3 common boards 
and long dimension seem to be the scarcest 
items, being practically unobtainable. 


Kansas City, Mo., May 8.—Demand for south- 
ern pine keeps at a high level, and covers the 
whole list up to finish. Mills that have been 
low on prices are gradually moving up. There 
is a heavy demand for flooring in all grades 
and dimension in boards. No. 3 boards continue 
very scarce, but mills keep up a good supply of 
No. 2. Orders are coming from eastern yards in 
a steady volume. Mill stocks are in fairly good 
condition. 


St. Louis, Mo., May 9.—The demand for south- 
ern pine continues to increase, prices advancing 
correspondingly. The most decided advances 
have been on No. 3 boards of all widths worked 
S2S %-inch and also }#-inch. There is a good 
call for B&better, also for 2x4 and 2x8 in No. 1 
common and No. 2 common and better. 
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New Orleans, La., May 8.—Reports indicate 
a slight recession in bookings, but the volume of 


7 F | 4 I » | = 
new business is well above ‘“normal.’’ Produc- 
tion increased slightly under the stimulus of TI lie aut railer 
active call. Shipments slumped a little, but kept 
above the normal line. Prices continue their 


upward trend. The export outlook is also re- DRAWN BY FORD TRUCK 


ported improving. South American business reg- 
isters a perceptible gain. 








New York, May 8.—Shipments of southern 
pine have fallen off to some extent altho the de- 
mand has increased materially. Industries are 
entering the market with noticeably larger or- 
ders. Box trade has shown marked improve- 
ment in the last ten days. Prices have an ad- 
vancing tendency. 





Boston, Mass., May 8.—There is improvement 
in demand for southern pine. Retailers are add- 
ing to their piles. Some mills have withdrawn 
recent low prices and have enough orders to 
enable them to wait until circumstances war- 
rant new lists. Longleaf dimension is now get- 
ting a very fair amount of attention and looks 
comparatively firm. Flooring and partition or- 
ders are coming thru in good volume. Top quo- 
tations on 1x4-inch: Flooring, A rift, $80.50; 
B rift, $75.50; C rift, 68.50; B&better flat, $62. 
Partition, B&better, $60. Roofers are firmer; 
good kiln dried 6-inch sell at $30.50 to $31.50 
without difficulty. 


First Cost— 
Lower Operating Cost 


These are the factors that are today in- 
fluencing shrewd lumber dealers every- 
where to turn to the Ford Truck—Frue- 
hauf Trailer combination for light and medium 
heavy hauling. 


Buffalo, N. Y., May 8.—Southern pine trade 
is increasing. Building promises to be as active 
this month as last. More strength has developed 
in the market, particularly in dimension. 


as ! aa 
ennai, ities, lee toca: aniline And no wonder! When you can buy a Ford Truck 
market is active, the building demand reaching Fruehauf Trailer combination which is good for loads 
good proportions. Retail yards are busy. Floods : Bee See . I — . . - 
a cin Tak lees ened ate Ge fen ae of meni st oil, up to 2% tons—for about $1300 including freight and 
that stocks are being drawn on rather heavily. aaa this Ford Track = tax, it would be foolish to pay $2500 for a 2)2-ton 
The market presents a firm aspect, with prices af al % a 
shanaie wate. B Freal Titer cbieatien wotlk, wouldn't it? Get the facts about Fruehauf 
over a big, costly 234 or 334- Trailers and think it over! 
NORTH CAROLINA PINE = _ a you — 
‘ that Fruehaufs are replacing 
New York, May 8.—No material change in - ? bo 
price has been noted in North Carolina pine. he gp — Tl ie au Tal er O 
The handlers of this wood are becoming much te age “om hearmagnteedl epee ™ 
more satisfied as the tone of the market rapidly models for logging work and 


improves. The demand is heavy and growing all four-wheel trailers. 10945 Harper Avenue, DETROIT, MICH. 
the time. Building activity is becoming un- 
precedentedly large. 








Buffalo, N. Y., May 8.—North Carolina pine 
mills have advanced prices about $1 to $2 a 
thousand, and dimension is especially strong. 
The demand is better for all items, an encourag- 
ing feature being the larger sale of low grade 
stock. 


Boston, Mass., May 8.—The North Carolina be 

pine market appears to be steadying. Building 1m er 
is bringing much business and quotations show 

more strength. Really satisfactory rough edge, 
4/4 under 12-ineh, is becoming hard to find at 

less than $59. Roofers are selling very well. 

Quick delivery brings list without difficulty. O a ] Y S 
Lowest quotations for shortleaf 1x4-inch are: 
Flooring, A rift, $72; B rift, $68; C rift, $57; 
B&better flat, $53. Partition, B&better, $55.25. 


set te is farusons Beer | AO TL umbermen 


smaller sizes is still active, with requirements 
somewhat larger. Boards have slowed down, 
with a corresponding easing off in quotations. 
Other North Carolina pine prices show much 
firmness. 











An organization with more 
CYPRESS ‘ 
New Orleans, La., May 8.—A distinct pick-up than 4O years experience 


buying is reported, the demand being well . . 
distributed both as to the cypress list and as to h dl 
consuming territory, tho still running largely to mn an Ing 
mixed car orders. Several price increases are 
reported. C and D finish are notched up $3 and 

$3.50 respectively, and No. 3, which was ad- TIMBER PROPERTIES 
vanced $2 a few days ago, has gone up another 
$2.50 this week. Otherwise prices are reported 
unchanged but very firm. 


Chicago, May 10.—The cypress market is 
active, with a large demand especially from the 
retail yards both in the city and country. In- 
dustrial trade also is showing steady improve- a 
ment, and local distributers find every reason mes a acey 
for satisfaction so far as business is concerned. 

Prices have shown no change during the last 


ng , Timber Company 


St. Louls, Mo., May 9.—Yellow cypress boards 
are 50 cents to $2 higher as a result of better New York Chicago Seattle 
demand and recent advances made by south- 
ern pine. The demand for red cypress is con- 332 S. Michigan Ave. 


siderably better but mills are oversold, and it is 
with difficulty that orders can be placed. There 
1s no change in prices. 
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Sarah Scott School, Terre Haute, Ind., Johnson, Miller and Miller, Architects. A.W. Stoolman, Contractor. 
A Representative Installation of 


CARNAHAN MILLWORK 


The Sarah Scott School of Terre Haute, 
Ind., is one of the many fine buildings 
throughout the country-schools, hotels, office 
buildings, hospitals, residences, etc.,—fin- 


ished with Carnahan Millwork. 


And it is installations such as these, we 
believe, that prove most conclusively the 





superior quality of Carnahan doors and 
millwork — that recommend them most 
forcefully to the builder who demands 
something a little better than the average. 


On jobs such as this, all millwork is as- 
sembled at the factory as far as practicable 
for shipment, especially case work which 
is complete, ready to install. 


When you need special millwork write: 


Carnahan Manufacturing Co. 


MAKERS OF SPECIAL MILLWORK FOR EXACTING BUILDERS 


General Sales Office and Factory, 


LOOGOOTEE, IND. 








Kansas City, Mo., May 8.—The feature of the 
cypress market is that commons and lower 
grades of finish have stiffened in price with a 
heavier demand. The bulk of the demand is for 
mixed cars. 


New York, May 8.—Cypress prices are most 
stable and the demand is excellent. Orders for 
mixed cars are being placed in large numbers. 
The movement to the yards shows a steady in- 
crease. The demand for trim features the mar- 
ket. The future outlook is most promising. 


Buffalo, N. Y., May 10.—Cypress demand is in- 
creasing. Prices are strong, owing to bad 
weather conditions at the mills, and small 


stocks. Low grades are a little stronger. 
Boston, Mass., May 8.—Demand for cypress 
is good and quotations are well maintained. 


toofers continue to attract much favorable at- 
tention at prices just a shade better than quoted 
on either southern or North Carolina pine. Both 
retailers and manufacturing consumers are buy- 
ing with comparative freedom. Quotations: 
FAS, 4/4, $103 to $108; 5/4 and 6/4, $108 to $113; 
8/4, $114 to $121; selects, 4/4, $85 to $91; 5/4 and 
6/4, $90 to $96; 8/4, $102 to $107; shop, 4/4, $55 
to $60; 5/4 and 6/4, $65 to $70; 8/4, $738 to $78. 


Baltimore, Md., May 8.—Some further gains 
are noted in cypress demand. Orders are being 
placed with somewhat more freedom, the call 
being for rather larger lots. 


SHINGLES AND LATH 


Seattle, Wash., May 6.—The red cedar shin- 
gle market is now barely steady at about 4 
cents higher than last Saturday’s report. Stars 
are standing pat, but clears are a bit mushy. 
The rising tendency was checked by a slacken- 
ing in demand, with an absence of any specula- 
tive tendency. The transit list is low. Produc- 
tion is heavy, having increased to about 10 
percent above normal. Advances in wages and 
log costs tend to cut down margins. <An ad- 
vance in log prices of $2 has already taken place 
on the Columbia River, from $16@18 to $18@20. 
If a similar advance should be made on Puget 
Sound, it would place cedar logs on the $22 base. 


San Francisco, Calif., May 6.—The shingle 
market has strengthened considerably. Red ce- 


dar shingles are very firm at about $3.85 for 
green and $3.80 for dry *A*, rail delivery. Red- 
wood shingles have picked up and sell at $4 for 
No. 1 clear. Lath are in good demand at about 
$6.50, rail, and $6.25, cargo, here. 


Minneapolis, Minn., May 8.—Wholesale shin- 
gle trade has slackened up owing to the sudden 
price advance. Some large buyers are holding 
off, but wholesalers’ advices from the Coast are 
that the advance will hold good. There is a 
good demand from city yards. 





Kansas City, Mo., May 8.—The demand for 
shingles continues very wood and prices are 
advancing. British Columbia XXXXX are $4.35 
to $4.40, clears $3.50 to $3.65 and stars, $2.90. 
There is about a 25-cent spread between ordi- 
nary and Rite-Grade clears. There is a heavy 
demanded for lath, with southern pine and fir 
offered at about the same price. The demand for 
siding is very heavy and prices have advanced. 


New Orleans, La., May 8.—Cypress shingles 
are in better call, with prices steady and un- 
changed. Cypress and pine lath are both active, 
the former at unchanged prices while the latter 
according to report are commanding better fig- 
ures than ten days ago. 


New York, May 8.—Shingle prices are stiffen- 
ing. Large stocks are carried in every yard and 
retailers have difficulty keeping a plentiful sup- 
ply on hand. Shipments continue very heavy 
and are meeting with ready purchasers. Lath 
are in strong demand with an upward price ten- 
dency. 


Buffalo, N. Y., May 10.—The shingle market 
is a little stronger. Stars have had a relatively 
larger advance than clears, being quoted at 
$4.48, with extra clears, $5.34. More interest is 
shown by retailers. 


Boston, Mass., May 8.—The market for shin- 
gles is moderately active. Recent advances are 
maintained. White cedars are also stronger. 
Canadians are $5.35 for extras, and many are 
getting $5.50. Clears are $4.25 to $4.50. Demand 
for spruce furring is fair. Some sellers are quot- 
ing $32 for 2-inch and few will shade $31. Spruce 
clapboards are very firm and offerings are light. 
Extras bring $120 and clears, $115. The lath 
market, still somewhat uncertain, seems to be 


steadying toward $7.50. For 1%-inch, $8.50 is 
now generally asked. 

Columbus, Ohio, May 8.—There is a decided 
strengthening of shingle quotations. Prices have 
been advanced steadily. Buying by retailers, 
especially in rural sections, is rather active. 
Transit cars are quickly sold. Red cedar extra 
clears, Columbus, are quoted around $5.44, and 
stars at about $4.50. Lath trade shows consid- 
erable activity and prices rule firm. 


BOXBOARDS 


San Francisco, Calif., May 6.—In some re- 
spects the demand for California pine shook is 
better than usual at this time of year, altho 
prices are not quite satisfactory. As the box 
factories in the Klamath Falls district have 
been closed since March 1, there is a shortage 
in production. Orange shook requirements wil! 
be light, but other crops may bring the year's 
demand up to the normal output. Cannery 
business is looking up. 


Boston, Mass., May 8.—There has been grad- 
ual improvement in the demand for boxboards 
and shooks. Mixed lots of round edge box- 
boards, inch, including spruce, fir, hemlock and 
some pine, are offered at $22 to $25. Very good 
inch, round edge pine boxboards are bringing 
$30. Square edge pine boxboards, inch, range 
from $35 to $40, Boston. 


MAHOGANY 


Boston, Mass., May 8.—Altho it is still possible 
to buy FAS for fairly prompt delivery, common 
grades of mahogany are sold for months ahead. 
Demand holds up very well and prices are firm. 
Furniture and chair manufacturers are in the 
market and piano case builders are buying 
again. For regular orders quotations are: 


4/4 5 /4,6/448/4 10/4412/) 


BSP: bsswrseaece nee $205@210 $215 
a ee. 155 160 170 
INO:. 2) COM sac serene 90 90@ 95 100 
WEST COAST LOGS 
Seattle, Wash., May 6.—The log market is: 
Fir: All grades firm. No. 1, $24; No. 2, 


$16@17; No. 38, $12. 


Cepar: Firm to rising. Ten percent base, $20. 

HEMLOCK: Sluggish. No. 2, $12; No. 3, $10. 

Spruce: Steady. No. 1, $25; No. 2, $17; No. 
8, B12. 





* 
Inter - insurance 
CHAPTER V 
Profit as a Factor in the Comparative 
Cost of Indemnity 











In an earlier chapter of this series the state- 
ment was made that the entire cost of any form 
of indemnity is made up of the following three fac- 
tors: fire losses, operating expenses and profit; 
of these factors let us first consider the last, profit, 
as a comparative factor. 

The avowed purpose and intent of any incor- 
porated company organized to do a general fire 
insurance business is to earn a profit for its stock- 
holders. It will be conceded that this statement 
of fact is not open to debate. Furthermore, as 
there always is a hazard of loss in any commer- 
cial venture, which exists in less degree in respect 
to money loaned on stable security, the prospective 
dividend rate on the stock of such a company 
must exceed the interest rate for such loans, or 
there would be little inducement to investors to 
purchase the stock. 

Suppose, for instance, you should be approached 
by some friend in whose business ability, experi- 
ence and personal integrity you have every con- 
fidence. Suppose your friend should tell you he is 
organizing the A-B-C Fire Insurance Co. to transact 
a general fire insurance business of which he is to 
be general manager—a sufficient guarantee to you 
of an experienced, able and honest management. 
Suppose he should say he is anxious to include 
you among the initial purchasers of stock and he 
has every confidence that you may expect stable 
dividends of 10 or 12 percent. The chances are 
if you have idle capital or funds invested so as to 
be yielding only 4 or 5 percent, which you could 
realize at short notice, you will gladly avail your- 
self of the 10 or 12 percent opportunity offered 
and will tell your friend you will take the proffered 
stock. But suppose, on the other hand, that he 


should tell you the maximum dividend you may 
expect will be 4 or 5 percent, and there will prob- 
ably occur years when there will be no profit at 
all, it is extremely unlikely that you will be 
tempted to invest any amount of your money in 
his company. 


The prime inducement to any in- 
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vestor is always a profit greater than the profit 
he is presently receiving. 

Now, on the other hand, an interinsurance ex- 
change is not operated for profit; one of its car- 
dinal principles is the production of indemnity at 
its actual cost as measured by fire losses and op- 
erating expenses only, all stockholders’ profits be- 
ing eliminated. Should the initial premium de- 
posit that is individually made by any subscriber, 
or underwriter, at any interinsurance exchange ex- 
ceed his pro rata share of fire losses and expenses, 
such unused part of his premium deposit would 
remain his undisputed property, which sooner or 
later, according to the terms and conditions of the 
particular reciprocal agreement entered into by 
him, would revert to him. In other words, a sav- 
ing may be effected by him analogous to the profit 
made by the stock company but with this crucial 
difference: The interinsurance saving is recovered 
by the policy holder who makes the premium de- 
posit, whereas the stock company profit is paid 
over to those who own the stock, and by that much, 
primarily, interinsurance is procured thru _ inter- 
insurance exchanges less than ‘stock company” or 
“old line’ insurance. 

The second factor of cost. 
attending interinsurance, and ‘“‘stock company” or 
“old line’ insurance will be the subject matter of 
the next chapter of this series. ’ 

[NOTE: The above is one of a series of 
twelve monographs on the subject of “Inter- 
Insurance,” as related to the lumber manufac- 
turing industry. The remaining monographs will 
follow at intervals, during the present year. The 
next instalment will appear in an early issue.— 
Epiror. | 


operating expenses, 





SASH, DOORS and MILLWORK 











Minneapolis and St. Paul (Minn.) factories have 
followed the action of those in other territory, and 


have made general advances in new lists just 
issued. The former prices were too low to offer 
a fair margin, and as soon as trade conditions 


justified it, the new lists were issued. The in- 
creases amount to 10 percent or more. City busi- 
ness is quite active and there is an improved de- 
mand from the smaller towns, so that most plants 
now are operating at normal capacity with a good 
run of orders on hand. 

Kansas City (Mo.) plants are getting very heavy 
local business and report that, with outside trade 
coming in they will have enough business to keep 
them running full time the rest of the building 
season. The volume of business is about equally 
divided between specials and yard stock. Compe- 
tition for business is not nearly so keen as it was 
a few months ago and prices are showing a ten- 
dency to advance. 

Considerable activity in millwork, doors and 
sash is developing in Columbus and central Ohio. 
Mills are gradually increasing their output and are 
doing considerable figuring. Building operations 
are going forward briskly and call for a good 
deal of special millwork. Manufacturers of doors 
and sash are having a good run of orders and mill- 
workers generally are busy with their present 
forces. Indications point to continued good de- 
mand, 

All developments in the Baltimore (Md.) sash 
and door trade are encouraging. Building was 
hardly ever more active than at the present time, 
and requirements in the way of doors and sash 
are correspondingly large. Within the last two 
or three days work that will call for the expendi- 
ture of hundreds of thousands of dollars has come 
out, and an unusually brisk summer and fall seems 
assured. Prices on sash and doors are holding up 
quite well, with recent advances quite firmly sus- 
tained, 

The planing mills and door factories are en- 
joying a good volume of business at Buffalo, N. Y., 
with expectation that trade will continue active 
for a good many weeks. Labor is plentiful and 
few strikes have occurred this spring. 

San Francisco (Calif.) sash and millwork plants 
are very busy, with the building campaign well 
under way and much new work in plan. Sash 
and door factories in the Bay counties district 
have a great deal of business in sight and are re- 
ceiving orders from southern California. Finished 
door factories connected with the white and sugar 
pine mills have a fair volume of business. 

Operation of a modern plant for the manufac- 
ture of sash, doors and special millwork, will be 
begun about May 15 by the Emmons-Hawkins 
Hardware Co., Huntington, W. Va. For some 
time the concern has been operating a small plant 
employing less than a dozen men, but the new 
plant will employ about sixty men. 

The Charles J. Pfeil Co., of Cleveland, Ohio, will 
begin work shortly on a new woodworking factory. 
The building will cost about $40,000. 

The window glass situation still is a puzzling 


one, in that notwithstanding the remarkable in- 
crease in building during the last few weeks the 
demand for glass continues very dull. Manufac- 
turers and distributers, however, are confidently 
expecting a change in the near future, stocks in the 
hands of retailers being, on the whole, the small- 
est of any spring in many years. 


NEWS NOTES FROM WINNIPEG, MAN. 


May 6.—Building operations are now in full 
progress and the local lumber yards are working 
full force once again. It is expected that fully 
three hundred new houses will be erected in Regina 
this summer. Calgary and Edmonton also report 
considerable work in progress. The country lum- 
ber yards report considerable figuring going on, 
but not a great number of actual sales are being 
made. Generally speaking, the spring has brought 
a more optimistic feeling than has been prevalent 
in a number of years. It is feared that unless a 
settlement as to building trades wages is arrived 
at quickly, the bricklayers and carpenters may 
walk out. 


VICTORIA ( B.C.) NEWS ITEMS 


May 6.—Logging operations on the British Co- 
Jumbia coast and particularly on Vancouver Island 
have been active. Several outfits are active in the 
Campbell River and Seymour Narrows section, and 
at Alberni and in the vicinity of Bainbridge on the 
line of the Esquimalt & Nanaimo railway many 
logs are being taken out. The Comox Logging Co. 
has a large force at work on the Comox Valley 
limits. The Hillcrest and Mayo mills on _ the 
Cowichan Lake line are now in full operation, and 
the Superior Lumber Co. and Straits Lumber Co. 
at Nanoose Bay are also taking out timber. The 
Wells Lumber Co., a new lumber concern, is build- 
ing a new siding at Cameron Lake. The Genoa 
say Lumber Co., Canadian Puget Sound Lumber 
& Timber Co., Empire Lumber Co. and the Victoria 





Lumber & Manufacturing Co. have large crews 
working in the Cowichan district. 


Lumbermen’s 
Building Estimate 


A Short 
Cut to 
Figuring 
Building 
Costs 





Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and_ thoroly 
tested it out before it was finally printed in book 


om Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost per square can be applied to 
floors, upper ceilings, roofs, inside partitiors, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the unit 
cost per square in its Pp it bers. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 





Bound in red leather, size 5% x 8% 
inches, 148 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 
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Advertisements will be. insert ° 
Dartment at the following arnt slates 

25 cents a line for one week. 

45 cents a line for two consecutive weeks. . 





Head: counts as two lines. 
Ne display except the heading can be ad- 


. Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received jater will be placed. 
under heading Too Late to Classify. 








MUST SELL STOCK ASPHALT ROOFING 

QUICK—WHAT WILL YOU OFFER ME? 
5,000 rolls red and green slate-surfaced, bright new 
goods, standard weight and quality guaranteed by In- 


surance Underwriters’ certificate—plain rolls, clean 
wrappers, no labels (jobbers or dealers’ private labels 
printed and put on at cost)—actual weight average 
to 90 pounds per roll—108 square feet. 

Will auction (by mail) in lots of 25, 50 and 100 rolls, 
or carloads (500 rolls). Bids accepted or rejected day 
received, but order not entered until bidder receives 
sample cut from roll and instructs us to ship (or he may 
eancel bid at his option). Shipment also subject to re- 
turn without argument if not satisfactory. Terms: 
Net cash upon arrival and inspection, or 30, 60 or 90 
day trade acceptance with interest at 6 percent, or 60 
day open account if usual 2 percent cash discount is 
added instead of deducted. These rolls will go at auc- 
tion at less than ‘‘Price List’’ prices—quick action nec- 
essary—subject ‘to prior sale. Mail or wire your bid, 
stating terms (freight will not exceed your Chicago 
rate). 

(If you prefer, write for sample before you bid.) 

JAMES HUNT, 301 W. Monroe St., Chicago. 


WHEN YOU WANT EMPLOYMENT 
Advertise in the wanted employment columns. You can 
key the advertisement. All answers mailed daily. 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 
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NOTICE. 
Are you looking for employment? 
When answering advertisements do not send your orig- 
inal letters of recommendation. Best to send copies of 
the letters. 


WANTED—THOROUGH RETAIL LUMBERMAN 
30 to 35 years old for established private yard in 
Central Montana county seat town, handling building 
material, paint and builders hardware. Annual busi- 
ness $75,000.00 to $100,000.00. Party must have best 
of references, be good salesman and estimator and able 
to handle keen competition. Good future for right 
man. Answer in own hand writing. 

Address “Pp. 121,’’ care American Lumberman. 


WANTED—LIVE YOUNG MAN 
To handle orders and billing in retail lumber office, 
must have had ample experience, be thoroughly accurate 
and competent to handle consumer and contractor trade. 
Answer by letter in own handwriting. State salary ex- 
pected with all necessary references as to ability. 
Yard located in Southern Michigan city of 50,000. 
Address “Pp. 109,” care American Lumberman. 


WANTED—MAN CAPABLE OF 
Acting as foreman and superintendent of special mill- 
work plant employing ten to twenty-five men. Give 
reference and experience. 
Address “Pp. 112,’’ care American Lumberman. 


WANTED—TWO FIRST CLASS 
Oak flooring graders. In your reply, state how soon you 
can report for work. 

KENTUCKY FLOORING COMPANY, INC., 
Winchester, Ky. 
WANTED—EXPERIENCED MAN 
To handle Pacific Coast lumber. Must know buying 
and selling thoroughly. Write fully giving experience 

and compensation wanted. 
. T. FERGUSON LUMBER CO.. 
1788 Arcade Building, St. Louis, Mo. 


WANTED—FIRST CLASS BOOKKEEPER AND 
Accountant. One who can take charge of office for re- 
tail lumber yard and millwork factory. Apply in own 
handwriting, stating salary wanted. 

THOMASVILLE VARIETY WORKS, 
Thomasville, Ga. 


WANT A POSITION 

Or better your present employment? Advertise in the 
American Lumberman. We carry your message to the 
man who is looking for employees. If you don’t want it 
known you are advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, and will mail all answers the day they are 
received by us. Now is the time; send your ad to the 
AMERICAN LUMBERMAN, 431 South Dearborn St., 
Chicago, Il. 
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WANTED—DETAILER, BILLER AND 


Draftsman for large sash, door and millwork factory, 
making both stock and special work. Must have had 
ample experience, be thoroughly accurate and compe- 
tent to bill into all departments, namely sash, door, 
frames, stair cabinet and general planing mill. Young 
man preferred with proper qualifications. Answer by 
letter in own handwriting. State salary expected with 
all necessary references as to character and ability. 
Position permanent. Factory located in large southern 
city. Working conditions exceptionally good. 
Address “H, 138,’’ care American Lumberman. 


WANTED—YELLOW PINE BUYER 
In south, well acquainted with good reliable mills. Do 
you prefer salary or commission arrangement? sive 
full particulars regarding yourself and your experience. 
Address “Pp. 106,’ care American Lumberman. 


WANTED—YOUNG MAN TO TAKE CHARGE 
Of wholesale sash and door department, Must have in- 
itiative, experience in getting out price sheets and be 
thoroughly acquainted with the sash and door business. 
Ability to handle salesmen also necessary. Location, 
New Orleans. Direct inquiry to ‘‘C. H.,’’ care Fred W. 
Kienzle, Steger Building, Chicago, Ill. 


HARDWOOD INSPECTOR WANTED. 
Wanted: First-class hardwood lumber inspector, one 
with knowledge of pine preferred. Good salary to the 
right man. Address TURTLE LAKE LUMBER CO., 
Winchester, Vilas County, Wis. 


EXPERIENCED RETAIL LUMBERMAN 














For estimating, soliciting, assistant to manager new 
yard in city of 75,000. Must thoroughly understand 
cost and estimating of average house bills. Must be 
able to come on short notice if satisfactory arrange- 


ments are made. Give full particulars of age, 
experience, including recommendations in first letter. 
Address “Pp. 103,’’ care American Lumberman. 


WANTED—SUPERINTENDENT 
Who can detail, bill in and is good draftsman, in new 
mill with new modern machinery. One competent to 
figure from blue prints on high-class interior trim. 
Thorough and accurate young man preferred. One ac- 
quainted with Cost Book A preferred. 
THOMASVILLE VARIETY WORKS, 
Thomasville, Ga. 


WANTED—SALES MANAGER AT MILL 
Located in central Wisconsin city. Must be thoroughly 
familiar with the marketing of northern hardwoods and 


past 








acquainted with trade. State experience. Start about 
June ist, 
Address *“*M. 145,’ care American Lumberman. 





WANTED—MALE STENOGRAPHER 
One with yellow pine mill sales office experience pre- 
ferred. Single. Splendid opportunity for right man. 
Name salary and references and how long with last 
employer in first letter, 
Address *““M. 108,’’ care American Lumberman. 


YOU 


Read these advertisements—you should advertise in the 
classified department of the American Lumberman. 
SEND 
Us your advertisement—it makes no difference what you 
want or have for sale—let us help you. 
IT 


Will reach the people who are looking for what you 
advertise. 
TO 


Get quick returns at a small cost, advertise in the 
AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, Ill. 


HELP WANTED—YOUNG MAN 
18 to 25 years of age to learn how to hammer wide band 
saws; good opportunity to start in at a fair salary and 
increase it as you gain knowledge of the work. 
Address “M. 109,’’ care American Lumberman. 


WANTED—EXPERIENCED DRY KILN MEN 
Qualified in design and operation. Only high-class men 
wanted. State age, education, experience and salary 
expected. WELCH DRY KILN ENGINEERING CO., 
222 Milan St., Shreveport, La. 


WANTED—GERMAN SPEAKING MANAGER 
For small town yard in Iowa. Right man can procure 
substantial interest in the business. 

Address “‘SPHINX,”’ care American Lumberman. 


WANTED—FOREMAN 
For Hardwood Flooring Mill located in Michigan. Four 
machines, Motor Driven Mill. In answering this ad 
please give references, wages required, age, married or 
single. Address ‘‘M. 127,’ care American Lumberman. 


WANTED—2 EXPERIENCED 
Flooring graders for marking system. Location West 




















Virginia. State fully experience, salary, and how soon 
can report. 
Address “M. 136,’’ care American Lumberman. 





WANTED—DRAFTSMAN 
Who can make shop drawings for cabinet and stair 
work. Address ‘‘L. 125,’’ care American Lumberman. 


WANTED—BY LARGE NORTHERN 
Manufacturing firm, a competent lumber inspector fa- 
miliar with grading of northern hardwoods and pine 





shop. State age, whether married or single, and salary 
expected. 
Address ““L. 102,’° care American Lumberman. 





SASH AND DOOR FACTORY SUPERINTENDENT 
Factory employing 175 men, making stock and special 
work. Applicants must have had experience as super- 
intendent of similar plant. 

Address “D. 143,’’ care American Lumberman. 


WANTED—ESTIMATOR 
By large sash and door factory. Experienced in figur- 
ing list estimates. No plans. 
Address “HY. 134,’’ care American Lumberman. 


WANTED—MANAGER FOR RETAIL YARD 
Write A. E. SCHMOLDT, Beardstown, III. 




















SAW FILER WANTED 


To file a double band mill cutting hardwoods. Must 
furnish his own helper. Apply by letter stating expe- 
rience and wages expected. 

YELLOW POPLAR LUMBER CO., Coal Grove, 0. 


WANTED—EXPERIENCED OPERATOR 
For Woods No. 20 matcher. Want man who is thor- 
oughly experienced and able to make quick set-up. 
E. A. PRENTICE PLANING MILL, 








Vine and Armstrong Sts., Columbus, 0O. 
WANTED 
Superintendents, foremen, salesmen, retail yard man- 


agers, inspectors, bookkeepers, stenographers, yard men, 
tally men, graders, sawyers, filers, mill mechanics, sash 
and door employees, who are looking for employment, or 
wishing new situation, to advertise in the ‘‘Wanted 
Employment’ columns of the AMERICAN LUMBER- 
MAN. Published every week. Goes direct to the peo- 
ple — would be interested. Now is the time to ad- 
vertise. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., 
Chicago, Ill. 











FIRST CLASS CYPRESS AND DRESSED 
PINE SALESMEN. 


On liberal sliding scale commission basis whereby the 
more you sell the higher your commission climbs. Ex- 
clusive allotment of territory with credit on mail sales; 
liberal extras. Our own mills and ample stocks and re- 
sources to back you. Give full information regarding 
your experience in territory and in sales of both woods, 
counties you thoroughly cover, and how often, etc. 
P. O. BOX 3877, Jacksonville, Fla. 


THE MALLEABLE IRON FITTINGS COMPANY 


Manufacturers of the well-known and reliable M. I. F. 
Zine Coated, i. e., ‘‘Hot Galvanized Brand,’’ of shingling 
nails would like to employ salesmen calling on retail 
lumber trade to sell these nails on a commission basis. 
Applicants should state the exact territory that they 
cover by counties. For full particulars address 
MALLEABLE IRON FITTINGS CO., NAIL DEPT., 
Branford, Conn. 


WANTED—BY LARGE WHOLESALE 
House, two energetic, honest and thoroughly competent 
lumber salesmen. One man to handle hardwood exclu- 
sively and the other to sell pine and hardwood to the 
eastern trade, If confident you can qualify, let us have 
full details by first mail. State salary expected. 
Address “TL, 105,’’ care American Lumberman. 


WANTED 
Man of good lumber experience to act as salesman, to 
work on commission basis. Must be familiar with mar- 
kets and trade in New York State. All material native 
growth. State experience, age, particulars in first let- 
ter. Address ‘“‘K. 118,’’ care American Lumberman. 


WANTED—A THOROUGHLY EXPERIENCED 
And competent salesman for New York and Northern 
New Jersey territory. Prefer young man competent to 
handle white pine, hemlock, yellow pine, Idaho white 
and western pine, fir and West Coast products. Reply 
giving age, experience, references and salary required. 

BRADLEY, MILLER & CO., Bay City, Mich. 


WANTED—EXPERIENCED SALESMEN. 
To cover Southern Eastern Michigan, excluding De- 
troit, Northeastern Indiana, Northern Ohio and Western 
Pennsylvania, including a few towns in Western West 
Virginia along Ohio River. Retail yard trade and large 
industrial requirements. Yellow pine, northern pine, 
Inland Empire and Pacific Coast products. Salary and 
commission, State experience, age, married or single. 

Address “LL, 114,’’ care American Lumberman., 


SALESMAN TO HANDLE FOR LARGE 
Saw mill, long and short leaf bright dressed boards and 
flooring as side line. Good sash and door, or paint 
salesman, now employed preferred. 
This is a high class connection for salesman calling 
for better class of lumber yards. 
Address “Pp, 102,’’ care American Lumberman. 


SALESMAN CALLING ON LUMBER YARDS 
Mills, ete., to sell sash cord, twine and rope wholesale. 
Commission basis. Give full information in first letter. 
Address TWINE & CORDAGE CO. OF CHICAGO, 1303 
W. Lake St., Chicago. 


MILLWORK SALESMAN WANTED 

By a wholesale sash and door organization. Choice ter- 
ritories in Illinois, Indiana, Ohio and other states. Men 
with sash and door experience and exceptional sales 
ability, none others need apply. Write and state fully 
age, married or single, experience and with whom, sal- 
ary expected. 

Address “DP, 122,’’ care American Lumberman, 

WANTED—FIRST CLASS SALESMAN 

To cover Detroit and adjacent territory, by Southern 
Yellow Pine Manufacturer and Wholesaler, Nothing but 
best need apply. References required. Good oppor- 
tunity for right man. 

Address “M. 126,’’ care American Lumberman. 


WANTED—IN GRAND RAPIDS TERRITORY 
Experienced lumber salesman, yellow pine, hemlock and 
hardwoods. State age, experience and salary wanted. 

Address “M. 104,’’ care American Lumberman. 


DO YOU WANT EMPLOYMENT? 


An advertisement in the wanted employment columns of 
the AMERICAN LUMBERMAN will make your wants 
known and help you to secure a situation. We reach 
the people—advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, 11). 












































WANTED—POSITION AS 
Logging and railroad superintendent. Good organizer, 
capable of taking full charge. Thoroughly experienced. 
Best of references. Fourteen years with one firm. 
Address “R. 138,’’ care American Lumberman. 


HARDWOOD SALES MANAGER OR SALESMAN 
Wide acquaintance with trade of Mississippi Valley and 
Lake States. Have traveled several years, know a 
large number of buyers and their requirements. Ex- 
perienced in grades of northern and southern hardwoods 
and yellow pine, land values, income tax, rates and 
market conditions. At present employed but wish to 





change. Also have a wide acquaintance with mills and 
can buy right. i 
Address “K, 126,’’ care American Lumberman,. 





LUMBER SALES MANAGER 
And office mgr. (now Portland resident) wants employ- 
ment with mill or wholesaler Portland or elsewhere. 
Also, available for foreign, Atlantic Coast or other sales 
representation. Manufacturing experience. Wide, fa- 
vorable trade and mill acquaintance. Accustomed large 
volume business. A-1 credit man. Thorough experience 
cargo and car C. woods and shingles, with well- 
rounded experience compet. woods. Prompt, diligent, 
reliable. Married, no children. References given. 
Address “M,. 110,’’ care American Lumberman. 


EXPERIENCED SOUTHERN LUMBERMAN 
Desires position with high-class hardwood wholesaler or 
manufacturer, where an investment can be acquired 
after we become acquainted. Age thirty, married, have 
been wholesaling hardwoods on own account for four 
years, an experienced inspector, also know the manu- 
facturing end, good buyer and seller. Qualified to fill 
any position. Have good will connections in the south, 
What have you to offer? 

Address “M,. 100,’’ care American Lumberman. 


ADVERTISER WANTS POSITION AS BUYER 
Of White and Sugar Pine, Fir and Manager of Lumber 
Office on Pacific Coast. Thoroughly acquainted with 
mills throughout Oregon and California. Familiar with 
the trade from Coast to Coast, also Export. Can pro- 
duce best references. No salary desired, but Profit 
Sharing basis. Former proposition netted over $50,000 
for nine months. Address 308 SHELDON BLDG., 461 
Market St., San Francisco, Cal. 


POSITION WANTED AS SALES MANAGER 
Experience in all branches of yellow pine business, yard 
and timber, export and domestic. Personal acquaint- 
ance among mills through South. Wide acquaintance 
among yards in South, Middle West and East. Capable 
taking charge of mill and selling stock. Would con- 
sider proposition from good wholesaler or Pacific Coast 
mills. Address ‘‘M. 102,’’ care American Lumberman. 


EXPERIENCED LUMBER MERCHANT 
With thoro knowledge of West Coast woods and south- 
ern pine would like good white pine connection on which 
he can specialize, exclusive if possible; to be handled 
on commission basis, shipper to do his own invoicing. 
Is now selling fir, cedar and spruce, covering Massachu- 
setts, Rhode Island, Vermont and lower Vermont by 
personal solicitation. Can give best of references. 

Address “TL, 118,’ care American Lumberman. 


WANTED—POSITION AS 
Superintendent sawmill plant. Hardwood or pine; have 
operated in both. If you are not getting results that 
you should, I can correct your trouble if it can be 
corrected. Employed at present but must make change, 
for good reasons. 

Address ‘“‘M, 124,’? care American Lumberman. 


LOGGING SUPERINTENDENT WANTS POSITION 
Experienced in every detail from stump to mills, with 
any and all kinds of logging equipment, steam or teams, 
railroad locating and building. I am as big as your 
biggest operations. Logged in hills, mountains, swamps 
and flat country. 

Address “M, 114,’? care American Lumberman. 


PORTLAND LUMBER BUYER 
Thoroughly experienced P. C. cargo and car woods and 
shingles, wants to represent reliable eastern concern. 
Favorably acquainted Pacific Northwest (including Brit- 
ish Columbia) mills. Portland headquarters preferred. 

Address “M, 112,’’ care American Lumberman. 


WOULD LIKE TO REPRESENT DEALER 
In either yellow pine, cypress, white pine, fir, spruce 
or shingles, in New York and Eastern territory. Com- 
mission or salary considered. Have had twenty years’ 
experience as salesman of lumber. 

Address “T,, 122,’’ care American Lumberman. 


HARDWOOD SALES MANAGER 
Or Assistant. Three years as Assistant Sales Manager 
for one of the largest Hardwood mills in the country. 
Now wholesaling both Yellow Pine and Hardwoods. 
Excellent reasons for change. 
Address “Pp, 100,’’ care American Lumberman. 


I AM AN EXPERIENCED LUMBERMAN 
Eight years; I desire a position as salesman of N. | 
Pine or Yellow; am a practical man; can furnish 
reference, Address ‘‘P, 101,’’ care American Lumberman. 


WANTED—TO CORRESPOND WITH 
Large lumber concern in Philadelphia, Pa., territory 
desirous of making some connection with competent 
buyer in producing territory. 
Address P. O. BOX 1073, Mobile, Ala. 






































WRITE US 


When you want employment, employees, lumber, shin- 


gles, machinery (new or second-hand), timber, timber- 
lands, sawmills, planing mills, lumber yards, factories, 
locomotives, cars, rails, etc. If you don‘t want any- 
thing you may have something to sell. A cheap and 
quick way to get what you want or to sell what you 
don’t want is to advertise in the Wanted and For Sale 
Department of the American Lumberman. Published 
every Saturday. Goes everywhere. Write us. 
AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 S, Dearborn St., Chicago. 
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